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When should a man be retired? 


More Space for Industry 


Chicago Pioneers in Design 


Rezoning for a Better Chicago 
(See Page 9) 
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OIL SEALS, 
RUBBER PARTS, 
LEATHER BELTING 
AND PACKINGS 


Displayed here are only a few representative products 
made at Chicago-Allis. In our Allis Rubber Division, 
products are formed from every known synthetic poly- 
mer and silicone material. as well as natural rubber. 

Leather products include power transmission belt- 
ing, textile, leathers, gaskets, packings, and mechan- 
ical leathers. These are precision products as only our 
Chicago Belting Division can make them. 

Seals are manufactured in both shaft and face seal 
types. They are designed for use over a wide range of 
pressures and operating conditions. Our Allis Seal 
Division uses many new and different materials in 
meeting these various functional requirements. 


LABORATORY EXTRUDING TRIMMING INSPECTION 
Chicago-Allis is geared for mass production with all the attendant economies 
which can be effected under these conditions of automation. Rigid quality 
control insures precision parts always, which means-no production delays 
for you. We presently serve many of the best names in the automotive, 
aircraft, electrical, farm implement, machinery and transportation fields. 

If it is a seal, leather, or rubber product, Chicago-Allis has the facilities - 
and skills to make it. ~ 

For your specific need call our sales engineer. We have one in every prin- 
cipal city area. 


SINCE1899 


Top engineering counsel is available to 
you at Chicago-Allis. These men are 
used to working out tough problems. 
Whatever you want your component part 
to do, it's a pretty good possibility that 
our designing and engineering staff has 
already licked many problems just like it. 


GREEN & WASHINGTON STS. CHICAGO 7, ILLINOIS 
Engineers + Designers + Manufacturers | 
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His Favorite lnve stment ! 2 


“It’s the wisest motor car investment I ever made!” Then BEES Be the pee operating a 
Cadillac. Cadillac’s gasoline mileage is simply 
“T’ve owned a great many makes through the h i ower 
; j ; phenomenal for a car of its size and stature... 
years, but Cadillac wins my vote as the finest invest- Sad its dependability ittraly ecesorareees 


es oo oe) ; : And, finally, there is Cadillac’s great value. For 
In my book, it is the best dollar investment on the the Cadillac car traditionally returns. a. higher 


highway today)” percentage of its original cost than any other 

x We can’t tell you how many times we’ve heard automobile built in America. 
; it. In fact, Cadillac’s value and economy have We suggest that you pay usa visit at our show- 
become favorite topics of conversation among room soon and investigate the latest and finest 

_ Cadillac owners everywhere. _ Cadillac investment of them all. 
First of all, there’s the economy of buying a We have the car... and the keys .. . and the 
Cadillac. Many models are actually priced com- facts—and we'll be happy, to give you all three at 
_ petitively with the “medium-priced”’ makes. any time. Why not make it today? 


rac YOUR CADILLAC DEALER 


MORE 
PEOPLE 
FLY UNITED 
FROM 
CHICAGO 
THAN ANY OTHER | 
AIRLINE! 


...And the 
reason, of course, is that United 
___ Offers the finest service. Round 
E the clock schedules...First 
_ Class and Air Coach...special 

__ nonstop luxury flights and many 
other “‘extras.’’ So remember, on 
_ your next trip...fly United... 
; a -Chicago’s favorite. 
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statistics Of wee 


Chicago Bus 


iness 


Building > permits 
Costjs==— 


1,598 


Contracts awarded on building proj- 


January, 1956 December, 1955 January, 1955 


496 551 


$ 25,869,385 $ 12,158,880 $ 13,097,100 


€CtS, 1. COOks, Cox sess eee ee 2,316 2,294 2,078 
Costs ee Ae ae wee a _$ 75,583,000 $ 59,125,000 $ 54,673,000 
(EF. W. Dodge Corp.) 
Real estate transfers. 6,946 6,800 6,927 
Gonsidération 2322s ee eS 5,233,656 $ 4,908,634 $ 6,517,359 
Bank clearings <= es Se $ 4,949,916,397 $ 4,698,985,369 $ 4,287,584,690 
Bank debits to individual accounts: 
7th Federal Reserve District___$29,339,000,000  $28,545,000,000 $23,838,000,000 
Chicago sonly 2222 = ee ees $15,160,811,000  $14,179,198,000 $11,921,155,000 
(Federal Reserve Board) 
Bank loans (outstanding) ______. $ 3,427,000,000  $ 3,506,000,000 $ 2,815,000,000 
Midwest Stock Exchange transactions: 
Number of shares traded. a 2,319,340 2,139,000 2,454,000 
Market value of shares traded $ 83,696,765 $ 70,953,511 $ 93,305,028 
Railway express shipments, Chicago 
BY go Wines RMR Pe ce hn a ew Roe 876,549 1,310,331 810,075 
Air express shipments, Chicago area__ 74,988 84,844 67,571 
LG... imerchandise ;cars- 17,661 18,223, 16,914 


Electric power production, kwh__ 


1,660,564,000 1,690,879,000 —_1,512,297,000 


Industrial gas sales, therms———_______. 17,474,386 16,746,261 14,111,439 
Steel production (net tons). 1,943,700 1,909,300 1,654,200 
Revenue passengers carried by Chicago 
Transit Authority lines: 

Surface division 42,241,828 43,470,892 42,873,332 

Rapid transit division_—______ 9,640,242 10,380,906 9,485,554 
Postal ‘receipts i=: a $ 11,778,127 $ 17,083,793 $ 11,330,077 
Air passengers: 

Arrivals pi 274,20 saci eee de 340,933 305,009 305,854 

Departures 232128205 2 eee ae 364,209 335,316 326,535 
Consumers’ Price Index (1947-49—100) 118.1 118.5 117.0 
Unemployment compensation claim- : 

ants, Cook & DuPage counties_____ = 31,721 25,737 65,354 
Families on relief rolls: 

Cook” Gount ypc eee a 26,418 26,461 27,945 

Other Illinois counties... = 16,045 15,126 18,722 


April, 


1956, Tax Calendar 3 


Date Due Tax 


15 


15 


15 


15 


15 


15 


30 


30 


30 


Illinois Retailers’ Occupation Tax, MROT and Use 
Tax return and payment for month of March 
Income Tax and self-employment tax returns of in- 
dividuals for calendar year 1955. (Form 1040 or 
1040A.) Partnership information returns for calendar 
year 1955 (Form 1065); and calendar year returns for 
persons who died in 1955 

Declaration of 1956 estimated tax by individuals 
other than farmers (Form 1040-ES) and pay at least 
one-quarter of tax in excess of estimated withholding 
File fiduciary returns for calendar year 1955, estates 
and trusts (Form 1041). Trusts must pay tax in full 
with the return. Estates may pay quarterly, first in- 
stallment due with return 

File gift tax return and pay tax due if gifts of more 
than $3,000 were made in 1955 to one individual 

If total Income and Social Security Taxes (O.A.B.) 
withheld from employe plus employer’s contribution 
withheld in March exceeds $100, pay amount to 

or remittance may be made at end of month. with 
quarterly return directly to 

Illinois Unemployment Compensation contribution 
and wage report, and payment for first quarter of 
1956 (UC-3 and UC-40). On first $3,000 wages paid 
to each worker. 

Quarterly return and payment (by depositary re- 
ceipts or cash) of income and social security tax 
(O.A.B.) withheld by employers for first quarter of 


1956 (Form 941). On first $4,200 wages. Domestic help — 


(Form 942) . 
Federal Excise Tax return and payment due for 
first quarter 1956 


Returnable to 


Dept. of Revenue (IIl.) 


Dist. Dir. of Internal 
Revenue 


Dist. Dir. of Internal 
Revenue : 


Dist. Dir. of Internal 


Revenue “I 
Dist. Dir. of Internal <2 
Revenue q ; 

a 
Authorized Depositary Y 
Dist. Dir. of Internal 


Revenue ~ 


Dir., Dept. of Labor 


Dist. Dir. of Internal 
Revenue 


Dist. Dir. of Internal 
Revenue = ites ee 
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yee Ae es 


MARCH, 1956 


LUMMERCE 


Magazine 


Published since 1904... by the 
Chicago Association of Commerce 
and Industry + I North La Salle St., 
Chicago 2, Ill. «+ Franklin 2-7700 


March, 1956 


Volume 53 Number 2 


Contents 
When Should A Man Be 


OS Se 2 SON EA Sra ae By Dr. Irving S. Wright 41 
Atomic Energy Business For Small 

STLGSE Syke cane ee ae By Joseph K. Wexman 43 
What Makes Chicago The World’s 

Most exeing-Cityes 2 tS By Richard J. Daley 44 


Chicago Pioneers In Product Design By June Blythe 46 
Mental Anxiety, An Industrial Loss. By Milton Golin 49 


The Problem: Eliminate Traffic Jams an 
America’s Needs’ and Resources.2 st 51 
Toys Aren’t New But There’s Plenty New 

Wi iiarsurnior Si 1 Cys. ee 2 a Se By Loyd Brady 52 
Workers Plus Alcohol Concoct Billion 

PASI < as So ie Fe By James F. Oates 57 
City Making More Space For Industry By Phil Hirsch 58 
Lease Equipment To Stretch Capital.» 60 
One-Third of 1955 Corporate Financing Was 

ervey Fi, Sa aa ee By W.T. Grimm 62 


Leave Cash At Home, Growing Practice 
With Businessmen___By Anthony and Marietta Marcin 64 


RCI DUSINESS ITT | 2) 2 ee 66 - 185 
Regular Features 
Statisticssos Chicago Business 2 5 ee 4 
PiaeNaCr SPO ater = Rae: eee kes et 16 
Here, There-and Everywhere__.2 -— —-- 7 
Trends in Finance and Business... pica ee he 26 
Transportation and Traffic ______-------------_-_-__------------- 123 
Industrial Developments in the Chicago Area______--_ __- aie 
New: Products... 265 
Stop Melt 2a ee a 304 


Alan Sturdy, Editor - Tom Callahan, Associate Editor 


Gordon Rice, Advertising Manager 


Published monthly by The Chicago Association o ares 
3 po ngton, Ill., and 1 North LaSalle eet, 

pai any Poet ite $3.50 a a me on ees 
i i 5 second class matter 2 2, ae 
ee aL, pee Be of March 3, 1879. Cooriat hae 

Chicag' jati Industry. Reprint permissi st. 
i ¥ Aenea al tee rita Tahal St., Chicago, Telephone Franklin 
mmerce nor The Chicago Association of Commerce and Industry 


RS A 
be sent t 


rat < 
ans 


Te 


The year of 1955 was 
one of the most pros- 
issue... perous in Chicago’s his- 
tory. New records were | 

set in production and capacity of | 
the area’s steel mills. Employment | 
was high at top wage levels. Retail- 
ers set new sales records. Other | 
fields, such as electronics, meat | 
slaughtering, utilities, and trans- | 
portation, showed marked increases 
in activity. | 
i 


in this 


The vital statistics on all of these | 
industries and others start on page | 
66; for this is Commerce Magazine’s 
sixteenth annual review edition of 
Chicago business, the largest in the | 
series. As usual it is the most com- | 
prehensive and compact resume of 
business and industrial activity of 
Chicagoland to be found. 

The regular section of the maga- | 
zine carries articles on a number of | 
currently-important business sub-| — 
jects. It is the largest selection of 
varied topics ever offered in one 
issue. Included are: a piece on 
when a man should retire from his — 
job (page 41); a special report from 
the Mayor of Chicago on what’s 
happening in the city (page 44); 
and a three-page spread of pictures 
depicting business activities of in- — 
terest (page 54). a 


@ =. 
Discussing Chicago’s 
“first face-lifting in 30 — 
years” are, left to right, 
John W. Baird, chain 
man of the Zoning Committee « 


Our 


merce and Industry; Harry F. Chad. 
dick, director of rezoning, City 
Chicago; and Alderman Emil 
Pacini, chairman of the Build 
and Zoning Committee of the € 


Council. 


being considered by the City Cout 
cil. It would rezone over 200 s¢ 
miles, or 20,000 city blocks of 
cago property. ae 
The cover conference came a 
a recent speech delivered by M 
Chaddick in which he stated 
the existing ordinance, or 
adopted in 1923, conceivably 
have permitted a populatio 
Chicago in excess of 50 
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...under one famous flag 


Cargo service to the ports of the world 

If all the ships which fly the famous United 
States Lines house flag could be assembled in 
one place, you would see a mighty fleet 
similar to that illustrated here. 


Actually, this fleet is always busy plying the 
world’s sea lanes to provide you with unrivaled 
passenger and cargo service. The s.s. Un1rED 
STaTEs, world’s fastest superliner, offers regu- 
lar sailings between New York, Havre and 


Southampton. The s.s. America, her fast, lux- 
urious running mate, also services Cobh and 
Bremerhaven on regular crossings. 


In addition, 50 modern cargo ships ply es- 
sential world trade routes . . . link this country 
to Europe, the Far East and Australasia, with 
fast direct service. Shippers and passengers 


both. here and abroad depend on United 


States Lines, backed by more than 60 years 
of experience. 


United States Lines 


1 Broadway, New York 4, New York © Offices in principal cities throughout the world E 
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pearing pace with the 
growth of the midwest, 
we have recently completed a 
big, modern addition to our 
main plant. This major expan- 
sion was made necessary by the 
rapidly increasing demand for 
G.S.Small Gearing by more and 
more of our country’s most crit- 
ical buyers including the Mili- 
tary Services. 


New customers as well as those 
we've served for many years can 
expect better service,even better 
Gearing, and greater efficiency. 


70 Yess of of 


MEMBER OF 


Now, more than ever, G. S. en- 
joys the enviable position of 
“world’s largest exclusive man- 
ufacturer of Fractional Horse- 
power Gearing”. Forty years of 
specialization . . of developing 
and perfecting mass production 
methods and machines.. has re- 
sulted in maintaining a degree 
of accuracy unapproached in 
the history of fine Gear making! 
Profit by depending upon our 
expert staff and enlarged facili- 
ties for quick, correct answers 
to ALL your Small Gearing 
problems. Call us today! 


LARGEST EXCLUSIVE MANUFACTURERS 0 


LEZALR Specialties, Inc. 


Spurs « Spirals - Helicals - Bevels - Internals - Worm Gearing - Racks - Thread Grinding 
2635 WEST MEDILL AVENUE : CHICAGO 47, ILLINOIS 
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YOU'LL FIND G..S. GEARING IN TOP 
QUALITY PRODUCTS LIKE THESE... 


Aircraft Carburetor & Fuel 
Metering Systems 

Aircraft Instruments & Radios 

Automatic Musical Instruments 

Barber, Hedge, Animal Clippers 

Business Machines 

Communication Equipment 

Electric Fans 

Electric Motors 

Floor Polishers, Scrubbers & 
Sanders 

Food and Drink Mixers 

Home Appliances 

Meat Tenderizers, Grinders & 
Slicers 

Military Equipment 

Motion Picture Equipment 

Outboard Motors 

Pneumatic Production Tools 

Portable Electrical Tools 

Radio Dials 

Sewing & Cloth Cutting Machines 

Steelstrap Stretchers 

Step Switches 

Vending Machines 
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The Editor’s Page 


Sign of Fiscal Responsibility 


Recent Washington reports indicate that there is 
no strong sentiment in Congress for a reduction 
in taxes. In an election year, and with balanced 
budgets projected for the 1956 and 1957 fiscal 
years, that might seem surprising. 

The explanation appears to be that congressmen 
have felt little, if any, pressure from the rank and 
file of their constituents for a tax cut. There are, 
of course, many sound reasons why taxes should 
not be reduced now. Among them is the fact that 
the economy already is operating practically at 
capacity, with the result that the pressure is toward 
inflation rather than deflation. Also, despite the 
astronomical level of federal taxes, the people of 
the country have larger disposable income than 

ever before and are enjoying an unprecedentedly 
high standard of living. With the national debt 
at almost $280 billion, these very prosperous 
circumstances certainly would dictate that whatever 
small surplus present taxes provide should be 
applied to debt reduction as the President has 
recommended. 

Where our pocketbooks are concerned, however, 
wé as a people often in the past have gone contrary 
to sound fiscal and economic policy and pressured 
our congressmen accordingly. That we are not 
doing so now is a constructive sign. It suggests 
_ that the American people as a whole at last have 
become more concerned with perpetual deficits 
and rising federal debt than with having a few 
- more dollars of steadily diminishing value in 
their pockets. 
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_ People’s Capitalism 


The Advertising Council has advanced a new idea 
to combat Soviet propaganda which has been 
_ adopted and is now being put to use by the 
_ United States Information Agency overseas. 

____ Following a six months world tour, Theodore S. 
__ Repplier, president of the ad council, concluded 
_ that the big idea our propaganda had to get across 
was that a new way of living had been created in 
_ the Western Hemisphere. This new way of living 
__ was as different from both the colonial capitalism 
_ which people in undeveloped areas of the world 


had come to know, and from the feudalistic 


_. monopoly tinged capitalism of Western Europe 
as it was from communism. 


As Repplier put it: “It is a new economic sys- 
tem, for it provides more necessities and more 
comforts to more people than any society man has 
yet produced. It is a new social system, too, for 
it tends toward the full elimination of classes 
which divide man and man. And it stands squarely 
on a philosophic base, for it rests on an historic 
declaration of the equality of men before their 
Creator, and every human being’s inheritance of 
his basic rights.” 

The system, as all systems, involves capital. The 
big difference was who the benefactors were. So 
Repplier proposed that we reclaim the word 
“people's,” which had been kidnapped and _ per- 
verted by the communists, combine it with “cap- 
italism” and match our “People’s Capitalism” 
against. Communism in the world-wide warfare 
of ideologies. 

One of the latest. results is the People’s Capital- 
ism Exhibit which was planned by the ad council 
and is now on its way overseas to be shown at 
trade fairs throughout the world. 

The exhibit shows two American homes: one 
of the year 1775, the other of 1956. Both are 
furnished in the style of their times. One shows 
a nail maker of 1775 who produced 16 nails an 
hour and a nail making machine of 1956, which 
turns out 16,000. 

A film portrays the development of nylon with 
its multitude of uses as compared with the home- 
spun of 180 years ago. Through the exhibit, trade 
fair goers will see how Americans have become 
capitalists by home ownership plans, investment 
in securities, insurance, pension and other forms 
of savings. 

This exhibit is a dramatic visual answer to the 


~ glittering consumer product displays Russia has 


been using widely at international fairs in recent 
years. The obvious implication, of course, is that 
these products are freely enjoyed by the iron 
curtain country peoples. Naturally no indication 
is given of the fact that in Poland TV sets, for 
example, still cost over $1,400. 


~ 
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We proudly join in celebrating the 250th 
anniversary of Benjamin Franklin’s birth. 
Mr. Franklin was a statesman, a scholar... 

and the first person to realize the potential 
of electricity. In the years that have passed, 
his kite and his key have beome synonymous 
with the discovery of electricity; . . . just 
as “EFENGEE” has become synonymous with. 
everything electrical today. In servicing 
your every electrical need with over 50,000 
electrical products in stock at all times... 
we never lose sight of our indebtedness 
to Mr. Franklin. 


22 trunk lines . . . drive right in... free 
parking .. . quick and courteous service 


EFENGEE ELECTRICAL SUPPLY co., 
Wholesalers of Everything Electrical 
965 West Chicago Avenue @ Chicago 22, Illinois @ SEeley 8-3500 


_— WAUKEGAN BRANCH: 
INTERSTATE ELECTRICAL SUPPLY co. 
- 1020 Greenwood * Waukegan, Illinoi 


s * ONtario 2-1194 
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“where the steak is born” 


SIRLOIN 
Room 


Distinctive continental cookery 
from the Matador kitchens. 


i See 


Free Private Parking 
for Patrons 


Stock Yara Inn 


42nd and Halsted Streets 
Chicago 9, Illinois 


COMMERCE 


Here. 


There. 


and Everywhere 


© Capital Gains — Only eight na- 
tions besides the United States levy 
a tax on capital gains from the 
sale of securities, and six of the 
eight are more liberal in their taxa- 
tion of long-term gains. The other 
nations are Austria, Denmark, Fin- 
land, West Germany, Israel, the 
Netherlands, Philippine Republic 
and Sweden. The maximum tax 
rate in the United States after se- 
curities have been held more than 
six months is 25 per cent, andthe 
maximum is the same in Israel after 
a one-year period. In the Philip- 
pine Republic the tax on long-term 
gains is half the regular rate, and 
the waiting period is a year. In all 
the other countries there is no tax 
on long-term gains. The holding 
period for a long-term gain is three 
months in West Germany, a year in 
Austria and the Netherlands, two 
years in Denmark, and five years 
in Finland and Sweden. 


e Allergies — Among the long list 
of allergies is a sensitivity to May 
flies, silk cocoons, ant eggs and 
fruit flies. A Northwestern Uni- 
versity medical school research 
team has discovered that insects 
are probably_a major cause of 
respiratory allergy. Nearly 30 per 
cent of patients tested who had 
asthma or hayfever symptoms were 
sensitive to insects. Treatment of a 
small number of patients by de- 
sensitization with a series of weak 
solutions of the insect antigen (the 
allergy producing substance from 
the insects) has been encouraging, 
the doctors report. 


¢ Rubber Shortage — There is a 
shortage of synthetic rubber in the 
United States and the world, and 
no possibility that crude tree rub- 
ber production can be expanded 
to meet an estimated increase of 
500,000 long tons of rubber con- 


Institute of Technology is setting 


sumption by 1960, William I. Burt, 
president of Goodrich-Gulf Chem- 
icals, Inc., Cleveland, testified at a 
Senate Banking Committee hear- 
ing. He urged the sale of the 
government-owned synthetic rub- 
ber plant at Institute, W. Va., to 
private industry so that it can be 
modernized and its capacity made 
available. 


e Savings and Loan Leaders — 
Three Chicago savings and loan as- 
sociations are among the first 12 in 
size in the nation. They are the 
First Federal, in fifth place, Talman 
Federal, eighth, and Bell, in 
twelfth place. The two largest sav- 
ings and loan associations are both 
in Los Angeles. 


e Meat Eaters — When there is 
the right relationship between meat 
prices and purchasing power, Amer- 
icans have a tremendous appetite 
for this food. In the last quarter of 
1955, consumption of meat was at 
the annual rate of 170 pounds per 
capita. That was eight pounds 
more than in the fourth quarter of 
1954. For all of 1955, meat con- 
sumption was an estimated 16014 
pounds, which compared with a re- 
cent low point of less than 136 — 
pounds in 1951, the American Meat 
Institute reports. 


e Technical Obseraare — Armour y 
Research Foundation of the Illinois | 


‘ 


up a European technical observa- 
tion group that will relay ideas and — 
techniques of potential value to 

“participating” companies in the 
United States. 


y 
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e New Soldering Technique — A 
method of joining aluminum, stain- | 
less steel, glass, and Saar with- 
out special punaele _ Be 
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Of 


America’s 500 
Largest Companies 


The Fortune 
Directory 
of the 

500 Largest 
U.S. Industrial 


Corporations 


Copyright 1955 
Time Inc, 


FORTUNE MAGAZINE 


recently published a list of 
the 500 largest U. S. Industrial Corporations. Of these 469 (94%) 
use DITTO Duplicating equipment. These DITTO Installations 


represent millions of dollars saved in all phases of paperwork 
including such routines as order-billing, production, payroll and 
purchasing. 


*How DITTO Saves Time and Money 
for Industrial Leaders! 


Thousands of Companies, Large and Small, Use 
DITTO Because They Can Do All These Things. 


1. Military Aircraft manufacturer 
saves $50,000 annually through reduc- 
tion of 22 clerical personnel. 


2. Automatic Machine manufac- 
turer saves 400% in time, speeds 
production. 

3. Truck and Hoist manufacturer 
saves $21,000 in clerical costs 
annually. 

4. Commercial Aircraft manufacturer 
saves 11 to 18 days in getting orders 
into shop. 


5. Refrigerator manufacturer saves 
$15,800 in office salaries annually. 


6. Railroad Car manufacturer 
handles increased production with 24 
less employees. 


7. Industrial Truck manufacturer 
saves $25,000 annually in order 
writing alone. 


8. Optical Instrument manufacturer 
speeds handling of purchase orders 
with three less clerks. 


* Send for complete case histories telling how these savings are made. 


1. Make up to 300 copies from a single 
written original of anything typed, 
hand-written, traced or drawn, with- 
out need of stencils, mats, type or 
make ready. 


2. Make 100 to 120 copies per minute 
in 1 to 5 colors at once. 


3. Make copies on varying weights of 
paper and card stock and on any 
standard size sheets from 3” x 5” 
to 9” x 14”. 


4. Obtain accurate registration, copy 
to copy. 


0 Order-Billing 
© Payroll 

Name, Position 
Company. 
Address. 
City 


DITTO, Incorporated, 2228 W. Harrison St., Chicago 12, Ill. 
DITTO of Canada, Ltd., Toronto, Ontario 
DITTO (Britain) Ltd., 126/128 New Kings Road, Fulham, London, S.W. 6, England 


At no cost or obligation, please send me case histories and information on how 
you can save us money, time, and effort with DITTO One-Writing Systems For: 


0 Preduction 
0 Inventory Control 


5. Reuse the same master for suc- 
cessive copy runs. 


6. Use the master to run copies at one 
location, then send it to another loca- 
tion and run additional copies. 


7. Add new data to master periodic- 
ally for reuse in running cumulative 
reports. 


8. Mask out any material on master 
not required on certain copies. 


9. Reproduce single items from 
master onto unit copies such as labor 
tickets and material requisitions. 


What DITTO Can Do For Others...DITTO Can Do For You e 


Take this First Step to Increased Paperwork Efficiency — Sh. 
MAIL COUPON FOR FACTS 


O Purchase-Receiving 


O Other 
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developed by the Los Alamos Scien- 
tific laboratory. The new method 
of joining materials previously be- 
lieved impossible to solder is ex- 
pected to effect large savings as 
compared with the ultrasonic 
method now used. 


e Earth-heat Power — New Zea- 
land has extensive hot springs, and 
engineers of Minneapolis-Honey- 
well are working with utilities of 
that country in planning “geo- 
thermal” power stations that would 
use subterranean steam to generate 
electricity. 


e Iron Ore Project — Low grade 
iron ore in the Marquette Range 
of the upper peninsula of Michigan 
will be concentrated and pelletized 
by a new company, Marquette Iron 
Mining Company, in which Inland 
Steel has a 20 per cent interest. 
The project, initiated by Cleveland- 
Cliffs Iron Company, will produce 
a concentrate ready for charging 
into steel mill blast furnaces. 


e Why Try for $64,000? — The 
contestant who tries for $64,000 in 


FOR 


the famous quiz program is risking 
a lot more than he stands to gain. 
The Chamber of Commerce of the 
United States figures that a single 
person earning $4,000 at his job 
actually keeps $16,600 after federal 
the 


income taxes if he answers 
$32,000 question correctly. If he 


goes on and answers the $64,000 
question correctly, he can keep only 
about $8,700 of the extra $32,000. 
He is risking $16,600 for a chance 
at a possible additional $8,700. Un- 
der present federal income tax laws, 
this same individual would have to 
win $448,711 in order to keep 
$64,000. 


© Cheerful Note — The current 
lull in the boom, says Prentice- 
Hall’s Information bulletin, is 
reminiscent of 1951 when the econ- 
omy rested on a relatively flat 
plateau while recovering from the 
previous year’s scare buying and 
inventory excesses after the out- 
break of war in Korea. However, 
1955’s credit and inventory mal- 
adjustments were not as bad as 
those of 1950, so the correction will 
probably be more limited than 
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even the mild adjustments needed 
five years ago, the bulletin states. 


¢ Gains Predominated — Among 
the 50 most active stocks on the 
New York Stock Exchange last year, 
38 showed gains, 11 were lower at 
the end of the year, and one was 
unchanged. 


¢ Steel Capacity — The nation’s 
steelmaking capacity, up 2.5 million 
tons to a record 128.4 million last 
year, will increase by another 15 
million tons of ingots and steel for 
castings during the next three years, 
according to Benjamin F. Fairless, 
president of the American Iron and 
Steel Institute. These figures com- 
pare with an estimated world pro- 
duction of 294 million net tons of 
raw steel in 1955, a new record. 
Russia’s steel production is placed 
at 49.5 million tons in 1955. 


¢ Cook County Highways — Out 
of a total $87,276,000 highway ex- 
penditure program for Cook 
County in 1956, expressways will 
account for $77,864,000. The re- 
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designed for business and industry .. . | 


these courses, both credit and non-credit, will be offered 
downtown by University College, The University of Chicago, 
during the Spring Quarter—March 25-June 25, 1956 


late afternoon... 
HUMAN FACTORS IN THE EXECUTIVE FUNCTION 


A practical course for the executive, dealing with the 
effective use of time; the executive abilities and their 
development; attitudes and skills in conference leader- 
ship, personal counseling, coaching. Explores the execu- 
tive relationship to individual creativity, to participative 
management, human motivation and personality. Tui- 
tion, $75. Ten Wednesdays, beginning April 4, 4-6 P. M.; 


Arthur Shedlin, Management Consultant. 


daytime... 


READING-RATE LABORATORY 

A reading program directed toward increasing both read- 
ing and comprehension and toward the development of a 
flexible reading rate appropriate to variation in subject 
matter. Use of the reading accelerator enables most stu- 
dents to more than double their reading rate. Tuition, 
$35. Evenings: Mondays, Thursdays, Sec. A 5:20-6:05 or 
Sec. B 6:15-7, Dorothy Lampard; Tuesdays, Fridays, Sec. 
C 5:20-6:05 or Sec. D 6:15-7, Daniel L. Heftel. All sections 
begin the first week of the quarter, March 26-31. 


Daytime: Mondays, Wednesdays, 12:15-1 P.M., Dorothy 
Lampard. 


You may register for these in- 
formal, non-credit courses any- 
time before classes begin in 


25 


CVeninge ar. 


MANAGEMENT SEMINAR FOR SMALLER BUSINESS: PROF- 
ITABLE OPPORTUNITIES TODAY 


As in other years, the Management Seminar is devoted to 
the general problems experienced by small business. 
This year, in addition, the new industrial revolution, in- H 
cluding the development of atomic energy products and 
the new opportunities for small business in distribution 
and manufacture, holds the spotlight. This series is a. 
“must” for all who would get important perspective on 
the rapid changes in methods, products, and markets. 


Director of Management Seminar: Joseph K. Wexman. 


Apr. 2 INDUSTRIAL REVOLUTION, NEW STYLE 
A. New Products and New Markets 
Michael Michaelis, Business Research Division, Ar- 
thur D. Little, Inc. 
B. The Opportunities for Smaller Business 
ee Silverman, Radiation Applications, Inc., New 
ork. 


Apr. 9 HOW TO SHARE IN 4 BILLION FOR RESEARCH 
A. Research on a Modest Budget 
Richard F. Humphreys, Director, Atomic Pile, Ar- 
mour Research Foundation 
B. Market Development — Where to Sell 
William Kidney, Booz, Allen & Hamilton. 


Apr. 16 SMALL BUSINESS AND ATOMIC ENERGY 
Paul C. Aebersold, Director, Isotopes Division, U.S. 
Atomic Energy Commission. 


person or by mail to 19 South 
LaSalle Street, enclosing check 

= made payable to The Univer- 
sity of Chicago. 


You must register in person for 
these credit courses at 19 South 
LaSalle Street on March 21, 22, 
or 23 between 4 and 7 P.M. 


Apr. 


PRODUCT MODIFICATION WITH ATOMIC 
ENERGY 

A. What Are the Applications? 

B. Possibilities Today and Tomorrow 


Commerce 
Techniques of Employe Selection (206) 
$60. Th 6:30-9; James Winker. 


Personnel Research in Industry: 

Content and Methods (207) 

$60. M 6:30-9:30; Philip Ash. 

The Psychology of Supervision (208) 

Credit $60. Non-credit $45. W 6:30-9; Fred P. Amft. 


Introduction to Accounting (211) 
$60. Tuesday 6:30-9; Edward McGowen. 


Cost Accounting (213) : ‘ 
Prereq: elementary accounting. $60. Friday 6:30-9; Ed- 
ward McGowen. 


Federal Income Taxation (216) 
$60. Thursday 6:30-9; Edward McGowen. 


Business Law: Partnership, Corporation 
and Real Property (232) 


- $60. Wednesday 6:30-9; Alexander Polikoff. 


Systems Management (242) : 
Prereq: Commerce 241 or consent of instructor. $60. 


Friday 6:00-8:45; Joseph Guertin. 
Application of Data Processing to Business 


Problems (244) ' 
Prereq: Coats 243 or consent of instructor. $60. 


Monday 6-9; Bernard L. Sarahan. 


complete Spring Announcements, write 


UNIVERSITY COLLEGE 


THE UNIVERSITY OF CHICAGO 
19 South LaSalle Street 
i he er call DEarborn 2-7245 


Henry J. Gomberg, Assistant Director, Phoenix Me-— 
morial Laboratory, University of Michigan. 


Apr. 30 MARKETS FOR ATOMIC ENERGY PRODUCTS 

A. Market Potential for Atomic Energy : 

B. Effect on Our Economy 
Robert LeBaron, Consultant, Washington, D. C. 
(Invited). 

C. Opportunities for Small Business 
Me Schall, Batelle Memorial Institute, Columbus, 

io. 


May 7 MARKETING PROBLEMS AND NEW OPPORTUNI- . 
TIES et 
A. Problems of Distribution i 
J. L. Kuranz, Vice-President, Nuclear Instrument 
and Chemical Corporation, Chicago, Illinois. ma 
B. Problems of Finance ioe 
Wallace Flower, Partner, William Blair and Com- | 
pany, Chicago. oe; 


May 14 PRESENTING THE PRODUCT 
A. Selling by Design ‘ ; 

Jay C. Doblin, Director, Institute of Design, Illinois 

Institute of Technolagy. : 

B. Advertising and Publicity er te 

A. A. Imberman, Imberman and De Forest, Chicago. 


May 21 BUSINESS PROSPECTS 
A. The Outlook ¢ ee 
George W. Mitchell, Vice-President, In Charge of 
Research, Federal Reserve Bank, Chicago. TESS 4 
B. How to Be A Failure in Business ‘ ‘ ; 
Joseph K. Wexman, President, Phoenix Finan 
Company, Inc., Chicago. , 


Eight Mondays, beginning Apr. 2, 7-9 P.M. Series, $55. No singl ¥. 
admissions. Meetings held at 190 E. Delaware Place, Chicago. 


Automation Conference Manual 


Proceedings of the University College Ist Annual Co 
ference on Data Processing for Senior Administrat 
available March 15. Contains all general speeches, pan 
proceedings, photographs and descriptions of a wid 
range of equipment. Three-ring leatherette binder, o 
300 pages. $25 per copy; in orders of 5 or more, $20 p 
copy. Write Automation for Senior Officers, Unive: 2 
College, 19 South LaSalle Street, Chicago 3. Be ay 
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= several clients who 
wish to purchase 
a business in 


the CHICAGO area 


THEY have adequate 
funds for almost 

any size operation 
and their “know-how” 
utilizes present 
management in the 


majority of cases. 
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e 
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: YOUR business 
would be considered 
a trust and its 

= traditions proudly 


—# maintained. 


For more information, 
without any obligation 


of course, phone or write 


JOHN E. COLNON & CO 


208 S. La Salle 


FRanklin 2-5252 


Trends 
in Finance 


and Business © 


° Consumer Debt Not Too Big — 
The size of the outstanding amount 
of consumer debt is not alarming, 
but the rapid rate of increase in 
1955 is the cause for concern. This 
is the majority view of a group of 
economists who participated in a 
recent. session of the Economic 
Forum sponsored by the National 
Industrial Conference Board. 

In relation to the overall rate of 
business activity and family forma- 
tion, the economists consider the 
outstanding consumer debt to be 
not immoderate, but they add that 
this view is based on the assump- 
tion that consumer incomes will 
continue to rise. If there should 
be an economic recession, the debt 
could bring troubles for the bor- 
rowers. One economist declared 
that one of the reasons incomes 
have been increasing is that credit 
has been expanding, and the nation 
has reached a “credit crisis’ or 
something close to it. 

Among the other interesting 
views expressed at the Forum, were 
these: 

Consumer credit makes no liqui- 
dation demands beyond contractual 
obligations. Moreover, a_ large 
amount of the funds with which 
instalment credit operates is raised 
in the commercial paper market, a 
source of “real savings.” 

* * * 


A portion of the increase in pay- 


ments on debt obligations repre-~ 


sents a transfer of funds that would 
otherwise have been paid by the 
same families as rent. 

* * * 

The lack of household help has 
made many families dependent on 
appliances to assist in household 
duties. Instalment payments on 
these labor-saving devices replace 


wages formerly paid to household 
help. 

None of the economists advo- 
cated the application of selective 
controls to consumer credit. Sev- 
eral, however, said that data on 
consumer debt is inadequate, and 
they urged greater fact-gathering 
activity in this field. 


© Living Costs Stable — Declining 
costs of food and clothing have 
largely offset rises in other prices, 


~with the result that the cost of 


living has risen only 1.6 per cent in 
the last four years, reports the re- 
search department of the National 
Association of Manufacturers. 
Retail food prices have been in 
a generally declining trend since 
January, 1952, and now average 
about three per cent lower than 
they were four years ago. For most 
families, food is the largest item of 
expense. Clothing prices have 
dropped 2.2 per cent in the last four — 
years. The largest cost of living 
increase during this period has been 
for medical care, up 11 per cent. 
Other increases include 5.7 per 
cent for housing, 5 per cent for 
personal services, and 2 per cent — 
for transportation. 


~ oe? Wes 


) 
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° Dividend Payments Rise —_ 
Common stocks upheld their repu-— 
tation as inflation hedges last year, 
at least for those persons who held 
the right stocks. Cash common 
dividends paid by companies listed 
on the New York Stock Exchange 
reached a new record at $7,488, 038, 
780, the first time they had ever’ 
passed the seven billion dollar 
mark. This was an increase of 15. a 
per cent, and more than a billion | 
dollars, over 1954. The sion 10 > 
was the ninth in succession to set 
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CREATIVE BANKING AT THE HARRIS 
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The most 


valuable product 


Maybe you think the Midwest’s most 
valuable product is grown on a farm or 
made in a factory. 

The Midwest, it’s true, leads all 
America in agriculture and industry. 
Its rich farms grew crops worth over 
twelve billions of dollars last year. And 
its modern factories turned out goods 
valued at about sixty billion dollars in 
1955. 

But the most valuable product of the 


. Midwest cannot be measured in dollars. 


Because it is people—creative, dynamic 
people. Men with ‘“Lhe vision to see, 
the background to understand, and the 
will to act”... the same qua.ities we 


HAR RIS Trust - 


of the Midwest 


at the Harris strive for in our practice 
of Creative Banking. 

It is men of this calibre... the new 
pioneers who are shaping the Midwest’s 
bright new future. We are proud that 
many of them are Harris customers. 
As a result, the Harris, with Creative 
Banking, has had an active part in the 
fast-moving, dynamic growth of Mid- 
western business and industry. 

Come in to see us. We will be pleased 
to show you how Creative Banking can 
serve you. 

Harris brings you 
award-winning TV Show. 

Meet Chicago’s business 
leaders face to face 

every Sunday afternoon. 

Tune in ‘““This is the Midwest’ 


WBBM-TV, Channel 2, 
2:30—3:00 P.M. 


x, 
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ser] — Zed as 
—= N.W. Harris & Co., 1882. 


— 


Ee Incorporated 1907 


al 


and ees BANK 


115 W. MONROE STREET 


Member Federal Reserve System... 


CHICAGO 90 


Member Federal Deposit Insurance Corporation 
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a new peak for common dividend 
disbursements by listed companies. 

There were 1,076 common stocks 
listed on the New York Stock Ex- 
change at the end of 1955, and of 
these 982, or 91.2 per cent, paid 
one or more cash dividends during 
the year. Of the dividend payers, 
568 disbursed a larger amount than 
in 1954, 314 paid the same amount, 
and 100 paid less. The largest in- 
creases were 35.7 per cent for 
United States companies operating 
abroad, 31.5 per cent for steel and 
iron stocks, and 29.6 per cent for 


but Crane makes more valves §, 


mining industry shares. The larg- 
est amounts disbursed were $1,293,- 
932,220 on public utilities common 
shares, $1,130,648,830 on petroleum 
and natural gas stocks, and $895,- 
776,010 on chemical stocks. The 
aggregate for these three groups 
was $3,320,357,060, equal to 44.3 
per cent of all 1955 payments. 


© Insurance Policies Larger — 
Life insurance policies issued in 
1955 by the Northwestern Nationa] 
Life Insurance Company averaged 
$6,750 in face amount, an increase 
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CRANE VALVES > 


Crane Co., General Offices, Chicago 5, Illinois » Branches and Wholesalers in all areas 


_ WALVES e FITTINGS e PIPE e KITCHENS e PLUMBING e HEATING 


than anyone else ? 


-¢ Two Billions for 
Travel — By the end of 1960, ne 
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of 21 per cent from the $5,570 
average policy in 1954, and 43 per 
cent more than the $4,710 average 
in 1950. The death rate among the 
company’s policy holders declined 
to 4.7 per thousand last year from 
5.3 in 1954, and was close to the 
all-time low mortality rate of 4.6 
per thousand for 1949. 


¢ Aluminum Use Soars — Except 
for brief periods in 1947, 1949 and 
1954, the demand for aluminum has 
exceeded the supply during the 
decade since the end of World War 
II. This despite large increases in 
the aluminum industry’s produc- 
tion capacity to successive new 
highs. Shipments of aluminum in 
1955, estimated at 2,050,000 tons, 
were 36 per cent above 1954 ship- 
ments and 27 per cent ahead of 
1953. 

The tight supply situation is ex- 

pected to continue at least through 
the first half of 1956 despite in- 
creasing production of primary 
metal and a moratorium on goy- 
ernment stockpiling, according to 
D. Wilmot, vice president of Alu- 
minum Company of America. 
_ A number of informed people in 
the aluminum industry estimate 
that total requirements for the 
metal will range somewhere be- 
tween 2.8 and 3 million tons by 
1960, and approximately 5 million 
tons by 1975, Wilmot declared at 
a National Industrial Conference 
Board meeting. 


Domestic output of the versatile 
lightweight metal last year was 
about 1,565,000 tons, which was 
more than double the 1950 produc- 
tion, four times that of 1946, and 
nine times as large as in 1939. 

Expansion plans of domestic pro- 
ducers and companies that have 
announced plans to get into the alu- 
minum business call for an in- 
crease in primary aluminum 


production in the United States to 
2,250,000 tons by 1960. Canadian - 
production is expected to reach 


950,000 tons by 1960, of which 


available to the United States. 
With normal scrap recovery added, 


the total available metal would a 
exceed the indicated 3,000,000 tons 


requirement of 1960. 


Po 


/ 
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WITH CHICAGO 


To. keep pace with the increasing 
growth of Chicago, we have continually 
strived to improve our facilities and 
service. Our Chicago Terminal is de- 
signed to meet the many and varying 
needs of Chicago Industry. 


Confidence in future industrial growth 
of Chicago has ied us to establish a sec- 
ond terminal in the Calumet Area with 
complete facilities to serve the rapidly 
expanding industrial area of Southern 
Chicago. 


Both terminals are strategically locat- 
ed to serve Chicago Industry. For fast, 
safe, dependable transportation of your 
shipment, whether it be raw materials, 
packaged goods, fragile items, or heavy 
machinery — call our nearest terminal 
for information and service. 


EXECUTIVE OFFICES OF 


GERARD 


MOTOR EXPRESS, Inc. 


TEN CHERRY STREET 
TERRE HAUTE, IND. 


ET NS Ae ee 
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These are about the travelingest 
bunch of freight cars you’ve ever 
seen. They do yeoman service in 


the Rock Island States of America; 


you'll also find ’em in Bangor, Maine 


_... Atlanta... Los Angeles ... and 


at Texas Gulf Ports, playing an im- 


_ portant role in shipments to and from 


Rock 


Island 


overseas points. When they’re rolling 

over the countryside, drawn by Rock 

Island freight diesel, then, brother, 

you have an unbeatable combination 

for trouble-free, on-time deliveries. 
Consult one of our representatives. 
He’s wise in the way of efficient 
freight movement. 


ROCK ISLAND LINES 
Route of the Rocket Freight 
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with absolutely no possibility of 
the city providing adequate public 
utilities, transportation and neces- 
sary facilities for the promotion of 
public health, safety, comfort, mor- 
als and welfare. The indiscriminate 
over-zoning of property has resulted 
in a shifting population and pro- 
ducing excessive slums and blight 
which cannot be remedied without 
intelligent land use control. 

He emphasized strongly that ur- 
ban renewal and conservation was 
inadvisable unless the abutting 
property was zoned and protected 
in such a manner that people would 
be encouraged to invest in new con- 
struction as well as remodelling and 
rehabilitation of old structures. 

To accomplish this objective, the 
new ordinance sets up specific dis- 
tricts for people in which to live, 
work and shop. It provides orderly 
removal of non-conforming uses 
which are incompatible or obnox- 
ious to residential districts by the 
scientific development of an amor- 
tization provision which will per- 
mit-property owners to arrange for 
the removal of such non-conform- 
ing uses in a period of 2 to 25 years, 
depending upon the type of struc- 
ture involved. The City Council, 
upon recommendation of the Chi- 
cago Plan Commission, is also au- 
thorized to condemn and pay a fair 
price for the removal of non-con- 
forming uses where it is necessary 


for the protection of the commun.- . 


ity to remove such uses ahead of the 
amortization schedule. The U. S. 


Department of Internal Revenue 


will permit the owners of such non- 
conforming uses to charge off the 
remaining value of improvements 
which have become non-conform- 
ing over the period prescribed by 
law. 

Mr. Chaddick also pointed out 
that the lack of scientific, technical 
and legal advice in 1923 and 1942, 
has resulted in the present indis- 
criminate use of land in Chicago. 
If.the provisions contained in the 
comprehensive amendment 
been in effect in 1942, millions of 
dollars in public housing and con- 
servation would have been saved 
and Chicago would have been well. 
in a plan of modernization and an 
orderly expansion of its industrial, 


commercial, business and aie 


functions. 


had 
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for better gasolines 
is turned on here! 
Here, in the heart of the Midwest, have been created 


many technological improvements that have given the 
green light to the development of better gasolines. 


These improved motor fuels are the result of continuous 
research—research that leads the way to new processes 
and new techniques for the production of more efficient 
gasolines to power improved, high compression auto- 
motive engines. 


From its modern research laboratories at Des Plaines, 
Universal research staffs and facilities are serving the 
petroleum refining industry, providing many of the most 
important processes for making better motor fuels at 
the lowest possible cost. 


The petroleum refining industry, world-wide, can con- 
tinue to depend upon Universal just as it has for more 
than forty years for developments that will provide 
constant improvement in products from petroleum. 


g 


UNIVERSAL OIL PRODUCTS COMPANY 


30 ALGONQUIN ROAD, DES PLAINES, ILLINOIS, U. S. A. 
Forty Years Of Leadership In Petroleum Refining Technology 
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When Should A Man 
Be Retired? 


same rate for all of us. Some 

are old at 40; others are rela- 
tively young at 70. There are many 
individuals who cannot accept a 
new idea or adjust to new circum- 
stances from the age of 40. Others 
are keen and interested and will 
adjust to the vicissitudes of life far 
into old age. Perhaps that is the 
best index of whether a person is 
aging rapidly or slowly. We do not 
understand why this is. It is prob- 
ably related to some fundamental 
biological change in the brain tis- 
sues; and it might be dependent on 
the circulation of those brain tis- 
sues; but there may be other fac- 
33 tors, such as hormonal factors and 
others that are fundamentally the 
cause. 
Some years ago the United States 
inaugurated a system of automatic 
or compulsory retirement. The 
word, “compulsory,” is distasteful; 


? 


but it has been used rather freely 
___ and perhaps it is one of the reasons 
why antagonism is increasing to- 
ward it. At any rate it became 
rather popular, both in govern- 
: ental and industrial groups. In 

The ‘author. is a Past President of the 
n Heart Association. 
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Winston Churchill ended 50 
ice to the Crown at age 80. 
is on his last official trip to 
Dp eo. . ‘ fo i 
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By IRVING S. WRIGHT, M.D. 


Some Companies Retire Men At Age 60, Others 65; Some 
Companies Have No Compulsory Age; Who’s Right? 


Recently the Chicago Association of 
Commerce and Industry and the Chi- 
cago Heart Association sponsored an 
all-day conference on the problems of 
retirement in industry. The material 


from that session has been digested 
into a 64-page booklet and is available, 
free. For a copy write, Chicago Heart 
Association, Dept. LDB, 69 W. Wash- 
ington St., Chicago. : 


some companies the age was arbi- 
trarily fixed at 60, but more com- 
monly at 65. Who picked the ages 
of 60 or 65? No one seems to know. 
It just sort of came out of the air. 
It has no authority. There is no 
reason for 65 as against 63 or 66 
or 70; but everyone soon took it as 
a sort of biblical phrase. We be- 
came molded into a civilization 
that decided people were to be put 
on the shelf at age 65. 


Use Sliding Scale 


Some companies did not go all 
the way on this. They used a slid- 
ing scale of retirement depending 
upon the capabilities of the indi- 
vidual. If rigid rules of retirement 
had been applied generally, things 
would have happened to the world 
with the loss of such people as 
Churchill, Einstein, Toscanini, Ber- 
nard Baruch, Conrad Adenauer, 


Charles Evans Hughes, or Nicholas 
Murray Butler. 


Guiseppe Verdi 


group to say: “Everybody is finished 
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wrote his greatest opera after he 
was 80. The world certainly would 
have been a far poorer world to 
live in without these men. 

But then someone says: “You are 
merely mentioning exceptional in- 
dividuals. ‘These do not really 
indicate what the average person 
does.” I would like to point out — 
that physicians are not compulsor- — 
ily retired at 65; yet eight out of 
every ten physicians over 65 in the 
United States are practicing medi- 
cine today. Many of them are re- 
sponsible for whole communities, 
and most are doing a very credit- 
able job. One out of two of this — 
group sees more than 40 patients — 
a week. 

In favor of compulsory retire- _ 
ment we have a fact which is acting _ 
as a sort of block in changing con- — 
ceptions. That is the case of admin- — 
istration of compulsory retirement. 
It is so easy for a company or the 
personnel manager of a company, 
or whoever is responsible in the 


at 65.” They don’t have to be con: 
sidered as individuals which sir 
plifies the problem. A great man 
men responsible for company per- — 
sonnel problems are reluctant t 
accept the more difficult appro 
which treats employes as indi 
uals. | . 


Age is the only composite index 
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Elder statesman Bernard M. Baruch, now 85 years of age, 
seated in his favorite type of ‘‘office,’’ a park bench, enjoys a 
cookie offered to him from a young admirer 


of physical, mental and productive 
decline that we are using today. 
There are many arguments in favor 
of its usage. It opens up jobs. It is 
essential for a low unit cost of pro- 
duction. It is essential for com- 
petitive aggressiveness. It speeds up 
promotions. It produces certainty 
of retirement, which eases certain 


At age 75, Frank M. Hunter of Pasadena, California was 
challenged to “shoot his age’’ on the historic Del Monte 


course. He garnered a 73 
aes 


personal adjustment problems. 

Against these arguments — and 
they are valid arguments in «the 
sense of having to be considered 
carefully — is the one that chrono- 
logical age is no measure of physio- 
logical or biological age. That is 
number one. 

2. It deprives companies and our 


United Press Photos 


West German Chancellor Konrad Adenauer perusing a copy of 
a pictorial biography of his life from age five to the present. 
He was 80 years old on January 5, 1956. 


economy of some of our most pro- 
ductive, able workers. 


3.It lowers our standard of liv- 
ing, because it puts more people 
on a nonproductive and lower 
economic standard. 


4. It impairs national defense. 
(Continued on page 288) 


Samuel Dixon enjoying his 95th birthday party last Novem- 
ber. Retired, Sam still keeps busy around the house and 
outdoors. His formula: ‘I do everything. Everything wrong’’ 
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Atomic Energy Business for Small Firms 


Here’s how small companies can fit into the production 


and sales of equipment for nuclear energy industry 


HE attitude of the smaller 

businessman towards atomic 

energy and its by-products, is 
one of interest — but he usually sees 
no particular application to his 
own company. He reads of giant 
companies hustling into the con- 
struction of nuclear power plants, 
of atomic power in submarines, of 
radioactive materials used in cancer 
research. But the smaller business- 
man wants to know how to manu- 
facture better dill pickles, or better 
TV sets, or how to improve his 
aerosol products, or make better 
zippers, or more enduring floor 
coverings, or prettier wall tiling. 
In short, where in the new field of 
atomic energy — and its by-products 
—can the smaller businessman fit 
in? What can he use for his own 
production? What can he sell 
through his own wholesale opera- 
tions, or through his own retail 
outlets? 

At this early stage, the atom is 
being used principally to improve 
quality, speed production and cut 
costs on existing products of 
industry. 


One Major Use 


Radiography is one major use in 
this field. It employs a radioactive 
pellet and photographic film to 
take an “X-ray” of the inside of a 


‘metal object. Any defect in the 


- metal shows up just as a break in a 


Nes 


able inspection of parts. 


bone shows up on an X-ray film. 

A typical radiography installa- 
tion may cost a factory about $750, 
where its predecessor, an industrial 


X-ray machine, might cost $10,000 


or more. It thus offers cheap, reli- 
That 


means faster, lower-cost production. 


author is Director of the Manage- 
nar for Smaller Business at the 
hicago. 


By JOSEPH K. WEXMAN 


Result is that more and more in- 
dustrial firms are installing these 
atomic “gadgets.” Big auto firms 
use them on auto cylinders, pistons, 
connecting rods. Plane companies, 
boiler manufacturers and a host of 
others have put the atom to work 
this way. 


Room for Smaller Firms 


Many smaller instrument pro- 
ducers can manufacture parts for 
such radiography machines, if they 
merely investigated the models 
available. 

Next in extent of use, are atom- 
powered thickness gauges. They 
enable a manufacturer to keep ex- 
tremely accurate watch over his 
product while it is being produced, 
eliminating shutdowns to take sam- 
ples and virtually ending waste of 
raw materials. 

One company making abrasive 
paper installed a set of gauges that 
cost $40,000. The company saved 
$40,000 worth of materials the first 
year the gauges were used. Atomic 
gauges already have spread to the 
plastics, rubber, textile, glass, pa- 
per, and steel industries, and wider 
use seems certain. 

Here, too, smaller companies can 
fit into the production and sales of 
such equipment. 

Atomic “tracers” provide another 
growing source of atomic aids for 
industry. Pipe-line companies, for 
example, drop a speck of radio- 
active material into a pipe-line 
when a shipment of gasoline is 
pumped into the line, following a 
shipment of fuel oil. 

With a Geiger counter, a work- 


man at the other end of the line 
can tell when to stop pumping the 
pipe-line’s flow into the fuel oil 
storage tank, and switch it over to 
the gasoline tank. He used to have 
to take samples from the pipe-line 
in order to know when one product 
was being replaced by another. 
Considerable intermixing, where 
the second shipment joined the 
first, was inevitable. Now the atom 
markers enable the pipe-line to 
make the switch from one tank to 
the other so quickly that the 
amount of mixed product is cut to 
a mere trickle. 

All this is nothing but a “trick 
valve,” and smaller valve manufac- 
turers can produce such items as 
readily as the other valves they 
manufacture. Investigation here 
should be worthwhile. 


Preventive Maintenance 


Preventive maintenance, with the 


atom, is another important indus- — 


trial application of atomic power. 


Fifteen big oil and chemical con- — : 


cerns use the atom this way now, 
and many others are interested. 
Since a radioactive pellet can be 
suspended from a string or wire 
and carried from place to place like 


a weight on the end of a fishing 
pole, it can be dropped into all 
sorts of otherwise inaccessible spots. 
A maintenance man can drop such ~ 
a pellet down a pipe into a valve, — 
for example, put a film on the out- 
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side of the valve, and X-ray that ee 


critical point with a minimum ofeg ms 
dismantling and trouble. She 


The atom-tracer technique al-_ 
(Continued on page 198) 
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What Makes 


Most 


Healthy, 


things are 


When all the waterway improvements now underway are completed, Chicago will 
become the greatest inland port of the world 


N past months there has been a 

great deal of comment and much 

written about Chicago: U. S. 
News and World Report declared, 
“Things are looking up in Chicago. 
The big town is going places.” 
Fortune Magazine echoed, “Right 
now the most exciting city in the 
United States is Chicago, Illinois.” 
And Newsweek referred to ‘“Chi- 
cago on the sea—a midland empire 
through the St. Lawrence Seaway.” 


The author is Mayor of Chicago. This 
article is adapted from an address de- 


livered by him at the annual meeting of 
The new port of Chicago facilities as proposed in Lake Calumet Harbor the State Street Council. 


— 
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s The wornout sections of the city are being 
This stretch of the Congress Street Superhighway is scheduled to be in use this year ~ ones below in the 


Chicago the World’s 


Exciting City? 


strong, and continually growing, 


looking up for the midwest capital 


By RICHARD J. DALEY 


And there have been other articles 
written about the emergence of 
Chicago as one of the great cities 
of the world. 

The central theme in all of these 
articles is not only of the present 
vitality of our city, but of the 
bright future. 

What is the Chicago story? 

What is there about the city of 
Chicago which makes it certain that 
Chicago will in the future be the 
Number One city of the nation, 
and the world? I, for one, have 
never felt concerned about the 
population of our surrounding 


rebuilt with modern structures like the 
~ Lake Meadows project 


Chicago’s city parking garages have become a model and 
public officials from all over have visited Chicago to learn 
how the program was carried out 


suburbs steadily increasing. I be- 
lieve that the successful growth of 
the suburban areas is dependent 
upon the vitality of the central 
city. Much of their economic health 
and much of their growth is pos- 
sible only because the city of Chi- 


cago itself is a healthy, strong and 
continually growing city. 


The city remains as the main 


economic bulwark of the metropol- 
itan area and the focal point of its 
social, 


(Continued on page 293) : 


Chicago’s central location makes it the logical location for conventions and spec 


shows like General Motors’ month-long ‘‘Powerama‘’ 


presentation 


cultural and recreational — 


“Industrial Design—Today and Yesterday’ was the theme of the Second Chicago Area Industrial Design Exhibit and Con- 
ference at |.1.T.’s Institute of Design, where mass produced products of Chicago designers were on view 


Chicago Pioneers in Product Design 


Auto compass by Phil Regan, Sears 


Motorola insignia by Morton Goldsholl 


4 


City which helped develop “art of the machine” 


now stands as a world center of product design 


Six years ago we published an 
article called “Battle on the Draw- 
ing Boards!” in which a lead- 
ing industrial designer, Jean O. 
Reinecke, set forth the functions 
and values to business of design. 
Six years is a long time in a field 
of which we said then, “Industrial 
designing — as an independent pro- 
fession — is barely twenty years old, 
yet it has sparked a major industrial 
revolution.” That revolution has 
now succeeded to the point where 


HICAGO, in an important 
sense, the birthplace of con- 
temporary design and _ its 
most fertile seed-bed since the early 
thirties, today stands as the fore- 
most center of this new profession’s 
major aspect — product design. Chi- 
cago area industrialists and busi- 


a 


a large share of consumer goods and 
a fair portion of capital goods show 
the impact of conscious design. 
Concomitant with its growth, 1n- 
dustrial design, and. the business- 
men who employ it face new deci- 
sions —and new challenges and 
responsibilities. This is an attempt 
to sketch Chicago’s role in nurtur- 
ing this “art of the machine” and 
our potential as a force which can 
turn tt toward the most productive 
ends for man. 


~ 


essmen, directing as they do the 


world’s largest aggregation of diver- 
sified manufacture, have played a 
unique and often pioneering role 
in the development of industrial 
design and in the presentation of 
its fruits to the world. 
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By 
JUNE BLYTHE 


Pendant ‘’Catalina’’ ba- 
rometer-thermometer by 
Jean Reinecke for Air- 
guide Instrument 


virtually the same acceptance as the 
advertising man, the management 
engineer or the public relations 
counselor. Not every business em- 
ploys him, but the need to meet 
competition from better designed 
products adds new clients to his 
lengthening list each year. 


Whether or not design helps sell 
products has shifted from a ques- 
~ tion to an axiom — it does, as testi- 
fied by innumerable sales increases 
consequent to the use of good 
design. 
Good design as a stimulant to 
sales shares in the glory of. the 
_current era of high production, 
‘sales and profits. In fact, it was as 
sales catalysts that professional in- 
dustrial designers found their first 
real opportunity to prove their 
dollar value, when, during the de- 
pression, industry turned to them 
for help to lure customers into the 
market place. 
Estimates of the present scope of 


~ industrial design vary. A leading 


Book browsers welcome, says this inviting design by Dave Chapman for Kroch’s and 
Brentano’s Evanston store 


Ekco’s Flint Cutlery Bar provides storage, 
safety and a cutting board 


consultant designer calculates mod- 
estly that at least 25 per cent of all 
goods show direct design influence. 
However, in the judgment of the 
pioneer design staffs of Chicago’s 
big mail order houses, some 90 per 
cent of all goods catalogued has 
passed through their own, or fash- 
ion or consultant designers’ offices. 

Either estimate offers prolific 
fields for designers and manage- 
ment. Enough goods remain which 
could be altered or benefited by 
design to keep artist and business- 

(Continued on page 247) 
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Mental Anxiety, An Industrial Loss 


OU’'VE heard of the executive 
Ni brings his business wor- 

ries home with him. Now 
there is a more formidable health 
problem: The employe—and execu- 
tive—who brings his home worries 
to work. 

This problem of discontent and 
anxiety in the office and factory is 
national in scope. It is blamed for 
the loss of millions of effective man 
hours and billions of cash each 
year. 

In Western Electric Company, 
Inc.’s vast Hawthorne works in 
Cicero, Illinois, one employe with 
the firm for 20 years began hitting 
the skids until he was doing the 
lowest grade of work in his depart- 


ment. He became so nervous that 
no one dared approach him for 


fear of triggering an accident at 


___ his machine. His locker was a small 
_ drug store of medicines. He com- 


plained that even when his back 


5 3 was turned he could feel the fore- 


man’s eyes boring a hole through 
him—always spying on him. | 
Company counsellors uncovered 
an extreme case of social isolation. 
The man lived alone, locked him- 


of all factors that influence mental health in 
the office and factory, the foremost is leadership 


_ What can companies do about employes 


whose personal worries hurt their work? 


By MILTON GOLIN 


self in his room each evening, dosed 
himself with medicine and whis- 
key, had no friends, and rarely 
visited his only relative. . - 

Three weeks of skillful inter- 
viewing—nothing more than what 
might be called friendly chats— 
established a cure. The employe’s 
fears faded away, his work im- 
proved, he began to take an inter- 
est in co-workers, and his rise again 
to a responsible position became 
a matter of course. 

Industry is full of maladjusted 
but otherwise normal workers: The 
homely typist without companions. 
The young accounting executive 
who took his distasteful job for 
security though he really longed 
to be an artist. The machinist 
whose wife’s illness makes him 
do double duty as provider and 


home-maker for his children. The 
girl on the assembly line whose 
home life is disrupted by an alco- 
holic father. 

Now industry is learning that it 
must face their problems, because 
the unhappy or worried worker can 
infect a whole group with his 
gripes. He is the accident-prone — 
employe who unmeaningly violates — 
all the safety rules and suffers one — 
accident after another. He is the 


~ goldbricker, the trouble-maker, the 


eventual job replacement costing 
perhaps thousands of dollars to 


train. He has the ability, but not — 


the attitude, to hold his job. Often — 
his discontent actually makes him | 
physically ill. - oS 

In one General Motors Corpora- _ 
tion plant of 5,800 employes, psy- _ 


chiatric and_ psychologic problems 
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were found in over half of the 
workers reporting for medical care. 
California’s industrial accident 
commission estimates that $15 mil- 
lion a year is paid out in that state 
to compensate employes suffering 
from some kind of neurosis. 

The famous psychiatrist, Dr. 
William C. Menninger, says: “From 
60 to 80 per cent of all dismissals 
in industry are due to social <n- 
competence and only about 20 to 
40 per cent to technical incompe- 
tence. We know that one emotion- 
ally disturbed employe can mess 
up his whole department like the 
proverbial single rotten apple in 
the barrel, and that the cost of such 
a person can hardly be estimated. 

“We know that mental health 
means money in the pocket of in- 
dustry. When we don’t have men- 
tal health we see the effects, not 
only in the factory, but in the 
home.” 


Core of Problem 


Dr. Menninger feels that “a mix- 
ing of our value systems” is the 
core of the mental health problem 
in industry. He says: “We tend to 
focus on and hear about one side 
of industry, which has as its chief 
goals the increase of production 
and the increase of profits. Yet, so 
much of job satisfaction depends 
on the personal values that are 
gained in human_ relationships 


through mutual respect and dig- 


billion dollars a year ~ 


nity, confidence 


and, yes, love.” 


and belonging, 

Dr. Menninger believes that of 
all factors that influence mental 
health in the office and factory, the 
foremost is leadership. He lavishes 
great praise on a Sears Roebuck 
and Company vast inventory ex- 
periment launched nine years ago 
to find out what each person in the 
mail order firm thinks of the man 
above him. 

Dr. Menninger cites the case of 
a corporation which sent one of its 
best technician-executives on a 
three months’ tour of Europe with 
an important mission. The man 
failed miserably. Only much later 
was it learned that his wife was 
mentally ill and that he had wor- 
ried about her and about condi- 
tions at home all the time he was 
away. 

“His wife’s mental illness was an 
enormous liability to the com- 
pany,” said Dr. Menninger. The 
corporation might have saved it- 
self expense, and saved the execu- 
tive anguish, if a psychiatrist had 
picked up hints of the difficulty in 
a periodic examination or in day 
to day contacts with the man. 

How do the jobs of a psychiatrist 
and a psychologist differ in indus- 
try? 

The psychologist does not at- 
tempt to treat the maladjusted 
worker or executive in a medical 
sense, although his interview tech- 
niques do have curative value and 
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his analyses often help the subject 
know more about himself. Psychol- 
ogists say that not all psychiatrists 
are good psychologists, particularly 
in the specialized field of industry, 

The industrial 
practicing 


psychiatrist is 
preventive medicine 
most of the time. He is an expert 
who can trace physical ills to the 
emotional source. Through his 
medical office pass the quietly des: 
perate people, the half-happy men 
and women whose burden of emo- 
tional ills cramps their work and 


(Continued on page 230) 


The counsellor’s job is to never interrupt, 
never argue, never give advice 


( One emotionally disturbed employe can mess 
up his whole department 
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View along Chicago’s Outer Drive United Press photo 


The Problem: Eliminate Traffic Jams 
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Special study of transportation 


Area of 


started to determine area’s needs 


fees : 


me WINNETRA 
f NORTHFIELD a) 
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ARLINGTON : , 


CLENVIEW 


N a bank building that has stood 
empty on Chicago’s West Side 
most of the time since the bank 

holiday of 1932, a group of dedi- 
cated workers is undertaking a 
three-year task of prodigious pro- 
portions. The task is to determine 
the long-range transportation re- 
quirements of the Chicago area, 
and how they can be met. 

The enormity of the undertak- 
ing is indicated by the fact that 
the data to be gathered for study 
of the problem will be translated 
onto literally millions of punched 
cards—perhaps ten millions—and 
many of the punched cards will be 
translated onto magnetic tape. The 

~. cards and the tape will be used in 
connection with electronic ma- — 
chines and high speed calculators, 
without which it would be impos- 4 
sible to digest and analyze the vast 
amount of data within a reasonable ; 

The cost of the project, called 

officially the Chicago Area Trans- _ 
Oo ee on page 268) = ate ~ 


oe 
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time and at a reasonable cost. 
tation Study, will be $1,8 a 
Screen Line ——a portation Study, will be-$ 50,000; 
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America’s Needs and Resources 
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Here is a peek into the fu- 
ture. The Twentieth Century 
Fund has recently completed 
a survey of “America’s Needs 
and Resources.” The 1148- 
page study by J.Frederic Dew- 

-hurst and his associates her- 
alds a brighter world for 
Americans in the next five 
years. 

The accompanying article 
is a brief summary of the 
main findings and conclusions 

of the economic study. 


eae now has the strongest, 
most productive economic sys- 
tem in human history, capable 
of attaining by 1960 a total national 
output of $414 billion and making 
possible an average family income 
of more than $6,000 per year, with 
prospects of still greater growth in 
the years ahead. 

American productivity, meaning 
the average output per hour of 
work, is increasing so rapidly that 
if present rates continue, in another 
century we shall be able to pro- 
duce as much in one 7-hour day as 
we now produce in a 40-hour week. 

During the past century the rate 
of output has risen so fast that the 
average American worker today pro- 
duces nearly six times as much in 
an hour of work as his great-grand- 
father did in 1850. Measured in 
today’s purchasing power, an aver- 
age hour’s work in 1850 yielded 38 
cents’ worth of goods and services, 
while an average hour’s work in 
1960 will produce an estimated 
$2.68 in goods and services. 


At the presengy raf df growth, 


1ieRARY 


By 1960: average yearly income of 


American household will be $6,000 


we shall have a population of 177 
million in 1960. A total of 69 mil- 
lion should be at work or in the 
armed services and unemployment 
(principally shifts between jobs) 
should not average more than five 
per cent of the working force, or 
3.5 million. Total national output 
should reach $414 billion at current 
prices, yielding total personal in- 
come of $315 billion, or an average 
yearly income of more than $6,000 
per household for the country as a 
whole. 

If unemployment goes no higher 
than it is today, with working hours 
about the same and productivity 
rising 35 per cent in the 1950s (it 
rose 47 per cent during the 1940s) 
we could produce a total national 
output as high as $490 billion by 
1960. If we were forced into war 
emergency conditions similar to 
those of World War II, our total 
national output could approach 
$600 billion by 1960. 


U. S. Share of Produciion 


The United States, with little 
more than six per cent of the 
world’s population and less than 
seven per cent of its land area, now 
produces and consumes well over 
one-third of the world’s goods and 
services, and turns out nearly one 
half of the world’s factory-produced 
goods. 

The aggregate real income of the 
more than 160 million Americans 
today probably exceeds the com- 
bined income of the 600 million 
people living in Europe and Russia 
and far surpasses the total income 

(Continued on page 233) 
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Toy chariot used in Shumerian period (B, C. 2500) in ancient Babylonia 


Toys Aren't New But 
There’s Plenty that's New 


with Juniors loys 


Child’s play becomes big business as 


toy makers break production records 


By LOYD BRADY 


-HE little girl, bouncing into 
her living room on Christmas 
morning, squealed with de- 

light—for there, under the resplend- 
ent Christmas tree, was a brand- 
new toy train. 

A somewhat unusual gift for a 
father to give his daughter? Per- 
haps—but more than $3,000,000 was 
spent in 1955 on the purchase of 
trains for girls between the ages of 
two and six, a sum equalling five 
per cent of the total national sales 
of toy trains. And that was a drop 
in the bucket of the toy industry 
which last year broke all records in 


ing $300; a 


selling an estimated $1,250,000,000 
worth of toys, compared with 
$1,008,000,000 in 1954. That’s no 
child’s play! 

This increase of 24 per cent 
covered everything from the ten- 
cent plastic automobile, bought in 
a dime store, to elaborate dolls, 
marionettes, and suits of armor, 
items ranging up to $400 in retail 


price, and usually sold in the 


larger department stores and spe- 
cialty shops. You could buy, for 
example, for that favorite nephew, 
an eight-foot string marionette cost- 
five-foot, battery- 


Chicago Natural History Museum photos 


Kachina Doll—used to teach child aspects 
of Hopi religious traditions 


powered sports car for $395 which 
will carry two children up to five 
miles an hour; or a “fever” doll 
for $5, which turns a sickly scarlet 
requiring the immediate attention 
of junior medicos, equipped with 
doctor kits as elaborate as you can 
afford. ~ 

In other words, child’s play has 
become big business. In the eyes of 
Gilbert G. Southwick, president of 
the Toy Manufacturers Association 
of the U.S.A., comprising firms 
which account for 80 per cent of 
the total sales, 1955 was the biggest 
year in the industry’s history. “New 
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packaging, new designs, and better 
products with little advance in 
prices over 1954, helped stimulate 
sales. In addition, special promo- 
tions, particularly during seasons 
other than Christmas, helped swell 
the volume,” according to Mr. 
Southwick. 

It is a volume that has been 
growing steadily for more than 40 
years. Prior to World War I, the 
majority of the toys sold in Amer- 
ica were manutactured in’ Ger- 
many. There were only 644 domes- 
tic companies. The war, of course, 
cut off the source of supply, and 
with the easing of wartime restric- 
tions in 1919, the American indus- 


try began burgeoning. Today 
there are more than 2,000 firms, 


concentrated largely in New Enge- 
land and along the Atlantic sea- 
board, in Ohio and Michigan, and 
along the Pacific Coast. The Chi- 
cago metropolitan region is home 
to only 73 companies, including the 
world-famous Toy Tinker division 
of A. G. Spalding in Evanston, 
and the Cadaco-Ellis Company, one 
of the substantial game manutac- 
turers. The industry as a whole em- 
ploys 186,000 people, with a total 
payroll of $180,000,000. 


Top Producer 


One U.S. company, Marx, pro- 
duces more than ten per cent of all 
the toys sold in the nation. It is 
followed closely by the Lionel Cor- 
poration, with 1955 sales estimated 
at $23,000,000. Third is the Ideal 
Toy Corporation with $20,000,000 
in a variety of toys and dolls; and 
fourth is A. C. Gilbert, with $12,- 


A realistic toy dog made by Ideal Toy Corporation 


500,000 in such items as erector and 
chemistry sets and similar mechani- 
cally educative playthings. 

The industry is divided three 
Ways statistically: games and toys, 
dolls, and vehicles. The toy associa- 
tion estimates the 1955 retail sales 
volume of riding toys and _ accesso- 
ries, including bikes, velocipedes, 
wagons, pedal cars and so on at 
Dolls and their ac- 
cessories stood at $212,000,000, both 
figures being industry records. The 
balance, a whopping $813,000,000 
went for games, toys, puzzles, color- 
ing books, and the like. 

Toys and games, of course, are 


nothing new under the sun, al- 
though the manufacturers  con- 
stantly are seeking new _ ideas. 


Archaeologists working in ‘Tennes- 


09 


see dug up a crude clay doll, bur- 
led with its young owner in the 
dawn of pre-history. It had been 
placed close to her hand by the be- 
reaved parents in order that their 
child might have her “child” to 
comfort her through eternity. 


Origin of Chess 


Chess probably came from India, 
possibly with Alexander the Great 
or even earlier. Checkers was played 
in Egypt and is pictured in tomb 
paintings. Parcheesi, the oldest 
copyrighted American game, origi- 
nated in the Far East where it was 
played with lovely slave girls as 
counters. 

In Central America, other dig- 


(Continued on page 214) 


A soft drink stand outfit made by American Metal Specialties Corporation 


trector Park in Gilbert Hall of Science, New York 


Sixteen-year-old Hiroko Deanna Date won a $300 art 
scholarship for this poster which will be used during Fire 
Prevention Week. Left to right, Elmer F. Reske, chairman, 
Fire Prevention Committee, Chicago Association of Com- 
merce and Industry; Dr. Kenneth W. Lund, assistant to the 
general superintendent and Dr. Ann M. Lally, art director, 
Chicago public schools; and George Straub, vice president, 
Outdoor Advertising, Inc. 


Business 


Highlights 


Floyd B. Johnson, retired truck driver (center), received 
the first pension check from the Chicago Truck Drivers 
Union, Local 705, Independent. Presenting the $75 check 
is, left, Walter Mullady, past president of the American 
Trucking Association and president of the Decatur and 
Rogers Cartage Companies and, right, Edward Fenner, ex- 
ecutive director of the Chicago Truck Drivers Union 


U. S. Steel Corporation photo 
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Above, Architect’s sketch of one of 
the eleven toll plazas being construct- 
ed for the Indiana toll road. Each of 
the three-lane plazas will be equipped 
with special snow-melting facilities. 
Left, the grid, which will form a part 
of the ‘‘radiators’’ used to melt the 
snow, being laid out. The grids when 
installed will be covered by approxi- 
mately four inches of concrete > 


The granddaddy of all Rand McNally atlases has 556 pages. 
It contains more than 250 maps with population and economic 
data on 173,000 U. S. cities, towns, villages, and hamlets. It 
weighs 21 1/2 pounds. The atlas is not sold. It is leased on a 
yearly subscription basis. The Centennial Edition is the 87th 
published by Rand McNally since the Commercial Atlas’ first 
publication in 1876. In some years more than one edition 
was published - 


sesers 


NIAL EDITION 


The Rock Island’s Jet Rocket, left, started daily runs be- 
tween Chicago and Peoria, Illinois during February. It is 
the first lightweight train to actually operate in revenue 
service in this country. Above, the Jet Rocket’s club 
lounge. The train consists of four cars, each made up of 
three articulated units. These units are so constructed 
that they literally ‘bend at the joints.’’ The Jet, including 
the engine, costs $788,000 


Mary Rose Noel, American Airlines public relations repre- 
sentative, cuts the ribbon launching the airline’s new nonstop 
DC-7 service between Chicago and San Francisco. After ar- 
ranging details of 29 previous inaugural ceremonies, Miss 
Noel was selected to be the star of her 30th. Others, left to 
right, Captain Robert Rentz, pilot of the first flight; steward- 
esses Joan McHugh and Judy Cady; and Bonham Fox, Ameri- 
can’s Chicago district sales manager 


Sagmore, sad-eyed Basset Hound, was overjoyed to learn 
that he would be aboard United Air Lines’ inaugural flight 
from Chicago to Pittsburgh. Before takeoff from Midway. air- 
port, Sagmore posed happily beside his “’kennel’’ with 
Stewardess Marilyn Ducket 


The mobilvan, introduced by the Pennsylvania Railroad and 
the Rail-Trailer Company in collaboration with Spector 
Freight System of Chicago, eliminates the need of hauling the 
dead-weight of chassis and wheels on rail flat cars. The mo- 
bilvan rides on a truck as if it were the body 


Workmen stack 240 tons of steel ingots on first bearing pile 


driven for foundation of new Inland Steel building. Pile, 
tested to withstand 240 tons, will be required to support only 
120 tons for the building. The structure will stand on 422 
piles driven about 85 feet below street level. The ingots used 
in the test weigh eight tons each and will be returned to 
Inland’s steel mill for rolling into useful shapes 


SPECTOR 
ace 


A Chicago company, Federal Sign and Signal Corporation, is engineering, building, and installing a new 
set of beacons on New York City’s Empire State Building. The four revolving and elevating night beacons 
will be seen in six Eastern states, on the ground from 80 miles, and from the air will be visible 300 miles. 
The beacons will have a total light output of nearly two billion candle power 


Ee! 


“= 


7 


MARCH, 1956 


Of 


Workers Plus Alcohol 


Concoct Billion Dollar Loss 


industry is very complex and 

involved. It concerns questions 
of economics, sociology, medicine, 
law, religion, psychiatry and educa- 
tion. We cannot all ever begin to 
understand each of these aspects 
but we can become aware that they 
all do exist. This awareness is the 
first important step in an intelli- 
gent appraisal of the responsibility 
of business management. 

Whether we like it or not, and 
there is much to make us shun the 
subject, management must take a 
position on the matter of alcohol- 
ism and affirmatively participate in 
the growing mobilization to coin- 
bat its growing menace. 


‘| problem of alcoholism in 


Negative Action Inadequate 


Actually, of course, management 
is taking a position if it does noth- 
ing but keep silent. There are two 
basic reasons why this negative 
action is an inadequate implemen- 
tation of the responsibilities of 
management. The first is the 
serious economic loss which is di- 
rectly traceable to the fact that 
four million people in the United 


‘States so use alcohol that they 


cause great difficulties for them- 


. The author is chairman of the board, 
Peoples Gas Light and Coke Company. 
This article is a condensation of his ad- 


‘¢ dress at the Greater Chicago Industry- 


Re Community Conference on Alcoholism. 


* 


Here are several things industry can do to help combat 


alcoholism, the nation’s fourth ranking health problem 


By JAMES F. OATES 


selves and more for others — and 
that two million of these four mil- 
lion are employed by industry. Re- 
liable authorities have computed 
the current annual rate of direct 
cost to industry and its employes 
to be in excess of one billion dol- 
lars—sixty million dollars a year in 
Chicago. ‘The number of alcoholics 
in Chicago is now increasing at 
the rate of 2,300 a year. 

Direct costs are primarily man 
hours lost. They also include costs 
of disability, medical, and hospital 
expense, the expense of replacing 
trained workers of all ranks and 
similar items. Absenteeism for iden- 


tified serious problems averages 22 


days a year. The alcoholic accident 
rate is twice that of the non- 
alcoholic. His life span is 12 years 
less. | 
Indirect costs are in addition. 
They include the cost of maintain- 
ing tax supported public institu- 
tions—the courts, the police. They 
also include the adverse morale 
effect on fellow workers, the re- 
duced productivity of a group, and 
the increase in waste and scrap. 
Actually the inescapable fact is 
that economically business must be 
concerned to reduce this cost — 


'Phere can be no more touching 


direct and indirect. We cannot ful- 
fill our stewardship obligations if 
we ignore it. But perhaps more im- 
portant than dollars and cents is 
the ‘consideration of management 
responsibility for any menace that _ 
threatens the welfare of those fel- 
low human beings known as “em- 
ployes.”” The indispensable ingre- 
dient of business is the individual 
human being. Accomplishments are 
made by people and not by things.’ 


and appealing challenge to indus- 
trial leadership than the basic 
human need of fellow employes — 
who are walking paths of pain an 

darkness. re 


Principal Deterrent 


The principal deterrent to affir- 
mative action by management is — 
the wholesome and normal instinct — 
to avoid meddling with the pri- 
vate lives of others. We all by sheer 
reflex—desire to escape the smug 
and insufferable pretension of be- — 
ing our brothers’ keeper. But this 
betrays an inadequate understand- _ 
ing of the nature of the problem 
and a failure to plana program of 

(Continued on page 286) 
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| Building at 558 De Koven Street, site 

where Chicago Fire was believed to have 
started in 1871, is in area being re- 
claimed 


: Built in 1865, this church survived the 
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City Making More Space For Industry 


Chicago to reclaim 33 acres of slums near 


loop for modern industrial district 


By PHIL HIRSCH 


ITHIN the next few months, 
some of the choicest indus- 
trial land in Chicago is go- 
ing on the block. It’s a 33-acre 
tract known as “Redevelopment 
Project No. 3,” renovated by the 
Chicago Land Clearance Commis- 
sion, with an assist from the Chi- 
cago Plan Commission. The devel- 
opment the two agencies have 
planned is the kind real estate 
salesmen dream about. (Redevel- 
opment Projects No. 1 and 2 in- 
volved residential areas only.) 
The layout is designed to cut 
congestion, and owner’s operating 
costs to the bone. Each site permits 
the economies of one-level produc- 
tion operations. There’s plenty of 
off-street parking room so that dis- 
patchers and receiving clerks don’t 


have to gnaw their nails; there's 
additional room so that company 
presidents don’t have to do like- 
wise in case they have to expand 
their plants after moving in. 


Area Near Loop 


Located just a mile southwest of 
the Loop, the area is bounded on 
the south by Roosevelt road, the 
east by Canal street, and the north 
by Polk street. On the west is the 
South Route Expressway. Most of 
the city will be only a few minutes 
away from the area via super 
routes. 

In 1951, these same 33 acres com- 
prised one of the city’s worst slums 
—a collection of broken-down tene- 


(Continued on page 241) 


Alley view along Canal Street, between Cabrini and Arthi i P 

i rthington, t 

3 Chicago Fire, but is being razed to make the rundown structures which ‘will be removed in the area of ase y oS al ~ 
way for the redevelopment project Number 3 and replaced with modern plants ry ee : ’ 
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The greatest PAC KARD 
of them all 


with advanced Torsion-Level Ride 
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THE SUPERB NEW 290 H.P. PACKARD PATRICIAN 
... ‘ASK THE MAN WHO OWNS ONE."’ 


Americas Eastest-Handling, Safest-Piding Car 


NEW LUXURY MOTOR CAR has Torsion-Level Ride, a great 310- 
made its appearance on the horsepower engine, Electronic 
American scene. Designed for the Push-Button Control, distinguished 
discriminating, it reaches the styling, and the superior craftsman- 
heights of motoring pleasure and ship of America’s Finest Car. 
safety. When you see and drive it, we 
It is, of course, the new Packard think you'll agree that this is the 
for 1956... greatest Packard of | most advanced automobile being 
them all... bringing you advanced produced in America today. 


These fine cars are products 
of the Packard Division of the 
Studebaker-Packard Corpora- 
tion — where pride of work- 
manship still comes first. 

Your Packard dealer will be 
happy to place the keys to a 
new Packard at your disposal. 


hs elie lle a ili ll 
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CHICAGO-AREA appliance 
manufacturer recently solved 
a tough, but not uncommon 
_ Sales-production problem in rather 
> unique fashion. ‘The firm’s research 
- department had come up with a 
radically-redesigned washing ma- 
chine motor that possessed operat- 
ing efficiencies for the housewife 
which warmed the sales manager’s 
heart. There was only one hitch. 


The firm would have to spend 
a quarter of a million dollars for 
machine tools to handle the in- 
creased milling and boring work 
required by the new design. Pilot 
tests of the motor indicated the 
company should make the leap, so 
_ did the response of dealers who at- 
tended field demonstrations. How- 
ever, a look at the cash drawer 
_ showed it was only slightly better 
off than Mrs. Hubbard’s well- 
# ee known cupboard. 
__. The company had money in the 
bank, but construction of a new 
_ plant, inauguration of a new pen- 
__ sion plan, and several other recent 
_ expenditures had put the funds 
_ beyond reach. Theoretically, the 


5 change until sufficient capital was 


Besides machine tools, Industry now 


' rents over 150,000 trucks annually 


firm could hold off on the design 


Agar is one of several Chicago firms which operate large leased truck fleets 


Lease Equipment to Stretch Capital 


Truck leasing firms are able to supply their customers 
~ with specialized equipment that individual small fleet 
owners could not economically own and operate. 


available to finance the renovation 
in the shop. However, competitors 
were working overtime on motors 
of their own, posing the distinct 
possibility that the company would 
lose a substantial hunk of business 
by waiting. 


oe ‘Another alternative was to bor- 


row money. However, two banks 
had already poured out several 
thousand dollars for the new plant. 
More could be obtained, but the 
cost would be excessive. 
After acquiring a few more gray 


hairs all around, company officials 
broke up their logjam by leasing 
the needed machine tools. “Buying 
outright would have been cheaper,” 


explained one of the officials. “But, 


in view of our financial condition, 
this was impossible. Considering — 
only the practical alternatives — 
borrowing the money or leasing the 
equipment — we figure we came out_ 
ahead, by a considerable margin.” 
A number of other companies 


_have worked their way out of sim- 


(Continued on page 224) 


aie 


MARCH, 1956 61 


L. J. SHERIDAN & CO. 


REAL ESTATE 
Management... 


Financing... 


Appraising... 


Specialists in the Management, Sale, Leasing, Appraising, 
Financing and Development of Downtown and Outlying 


Office Buildings, Commercial and Industrial Properties. 


Agents for: 


Austin Building 
Borland Building ¢ Builders Building 


Chicago Title and Trust Building 


Insurance Exchange Building 
Marquette Building 
One La Salle Street Building « 185 N. Wabash Ave. Building 
Prudential Building 


29 South Wabash Building +» State-Madison Building 


and other Properties 


We place at the disposal of owners, prospective purchasers, 
banks, msurance and trust companies, lawyers, architects, 
contractors, and corporate interests, the knowledge and judg- 
ment of specialists with many years of experience in the 


fields of real estate. management, appraising, and financing. 


L. J. SHERIDAN & CO. 


CHICAGO TITLE AND TRUST BUILDING 
a ae WASHINGTON STREET 


Chicago 2, Whines 
Randilfph 6-77 42 
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One-third of 1955 Corporate Financing 
Was Privately Placed 


Cost and time advantages of direct 


placement have resulted in its growth 


By W. T. GRIMM 


rate securities sold in 1955 
went directly to big institu- 
€ tional investors—insurance compa- 
nies, fraternal organizations, pen- 
sion funds and trust funds—accord- 
__ ing to Security and Exchange Com- 
e mission reports. 

‘2 These security issues, not having 
i been publicly offered, were not 


Awe one-third of all corpo- 


- There was no need, of course, for 
an underwriting agreement by in- 
vestment bankers, because there 
was no possibility of some of the 
securities being left over after they 
were offered for sale as may be the 
case when there is a public offering. 
And, of course, there was no costly 
offering prospectus to prepare and 

_ distribute, perhaps by the thou- 
sands. 


Private Placement 


This method of financing is 
_ known as direct or private place- 
_ ment. It is being used by compara- 
tively small companies and by very 
large ones. While direct placement 
quires no underwriting, and 
erefore can be arranged by a 
es pecialist in this type of financing 

or even by direct poo oeon be- 


af where a_ long-established 


The author is president of W. T. 
srimm and Company, Inc., specialists in 


required to have SEC registration. | 


relationship exists, the big invest- 
ment banking firms are active in ‘it 
too. The specialist and the banker 
perform a service valuable to the 
institutional lender, and in most 
instances the lenders prefer to deal 
through these intermediaries. But 
to most borrowers, the services of 
the intermediary are almost indis- 
pensable. Borrowers are not in the 
money market constantly as are the 
big investors, and few corporate 
treasurers can hope to keep in such 
close touch that they will know 
where the best deals for new money 
can be made. 

Although the saving made _ pos- 
sible because of the elimination of 


registration, underwriting and the ~ 


prospectus may be the most attract- 
ive single feature of direct place- 
ment, it is by no means the only 
one. The simplicity of the arrange- 
ment is an important factor to a 


corporation whose officers might 


have to spend much of their valu- 
able time in preparing for a public 
offering. Speed is another factor. 
Under favorable circumstances, 
commitments for private place- 


COMPARISON OF COST OF FLOTATION 
Private Placed Issues 


Number 
Size of Issue ’ of 
(000 ee - Issues 
$ 3: 400 2p ME 145 
O03 99G |x atte corse as 15 Sabie 162 
1§000:2;999: one ee eee ee 207 
3300024990 lxcrect eee Me ola Ronny 
500059; 900 == to. acts ons yeni 68 


ments have been negotiated within 
a week, enabling management to 
proceed without delay on whatever 
plans necessitated the financing. 

Still another advantage of direct 
or private placement is the possi- 
bility of working out a delayed 
takedown of the funds—for exam- 
ple, during a construction period. 
This is particularly advantageous 
when the construction period ex- 
tends over a long period so that 
the interest charges on idle funds 
would amount to a substantial item 
of cost. 

The saving in costs is likely to 
be especially marked on smaller 
loans where issuance and selling 
expenses, expressed as a percentage 
of the proceeds, tend to be high. 
For example, a medium-sized man- 
ufacturer with net worth of $14 
million, desiring to borrow $500,- 
000, would probably have to pay 
10 per cent or more of the amount 
borrowed to cover the costs of a 
public offering. Direct placement 
would probably run far less. The 
minimum direct placement loan is 
about $250,000, and the figure may 
run as high as $150 million. To 
qualify for a minimum loan of 
$250,000, the borrower should have 
a net worth of at least $500,000 and 
a good earnings record. 


Two Studies Made > 


The SEC has made two studies 
that reveal the cost of private and 


public financing. One study is en-— 


titled Privately Placed Securities— 
Cost of Flotation (1952), and the 
other is Cost of Flotation of Issues 
Effectively Registered with the 
SEC (1951). Com peecors are tabu- 
lated below. 

Costs for both private place- 
ments and public issues are some- 
“~~ | (Continued on page 211) 


Publicly Offered Issues 


- Total Number Total | 
Costs . me alah Costs 
(% of Proceeds) Issues  (% of Proceeds). 
3.05 4 10.21 
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GAS AT WORK for Chicago's Industry 
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Moving slowly through a 130-ft. long gas-fired lehr where they are exposed to a temperature of about 815 deg. F., 
rows of TV picture tubes in various sizes, are shown emerging from a baking out process at the large modern plant of 
the National Video Corporation, 4300 W. 47th St., Chicago. From 100,000 to 110,000 picture tubes are processed 


through this lehr each month. 


Located on Chicago’s southwest side, Production records of National Video : 
the National Video Corporation plant indicate that more than four million TV 
consists of eight acres of modern pro- picture tubes have come off its assem- 
duction facilities. Exclusively engaged _ bly lines since 1948. Gas is not only used 


in the manufacture of quality television in the lehr for the baking out process 
tubes of all sizes, National Video is one _ but also for tube sealing, glass working 


of the leaders in the industry. } and water heating. Bie 


THE PEOPLES GAS LIGHT AND COKE COMPANY 


WE ARE A 


Trip Charge 


MEMBER 


Over 6,000 service stations across the 
country honor credit cards for products 


\ ea | 
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leave Cash at Home; 
A Growing Practice 
With Businessmen 


Fly around the world or buy ice cream soda 


with no cash; it’s easy with a credit card 


oy? a ei 


Philip D. Armour Jr., Chicago business executive and helicopter enthusiast, uses his 
Diner’s Club credit card to rent a car from Walter L. Jacobs, president, and Norma 
Kennerdell, head of reservation department, Hertz Stations, Inc. 


HEN Bill Marshal, a Chicago 
iV eee flew to New 

York recently, he stayed in 
one of the city’s finest hotels. Dur- 
ing his two-day stopover he made 
his business calls in a rented car. 
He ate at top-notch restaurants, 
bought a gift for a business asso- 
_ ciate and a new shirt for himself; 


wired his home office, and finally 


took a train to Washington, where 
he wined and dined in the same 
sumptuous fashion. 

_ During this entire trip, Bill paid 


no bills. Although his expenses 
were not on the house he carried 
only a few dollars with him— no 
money orders, travelers checks, or 
credit references. 

How did he do it? With credit 
cards. And Bill is no exception. 
More and more businesses are using 
credit cards everyday. For example, 
members of the Diners Club, Inc., 
oldest and largest of the credit card 
organizations, incurred charges to- 
taling almost $9 million in the last 
quarter of 1955, a 57 per cent in- 


By ANTHONY and 
MARIETTA MARCIN 


crease from the like 1954 period 
anda good piece of business for a 
firm that started in 1950. 

How did Bill get his credit cards? 
For a small fee (sometimes none at 
all) a business man whose credit 
standing is good can obtain a credit 
card which entitles him to charge 
room rent, meals, clothes, and hun- 
dreds of other necessities and. lux- 
uries when he’s at home or away. 
His credit card account bill is sent 
to him once a month. He can pay 
for all items with a single check 
made out to his credit card agency. 

What advantages does the busi- 


_hessman find in using credit cards? 


First of all, he does not have to risk 
theft or loss of his money, because. 
there’s no need for him to carry 
cash or money orders with him 
when he buys. re 

Secondly, no matter what he 
buys, his credit is unquestioned if 
he buys at one of the credit card 
agency’s cooperating establishments. 
Finally, and perhaps most impor- 
tant of all, his business expenses 
for the month are itemized on one 
bill, so he has a permanent record 
for tax purposes. 

How do the organizations issuing 
credit cards work? And, how do 
they make a profit? Usually, they 
have a working agreement with the 
establishments at which the credit 
card is honored. When a card 

(Continued on page 209) = 
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More than 
ISO U.S. Railroads 
rely on Sinclair Products! 


The thundering freights and speeding streamliners that daily ride the 
nation’s network of rails, depend on modern preventive maintenance and top 


we > ron 4 


quality lubricants and fuels. 


The fact that over 150 American railroads rely on 
Sinclair fuel oils and lubricants is conclusive proof of Sinclair quality .. . your 
assurance of premium performance from your car—whenever you buy Sinclair. 


SINCLAIR 


Sinclair Refining Co., 600 Fifth Ave., N. Y. 20 
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- COMMERCE 


-P the following pages COMMERCE presents a detailed review of 


Chicago area business in 1955. Principal articles are indexed below. 
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Chicago Potties in 1955 


ECORDS in production, construction, wages and 
employment fell by the wayside in 1955 in almost 
all industries in the Chicago area. 


Industrial plant investment amounted to $555 mil- 
lion, a total unequaled in any previous year on record. 
It exceeded by more than $90 million the previous all- 
time high of $461.5 million set during the frantic expan- 
sion days of World War II. 


For the tenth successive year, the region’s new housing 
construction maintained its record breaking pace, show- 
ing a $191 million or 21 per cent increase over 1954, 
and keeping the area’s building and real estate business 
well up among the leaders in the accelerating regional 
business boom. 


High employment at top wages combined to push 
retailing to the best year in its history. Total area sales 
swelled to an estimated $7.5 billion, compared to $7.1 
billion for 1954. Wholesaler’s also reached new peaks 
in volume with total sales of $18.2 billion, compared 
to $16.5 billion for the area in 1954. : 


Sparked by capacity or near-capacity production levels 
in the primary metals industry, wage rates in the Chicago 


Among many Chicago industries setting new high records in 1955 were 
steel, electronics, transportation and meat slaughtering. Photos, clockwise, 
from Inland Steel Company; Motorola, Inc.; United States Steel Corporation; 
Chicago, Burlington and Quincy Railroad Company; and Fred G. Korth 
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area reached an all-time high. By November, unemploy- 
ment had fallen to 60,000, the lowest level in two years. 
The year’s employment pattern reflected full recovery 
from the post-Korean war economic adjustment. 
Chicago district steelmaking capacity and steel pro- 
duction rose to new highs in 1955; and in so doing, the 
area comfortably retained its grip on the title of top 
steel center of the United States. ‘The net increase in 
steelmaking capacity was 241,000 tons. This added only 
about one per cent to area capacity, compared with a 
gain of two per cent for the nation. Chicago district 
steel production in 1955 was 23 million net tons. For 
the country, output was 117 million tons. Chicago out- 
put increased 25 per cent over 1954, while the country’s 
production was registering a 32.6 per cent gain. For 
both Chicago and the nation the outputs were new all- 
time highs. With 19.2 per cent of national capacity, 
ae Saco Chicago achieved 19.7 per cent of total steel production. 
Gasoline cracking units at Standard Oil In doing this, Chicago utilized its facilities at 94.3 
eee SV hiding rerinety per cent of capacity, versus 93 per cent for the nation. 


Chicago markets had an excellent year. ‘The Midwest 
Stock Exchange achieved new highs in trading measured 
by both share and dollar volume. Volume on the 
Mercantile Exchange passed the half million mark, with 
about 550,000 carloads of commodities changing hands 
in 1955, a 65 per cent increase over 1954 and more than 
twice the 1953 trading volume. On the Board of Trade, 
futures trading volume declined about ten per cent. 
Wheat and corn trading was materially heavier but there 
was a drop of 30 per cent in soybean trading. At the 
Chicago Stock Yards, 5,612,778 head were handled. 
This surpassed the 1954 total by 602,975 head and was 
the largest total salable livestock receipts of any market 
in the world. 


The upsurge in industrial production penetrated all 
forms of transportation to the point where some had 
record breaking reports. The boom also helped the 
utility companies in the area to establish new load peaks. 


Refrigerators nearing end of assembly 
line at Hotpoint Company 


rail 


F The Merchandise Mart, center of city’s booming wholesale trade _ Control Tower at new O'Hare Field. United Air has ébion 
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Chicago Retailers Have 


Record employment at top wages 


swells area sales to $7.5 billion 


Rees employment at rec- 
ord wages, aggressive mer- 
chandising, customer willing- 
ness to purchase better quality at 
higher prices, and a_ fortuitous 
November cold wave that encour- 
aged early Christmas shopping com- 
bined to push Chicago area retail- 
ing to the best year in its history 
in 1955. Total area sales swelled 
to an estimated $7.5 billion, com- 
pared to $7.1 billion for 1954. 

The city’s share of the increase 
was a little less than for 1954 — the 
Chicago total moved from $5.2 
billion for the previous year to an 
estimated $5.5 billion in 1955, an 
approximate five per cent gain 
compared to an area increase of 
some six per cent. But State Street 
merchants enjoyed their best year 
on record and continued to set the 
pace for other major cities in the 


~ skill and tenacity with which they 


MONTHLY INDEX OF 
CHICAGO DEPARTMENT 
STORE TRADE 


(Daily average: 1947-49=100) 
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maintained their share of Chicago- 
land’s retail dollar. 

The growth of shopping centers, 
which a year ago assumed some of 
the proportions of a boom, ap- 
peared in 1955 to have shaken down 
to a more routine operation. Even 
the semantics of the trade under- 
went some significant changes — 
parent stores now speak matter-of- 
factly about “branch operations,” 
and only one State Street store has 
announced plans for an additional 
new branch beyond those already 
scheduled to open in near-Chicago 
shopping centers. Plans for five 
projected centers which had been 
made public a year ago faded 
quietly into limbo, and the total 
list of centers either opened or an- 
nounced has dropped from 31 te 27. 

Sales of “big ticket” items, such 
as furniture and appliances, moved 
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upward, stimulated by year-long 
promotions. Department _ stores 
surveyed by the Federal Reserve 
Bank of Chicago reported a 37 per 
cent gain in major appliance sales 
by mid-year above the same period 
in 1954, and a 15 per cent increase 
in furniture, with the greatest gains 
accumulated by some of the largest 
stores. The trend continued be- 
yond the end of the year. In Jan- 
uary, 1956, for example, one State 
Street store reported startling suc- — 


conditioners! ares 

Consumer “trading up” on price 
and quality was widespread, and — 
retailers reported growing move- — 


ment of luxury lines. Mink turned —_ 


out to be the darling of the ladies, — 


ty 


COST OF LIVING INDEX IN _ 


CHICAGO 

(1947-49 = 100) 
1955 
JantlarySe = ees Sues 117.0 
(He Dic a iy eee etree 117.1 
March E: Se INYAD 
Apri eke vee See Se 116.9 
May Sia Se ily 2 
June ee ie 
July sates aoe 118.2 
AMIQUSt: ase eee eee ULOED 
September. see 118.9 
Octobenic see aaa ee 1910) 
November, £3 19S 
Wetember 2 = =e SO 


/0 


with stoles, capes, jackets and coats 
selling off pipe racks at warehouse 
sales as well as in the plush salons 
of furriers and department stores. 
The Associated Fur Industries of 
Chicago estimates that mink ac- 
counted for between 70 to 80 per 
cent of the year’s dollar volume in 
furs, at prices ranging from an ac- 
cessory piece at a little over $200 
on up to $18,000 or more for new 
or rare colorings in full coats. 


Search For Luxury Items 


Proving that men joined their 
wives in the search for quality and 
luxury, a department store cites the 
coat sales in its men’s wear section, 
where the more expensive cash- 
meres outsold all other fabrics. 

More toys piled up under the 
children’s Chritsmas trees, and 
more costly items shone among 
them. The Toy Manufacturers’ As- 
sociation estimated national sales 
rose 19 per cent over the previous 
year, with the average family spend- 
ing about $31 on toys as compared 
to $28 in 1954. In the Chicago 
area, holiday trade broke the pre- 
vious record of $215 million, 
reached in 1950 and again in ’54, 
to rise to an estimated $230 million. 

Chicago out-distanced the nation 
in its retail sales gain, both for the 
holiday trade and the year. The 
Federal Reserve Board reported 
national sales for the pre-Christmas 
week stood 21 per cent ahead of 
the same week in 1954, while the 
year’s totals to that date were run- 
ning seven per cent ahead of 1954. 
__ _Chicago’s pre-Christmas week sales 
_ showed a gain of 24 per cent over 
_ the preceding year, and the 51-week 
total was up eight per cent. 

The 1955 monthly index of Chi- 
cago department store trade com- 
_ piled by the Federal Reserve Bank 
_ of Chicago consistently ran ahead 
_ of comparable months for the pre- 
_ vious year. The index for Decem- 
_ ber, 1955, was 192, 13 points above 
December, 1954. The index for the 
year rose to 112, a full six points 
higher than 1954, and four points 
more than the previous high of 108 

set in 1951. et 
__ Chicago’s cost of living index also 
ose, reaching its highest point of 
19.1 in November, but so did em- 
Ic aes and earnings. Average 
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$85.34, according to the Illinois 
Employment Service, for an aver- 
age increase in paychecks of $8.58 
above 1954, while .employment 
climbed steadily throughout the 18 
months from the middle of 1954. 


The “Big Tent” 


With consumers jingling these 
extra dollars in their pockets, State 
Street’s drive to keep its customers 
coming paid off, despite the open- 
ing of more new stores in outlying 
areas in the wake of the building 
boom. Randall Cooper, president 
of the State Street Council, com- 
ments, “State Street showed it is 
still the ‘Big Tent,’ and the outly- 
ing stores remain the ‘side shows.’ ” 

The downtown merchants con- 
tinued to promote the central retail 
area. For example, the Council 
stepped up its use of radio spot 
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advertising during the year to a 
$60,000 budget, using five stations 
and averaging five spots a week for 
institutional announcements. Be- 
sides stressing the variety of mer- 
chandise and services available to 
downtown shoppers, the spots 
plugged hard at what State Street 
has come to realize is its greatest 
commodity — glamour. Forty-five 
per cent of the radio spots sold 
events, or facilities like restaurants, 
rather than shopping advantages. 
Theater openings, movie premieres, 
Art Institute exhibits, the Adler 
Planetarium’s Silver Anniversary, 
all were successfully boosted as 
downtown attractions. And a co- 
operative movie industry, busily 
engaged for its own reasons in ped- 
dling glamour on a more personal- 
ized basis, brought to the Loop 
such crowd-gathering stars as Mar- 
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The association of Wilding with commerce 
and industry throughout the country and 
particularly in the Chicago area has been 
a fruitful collaboration for more than 30 
years in the creation of motion pictures, 


stage shows and other audio-visual media. 


WILDING PICTURE PRODUCTIONS, 
CHICAGO NEW YORK 
DETROIT PITTSBURGH 
CLEVELAND CINCINNATI 


ST. LOUIS LOS ANGELES 


INC. 
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MOVING 
STORAGE 
PACKING 
Estimates Without Obligation 


ALL PHONES 


PLaza 2-4000 


Local and Nationwide Moving 
Agent for Allied Van Lines 


Complete Commercial Services 
®@ Personnel Moving 
@ Office Removals 
® Merchandise Storage 
® Record Storage 


1891—OUR 65TH YEAR—1955 


EMPIRE 


WAREHOUSES, INC. 


General Offices 
52nd & Cottage Grove Ave. 


A.J. BOYNTON 
AND COMPANY 


ENGINEERS AND TECHNICAL 
COUNSELORS 


A COMPETENT ENGINEERING OR- 
GANIZATION, COMMITTED TO 
RENDERING ACCURATE AND 
EFFICIENT TECHNICAL SERVICE. 


DESIGN OF PLANTS FOR PROC- 
| ESS INDUSTRIES, BASED ON 
|} ECONOMICS OF PRODUCTION 
INCLUDING 
LAYOUT STRUCTURES 
EQUIPMENT AND AUXILIARIES 


MATERIAL HANDLING 
AUTOMATION 
ECONOMICS AND DESIGN 


FIXED AND MOVABLE BRIDGES 
| PRODUCT DESIGN 
| MACHINE DESIGN 


ENGINEERING h 

OFFICE AND FIELD % 
ELECTRICAL § STRUCTURAL 
| MECHANICAL CIVIL 
CHEMICAL SANITARY 
METALLURGICAL 4 


109 N. WABASH AVE., CHICAGO 
TELEPHONE: CENTRAL 6-8442 
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Wholesale Volume for Area Recovers 


from 1954 Declines and Tops $18 Billion 


HOLESALERS in the Chi- 
W cago metropolitan area re- 

covered well in 1955 from 
1954’s slight declines to reach total 
sales of $18.2 billion, compared to 
$16.5 billion for 1954. The city 
figure rose from 1954’s $15.1 bil- 
lion to $17.2 billion, scoring a 14 
per cent increase for 1955, a show- 
ing sizeably better than the na- 
tional increase of 11 per cent. 

The benefits of the year’s bounty 
spread over most lines of whole- 
saling except farm supplies and 
equipment, but hard goods lines 
including durables fared somewhat 
better than soft or non-durable 
goods. The big spurt in sales came 
in the final quarter, although 
throughout the first six months 
sales were running about seven 
per cent ahead of the previous 
year. 

Inventories, reflecting these in- 
creases, were up about six per cent, 
both nationally and locally at the 
end of the year, indicating the op- 
timism with which the wholesalers, 
with few exceptions, look forward 
to the current year’s business. 

Furniture and home furnishings 
led the list, with 1955 sales up 15 
per cent above 1954, the same per- 
centage shown in the national aver- 
age for these lines. Local invento- 
ries, however, rose 14 per cent, 
twice the seven per cent increase 
for the nation as a whole. 


Beat National Rise 
Dry goods and apparel sales, 


with a ten per cent rise, beat the 
national sales figure of eight per 


cent, but local inventories were _ 


pared down 18 per cent below 
1954,-compared to an increase in 
national inventories of 11 per cent. 

Sales in drugs and sundries were 
up nine per cent, slightly less than 
the national increase of ten per 
cent. Local inventories rose eight 
per cent, a little over half as much 
as the 15 per cent national increase. 

In the food lines, Chicago area 


sales ran about one percentage 
point behind the national average. 
Fruits and vegetables were up three 
per cent in the Chicago area com- 
pared to a national average of four 
per cent; dairy and poultry in- 
creased six per cent locally and 
seven per cent nationally; specialty 
groceries increased three per cent 
against four per cent nationally; 
and general groceries rose five per 
cent as against the national six per 
cent. An exception was registered 
in the frozen fruits and vegetables 
line, which rose ten per cent local- 
ly, compared to a national average 
of seven per cent. 


Make Spectacular Gains 


Wholesalers of the scrap and 
waste materials essential to numer- 
ous manufacturing processes 
scored the most spectacular gains, 
with scrap iron sales up 82 per 
cent, and waste materials up 40 
per cent. Other big increases were 
scored by iron, steel and products 
thereof, up 35 per cent; coal, up 
24 per cent; air conditioners, up 13 
per cent; and industrial machinery, 
equipment and supplies, up 13 per 
cent. 

Price-wise, tires and rubber 
goods increased in consequence of 
hikes in rubber; furniture and car- 
pets rose slightly in the spring and 
again in late fall; and apparel and 
textile products, which had shown 
weaknesses throughout 1954 and 
much of 1955 began to firm toward 
the end of the year when prices 
of synthetics and natural yarns in- 
creased. Prices of refrigerators, 
stoves and washing machines de- 


“clined in the early spring and 


showed further weaknesses at the 
close of the year. 

Wholesale lumber, both in soft 
and hardwoods, reported a good 
year in the Chicago region, direct- 
ly related to the upsurge in home 
building and business and indus- 
trial expansion. Hardwood whole- 
salers report a growing trend _ 


he? 
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toward imported woods, as price 
rises On native woods diminish the 
dollar spread between domestic 
and imported supplies. Any slow- 
ing in new home starts in 1956 is 
not expected to affect lumber ad- 
versely, since wholesalers anticipate 
brisk business from contractors as 
a result of the Operation Home 
Improvement campaign. As one 
wholesaler points out, contractors 
have been swamped with new con- 
struction, and a back-log has piled 
up in the remodeling market. 
Men’s apparel began to show a 
slight upturn during the year, in- 
dicating the turning point 
have been reached in this 


may 


field, 


which has been feeling the results 
of the low depression-years’ birth 
rate. Willard Cole, president of the 
American Institute of Men’s and 
Boys’ Wear and also of Henry C. 
Lytton and Company, 
problem has affected 
industry, from 
through to retailer. 


asserts this 
the entire 
manufacturer 
Cole explains 
that the best men’s wear market 
lies in the age groups between 21 
to 30, and that the proportion of 
this group in the population is just 
now beginning to rise again from 
its 1954 low. 

Drug and drug sundries whole- 
saling continued to make its steady 


(Continued on page 292) 


Chicago Postal Activity Increases Again; 
Receipts for Year Total $153.7 Million 


pS receipts of the Chicago 

Post Office increased to $153,- 
738,621 in 1955, a gain of 3.4 per 
cent over the 1954 receipts of 
$148,652,833. 

The volume of first class outgo- 
ing mail was slightly higher for the 
year. It totaled 1,953,075,845 pieces, 
up 2.26 per cent from the 1954 
volume of 1,909,788,820 pieces. 

The outgoing pieces of circular 
mails and “outside” mail also in- 
creased. Outgoing circular mail in 
1955 totaled 1,531,198,573 pieces, 
an increase of 4.6 per cent over the 
1,463,883,468 pieces in 1954. Out- 
going “outside” mail in 1955 
amounted to 7,412,243 pieces, a 9.5 
per cent increase over the 6,770,933 
pieces handled in 1954. The “out- 

side” category includes objects not 


carried in mail sacks but handled 
separately, such as fluids in gallon 
or larger containers, garden rakes 
and other large or heavy items. 

Biggest increase during 1955 for 
the Chicago Post Office was in the 
number of outgoing sacks of parcel 
post mail handled. The depart- 
ment handled 29,576,513 sacks of 
parcel post, a 12.5 per cent increase 
over the 26,289,345 sacks handled 
in 1954. 

The number of people deposit- 
ing their money in postal savings 
dropped eight per cent in 1955. At 
year end the post office had 203,889 
depositors, compared with the 1954 
total of 221,447. The amount de- 
posited also declined, dropping ten 
per cent to $140,022,930 in 1955 
from $156,004,792 in 1954. : 


Per Cent 
1955 1954 Gain 
PROShAeRECeID ts: =e ae ee $ 153,738,620.64 $ 148,652,833.31 3.42 
Outgoing Mails: 
aise Classia(E1CCES) i eae 1,953,075,845 1,909,788 ,820 2.26 
Gireniar- Maris (Piecés)i 202-25 1,531,198.573 1,463,883 ,468 459 
Pateela Post, YSacks) 5 ee ee 29,576,513 26,289,345 12.50 
Outage (Pieces) = es 7,412,243 6,770,933 9.47 
Domestic Money Orde Teche 
PATIO Ut bape oe Site att Al nee Tee _$ 56,026,699.50 $ 57,464,290.57. tie 
E Tan TISEL Ge bl ONS fee a ase SS 2,976,689 3,247,539 8.33 
International Money Orders Issued: 
a free ai ee eS i 1/374 RTO Sh B87 20061 7 bee 
ramenctions sect se =. 2a 59,911 63,129 5.10 
Postal Savings: 
- Amount = -__§ 140,022,930.00 $ 156,004,792.00 10.24" 
(ee eee : 
Number of Depositors 7 203,889 221,447 7.90 
- Vehicle Service: 
+ © Miles Traveled 220. «12,719,915 11,819,526 7.61 
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KILIAN DELUXE 
BALL BEARING 
CHAIR CASTERS, 


® Cushion type with 
heavy rubber tread. 
Fitted with durex 


self-lubricating 
wheel bearing. 


® Hard, non-marking plastic wheel with plain 
bearing. 


KILIAN 
SWIVEL 
PLATE 
CASTERS 
WITH 
CUSHION 
OR HARD 
TREAD 


KILIAN 
MEDIUM 
DUTY 
CASTERS 
WITH PIPE 
THREAD 
TERMINALS 


@ Cushion or hard rubber wheels in 12”, %4” 
and 1” male or female terminals. 


@ 3”, 4” and 5” ball bearing wheels. 


SCHRADE BALL BEARING 
PRODUCTS CO. 


806 W. Washington Blvd. 
Chicago 7, III. TAylor 9-8533 
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Chicago Truck Drivers, Chauffeurs and Helpers Union of Chicago and Vicinity, Local 705 (Independent) 


inoi SEeley 8-3920 
809 West Madison Street, Chicago 7, Illinois 


IN 1908 ED FENNER 


Executive Director 


FOUNDED 


TO OUR MEMBERS, EMPLOYERS AND FRIENDS: 


Pursuant to our past practices and in conformity with the provisions of the Labor-Management 
Relations Act of 1947, we present herewith summaries of the certified receipts and disbursements 
for the calendar year of 1955, covering our Health and Welfare Fund and Pension Fund. 


Statement of Financial Condition as of December 31, 1955 


HEALTH AND WELFARE FUND* 


toy Peart Ses ee eer eS Ore a0. ta 
BALANCE SHEET Hospitalization SXORays Ae eee ; 
ASSETS Kildare Clinic-— Medication -..4.4%.52 22.2. 45,237.63 
Current Assets: Kildare Clinic — Services .-- 15,600.00 
Cash — Mid-City National Bank... $182,739.47 North A venuet Medicale Genter etoamemnane ae eens 84,124.60 
Petty) Cashi— Office <2. 200.00 Professional Services — Outside Dectors................-. 74,497.59 
$ 182,939.47 Professional Services — Affiliated... --- 6,000.00 
—_—_—__|_—_— Specialists __...... SS Se ... 50,355.00 
Fixed Assets: First-Aid 2 ese. eee HBS) 
@fficesurniwure and Fixtures:--.-..------cc.0:.-seeae ese $ 17,641.23 Ambulance=Service +. ss. ee ee eee 489.00 
Mortheves Medical Center. 22. ..<...0-2:..13.. 15,974.91 33,616.14 Investigation Expense Pe ee ee Se eee re oe 1,436.74 
% Salaries SAL OST cei, 
8 216,555.61 Service Fee — Public Member 7,500.00 
y Rent. Veoh ae ee eee 1,966.20 
LIABILITIES AND SURPLUS Electricity: 252° o)s... ee See eee 409.51 
Current Liabilities: 
2 Inetrasice spose eke ee ee ee coh 429202) 
- lerpaidw Death. Benefits < ose ose oes $ 50,250.00 : 
: . ; Office “Expense Rae e= ee 2,580.42 
Accrued Social Security Taxes.....2.2--.-----ee2-3-- 389.96 nae : 
ie Withholding T 1,444.40 Postage, Printing and7Stationery<—.....--— — = 2 6,434.47 
PORTO SEES OND SE Cicer , 3 Legal sandwAuditing 42 =e Se eee 6,738.60 
a 4 - :960.9 
ng 52 je a es $ 52,084.36 Telegraph and Telephone. 2,960.98 
Surplus (Excess of Assets Over Liabilities) 164,471.25 Rublicaniog jo} Biaia cial Stateen (see Semen ee 
: K meet) aoe so Eee @ancer Prevention. Fund] === = eee 250.00 
oe $ 216,555.61 Employees’ Pension Fund Contributions......................- 1,015.54 
> Bee SS Employees’ Health and Welfare Contributions ._........ 1,396.37 
* CASH RECEIPTS AND DISBURSEMENTS SC TO ea 
a Acie Withholding’ Taxes s222..20)5 32 22 ee 13,880.55 
i Cash Receipts: i : d Fi 
se Contributions Received From Employers.............. $1,076,286.00 Office Furniture and Fixtures. BELO Gch 
‘a Contributions Withheld From Benefit Payments 6,814.83 Total GasheD isbaseenen ee ee $1,096,776.94 
CIRCE. veo i ocean Oo ee fee $1,083,100.83 Excess of Cash Receipts Over Cash Disbursements... $ 44,855.88 
‘Less Overpayments Refunded... 501.40 $1,082,599.43 = 
SS SSS ST. E. F P) 
Pension Fund Contributions Collected... 39,600.86 eS VER Ora e 
Rees: Collected eae 3,077.50 Balance:——/Jantiary io, pi 99. ooee eee ese eee $ 136,300.74 © 
WsatenCollection Charges. .22 2 £2. ikl ce 655.25 Add: 
Employees O.A.B. Deductions.. =e 1,520.73 —~ Increase invGashins Banka oe $ 44,855.88 
Withholding Tax Deductions... 14,179.05 Increase in Cost of Fixed Assets..........._..._.-..... 3,969.64 48,825.52 
Motalm ashe Receipts. 21+. 5 6 ee eae $1,141,632.82 > % 185,126.26 
Cash Disbursements: Deduct: 7 
emitted’ to Pension Fund... ook $ 39,600.86 Decreasevins Petty Cashe Mund! + see eee es $ 100.00 hs 
Union Dues Paid to Local No. 705-....0-2--- 3,077.50 {ncreasecin Death Benehit== so =. 20,141.83 “a 
Death Benefits Paid _ 130,421.17 Increase in Social Security and Withholding Tax 413.18 $ 20,655.01 
Bu ckeBenetts Paid ee 2) S25 ed iN de 236,587.53 464,471.25 
Hospitalization Beton Meinbera wae tne 92,505.37 Balance — December BAL 195 Fee ese eee $ 164,471.25 xa 
Hospitalization — Direct Payments 165,764.83 * ; : 
PPh. ei yoy, 8 aes The net administrative costs of the Health and Welfare Fund for the year _ 
Hospitalization — Insurance Settlement .___. 35,109.96 ended December 31, 1955) amount to 6.5 per cent of contributions received. — = 
: 5 
q 
RESPECTFULLY SUBMITTED a 
Edward Fenner George W. Dixon ~ John C. Fitzgerald 
. _ 7 ~ 
Chairman Secretary-Treasurer Dean, Loyola University 
Walon Member Arthur Dixon Transfer Co. Law School 
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Statement 


BALANCE SHEET 
ASSETS 


Pension Fund: 


Cash in Bank — Continental Illinois National 
Bank and Trust Co....... 


eae $ 15,026.02 
Petty Cash 


25.00 


Total ae Ee ee 
Pension Trust Fund Agency: 
Cash in Bank — Continental Illinois National 
Bank and Trust Co. 
Investments: 
Stocks (Market Value) 
Bonds (Par Value $305,000.00) $308,165.00 


$126,731.29 


$122,001.01 


Less: 
Bond Premium Amortized $ 
Accrued Interest: 

Purchased ae $ 
Income ja: 
Accrued Dividends 
Total 


308,116.47 


Total Assets 


LIABILITIES AND SURPLUS 


Reserve for Liability to Members Making Voluntary 
Contributions 


Surplus 


(Rotal ‘Liabilities, and’ Surplus_=- 


Cash Receipts and Disbursements — Pension Fund Account 
Cash Receipts: 

contributions sR ecervedu. 2 Se ee ee 
Cash Disbursements: 

Transferred to Pension Trust Fund 


PECTIC Y EAAGOONN te 2 eet Sees eee eee $555.20 4760 
Reetsrricgae eee ere rr Oe ee ee Sh ss VT 102,95. 
Salaries Sse 22,093.16 
Pension Fund Contributions... 380.86 


Health and Welfare Fund Contributions. 


610.65 
Payroll) Paxes eo 8a at 327.86 
Office Expenses 1,900.48 
Postage, Printing and Stationery__........--.-----.------- 5,922.88 
voce 2 6 £0, te Re ee ee es ee ee 1,423.80 
Wipe ai, = a ee ees be Ae, Bes ee ee 262.06 
ENE SS Page 2 eS re ee eee 137.49 
TGR Rane ee oe ae 1,647.84 
Beal Sex VACk ee er BSS oe 14.50 
Actuarial Services 5,885.00 


of Financial Condition as of December 31, 1955 


PENSION FUND* 


$ 15,051.02 


$560,454.27 


$575,505.29 


$ 37,500.00 
538,005.29 


$575,505.29 


$619,465.15 


Trustee's Fee — Public Member 
Petty Cash Fund 


7,500.00 
25.00 


Total 


Cash Receipts in Excess of Cash Disbursements 
Equal to Cash in Bank — December 31, 1955 


1D 


$604,439.13 


% 15,026.02 


Cash Receipts and Disbursements — Pension Trust Fund Agency Account 


Cash Receipts: 


Transferred from Pension Fund Account... $555,204.60 


Knterest)Rectived j= amece ir oie te ay 2, 500M 
Dividends Received .... 1,772.50 
mT otallfee ees Os $559,477.20 
Cash Disbursements: 
Purchase, of, Securities.) 22 $430,166.01 
Accrued Interest _.... 2,025.59 
Trust Agency Fee .... 549.72 
Miscellaneous 2.20 oa ace ee ee 4.59 
Total.) 22s see ee he ae A ee $432,745.91 
Cash Receipts in Excess of Cash Disbursements 
Equal to Cash in Bank — December 31, 1955__.... $126,731.29 
STATEMENT OF SURPLUS 
Cash Receipts in Excess of Cash Disbursements: 
Pensions Bund Accounts tee ee eee $ 15,026.02 
Pension Trust Fund Agency Account................... 126,731.29 
iO tal sees. net Tees ee oa 2 le Se, ee $141,757.31 
Add: Non-Expense Disbursements: 
Petty | Cash - Fund. = 2. ee $ 25.00 
Securities Acquired and 
Accrued. Interest. 22-2 431,005.11 $431,030.11 
$572,787.42 
Asset Changes Not Involving Cash: 
Accrued Interest and Dividends..................-...--...-- $ 2,766.40 
Bond Premiums. Amortized: 2 48.53 
2,717.87 
L Ota ee sate ae eee oe ee a a $575,505.29 
Less: Reserve for Liability to Members Making 
Voluntary: Gontributions 2...) ee eee 37,500.00 
Surplus Balance — December 31, 1955_.-...----------------:- $538,005.29 


*The administrative costs for the year ended December 31, 1955, amounted 


to 7.8 per cent of Revenues. Actual payments to re 
pensions provided by this fund commenced January 1, 1956. 


RESPECTFULLY SUBMITTED 


Edward Fenner 


Executive Director 


Decatur Cartage Company 
Employer Trustee 


Union Trustee 


Walter Mullady 


President 


Harold C. Havighurst 


Dean 
Northwestern University Law School 
Public Trustee 


Respectfully submitted, 


Executive Director 


of the 


These statements were prepared by Peter M. Shannon & Associates, Certified Public Accountants 
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Chicago Has Busy 
Trade Show and 
Convention Year 


In many respects 1955 was the 
busiest convention and trade show 


4 year in the history of Chicago. The 
POWER = 1,276,330 out-of-town visitors to 
pe the 1,127 trade shows and conven- 


— tions in 1955 spent a record-high 
EO Rae = $209,688,250, according to the an- 
nual report of the Chicago Conven- 
tion Bureau. Only once before has 
that number of visitors and trade 
7e shows been surpassed. That was 
FOR THE HOME = 4) in 1933, the first year of the Century 
of Progress exposition when, en- 
ticed by the attractions of the 
greatest world’s fair of all time, 
some 1,596,000 visitors came to the 
1,527 meetings scheduled in the 
city. Even then, the $95,338,200 
they spent while here was less than 
half the $209 million left behind 
by last year’s out-of-towners. 

The 1955 number of conventions 
and trade shows was four per cent 
greater than the 1,076 gatherings 
held in 1954 when 1,034,209 out-of- 
town visitors spent $163,403,750. 


Both attendance and expenditures 
of 1955 topped the previous year 
by over 20 per cent. 


Standouts of Year 
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Buyers of coals for industries, utilities, railroads and the domestic 


market get extra economy and fast service when they deal with Standouts among the big conven- 

United Electric. That’s because United Electric’s modern mines are ee i Sees Sete a 

: j ips ; i included the Nationa achine 

strategically apres West Kentucky and Illinois. ee Electric Tool Builders show with its jointly 

can offer prompt shipment of the best prepared coals in the world -| staged expositions at both the In- 

: —in a full range of sizes — by river barge, lake steamer and rail. ternational Amphitheatre and Navy 

$ Call your United Electric sales representative . . . you’ll be glad Pier. Its attendance of more than 

ey ou did! es 100,000 long distance visitors, in- 

a y ; cluding groups from 28 nations, 

‘ made it the banner event of the 

if FIDELITY convention world for 1955. Evi- 

im Domestic and Industrial Stoker Coal dencing the heavy traffic to its hun- 

e CUBA—BUCKHEART dreds of exhibits, the large fleet of 

Be Precision Brecored. Cools special buses plying between its two 
3 ; eueraLocchent exposition halls had to take second 2 

: Rae eee tae place when, for the first time in 

a Industrial and Domestic Stoker Coal convention history, helicopters were 


used to speed the more important — 
spectators on their rounds. 

Other unusually large meetings 
in 1955 included the Golden Anni- 
versary Convention of Rotary Inter- _ 
national, with visitor attendance of 
foreion nations; the colorful com a 

Sheva on page 264 ) 
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Washed West Kentucky No. 11 
for Industrial and Domestic Use 


CHICAGO . .307 North Michigan Avenue, Phone CEntral 6-6580 
PEORIA. . Commercial National Bank Bldg., Phone 3-3711..ST. LOUIS. . Ambassador Bidg., Phone GArfield 1-3732 
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BUSINESS FAILURES 
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1955 


Business Failures 
Decline in Chicago 


ESS businesses failed in Chicago 
in 1955 than in 1954. While the 
number of businesses failing de- 
creased by 12 per cent, the aggre- 
gate amount of liabilities involved 
in the failures dropped 64 per cent. 
Two hundred and sixty-two busi- 
nesses failed in 1955 with liabili- 
ties of $11,554,000 compared with 
298 failing in 1954 with liabilities 
of $31,990,000, according to a Dun 
& Bradstreet, Inc. report. 

In 1953 there were 240 failures 
with aggregate liabilities of $15,- 
989,000. The 1955 aggregate 
amount of liabilities of failing 
firms was the smallest since the 
1952 total of $10,540,000 although 
in that year 292 firms closed doors 
with resultant loss to creditors. 


CHICAGO BUSINESS FAILURES 


: 1955 1954 

' No. Liabilities No. Liabilities 

a Jan. _. 26 $ 642,000 15 $ 586,000 
Feb. _... 24 ~—-11,191,000 26 3,789,000 
Mar. ___. 25._—«-1,574,000 40 15,822,000 
Aino 707,000 33 1,605,000 
May. --—. 31 763,000 33 973,000 
June ——. 20 1,506,000 27 1,403,000 
qulyse= = 22 736,000 19 1,156,000 
Aue gee tes 2851387000 4.25 711,000 
Septee. 95 1,506,000. ~ 18 2,952,000 
Oc a17 583,000 18 224,000 
Nove S22 745,000 23 495,000 
Deca = 9 914,000 21 2,274,000 


Total 262 $11,554,000 298 $31,990,000 


Note: Dun and Bradstreet defines a fail- 
ure as follows: “A business failure, as 
defined for this record, occurs when a 
commercial or industrial enterprise is in- 
volved in a court proceeding or a volun- 


r to credi i 


ey. tary action which is likely to end in loss _ 


COMPLETELY NEW, YEARS-AHEAD | 
POWER SWEEPER ... Engineered to 
Outlast and Outperform Any Other Sweeper! 


“Filter-Vac Dust Control’’/—-NO DUST BAG 
TO EMPTY. High Velocity fan depesits fine 
dust into main dirt hopper automatically. 
(Patent Pending) 


“Power-Flex” Action enables Wayne to 
pick up larger objects or to travel without 
sweeping. 


Power Dumping, hydravlically operated 
while driver is seated. Disposes of refuse in 
one quick, simple operation. 


World’s Largest Producer of Power 3 
Sweepers for Cities and Industry 
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Sweeps over 100,000 square feet per hour! 
Rugged, dependable, economical! Years of 
experience behind famous Wayne Street 
Sweepers have gone into the design and 
development of the new Wayne Power 
Sweepers. 


e Vacuum attachment for cleaning 
shelves and bins (available for all 
models). 

e Larger hopper capacity. 

e L.P. Gas models (available). 

e Extra power for greater sweeping > 
capacity and ability to climb steep 
grades. 

e Automotive type steering that affords 
greater maneuverability. 


send for 
further 
information 


I 
{ ij 
I I 
| MIDWEST INDUSTRIAL TRUCK, INC. l 
| 8124 N. Lawndale Ave., Skokie, Ill. Das 
| IRving 8-7000 ORchard 3-2220 t - 
| 
| 
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Name. 
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Company. 
Address ———__$€Tp?A 
City. Zone—State——_— 
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FOR YOUR 


SALES MEETING 
CONFERENCE 
CONVENTION 


Luxurious Rooms 
Air Conditioned 
Superb Food 


Unexcelled Service 


BROWNS 
LAKE 
RESORT 


BURLINGTON, WISCONSIN 


18 Hole Golf Course 
All Sports 


Meeting Rooms 


e 
THERE IS A 
DIFFERENCE! 
CHICAGO OFFICE 
Call FRanklin 2-5990 
OW NER-MANAGEMENT 


offers the utmost in value 


DON'T LET FLOOR COVERING 
PROBLEMS FLOOR YOU! 


_ for Carpet 
cOrk tile 
vinyL tile 

rubb_Er tile 

Mastipave 

asphAlt tile 

liNoleum, or 
Wood Block or Oak Strip, 


Call America’s Ablest Applier 


| COLEMAN FLOOR COMPANY 
au 936 No. Michigan Ave. 
Chicago 11 — MOhawk 4-0333 
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Collection of Accounts Receivable 


Improved Significantly in ‘9o 


ITH one major exception, 

collection of accounts receiv- 
able in the Chicago area improved 
significantly during 1955, according 
to the Chicago Association of 
Credit Men. 

The exception was collections 
from the wholesaler-jobber-distrib- 
utor group; 12 per cent of these 
bills were past due in December, 
1955, as compared with 9.8 per cent 
in the same month of 1954. How- 
ever, this 12 per cent figure repre- 
sented a one per cent gain com- 
pared with September, 1955. 

Meanwhile the percentage of 
past-due retail, and manufacturing- 
industrial accounts, declined dur- 
ing the same period. In the former 
category the number of delinquen- 
cies dropped from 13.8 per cent of 
the total outstanding, to 10.2 per 
cent; 1.8 per cent of the reduction 
came during the last four months 
of the year. An even more substan- 
tial reduction took place in manu- 
facturing-industrial accounts past 
due; these dropped from 13 per 
cent in December, 1954, to 5.8 per 
cent a year later; delinquencies in 
this latter category amounted to 
8.5 per cent in September, 1955. 


Collections Improve 


Collection of past-due retail and 
manufacturing-industrial accounts 
improved markedly here during 
1955 compared_to similar collec- 
tions in the rest of the nation. The 
December, 1954, delinquency figure 
for Chicago-area retail accounts, 
13.8 per cent, was 4.5 points under 
the U.S. average; the December, 
1955 figure, 10.2 per cent, was 5.8 
points below. In manufacturing- 
industrial past-due collections, the 


‘Chicago area was .3 per cent above 


the national average in December, 
1954, but by the end of last year, 
had dropped 2.6 points under. 
Wholesaler-jobber-distributor de- 
linquencies, although they  in- 
creased 2.2 points during the year, 
remained under the national aver- 
age also. The December, 1955, fig- 
ure, 12 per cent, compares with 


12.3 per cent for the U.S. as a 
whole. In December, 1954, local 
delinquencies in this category, 
which averaged 9.8 per cent, com- 
pared to 15 per cent for the nation. 

Besides the overall reduction in 
delinquencies, there was also a 
drop in the median age of all ac- 
counts receivable during 1955. Dur- 
ing the same period, the age of ac- 
counts throughout the nation in- 
creased. The figures: 

Median age of accounts receiv- 
able in the Chicago area amounted 
to 30.6 days in December, 1954; 
29.9 days in June; 29.6 days in Sep- 
tember; and 29.9 days in Decem- 
ber, 1955. For the nation, the De- 
cember, 1954 figure was 33.9 days; 
median age dropped to 32.9 days 
in June, rose to 34 in September, 
and continued upward to 35 in 
December, 1955. 

In retail collections here, the 
median percentage of current obli- 
gations rose steadily during the 
year, except for a slight dip in Sep- 
tember. This pattern followed the 
national trend, except that the dip 
in the latter continued to the end 
of the year. The figures: 

In the Chicago area, the median 
per cent of bills current was 86.2 
in December, 1954; 90 in June; 88 
in September; and 89.8 in Decem- 
ber, 1955. For the nation, the simi- 
lar percentages, respectively, were 
81.7, 85.5, 85.2, and 84. 

The median per cent of current 
obligations in manufacturing 
industrial collections made a steady 
gain during 1955, rising from 87 in 
December, 1954, to 90.5 in June, 
91.5 in September, and 94.2 at the 
end of 1955. The national figure 
was 87.3 per cent at the end of 
1954; six months later, it had risen 
to 92.4; then it dropped to 91.1 
in September, and went up again 
to 91.6 in December, 1955. 

In wholesaler-jobber-distributor 
accounts, the median per cent of 
current accounts started at 90.2 in 
December, rose a tenth of a point 
by June, and then declined the rest 
of the year, hitting 89.0-in Sep- 
tember and 88.0 in December, 


_ 


see 
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GOOD 
BUSINESS 
IS 
BOOp 
PEP 


Filotp Oints faith in Chicago’s future, 


exemplified by our continuing expansion of manufacturing 


plants in the Chicago area, stems from a strong confidence 
in the vigor and progressiveness of Chicago’s people. 

By continuing to produce quality major electrical appli- 
ances at fair prices, our people in Chicago’s Hotpoint factories 
and offices contribute to the ever-growing industrial resources 


and leadership of the Chicago area. 


RANGES +» REFRIGERATORS » AUTOMATIC WASHERS j 
CLOTHES DRYERS - CUSTOMLINE - DISHWASHERS DISPOSALLS® te 
WATER HEATERS + FOOD FREEZERS + AIR CONDITIONERS 


Hotpoint.|. Fil wilh the Poneie/ 


HOTPOINT CO. 
(A Division of General Electric Company) 
5600 WEST TAYLOR STREET, CHICAGO 44 
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COMMERCE 


Chicago Wage Rates Set Record in 1999 


PARKED by capacity or near- 
capacity production levels in 


the primary metals industry, 

wage rates in the Chicago area 

reached an all-time peak in 1955. 

_ By November, unemployment had 

fallen to 60,000, the lowest level in 

two years, reported the Illinois 
State Employment service. 

The employment pattern during 

_ the year showed “definite signs of 

having recovered from the post- 


agency added. Late-winter addi- 
tions to the work force were higher 
than at any time since the end of 
World War II. The 1955 summer 
slack period was the mildest on 
record, and following it industrial 
_ employment levels rose to two-year 
_ peaks. 
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Early Decline 


_ The employment decline that 
set in during 1954 continued into 
the first month of 1955. Industries 
_ which felt the drop most heavily 
_ between November and January 
were retail trade, construction, ra- 
_ dio-television, and food. In each 
of the first two, the work force 
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dropped about 12,000 during the 
three-month period, while in each 
of the last two, the decline amount- 
ed to 4,000. 

Even with these reductions, how- 
ever, the number of workers em- 
ployed in non-manufacturing fields 
at the end of January, 1955, was off 
only slightly from the same date a 
year previously. Employment in 
manufacturing industries was down 
43,600, but much of this was attrib- 
uted to aggregate reductions during 
1954. 


SS 


Three Industries Gain 


Despite the drop, three durable- 
goods industries which generally 
remain stable or lose workers dur- 
ing the winter made sizeable gains 
in the November-January period. 
Registering its largest increase in 18 
months, primary metals added 
2,800 workers to take care of a 
mounting backlog of orders from 
auto firms and other heavy-industry 
establishments. Orders from can- 
ning and air-conditioning establish- 
ments precipitated a 1,300-worker 
gain in fabricated metals employ- 
ment. ‘There was an increase of 900 


\ 


Unemployment level reaches 


lowest point in two years 


in the motor vehicles group which 
reflected completion of model 
changes. 

The record employment gain 
came between January 15 and 
March 15, when non-farm employ- 
ment in the area rose by 16,000. 
Largely responsible for this spurt 
was the hiring of 4,500 workers by 
primary metals firms which, in 
March, produced 1,866,300 net tons 
of steel, the highest volume ever 
attained until then in a one-month 
period. March employment levels 
in this industry, however, remained 
slightly below those of March, 1954. 
Steel manufacturers explained that 


increased overtime and _ recently 


installed new equipment tended to | 
brake the rise in employment. 


Fabricated Metals 


Other large gains were registered 
by fabricated metals firms, which 
added 3,100 workers, and by trans- 
portation equipment manufactur- 
ers, who increased their work force 


by 2,000. Non-manufacturing ac- _ 


tivities, despite seasonal downward 
pressures, managed to register an 
overall gain of 3,000 between Jan- 
uary and March. Major causes 
were a contra-seasonal rise of 1,000 
in the construction industry, and a 


gain of 2,200 in the service and 
hi ~~ 


( Continued on page 278) 
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Plant Investments Set Record in 1955 


$955 million spent in area 


for industrial expansion 


NDUSTRIAL plant investment 

in the Chicago Metropolitan 

Area amounted to $554,967,000, 
a total unequaled in any previous 
year on record. It exceeded by more 
than $90,000,000 the previous all- 
time record of $461,545,000 set dur- 
ing the frantic expansion days of 
World War IJ. The 1955 total was 
nearly 2.5 times the total for the 
year 1954 which amounted to $231,- 
683,000. 

The 1942 expansion program in- 
cluded such giants as the Dodge 
Chicago plant (now Ford Aircraft 
Engine Division) with 5,000,000 
square feet in the main structure 
and another 1,000,000 square feet 
in other buildings; also the Alumi- 
num Company of America’s plant 


(now Reynolds Metals Company) - 


and several other tremendous war- 
babies. The record set in 1955 is all 
the more significant when the sizes 
of these war time plants are re- 
called. 

The table below shows Chicago's 
unparalleled record of $3.8 billion 
invested in plant facilities in the 
past 16 years. 


TOS D Rees dhe ee _$ 554,967,000 
Ut ors eee 231,683,000 
[O53 pesrromes SE 3 141,902,000 
QS Di eves ie wear bee 219,338,000 
UGG OS oe mee ie See 401,586,000 
1950 Steet oe ee _. 325,347,000 
1949 _= _. 102,777,000 
1948 __ Ee: 156,279,000 
G4 geese eek eS ee 181,297,000 
1.946 a es ete ee 184,488,000 
LOSS Besar 2 Stee 143,118,000 
1944327 huts 80,808,000 
1943 eo teas ees 162,239,000 
1942 ter Sa 461,545,000 
LIA) les SS a ee es 312,592,000 
1O4G eee 122,835,000 


| s '$3,782,801,000 
Ewa The $554,967,000 announced for 


investment in plant facilities dur- 
ing 1955 included $142,095,000 in 
new plant construction. This 
means entirely new facilities lo- 
cated at a new site (as opposed to 
expansions of facilities at a site 
already developed by the same com- 
pany.) This dollar volume of new 
plant construction is greater than 
all announcements made in the 
years 1949-1944-1940. 


Spectacular Developments 
Included in these new plants 


were some truly spectacular plant 
developments. The new 1,500,000 


square foot plant for the Ford Mo- 


tor Company on the Lincoln High- 
way near East Chicago Heights. 
This will be the blanking and 
stamping plant for automobile 
bodies. Automatic Electric Com- 
pany is erecting 1,300,000 square 
feet of floor area in a plant on a 
170 acre site at Westward Ho Golf 
Course in Northlake. Avon Prod- 
ucts Incorporated, one of 
world’s largest cosmetic manutac- 
turers, ‘started a plant in Morton 
Grove which will contain 350,000 
square feet of floor area. 

Ceco Steel Products Incorpo- 
rated erected a new plant in Broad- 
view of 112,000 square feet of floor 
area. Minneapolis-Honeywell Reg- 


the | 


U. S. Steel photo 


ulator Company started a factory 


in Morton Grove which contains ° 


150,000 square feet of floor area. 
Crane Company, plumbing manu- 
facturer, is erecting a 230,000 
square foot building in Franklin 
Park for warehouse purposes. Ray- 
theon Manufacturing Company 
built a 204,000 square foot plant 
at First Avenue and North Avenue 
in Melrose Park, and a 175,000 
square foot building is also under- 
way for W. W. Kimball Company, 
piano manufacturers, in Melrose 
Park. Wabash Fibre Box Company 
of Terre Haute, Indiana, has erect- 
ed 125,000 square feet of floor area 
at 62nd and New England Avenue. 

Chain Belt Company of Milwau- 
kee erected a building for its Shafer 
Bearing Division adjacent to the 
Burlington Railroad near Down- 
ers Grove, containing 
square feet of floor area. Prex Forg- 


ings Incorporated is building a 


large plant of 87,000 square feet of 


floor area Leyden Township at Bel- _ 


mont Avenue and Wolf Road. But- 


ler Brothers, general line whole- — 
salers, erected a 465,000 square foot 
plant in DesPlaines for a new head- 
quarters for that company. N.Shure 

Company is erecting a warehouse ~ 


of 200,000 square feet at 500 North 
Pulaski Road. Borg-Warner Cor- 
poration started construction of a 


100,000 
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REFERENCES 
Chgo. Chamber of Commerce 


Dun & Bradstreet 


DIRECT SERVICE TO 


157 Points in lowa 


& Minnesota Including 


@ Aladdin 

@ Cedar Falls 
e@ Cedar Rapids 
@ Charles City 


e@ Mason City 
e@ Nashua 

e@ Nora Springs 
@ Plainfield 

@ Rudd 


@ Waterloo 


@ Crandic 
® Floyd 


e Independence e@ Waverly 


@ Janesville 


TAKIN BROS. 
FREIGHT LINES, INC. 


1500 W. 33rd St.—ViIrginia 7-2439 


Carl E. Erickson 
Company 


GENERAL 


CONTRACTORS 


| 4657 North Ravenswood Ave. 
Chicago 40 
EDgewater 4-3200 
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INDUSTRIAL EXPANSION IN THE 
CHICAGO INDUSTRIAL AREA, 1955-1954 


Newly Other Value of New Plants 
Constructed Industrial and Other Industrial 
Plants Investment Invest. (000 omitted) 

1955 1954 1955 — 1954 1955 1954 
y 10 18 12 18 $ 9,080 $ 19,888 
senna ites te 2 Ear 6 17 aI 40,130 30,852 
Marth, Mite toca eee toe eG 7 12 14 15,683 14,678 
FirspiQuarter meee ee “93, 31 11 53 $ 64,893 $ 65,418 
A pri eR rs ey 7) 10 21 13 $ 8,745 $ 18,813 
ae sae bets oe SMA 8 19 i 16,262 14,384 
June ride Ree eae ee tr 8 6 ON 17 106,822 34,649 
Second Quarter __. bah Sees 1S () 24 61 4] $131,829 $ 67,846 
Icio ts ees a Dixit i 7 17 13 $ 39,875 $ 16,453 
NUT ee ee passe oe HC) 5 17 12 6,781 13,635 
September eee 12 7 4 21 12,092 19,729 
Third Quarter [Se NO was 46 $ 58,748 $ 49,817 
October sta ht ee 17 8 15 10 $ 24,933 $ 18,209 
INovenubDer 2022258 eee A REeRS.. 10 6 18 12 244,939 13,461 
We Cem eta ess ee a eee 10 18 14 30,325 16,932 
Fourth Quarter 36 (tC 36 $299,497 $ 48,602 
Veur Poulsen 116 98 201 176 $554,967 $231,683 


large research center with an initial 
structure of 34,000 square foot. A 
52,000 square foot building for 
E. R. Squibb and Son, division of 
Olin Mathieson Chemical Corpo- 
ration in Franklin Park. Charles 
Pfizer & Company, Inc. of Brook- 
lyn, New York, an important chem- 
ical producer, erected an 81,000 
square foot warehouse and _ office 
building at 6460 West Cortland 
Street. 

Ekco-Alcoa Container, Incorpo- 
rated, a new company formed from 
Ekco Products Corporation of Chi- 
cago and Aluminum Company of 
America, started construction of a 
huge aluminum foil plant near 
Wheeling containing 190,000 
square feet of floor area. Durethene 
Corporation is erecting a plant of 
65,000 square feet of floor area at 
7001 West 60th Street. Wilson 
Sporting Goods Company started 
construction on a new _ factory 
building of 360,000 square feet of 
floor area in River Grove. Scrip- 
ture Press, publishers of Sunday 


school literature, is erecting a large 


plant in Wheaton containing 80,- 
000 square feet of floor area. The 
Chicago Sun-Times has ~ broken 
ground for a new plant at the 
North Bank of the Chicago River 
between Wabash Avenue and Rush 
Street which will contain 470, 00 
square feet of floor area. 
Continental Coffee Company is 


_transit 


erecting a new 123,000 square foot 
building at 2550 North Clybourn 
Avenue. Meyercord Corporation is 
erecting a 225,000 square foot 
building in Melrose Park. John 
Sexton Company, wholesale grocer, 
is erecting a 175,000 square foot 
building at 47th Street and Kil- 
bourn Avenue for warehouse pur- 
poses. Lamson & Sessions Company 
is building a 110,000 square foot 
building for the manufacture of 
nuts, screws and bolts. Croname 
Incorporated is erecting a 350,000 
square foot building in Skokie. 
Chicago Regional Port District is . 
building two, 6% million bushel, 
grain elevators, as well as three 
sheds and a warehouse 
served by water, rail and truck for 
the new Chicago Harbor in Lake 
Calumet. Pepsi-Cola Bottling Com- 
pany of Chicago is building a 
158,000 square foot building at 51st 
Street and Union Avenue. 


116 New Plants 


ee 


“In all, there were 116 new plants 
constructed in the Chicago Metro- 
politan Area in 1955. 

Even more impressive were the 
expansions of existing plants in the 
Chicago Area, in which $393,540,-_ 
000 was announced in 1955 to be 
invested. This staggering total is 
due in large part to steel mill ex- 
tpt which were led by In- 
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BUILDING TO SERVE CHICAGO AND ILLINOIS 


Huge cement 
industry expansion 
keeps pace 
with market growth 


PETOSKEY 


In America, in the midwest and in Illinois the 
cement industry is investing multi-millions of 
dollars and expanding productive capacity by 
multi-millions of barrels to maintain its tradition 
of service where it’s needed. 

Cement plants that serve the growing Chicago 
and Illinois market, for instance, already are em- 
barked on building and expansion programs that 
will increase their capacity 30 per cent by the end 
of this year. (A 29 per cent increase, to a total of 
1912 million barrels, is estimated for Illinois con- 
sumption in 1957.) Present capacity of these 
plants is more than 35 million barrels annually. 
At the end of 1956 the total will be over 45 mil- 
lion barrels to supply Chicago, Illinois and the 
adjoining midwest area. 

Take a good look at mid-America’s cement 
industry. It’s growing and expanding right before 
your eyes. 


MI a quette is playing a big role in this expansion. 
We're investing $18,000,000 in a major program 
to increase our midwest producing capacity. by 
3.000.000 barrels. Completion of our new Milwaukee 
plant alone will release a million barrels of cement 
for Illinois use—cement produced in our plant at 
Oglesby, Ill., the state’s largest. Under construction 
at Cape Girardeau, Mo., is another Marquette plant, 
right alongside our older one. Between Oglesby and 
Cape Girardeau, Marquette cement capacity avail- 
able to the Illinois market will increase 43 per cent 
before the 1957 building season! Take a good look 
at Marquette growth, too! 


Operating eight cement producing plants in 
IMinois, lowa, Ohio, Missouri, Tennessee, Missis- 
sippi and Georgia—and two more on the way. 


Annual capacity 13,600,000 barrels—and 
some 3,000,000 additional barrels on the way. 
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CAPE GIRARDEAU 


CEMENT MANUFACTURING COMPANY: 
20 NORTH WACKER DRIVE * CHICAGO 6, ILLINOIS 
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J. L. SIMMONS 
COMPANY 


INC. 


BUILDERS 


INDUSTRIAL 
COMMERCIAL 
INSTITUTIONAL 


CONSTRUCTION 


WE BUILD 


YOUR ARCHITECT-ENGINEER 
DESIGNS AND SUPERVISES 


RENTAL - FINANCING AND 
COMPLETE PACKAGE PLAN 
SERVICE AVAILABLE 


506 SO. WABASH 
WeEbster 9-2355 


H. Bairstow 
Co. 


SLAG 


_ Expanded 
Light Weight 
Granulated, and 
Sized Open Hearth 


1820 W. Norwood Ave. 
Chicago 26 


SHeldrake 3-121] 
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INDUSTRIAL EXPANSION 


$ 156,279,000 


$102,777,000 


j WHY, WY 
1947 1948 1949 1950 
| land Steel’s vast program for 


expanding its plant to an annual 
capacity of 6,000,000 tons. The ex- 
pansion of-steel mills in the Chi- 
cago area included all of the major 
producers. Huge projects were an- 
nounced by Youngstown Sheet and 
Tube Corporation; Republic Steel 
Corperation; United States Steel 
Corporation; and Interlake Corpo- 
ration. 


Large Programs 


Other large expansion programs 
were announced by Olson Rug 
Company; J. C. Jensen & Sons; 
Procter & Gamble Company; Sher- 
win-Williams Company; Stephens- 
Adamson Manufacturing Company, 
Aurora; Richards-Wilcox Manufac- 
turing Company, Aurora; Barber- 
Greene Company, Aurora; North- 
ern Mill Products Company, 
Franklin Park; Clearing Machine 
Corporation, division of U. S. In- 
dustries Inc.; Crane Packing Com- 
pany, Morton Grove; Dearborn 
Glass Company; Andrew Corpora- 
tion, Orland Park; American 
Spring & Wire Specialties Com- 
pany; Chicago Daily News; Tracto- 
motive Corporation, Deerfield; 
Rheem Manufacturing Company; 
Motorola Inc.; Standard Oil Com- 
pany of Indiana; Continental Grain 
Company; Dole Valve Company; 
Precision Castings Corporation; 
Tempel Manufacturing Company, 
and many more. There were a total 
of 117 plant additions reported 
during 1955. 

The new plants and additions to 
existing plants, taken together, rep- 
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MILLIONS OF DOLLARS 
600 


$141,902,000 


'$219,33 


\ 


resent the total new construction 
of industrial plants and warehouses 
in the Chicago Area in 1955. The 
total dollar volume of these con- 
struction projects came to $535,- 
635,000, representing approximate- 
ly 97 per cent of the total indus- 
trial developments reported during 
the year. The remainder of approx- 
imately $20,000,000 is made up of 
acquisitions of existing buildings 
or land for industrial use. 

There was a total of 233 new 
construction projects announced 
during the year, of which 104 were 
inside the city limits and 129 were 
in the suburban area. Of the 233 
projects, 197 were factories, of 
which 83 were inside the city limits - 
and 114 in the suburban area. 
There were 36 warehouses started, 
of which 21 were inside the city 


~and 15 in the suburbs. 


New Construction 


The total of $535,635,000 in new 
construction was divided between 
$84,222,000 for plants built inside 
the city limits and $451,413,000 for 
plants erected outside the city. 
Much of this dollar volume is made 
up of steel mill expansions in Lake 
County, Indiana. An analysis of 
square footage of floor space cov- 
ered by the 1955 projects shows 
that there was a total of 18,967,000 
square feet of floor area built dur- 
ing the year of which 14,688,000 
square feet were outside the city 
limits, but within the six county 
Metropolitan Area. : 

There was a total of approxi- 
mately $18,000,000 in acqui iti i 


abe 
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1955 INDUSTRIAL 
CONSTRUCTION 


Number of Construction Projects 


: City Suburbs Total 
Pactorype= oe oa SS 114 197 
Warehouse ____ 21 15 36 

Al Ota | wee ee. 114 129 233 


Square Footage Involved 
(000 omitted) 


City Suburbs Total 

Factory Ses 23190 13,114 16,234 
Warehouse __.__ 1,159 1,574 2,733 
Total . 4,279 14,688 18,967 

Dollar Value of Projects 
(000 omitted) 

City Suburbs Total 
Factory $63,715 $441,643 $505,358 
Warehouse _._ 23,780 10,775 34,555 
Total _______.$87,495 $452,418 $539,913 


of existing buildings during the 
year among which were some im- 
portant transactions. For example, 
the Danly Machine Specialties ac- 
quired the former Thor Corpora: 
tion plant in Cicero. Guardian 
Electric Company purchased a 
93,000 square foot building at 1550 
West Carroll Avenue. Carbit Paint 
Company acquired’ waterfront 
property including an 87,000 square 
foot building at the Chicago River 
and Blackhawk Street. Yale & 
Towne Manufacturing Company 
acquired a building in Franklin 
Park for its Powdered Metals Divi- 
sion. 


Acquired Plant 


National Aluminate Company 
acquired Lamson & Sessions plant 
at 6255 West 65th Street. Austenal 
Laboratories, Inc., acquired a 
45,000 square foot building at 5101 
South Keeler Avenue for its dental 
division. McQuay-Norris Manufac- 
turing Company acquired a build- 
ing at 1619 South State Street for 
storage of its production of auto- 
mobile parts. Western Electric pur- 
chased the Montgomery plant of 
United Wallpaper, Incorporated 
near Aurora, a 422,000 square foot 
building on a 47 acre site. Good- 
year Tire and Rubber Company 
purchased the Motor Products Cor- 
poration building in Lake Bluff. 


Phelps-Dodge Copper Products Cor-_ 


poration of New York acquired a 
building at 5302 West 63rd Street. 
Atlas Electrical Devices Company 
acquired a three story building at 
(Continued on page 202) 
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—you can depend on Talbot, Bird and Co. for complete facilities to help 
solve any underwriting problem of any kind anywhere. Leading brokers for 
large corporations have learnt how thorough, fast, efficient are the service, , 
cooperation and skill that this “complete line’ house renders. 3 


TALBOT, BIRD AND CO. ING. 


< 
. 
111 JOHN STREET NEW YORK, N. Y. : 
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“ARE THE DUCTS DIRTY? 
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GOOD NEWs! 
YOU CAN STOP THE 
DIRTAND IMPROVE \_— 
VENTILATION,TOO! | 
— SIPHAVE AIRWAYS CLEAN) © 
Qc, gy YOUR VENTILATING 7 
SYSTEM! 


Call AIRWAYS! 
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PHONE: 
LO 1-4687 


AIRWAYS 
FIREPROOFING — 
SYSTEM, Inc. 
5865 N. Lincoln Ave. — 
CHICAGO 45 
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Home Building Maintains Record Pace 


OR the tenth successive year, 
the Chicago region’s new 
housing construction main- 
Resiicd its record breaking pace, 
_ showing a $191 million, or 20.9 

per cent increase in 1955 over 1954, 
and keeping the area’s building and 
eal estate business well up among 
leaders in the accelerating re- 


ch nes in new home starts and 
: tigh tening of credit toward the end 
he year occasioned some slowing 
r in the last two ORES but 


s were felt less in abe Chicago 
than in other sections of the 
on. However, the totals racked 
en October carried local 
business through to the 
in its history. 
were issued for 52,870 
ing units in the area in 
a reported dollar volume 
4,554, an increase of 
is over the previous year. 
Chicago home construc- | 
ed their upward trend, — 
ued for 1955, after as 
e in 1954 to 8,201 from 


from $17,500. 
Year's 8,682. City 


Ewing Galloway 


cent jump to 6,797 units, as against 
4,819 units in 1954. 

Rental properties continued in 
high demand, with the Chicago 
Real Estate Board again reporting 
close to 99 per cent occupancy. 
Board president Ralph J. Silver- 
wood states that rent levels seem 
fairly well stabilized, and that 
brokers, like builders, experienced 
their best year to date. 


Used Housing 


™ 

The market for used housing 
continued good, stimulated at least 
in part by the growing demand for 
larger units. Three-bedroom homes 
are finding buyers more easily than 
two-bedroom structures, and in new 
construction, the relative efficiency 
and economy of the bi-level style 
enjoys SOAP E, popularity. 

On price ranges, the Chicago 
Title and Trust Company reported 


that over 69 per cent of new resi- 


dential buildings sold at from $12,- -$12,. 
501 to $22,500. Over half the sales 
of used es. gears 


constructed during 


its Se position with $15, 


52,870 new housing units 


1955 


as Chicago, for a total of 27,102 
units at a dollar value of $399,314,- 
706, up 2,003 units and a little 
more than $60 million from 1954. 
Suburban apartment units rose to 
1,536 and $60,599,182, a 65 per cent 
increase over the previous year. 
Included are the 104 suburban 
towns reported by Bell Savings and 
Loan Association from Cook, 
DuPage, Kane, Lake and Will 
Counties, and such Indiana com- 
munities as Gary, Hammond and. 
East Chicago. 
Unincorporated areas of these — 


counties reported substantially the - 


same rate of building as the pre- 
vious year — 8,149 units in 1955 as 
against 8,130 in 1954. Apartment i 
construction in unin ted ~~ 4 
areas remained negligible, with 
only eight units reported. ~ 

In dollar volume, Skokie led the 
suburban towns for the fourth ae ES 
successive year, with permits issued 
for 1,519 homes at a reported value _ - 
of. $26,476,740. Park Ridge held 


MARCH, 1956 


WO 
ae 


PULLMAN - STANDARD 
contributes to commerce in 
Chicago, World’s Railroad Center, 
and everywhere on the 


BUILT TO SERVE } BEST ON THE 


eatin. Y cheat eed tena 


GREAT AMERICAN RAILWAY 
Systen- 


BY PULLMAN-STANDARD 


a ae a 


The goods and people who must... and 
do...move from place to place are an 
important part of commerce. And the 
North American railroads, the Great 
American Railway System, play the vital- 
to-commerce role of making such move- 
ment possible. 


Pullman-Standard, foremost builder of 
freight and passenger cars, manufacturers 
the rolling stock that helps railroads pro- 
vide the best possible transportation at 
the most economical cost per passenger or 
ton mile, everywhere on the Great Amer- 
ican Railway System. 


oy, ILLINOIS 
SRALCISCO, WAS 
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Ideal Facilities 


for LUNCHEONS, PARTIES, 
MEETINGS, BANQUETS 

18 beautifully appointed function 

rooms. Superb cuisine. Let our 

catering staff assist you in plan- 

ning your next business or social 

function. 


PHONE 
HArrison 7-3800 


bikes inc. 


Outboard 
Motors 


Glasspar.. 


Lone Star. . 


Partee . . 
boats 


Owens 
Yachts .. 


| & 
| Supply 

7011 Stony Island 
Do 3-8005 


EVINRUDE 


4 Marine Hardware 


DWELLING UNITS 
NO. IN THOUSANDS 


60- 
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PERMITS FOR NEW DWELLINGS 


50 


40 


30 


20 


10 


1946 1947 1948 1949 


nose out Arlington Heights and 
Mount Prospect, which were among 
the first five in 1954. However, the 
drops in the two northern suburbs 
were slight, and the ratings more 
accurately reflect the newer growth 
in western communities. 


Average Cost 


The average cost of new Chicago 
homes dropped slightly to $10,488 
from 1954’s $10,689, and remained 
below the area average of $13,992, 
a relationship that has continued 
for the past six years. Average cost 
of homes for all suburban towns 
was $14,734, an increase from 
$13,491 average the year before. In 
the unincorporated areas, Cook 
County led with an average cost of 
$17,995, followed by DuPage with 
$14,976; Lake, $14,305; Kane, $12,- 
090; and Will, $9,370. 

The year’s flourishing activity in 
real estate is reflected in the 84,111 
transfers recorded in Cook County 


at a stated consideration of $63,-_ 
690,507. Both the number of trans-- 


actions and the dollar volume in- 


1950 


CHICAGO =: 


1951 1952 1953 1954 1955 


creased over the previous year’s 
76,355 transfers at a stated consid- 
eration of $62,812,206. Cook 
County areas outside Chicago 
showed greater activity, with 42,140 
transfers against the city’s 41,971, 
but estimated consideration in Chi- 
cago was almost double the out-of- 
city figure — $40,635,258 for Chi- 
cago against $23,055,249 outside — 
indicating the considerable Chicago 
movement in apartment and busi- 
ness properties as well as homes. 


Federal concern over the credit 
picture in the national economy 
brought some restraints during the 
year on mortgage financing, but 
there is by no means unanimous 
agreement in the Chicago area on 
their effects on the local housing 
scene. Federal loan insurance re- 
quirements increased the five per 
cent down payment on new home 
mortgages to seven per cent, and 
on existing construction from ten 
per cent up to twelve per cent. On 
the other hand, maximum maturity 
dates, which in 1954 were raised to 
30 years and then lowered in 1955_ 

(Continued on page 205) gn 
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Bank Loan Volume Continues To 


Volume increases despite 


increased 


OAN volume of Chicago banks 

rose more than a half billion 

dollars in 1955, a year that 
loans increased generally through 
the country as prosperity moved 
ahead at record pace. 

Both loan increases and the high 
level of business activity were 
watched closely by the federal gov- 
ernment and bankers. The most 
striking feature of 1955 in the 
realm of banking was the year-long 
campaign of the federal reserve 
system to keep the business boom 
from running away from itself. 

Consumer installment credit out- 
standing in the country hovered 
around the $30 billion mark as 
1955 drew to a close, a figure rep- 
resenting a gain of 23 per cent in 


interest 


rates 


12 months. Some bankers, business- 
men, and government officials 
warned that the rapid rise was dan- 
gerous. Others declared the in- 
crease was not out of line with the 
country’s economic growth. 

At year end, total loans and dis- 
counts of all Chicago banks were 
$4,081,775,000, up more than $640 
million from the 1954 year end to- 
tal of $3,441,362,000. 

More detailed data reported on 


CHICAGO RESERVE MEMBERS’ EARNING ASSETS 
Weekly Reporting Member Banks 


BILLIONS OF DOLLARS 


INVESTMENTS IN GOV'T AND 
INVESTMENTS 
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December 28 to the Federal Re- 
serve Bank of Chicago by 21 week- 
ly reporting member banks, includ- | 
ing the big loop banks, showed — 
their aggregate loans totaled $3,- 
501,000,000, up $492 million from 
a year earlier. 

Commercial, industrial, and agri- — 
cultural loans of the 21 banks stood — 
at $2,446,000,000, an increase of — 
$423 million from a year ago. 
There were gains of $38 million in 
real estate loans, $132 million in — 
loans on securities other than — 
United States government obliga 
tions, and $122 million in other 
type loans. ‘ 

Real estate loans outstanding on 


loans at $567 fuitlions 
Increased Interest Rates _ 


The rising business level and th 
induced high demand for credit 


monetary policy by the aad 


deflationary moves, the 
Reserve Bank of Chicago 
other reserve banks througho 
country increased discount 


94 


Personal Attention Given 
To Your Needs ln 


REAL ESTATE 


¢ INDUSTRIAL 


One Story - Multi-Story - Floors - Sites 


e LOOP BUILDINGS 


Stores - Offices - Lofts 


e COMMERCIAL 


Investment Properties - Rentals 


Nichols & associates 
inc. 


DE arborn 2-5810 


100 W. Monroe St. 


INSURANCE 
ANALYSTS 


@ MARINE 
@ FIRE 

@ CASUALTY 

@ GROUP 


| BYRNES-McCAFFREY, Ine. 


141 West Jackson Blvd. 
Phone WE 9-6330 
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CHICAGO RESERVE MEMBER BANKS’ DEPOSITS 
Weekly Reporting Member Banks 


BILLIONS OF DOLLARS 


DEMAND 


1951 1952 


charged member commercial banks. 
The discount rate, in effect, is 
what it costs member banks to bor- 
row from the federal reserve bank 
in their district. Since such borrow- 
ings help to provide funds which 
member banks lend to businesses 
and individuals, it follows that if 
member banks are forced to pay 
more for money at the federal re- 
serve bank, they in turn must 
charge their own customers higher 
interest rates to keep lending oper- 
ations on a profitable basis. 


Discount Rate 


Thus an increase in the federal 
reserve discount rate tends to in- 
crease interest rates throughout the 
country’s banking system. The in- 
creased rates in turn tend to dis- 
courage borrowing, which means 
curbing expansion projects and all 
other kinds of activity financed by 
borrowing. In this fashion the fed- 
eral reserve system may alter dis- 
count rates to apply either a brak- 
ing or an accelerating influence on 
the pace of business activity. Last 
year it hiked its rates to apply the 
brakes. 

At the outset of 1955 the rate 
stood at 114 per cent, reflecting two 
Y4 per cent reductions in 1954. The 
four increases last year also were 
Y% per cent each, the first one com- 
ing early in April and the last in 
mid-November. 

The resultant 24% per cent dis- 
count rate which prevailed at the 


1953 


DEPOSITS 


1954 1955 


end of the year was the highest in 
more than 20 years — actually 22 
years for the Federal Reserve Bank 
of New York City and 21 years for 
the 11 other banks in the system, 
including the Federal Reserve 
Bank of Chicago. 

The federal reserve discount rate 
has become virtually a national 
rate, although the formality is for 
each of the 12 reserve banks to 
determine what rate it wishes to 
use in its district and then ask the 
federal reserve board for approval. 

At one time it was reasonable for 
different rates to apply in different — 
parts of the country, each bank’s 
rate reflecting credit risk conditions 
and the availability of funds in its 
region. Now, however, since a 
Californian can pick up a tele- 
phone and borrow money from a 
bank in Chicago or on the east 
coast in a matter of minutes, dis- 
count rates among districts stay 
the same. 


Others Follow 


They do not change at the same 
time, but when one or more dis- 


_tricts make a change, others usually 


follow in a matter of days. 

The overall increase in discount 
rates in 1955 had its calculated 
effect on other loan rates, although 
not all types went up every time 
the discount rate was boosted. 
Nevertheless, the year brought 


higher rates for prime commercial. — 


loans, interbank loans, broker 
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SAVE and HAVE 


FRANK P. KOSMACH, President 
A $60,000,000 INSTITUTION 


Money added on savings accounts before the 10th of the month 


earns as of the Ist. 


501 W. 33rd St. 


MOTOR TRUCK BODIES 
MOTOR TRUCK EQUIPMENT — 
STEEL DUMP BODIES 
HYDRAULIC HOISTS = 
HYDRAULIC TAILGATES 
REPAIRING 
COMMERCIAL BODIES PAINTING 


pea Me els INFRA-RED DRYING OF PAINT 
LUMBER ROLL OFF BODIES : 


RAILROAD DETECTOR CAR BODIES 
GASOLINE AND FUEL OIL TANKS REPAIRED 
STEEL FABRICATIONS 


c & E 1 RR SIDING Shear capacity 1x12’-0" 250 ton hydraulic press brake 14’ 0” 


1 


CHICAGO BANK STATISTICS 


96 

Loans and 

Discounts 
1955 es $4,081,775 
1954 eet. 35441;362 
GO jue ee 3°37 1898 
ROS Depew 3,275,154 
Poe 934,963 
WSO) ei 2,498,065 
MO4G es 19445756 
LOA Stee ee 20803543 
OA eee 2062473 
OS Ome ee 211 31 
TO EGS AY a eae 1,507,900 
4 Ae re Bett 1,320,483 
NO Ee 11325694 


(000 omitted) 


Total Cash Savings 

Deposits Resources Deposits 
$10,488,759 $2,659,874 $2,228,867 
10,243,511 2,435,635 2,201,117 
10,020,089 2,604,313 2,107,778 
9,924,373 2,519,950 1,997,505 
9,458,942 2,681,819 1,867,542 
9,038,247 2,487,384 1,778,842 
8,617,362 2,263,468 1,755,152 
8,040,294 2,352,243 1,697,090 
8,092,443 2,144,955 1,614,992 
7,457,141 1,928,423 1,470,306 
8,597,676 1,863,589 1,270,969 
7,688,678 1,702,045 991,689 
6,419,297 1,545,359 776,315 


U.S. Gov't 
Securities 
$3,614,614 
4,284,483 
3,966,775 
4,022,051 
3,748,234 
3,917,222 
4,353,420 
3,619,428 
3,878,297 
3,842,892 
5,196,749 
4,650,164 
3,724,577 


| 
: “DO YOU OPEN JOINT ACCOUNTS ?” 


A routine request from such an 
unusual depositor might throw us. 


But handling the unusual for regular 
depositors is routine at La Salle. 


We haven’t seen a personal 

or business financial problem we 
couldn’t lick— either by dipping 
into our full bag of services, 

or by organizing a task force to 
explore the unknown, 


Our feeling is: 


IF IT’S IMPORTANT TO YOU, 
IT’S IMPORTANT TO US. 


And that includes that urgent matter 
you need help with today, 


LaSalle 


NATIONAL BANK 
FIELD 
135 So. La Salle Street, Chicago 90 


BUILDING 


Member Federal Deposit Insurance Corporation 


“Complete Trust Facilities 


“ STadte 2-5200 


> 1954. 
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loans, and others from Chicago 
banks. Some of the rates here and 
throughout the country went to 
20 year highs. 

The discount rate increases, cou- 
pled with similar action by federal 
home loan banks, also contributed 
to a relative scarcity of mortgage 
money near the end of the year 
which brought complaints from 
some segments of the home build- 
ing industry. In December the 
federal home loan banks, which 
serve savings and loan associations 
in about the same capacity as the 
federal reserve banks serve commer- 
cial banks, relaxed their loan pol- 
icles somewhat. 


The general increase in interest 
rates forced the federal treasury to 
back down temporarily from its 
policy of putting more of the pub- 
lic debt into long term issues. In 
February, the treasury sold $2 bil- 
lion of 40 year bonds, longest term 
since the Panama Canal bonds of 
1911, brought out as an alternative 
offering with 13 month and 24% 
year notes. 


In July, the treasury sold another 
$800 million of 40 year bonds at 
three per cent, the same rate paid 
44 years earlier on canal bonds. 
Other than these, however, goveri- 
ment financing and refinancing 
during the year was done on a 
short term basis. 


Government Securities 


Holdings of U. S. Government 
securities by Chicago banks last 
year dropped to $3,614,614,000 
from $4,284,483,000 at the end of 
Cash resources in 1955 


climbed to $2,659,847,000 from 


$2,435,635,000 in 1954. The decline 


in government securities holdings 
was caused by liquidation by many 
banks of a part of their government 
securities to meet the increased de- 
mand for business loans from 
customers, oS 

Other indications of the tremen- 
dous business activity last year can 
be found in a review of demand 


deposit and debit to demand de- - 


posit figures. The monthly average 
for the year of demand deposits 
lor Chicago banks totaled $5,325,- 
000,000 up $121 million from 
$5,204,000,000 a year earlier. Deb- 
its to demand deposits climbed 


| almost $12 billion in 1955 to $152,- 


~ ies J as m4 or * 


a 
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REINSURANCE 


TREATY 
FACULTATIVE 


SURPLUS LINES 


ALL FORMS 


EXCESS COVERS 


Large, unusual or extra-hazardous risks frequently require the 
services of a firm specializing in the problems of excess insurance 
for business and industry, Leslie H. Cook, Inc. has excellent 
facilities for such risks in both the foreign and domestic insurance 
markets. Your insurance broker can give you more information 
about the services offered by Leslie H. Cook, Inc. 
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BLYTH & CO., ING., 135 South La Salle Street 


CALUMET HARBOR 
TERMINALS, INC. 


"Chicago’s Five-Way Terminal” 


W AREHOUSEMEN 
MARINE TERMINAL 
OPERATORS 
STRATEGICALLY LOCATED 
in the 


_ NON-CONGESTED 
INDUSTRIAL AREA 
OF CHICAGO 


The 
CHICAGO TERMINAL 
for 
Great Lakes-to-Europe Services 
of 
THE ORANJE LINE 
and 
THE SWEDISH CHICAGO LINE 


FACILITIES 


1400 Ft. Bulk & Package Freight 
Dock Situated at Junction of 
Calumet River and Calumet Sag 
Channel 


Chicago Rock Island & Pacific R.R. 
Reciprocal Switching 
All Other Railroads 
Dock Side Tracks 


150 Car Capacity 
Local Cartage—Truck Lines 


Modern Mechanical Handling 
Equipment 


General Merchandise 
Warehousing 


32 Acres Open Yard Storage 
6 Acres Buildings 
Property Completely Fenced 
Twenty-Four Hour Guard Service 


Mitchell 6-1400 


130th & STONY ISLAND AVE. — CHICAGO 33, ILLINOIS 


Sixty-three Years of Service 


CHICAGO CITY BANK 


AND TRUST COMPANY 


HALSTED AT 63rd © CHICAGO 


_MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


MEMBER FEDERAL RESERVE SYSTEM 
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425,000,000 from $140,650,000,000 
in 1954. 

The rate of turnover in Chicago 
last year was 28.6 for every $1 on 
deposit compared with 27 for $1 in 
1954, an increase of more than 5 
per cent according to the federal 
reserve bank. 

Many bankers consider the rate 
at which demand deposits turnover 
the most important factor in the 
money picture. They point out 
that on a countrywide basis, manu- 
facturing corporations are doing 
about 35 per cent more business 
now per cash on hand than they 
did in the 1947-49 period. 

Most Chicago banks achieved 
new highs in deposits last year. 
Total deposits at year end stood at 
$10,488,759,000 against $10,243,- 
511,000 a year earlier. 

Total savings deposits of Chicago 
banks also continued to grow in 
1955, despite the concern of bank- 
ers over the increasing share of 
total savings business that is going 
to savings and loan associations at 
the expense of commercial banks. 


Savings Competition 


Several Chicago bank officials 
during the year called attention to 
the sharp competition for the sav- 
ings dollar. Also there were com- 
ments at large bank conferences to 
the effect that (1) commercial 
banks had better decide whether 
they want to stay in the savings 
deposit business and (2) if they do, 
go after such business with the 
aggressiveness, attractive quarters, 
and customer appeal similar to the 


savings and loan associations. 


Banker committees also studied 


the possibility of seeking a higher 


portion of earnings as tax free re- 
serves to make possible the payment 


CHICAGO BANK DEBITS 
(000 omitted) 


ea 


1955 1954 
myamtary pee $ 11,921,155 $ 11,127,395 
February 11,235,042 10,506,056 
March 222: 14,624,394 13,854,016 
April ____. 12,210,890 —-11,176,844 
Maye ek eee 12,927,215 11,565,255 
‘June Riera - 13,113,135 12,072,234 
July: 22 5/512,075 479 211 445,689" 
August 12,431,892 11,261,719 
September ___.. 12,584,449 11,229,075 
October _... 12,489,484 11,150,469 
November .....__ 12,632,182 11,614,321 — 4 
December .._ 14,179,198 13,654,520 
Totalpgaecaes $152,424,508 $140,650,593 
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CHICAGO BANK CLEARINGS 


1955 1954 
January ___$4,287,584,690 $3 ,878,551,712 
February __ 3,798,124,946  3,496,460,642 
Marelr 2.2) 4,514,453,152 4,306,763 ,948 
sow oval SEee Rees 2 4,230,332 284 4,006,833 ,261 
May —..... 4,663,799,237 3,927,206.515 
(Leb ey oy eae — 4,431,546,650 4,113,920,646 
July ~-.___ 4,191,347,052 3,941,730,301 
August _____ 4,564,005 ,844 4,036,414,570 
September —_ 4,410,480,278  4,044,991,567 
October _. 4,502,377,504 3,957,991 290 
November —_ 4,525,489,965  4,173,780,796 


December _. 4,698,985,369 4,643,767 ,313 


Total _ $52,818,526,971 $48,528.412.561 


of higher interest rates on savings. 

Although several Chicago banks, 
including some large ones in the 
loop, did at year end report a 
drop in savings deposits for the 
year, the total for Chicago banks 
of $2,228,857,000 was up from the 
1954 year end savings total of 
$2,201,117,000. 


Sixth Largest 


The First National Bank of Chi- 
cago was ranked as the sixth largest 
commercial bank in the United 
States as of December 31, 1955. 
This was a notch lower than in 
1954, despite increased total de- 
posits. Continental Illinois Na- 
tional Bank and Trust company, 
Chicago’s second largest bank, also 
slipped in national rankings last 
year as it dropped to ninth from 
eighth place. The rankings, estab- 
lished in a study by the publication, 
American Banker, placed Northern 
Trust company in 32nd place com- 
pared with 30th in 1954, and 
Harris Trust and Savings bank 33rd 
against 32nd a year ago. The de- 
posits of both banks rose during the 
year. Bank mergers, especially in 
New York City, which created 
larger surviving institutions were 
largely responsible for the reshuf- 
fling to the disadvantage of Chi- 
cago. 

The American Bankers’ listing 
of the country’s 300 largest banks 
showed that the following Chicago 
banks gained -in position last year: 
City National Bank and ‘Trust 
company to 54th place from 59th; 
Central National Bank to 264th 
from 267th, and Mercantile Na- 

tional Bank to 288th from 297th. 

Reflecting their increased volume 
of loans Chicago banks enjoyed 
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. Private placement issues— 
thes through Private whether notes, bonds, mort- 


Placement Issues gages or preferred stocks— 

are providing many firms 
with the necessary funds for fixed asset additions and work- 
ing capital. As specialists in this field, we analyze your needs; 
and having agreed on the best program, we act as your agent 
in arranging the financing. We shall be pleased to discuss 
your requirements without obligation. 


SPECIALISTS IN THE NEGOTIATION OF 
OIRECT PLACEMENT LOANS ° SALE AND MERGER OF COMPANIES 


231 So. LASALLE ST., CHICAGO 4, ILL. 714 W. OLYMPIC BLVD., LOS ANGELES 15, CALIF. 
FINANCIAL 6-5268 RICHMOND 9-3809 


generally higher earnings in 1955 | 


ASHLAND |) QUICK 


CONSTRUCTION co.)| GASH | 


on your slow and hard 
to collect accounts. 


All payments made direct to you. 


Our flat rate is $1.70 to $2.25 per 
account—no other charge— no com- 
missions—no fees—no contract to sign. 


America’s largest and oldest flat- 
rate credit service. Three hundred 


General Contractors thousand users can’t be wrong. Whole-— 


sale and retail. Complete information 
on request. 


mercial & Industrial | | |----------------—- 
coon POWER’S SERVICE, INC. | 


202 S. State Street, 
Chicago, Ill. 


your plan. No obligation. 


6808 N. Clark St. Chicago 26 


Name. 


Street. 


AMbassador 2-0455 City 2 SES Sire ee 


Title 


Please send me complete details on- 
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Appraisals 


for, every yaluation need 


Insurance — coverage 
and proof of loss. 
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Property, cost and 
general accounting. 


Corporation finance. 
Legal requirements. 


Purchase or sale. 


Reorganization, merger 
or consolidation. 


far: 


LLOYD-TH OMAS 


RECOGNIZED APPRAISAL AUTHORITIES CO. 


: Ad. Ravenswood Avenue, Chicago 40, U1. 


__ First for Factual appraisals / 
: — ‘stce 1910 


ADVERTISING 
METAL DISPLAY ¢€O 
4620 West Nineteenth Street 
Phone: Bishop 2-1242 


Metal Metal 
COUNTER FLOOR 
Displays Displays 
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Consumer Finance Volume Up 


Another 10 per cent in 1959 


URING 1955, consumer fi- 
[) nance companies operating 
in Chicago continued the 
steady, moderate growth which has 
characterized the 
year since 1945. Outstanding loan 
volume increased about ten per 
cent. 
The year 1955, for the country as 
a whole, was a year of very active 
business. Much of the increased ac- 
tivity, over the preceding year, was 
attributable to the high level of 
automobile output and to the high 
rate of price building. The former 
caused a considerable expansion of 
the consumer credit field. 


Hit New High Level 


At the end of 1955, total consum- 
er credit outstanding, for the coun- 
try as a whole, amounted to a 
record $36.2 billion, an increase of 
$6.1 billion, or 20 per cent during 
the year. Almost two-thirds of the 
increase was accounted for by 
paper representing the _ time- 
payment purchase of automobiles. 
Such paper increased $3.9 billion, 
or 57. .per cent, *duiing 2 1955;.800 
$14.3 billion at December 31, 1955. 
Paper representing the 
payment purchase of other con- 
sumer goods increased 13.5 per cent 
during 1955, to $6.4 billion at year- 
end. Repair and modernization 
paper remained virtually un- 
changed with $1.6 billion outstand- 
ing. Personal installment cash loans 
increased 15 per cent during 1955, 
to $5.5 billion at the year-end. 

Commercial banks are the most 
important single factor in the con- 


sumer credit field, accounting for a 


37 per cent of all consumer install- 
ment credit outstanding. The con- 
sumer credit activities of commer- 
cial banks for the most part take 
the form of paper related to the 
time-payment purchase of automo- 
biles and other consumer goods 
and home repair and moderniza- 
tion services. For the country as a 


industry each 


time-. 


small loan law first 


whole, less than one-fifth of bank 
consumer credit consists of personal 
cash loans. The credit extended by 
consumer finance companies, on 
the other hand, consists almost en- 
tirely of loans for purposes other 
than the purchase of durable 
goods. For the most part, also, the 
personal loans of commercial banks 
are made to salaried individuals in 
higher income brackets than those 
who patronize consumer finance 
companies. Most customers of con- 
sumer finance companies have in- 
comes of from $200 to $500 a 
month. 

At the end of 1955, total con- 
sumer credit outstanding amounted 
to $36.2 billion. Of this total, $5.5 
billion represented personal in- 
stallment cash loans. Consumer 
finance companies accounted for 
$2.0 billion, and commercial banks 
for $1.9 billion, with the remainder 
distributed among credit unions, 
industrial loan companies, and 
others. 


Small Loan Laws 


Consumer finance companies in 
Chicago, as elsewhere, operate un- 
der the provisions of the small loan 
laws. The Illinois law follows the 
pattern of the model or “uniform” 
introduced 
about 40 years ago by the Russell 
Sage Foundation. Similar laws ef- 
fectively administered to protect 
borrowers exist in over two-thirds 
of the states containing over 80 per 
cent of the urban population of the 


’ United States. The Illinois law lim- 


its loans to $500 or less. Interest 
may be charged on the unpaid 


principal balance, only, for the ex: . 
act period it is outstanding. The 


rate is scaled from one per cent a 
month on balances between $300 
and $500; to three per cent a 
month on balances of $150 or less. 
The Illinois law prohibits extra 


charges of any kind, a characteris- 
tic of all effective small loan laws. _ 
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Midwest Exchange Has Year of Growth 


iB Midwest Stock Exchange 
continued to grow in 1955. 
New highs were achieved in 
trading as measured by both share 
and dollar volume. Issues traded 
exclusively on the exchange for the 
first time since its formation domi- 
nated the list of the year’s 20 most 
active stocks. 

It was the sixth year since the 
exchange was opened on Dec. 1, 
1949 as a unique merger of four 
regional exchanges in Chicago, 
Cleveland, St. Louis, and Minneap- 
olis-St. Paul. 


Share Volume Rising 


The share voit of the Mid- 


- west is now more than 265 per cent 
above that of the old Chicago ex- 
change, much the largest of the 


predecessors. The dollar value of 


- transactions exceeds that of the old 


Chicago exchange by 440 per cent. 

Record dollar volume of trading 
in 1955 totaled $925,027,332, a hike 
of 36 per cent from $686,034,000 a 
year earlier. Estimated 1955 share 
volume was a record 25,097,997 
shares, a 28 per cent increase from 


19,512,000 shares in 1954. 
The 28 per cent increase in share 


a yo ee * - 


volume on the Midwest last year 
was decidedly above a 16.7 per cent 
hike in share volume on the New 
York Stock Exchange, but fell short 
of a 47 per cent increase in share 
volume on the American Stock Ex- 
change, where quite heavy activity 
took place in less expensive stocks, 
particularly mining. 

Increases in dollar volume on the 
three exchanges in the year were 
closer together. Midwest dollar vol- 
ume was up 36 per cent, New York 
36.3 and American 39. 

The ascendancy of exclusive is- 
sues to predominance in trading 
led by an outstanding performance 
of the big Northern Illinois Gas 
Company issue, however, was per- 
haps the year’s top development. 

Northern Illinois Gas was the 
Midwest exchange’s most active 
stock in 1955, its first year of trad- 
ing. In fact, the first five volume 
leaders last year in round lot activ- 
ity were stocks listed only on the 
Midwest, as were 12 of the first 20 
most active stocks. The remaining 
eight leaders were listed dually on 
the Midwest and New York Stock 
exchanges. 

James E. Day, Midwest presi- 
dent, said that the Northern IIli- 


Both share and dollar volume 
set new highs in 1955 trading 


nois Gas issue gave the Midwest an 
opportunity to prove the worth of 
its broad expansion program which ~ 
now shows member firm offices in 
45 states. He said the issue also 
gave the exchange the opportunity 
to show the kind of market it is 
capable of making when an exclu- 
sive issue has listed sufficient out- 
standing shares to warrant a con- 
sistently active market. 

Northern Illinois Gas Company 
listed its stock on the Midwest on 


Dec. 20, 1954. With more than six — 


million shares outstanding, the is- 
sue is the largest for which the 
Midwest exchange is the sole mar- 
ket. Its trading in 1955 round lot 
dealings totaled 905,900 shares. 


Active and Close 


Day described the Northern Illi- — = 


nois market as “an active and close 
one.” He said the market absorbed 
substantial blocks of Northern Illi- 


nois Gas stock with only fractional — se 


= 
+ 


: 
7 
: 
: 


price changes, since the issue had 


a spread between bid and asked 


prices of Y%th point more than 95 S B 


per cent of the time. 


As a group, exclusive issues ac. 
counted for 6,445,000 shares, or 
40.7 per cent, of the total issues 
traded in round lot activity on the 
Midwest in 1955. By comparison, 
only 4,066,000 shares, or 30.1 per 


Ee, 
INVESTMENT SECURITIES 


Research and Advisory Service 


Shearson, Hammill & Co. 


Founded in 1902 


Members New York Stock Exchange 


and other Principal Stock and Commodity Exchanges 


208 South La Salle Street 
CHICAGO 


WESTWOOD 
HARTFORD 
SPRINGFIELD 
PITTSFIELD 
MIDDLETOWN 
NEW BRITAIN 
MEMPHIS 


DALLAS 
HOUSTON 

SAN ANTONIO 

LA CROSSE 
BUFFALO 
MONTREAL 
BASLE (Switzerland) 


NEW YORK 
LOS ANGELES 
SANTA BARBARA 
PASADENA 

LA JOLLA 
BEVERLY HILLS 
NEWPORT BEACH 


Louis C. Sudler 
C. S. Robinson 


REAL ESTATE 


@ Sales 


Carroll H. Sudler, Jr. 
William A. P. Watkins 


Seta @ Appraisals 


Insurance @ Mortgages 


SUDLER & CO. 


134 North La Salle St. 


DEarborn 2-0900 - Chicago 2 


MICHIGAN AVENUE 
NATIONAL BANK of CHICAGO 


Adjacent to Grant Park Underground Garage 


MEMBER 
FEDERAL RESERVE SYSTEM 
FEDERAL DEPOSIT INSURANCE CORP. 


GEORGE J. FITZGERALD 
President 


CHICAGO 2 


MATHEW J. FITZGERALD. 
at Chairman of the Board 


| 30 N. MICHIGAN AVE. 
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cent, of the total round activity a 


year earlier were exclusive issues. 


Twenty Most Active Stocks in 1955 
(Round lot only) 


Issues Shares 
*Northern Illinois Gas...______--905,900 
*Peabody Coal common a eee eee 253500 
*Hallicrafters __ Fe Uh 6 Sie 358,700 
*Gibson Refrigerator ._________ 289,800 
* Automatic Washer 22 283,500 

General Motors ——........__-__-. 280,600 
United States Steel= a= =r 220,400 
*Cleveland Cliffs common__._ 209,900 
Benguet Consolidated Mining 207,900 
*Peabody Coal preferred ______ 206,300 
*Napco Industries —. MEF oO ne. 203,300 
Commonwealth Edison — 202,000 
*Mount Vernon common. 201,400 
*General Box —=— ot EN ou ana ee 189,500 
*Sundstrand Machine Tool. 173,500 
Sunray Midcontinent Oil______ 165,000 
Pennsylvania, Ro 158,000 
General Bléctiric= === ee ee 157,900 
Ashland Oil and Refining ____ 157,300 
*Four Wheel Drive. > 149,850 


*Listed only on Midwest Stock Exchange. 


Odd lot volume (trading in less 
than 100 share units) on the Mid- 
west exchange in 1955 totaled more 
than six million shares, a record 
high. The turnover in these types 
of transactions was led by General 
Motors Corporation, 227,604 shares, 
Commonwealth Edison, 141,082 
shares, United States Steel, 121,768 
shares, Chrysler Corporation, 104,- 


082 shares, and American ‘Tele- 
phone and Telegraph, 90,590 
shares. 


Wire Offices Active 


Branch wire offices maintained in 
St. Louis and Cleveland by the 
Midwest exchange for the conveni- 
ence of member firms in those cities 
in 1955 handled more business than 
in any previous year. Orders trans- 
mitted through those offices repre- 
sented about 11 per cent of the ex- 
change’s total 1955 volume. 

The St. Louis office relayed orders 
covering 3,762,198 shares, an in- 
crease of 19 per cent from its 1954 


volume. The Cleveland branch re- 7 


layed orders for 2,195,237 shares, 


up four per cent from a year earli- 
er. The business of the branch of- 


fices does not indicate the total | 


trade originating in the two cities, 


however, for they simply transmit 


buy and sell orders for member 


firms that go not tae. eairert, wires” ~4% 
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direct wire to the exchange floor 
from member firms in St. Louis and 
Cleveland. 

Nine common stock issues and 
one preferred stock issue were ad- 
mitted to listing on the Midwest 
last year. The new listings included 
both the common and preferred 
stock of Carrier Corporation, as 
well as the common stocks of 
Whirlpool-Seeger, Calumet and 
Hecla, Webster-Chicago, Merritt- 
Chapman & Scott, Foremost Dair- 
ies, Consolidated Cement, Kio Oil, 
and Houston Light and Power. 


Ford Listed 


As the year ended, the Midwest 
was making a strong drive to have 
Ford Motor Company list its first 
public offering of stock on the ex- 
change. Victory resulted early in 
January, when Ford announced 
plans to list its stock simultaneous- 
ly on seven major securities ex- 
changes, including the Midwest, in- 
stead of only on the New York and 
Detroit Stock exchanges as planned 
originally. 

Admittance to unlisted trading 
privileges on the Midwest was 
granted to common stocks of 10 
companies last year. The compa- 
nies were American Viscose, Liggett 
& Myers, Monsanto Chemical, 
Merck, National Gypsum, Pacific 
Gas and Electric, Philip Morris, 
Square D, Sylvania, and United 
Aircraft. 

The estimated average price per 
share of stock traded on the ex- 
change in 1955 rose to $36.86 from 
$35.11 a year earlier. The Mid- 
west’s average per share price was 


_ decidedly higher than the $10.63 
a share on the American Stock ex- 


change, and below the $39.91 per 
share average on the bigger New 
York Stock exchange. 


Average Prices of Shares Traded 


: Midwest N.Y. Amer. 
O55 ease © eee $36:86 $39.91 $10.63 
ROSA ets ee 2 3511 34.64 11.15 
BELO She ee 3 1262 31.64 10.22 
[OMe oN 31.68 34.09 11.42 
ON ieee ee 29.50 31.37 13.36 
1.950%. = 5 2694 28.58 12.89 


established a 
(Continental Ili- 


Allis-Chalmers 
transfer agent 


-nois National Bank and ‘Trust | 


_ Company) in Chicago last year as 
_ the Midwest exchange continued to 


offer pagtice es eee for 
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RESEARCH CORPORATION 


REAL ESTATE APPRAISALS 


AND 
LOCATION AND INVESTMENT COUNSEL 


FOR 
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James C. Downs, Jr., Chairman 
Richard Lawrence Nelson, President 


Joseph M. West, Vice President 


73 W. Monroe Street, Chicago 3 
CEntral 6-3525 
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MORTGAGE LOAN 


Representative for 


JOHN HANCOCK MUTUAL MUTUAL LIFE INSURANCE 
LIFE INSURANCE COMPANY COMPANY OF NEW YORK 


GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 


MEZZANINE FLOOR — ROOKERY BLDG. 
209 S. LaSalle 


SECOND FEDERAL SAVINGS g LOAN 
ASSOCIATION OF CHICAGO 


Home Loans 
Insured Savings 


Cor. 26th St. & Pulaski Rd. 
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CR awford 7-8500_ ; Bs 
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MANUFACTURERS OF 


Screenless Sewage Pumps 
Heavy Duty Sump Pumps 


HORIZONTAL CENTRIFU- pees a 
GAL PUMPS FOR: 
CIRCULATING HOT 
WATER 
CIRCULATING COLD 


CONDENSATION AND 
BOILER FEED PUMPS jy 


® 
CLOSE COUPLED 
MOTOR DRIVEN 
AND 
BELT DRIVE PUMPS FOR 
BUILT-IN APPLICATIONS 
@ 


BOOSTER - PRESSURE 
HOUSE SUPPLY PUMPS 


AUTOMATIC SHALLOW & 
DEEP WELL JET PUMPS 
FOR RESIDENCES AND 


e 
MANUFACTURED & 
SERVICED IN 
CHICAGO 


Electric Water Boy 
Sump Pump 


WEIL PUMP CO. 


1530 N. FREMONT ST. 
CHICAGO 22 


MI chigan 2-4960 


Chicago 


In_ the full line of Chicago Locks, there’s 
a lock for every purpose—each engineered 
for top security. Padlocks, utility cylinder 
locks, drawer and cabinet locks, file cabinet 
locks, automobile and burglar alarm locks. 


Write or phone today for catal 
rice sheets. Or consult engi: sere ioe 
help with your lock problema.” No Dblinetiog: 


CHICAGO LOCK COMPANY 


2024 N. Racine Ave., Chicago 14, Ill. 


stocks traded on the exchange. 
Only a few of the important stocks 
active on the exchange must still be 
transferred in New York City, a sys- 
tem which involves delays and sub- 
jects sellers to a tax of about four 
cents a share imposed by the state 
of New York. 

At the end of 1955, 435 compa- 
nies had securities available for 
trading on the Midwest. The num- 
ber of individual issues totaled 499. 
Their market value was approxi- 
mately $131 billion. The 502 issues 
available at the end of 1954 had a 
market value of $95 billion. 

Dividends totaling $5,538,000,000 
were paid on 448 issues traded last 
year on the Midwest exchange com- 
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pared with a total of $3,852,749,- 
996 on 445 issues in 1954. 

The number of membership 
firms rose in 1955 to 298 from 287 
a year earlier. There were 169 part- 
nerships at year end, up 8 from 
1954. Corporation memberships to- 
taled 129, three more than 1954. 
The number of individual mem- 
berships last year declined by 11 
to 102. 

Twenty-eight of the exchange’s 
400 memberships were transferred 
in 1955 at prices ranging from a 
low of $4,500 to an all time high 
of $7,200 at year end. The new high 
was $200 above the previous high 
of $7,000 established in 1951. 


MIDWEST STOCK RANGE IN 1955 


Total 1955 


Div. 

Abbott eaboratories sees $ 1.80 
Acme: Steels ae 1.80 
Je DeAdams:Mip.2 25 
Admirals Cox pss ss ae eee 1.00 
Advance) Alumni Unis seen at 
Affiliated Gas Equipment... 15 
AKPONS ID Gass 2a eet eee eens BAY 
Atleghany Corporation—U ___.__ te Aes 
Allied Laboratories 22-2 Sse 1.70 
AMis-@halmiets p= sens) sea tore es 4.00 
American Airlines—U ____.______ 80 
American Broadcasting—U ____. 1.20 
Americans Gan—U se 1.55 
American Cyanamid—U __.._. 2.50 
American Investment (New)... = = 
American Invest. (Old) — Se 0% 
American Machine Foundry 1.00* 
ATMCLiGaTia VO LOTS gases eee eee ena < 
American Radiator—U Sse BE: 
American Telephone _____ 9.00 
American Tobacco—U 4.40 
American Viscose (New)—U 
American Viscose (Old)—U ___ 2.50* 
AMMUTEX Ole <a ee ees So a AL 
Anaconda Copper—U 4.25 
Armco Steel (New)—U = s«i1.50 
Armco Steel (Old)—U_._. .90* 
SARIN OUT ScHG 0 .fritee eaeraes pele eeresen moe eek S 

Armour 8 ‘Go. Warrants. 250. ~ 
ATVineI nd Ustries oe 28 <1 25 oes 170) 
Ashland Oil & Refining... .70 
Ashland Oil & Ref. Pfd. «1.50 
Atchison Topeka & SF RR......__7.00 
AtheyAProducts 2. nde 3S Ss 
Atlantic Refining-U 2.00 
Automatic Washer (New)_.__. ee 
Automatic Washer (Old). ~ 
JAY Gos ME kt ae ie an gl .20 


Net 
Vol. High Low Last Chge. 
79441 48144 383%, 424% +5 
69,747 35144 26 30% + 4% 
2.9022 13194 27 31544 + 15% 
47,610 3014 20% 22 — 6% 
69,150- 12 7% 9 + 1% 
15,417 16 14 16 + 1% 
14,100 11% 8% 11% + 2% 
94,386 11 73f, Boerne 
122,250 61% 36 473, +103% 
73,803 807% 6134 68 — 45% 
153,528 29 2h 233, - + 1% 
45,167 33 22g 269% ts ta 19g 
57,946 4734 3854 47 + 2%, 
72484 694 4844, 67% +12% 
3,019 1814.’ 1714 A74 New 
24,804 3674 297% ~ 36 +6 
52,204 $514 98440 OF Eee 
113,064 133% 854 854 — 3% 
121483 ©2274). ~ 214 = 8314 Seat 
202,590 1873 173 18014 
107,827 82% 6274 795% 
3,278 514 46% 4814 
3,220 684%, 63814 6334. 
30,473 9% § 5X 6 
134,318 8234 473% 697% 
54,665 55 363%, 54 
28,556 8354 67%, 815% 
172,245 18 134% 17% 
17,410 8 bY 7i, 
100.26 26 26 
184,645 17 123% 1534 
12,620 297% 257% 2914 
11,332.--160 124 149 
24,100 131% 8e «12% 
55,161 403%, 34%, 363% 
103,800 554 23% bY 
179,700 934 23/4 vBVA 
167,034 84 5est=C«~MY ‘ 
~ bee Pes”, 
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MIDWEST STOCK RANGE IN 1955 
Total 1955 Net 
Div. Vol, High Low Last Chge. 


B 


Baldwin-Lima-Hamilton—U _.... ~— 60 ~——«163,377 241% 12 1454 a IDV ADVANCE 
Bastian-Dlessing — 225s Ss 400 9,500 65 57 


624%, + 4% 


| SYCEW SVG) SF D0 ct a tea a 38,200 314 2 234 + 5% T e 
Belseg Mig 1.60" 37,400 31% 24% 25% — 2% ransportation 
Bendix Aviation (New) 2.10 32,585 5834 4514 5734 New 
Bendix Aviation (Old)... iti 6,324 114 102 1140) E10 C 
Benguet Cons. Mining—U________. 10 = 210,597 2 | ly + VW ompany 
Bethlehem) Steel—U 2 e125 57,600 169 10434 16314 +584 
Binks 1M Ue teal ole eee tS RS eo el CO" 7,400 28 21 2414 + 2%, 
BOOUNERISNCTICS e252 282 ay ah 1.00* 55,450 2235/4 1644 18 + 24 : 
SeQn NV ere OOTP sk 1.72Y2 33,000 3614 24% 35 E89) Daily - Dependable 
Bore Warneri(New), 222 2 = 1.92% 73,583 47Vo 3434 411% + 33% 
BeOeseeMy aa CE (CDC) eo 8 290 Bee 105 105 105 — 8% Deliveries of 
Bee [a oTachi- ke SONS 2752 3.50 6,150 77 Sy) 75 +15 
Brauenoote Gears ss ees 210 46,700 3% 2V, 25% am WA 
epee rUce eens Ree by ee 1.12Y%* 250 21% 2014 21 + 614 
eS Ur el Cle Ca Qos ee SES a ee 1225 78,684 23 1614 2144 + 4 
Burlington Mills—U 80" 82253 21% 16% 164 — ¥% REFRIGERATOR and 
3 3074 + 6 
Burroughs Corp... === 1.00) 46,730 = 341% 234 NDISE 
SAL a 1.75 12,700 245% +=—««1834 8We_—Ci‘ “CR GENERAL MERCHA 
Butler Dros. pe Se 1.10 29,894 3034 2314 3014 + 64% 
La tere UV eo iS i io 2.25 1,670 991% 9214, 9914 I 1, 
Between 
C 
Ge C Super Corpse 46871 she %s CHICAGO- 
Calumet: sce Hecla se et 0.65 8,471 1334 123% 1344 shoal s 
Ganadiany Pacilic— Ur > es 150 54,037 357% 294 33% cm me MILWAU KEE 
sce Wien SN os ee ee 85 19/860" > 6334" 4974 86 ae OY 
Garren Corp.su Pid oS 23 21.6834." 91,290 5234 50 51 Ney AND 
A. M. Castle eA ee te 8) 1,100 164 1614 161, Stir eo 
Baas ae es ne Y/, 1 Es 
ee i ae rck See ty) INTERMEDIATE 
Genco>Gorpy = 05 , 4 (} 
Gentlivre Brewing. 2. a oes SX 105 24200 2% 1% 5 if ee POINTS 
Central’ & "Southwest 1.34 60,902 3654 303% 3 * bes Z 
Central Illinois Light... 220 = 7,795 a i ie ia és 
Central Illinois Pub. Sve. 1.35 81,184 3014 2 fe 
inoi iti 30 4,300 11% BY 11H + 8% 
Central Illinois Securities__..... , , “s ey ay 0 
Reve ilt: Set$h.50 Pid ohne 3.25 ~ 2.550 (27 is ae tae Pa eZ y Ards os 
Certain-teed Products—U —......_—-1.25 16,941 29% Vs : 
Chesapeake & Ohio—U________ 3.124% 95,815 56% 425/, 5414 + 8% 
shi is ee 85 69,092 2634 203% 25 -—- NAVE 
Chicago Corp. —- 5 4100 S. UNIO . 
i Pfd _. 300 5,700 664 644 6554 + %&% 
erieree COD onal pen von 99,322 291, 1614 2614 + 95% 
Ghgo., Milw: St; P, RR 2.50 ; 2 
Sai 5.00 400 691% 68% 69%  +30% 
Chgo., Milw. St. P. RR, Pid 5.00 i ime ee 
Chicago & Northwestern RR —-- eae 463; 25 4534 413 
thwesternsPid- ==> = , 
Chgo, Rock Island RR. 500 220m 1014 8% © — 54 |! STARKWEATHER 
! Chgo., Rock Island RR ——____- 91 Aan, Z : 
| hgo., SS & South Bend RR 60 103,350 123% 9 Vv a 2 SHEPLEY INC 
ee ee $100. P5012 «180.5 1171409 132 +187 ' . 
% eee ave ee ees ea) Gas 0) 645 150 12934 140 ain ESTABLISHED 1871. 
Chicago Towel, Pd. Pai os erg ee 137 335 10134 6614 87 + 161% re E 
Chrysler Corp. [eg h a Ss Te ea oe a eal fe 62 4714 57 New | N S U RA N 
Cities Service (New). ay ie 120 12134 12984 +6 a 
ee Oe 2.1214 5606 32% 304 3 — 5% 175 West Jackson Blvd. 
De Ey ee Vr OCLUT GC Eaters eeu Pe a eT > . 3 , 
oy eae ee 200 209,900 5034 263%, 4554 +16 WAbash 2-1022 
ond Ce Se ee, 450 10 400 100 84 964 + 103% CHICAGO 
Sige ate Ser ates 80 20,973 41 334%, 37% New: PROVIDENCE NEW YORK | 
ae ee a al 1.30*- 10,671 714 654% 664, — % L. D. STITT G. W. BISCHOFF 
Cleve. Elec. Illum. (Old)... > ; 0.500 2414 231, 234 Ws President Vice President 
SR sd ae ae org ere i 98,940 451 3474 4414 + 15% Ww. J. PATTERSON iL, W. ANDERSON 
acl = : ice President 
_ Clinton Foods —.. 6 ts05h 314 96 283, — 2% Vice Presiden 


90 181,297 174% 1574 1614 0 
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| all wrapped up! 


Mars, Incorporated 
2019 North Oak Park Avenue 
Chicago 35, Illinois 


I Nicolson, Porter & List 


| INDUSTRIAL AND BUSINESS 
. REAL ESTATE 


|] 231 South LaSalle Street 
. STate 2-7755 


CHICAGO 4 


Pale 
> 


| FACTORIES, WAREHOUSES, INDUS- 
TRIAL SITES, FINANCING, 
APPRAISALS 


MIDWEST STOCK RANGE IN 1955 


Total 1955 


Div. Vol. 
Commonwealth Edison ..............__ 1.90* 343,082 
Consolidated Cement — 1.65 51,750 
ConsumerseeOWCl eee 220* 30,792 
Container (Corpse ene o.U0 12,854 
Gotitinental Motors—W. === OU 71,433 
Grane, Cone 2.00 48,079 
MGT anys: Pa G1) eee eee 46,888 
CudahysePacking = Pid 100 
Cluitiss® Lis htin cepa es eee ee 2,200 
Givtisss Wright Wp eee ISO Seema allt 
D 
Deere & Co. Reet #5) See 1.75 40,771 
Detroit & Cleve. Nav.—U 50 1,050 
Detroif, Edison— Ue 1.60 24,682 
Diamond Match (New) 5 en80 12,402 
Diamond Match (Old)____> 1.1624* 1,556 
Dodge" Mie. eS 1.6249 45,700 
Domestic.Hinan Geese 10 8,800 
DowoGhemical 2.2 See Ne eee 1.00* 81,388 
Drewrys) Jntd 52 ee 1.60 33,560 
DuMont Laboratories —. 1.00 20,643 
E 
E. I. duPont deNemours—U_...___ 7.00 55,746 
aSterner ALi ih CS eee ee canes 1.00 23,574 
Kastman!, Kodak—Us = 2.20* 31,462 
Edd yePap eres. 2 eae eee 12.00 1,583 
TONG Ces IY Megha ee a ee we 1.00 708 
Pectnicn@ontroller 2s ees 3.25 13,734 
Emerson Radio & Phono—U____._- .60 29,704 
Elgin National Watch... 1.30 4,100 
F 
EOS Cae DEC Wilh re ene tees eee 1.00 31,766 
Hour sMillssot Amenicatess en 2 25,600 
Bour, Wheel rive see ae es AO 149,850 
HOLEM Ost i) ait) Cygne ae wee eee 75 30,569 
Peter Rox <Brewin oye sees 2 10 72,800 
“G 
GamblesSkcoemos = ee .60 43,587 
Gem bvAmersh rans. ee ere ABOU O4A 
General: Boxy seas, ee ee ee 0S 9500) 
General Candys 22 Se 1.00 5,408 
General Gontract ee eee = 460 22,562 
General Dynamics (New)—U_.. Os) se Siete dl 
General Dynamics (Old)—U____ ZOO aloe 
General Electric= Uj 160 — 231,922 
General ®Financeysee ee ees 75 5,299 
General hoods ee ener 3.10 15,174 
General Motors (New)... 1.00 _ 229,745 
General Motors (Old)... 8.50* 280,459 
General Outdoor Adv... 2.00 300 
General) Package sae eee 75 78,400 
General Public Utilities—U_...._ 1.72% 16,441 
General Telephone (New) 2 te 49520 
General Telephone (Old). 88* 31,524 
| Gibson Refrigerator 30 289,800 
Gillette: Goig(New)2a- sae eee 20,512 
Gillette Co. OMGI SS Ss eee See eae 2.508 37222 
Glidden Car Uiis as ra 1.00 43,081. 
GoltblatevBrongisco eee i th ieee 


8,350 


High 


4734, 
724 
53 
78\% 
1454 
48 
954 
69 
6% 
30 


COMMERCE 


MARCH, 1956 


MIDWEST STOCK RANGE IN 1955 


Total 1955 


Div. Vol. High Low 
Goodyear Tire & Rubber_. : 4.00 45,892 66 51 
Bree Ving GROSSATO) eee = 1.40 29,900 19 1654 
Graham-Paige—U te 51,396 334 13/ 
Gray Drug _ : ee. O0 15,550 2034 1634 
Great Lakes Dredge § & Dod. ees an by A 48,900 27% 29 
Great Lakes Oil & Chemical. 38,300 381% ly 
Great Lakes Towing... 2.00 1,139 4] 341% 
Great Lakes Towing, Pfd.____ 7.00 36 921% 90 - 
Greif Bros. Cooperage “A”__ 1.00 23,200 301% 241f 
Greyhound—U __... = 1.00 126,196 1614 37, 
Gmesedieck Co. (New)... 15 7,365 111% 1074 
Griesedieck Co. (Old) =e = 26,268 187% 18 
CULLEN 0 1) ee ee eee ee Se AD AGH 9214 6134 
H 
iVevha tale brantin pee oe ee Se © 40 100 21% 211% 
IGE CLALCCIN Geen ok Pee ete gee ee 858,700 14 45/, 
Hammond Organ (New)... ___ 500 2435/4 23 
Hammond Organ (Old)... —-2.70* =. 23,100 4814, Pj 
Harnischfeger ___ _ ee Bi Gee 1.60 89,850 35 2335/4 
Hevleman Brewing: = 2 2.00 38,500 2814 23 
PPerRS Weiner ee eee ee 1.00 40,400 1474 934 
Walter E. Heller Co. (New). 20 400 1834 168% 
Walter ie Heller Go. (Old) == 1.40* 4,650 44 281, 
Hibbard Spencer Bartlett___.___ 2.40 9,000 4914 441, 
Houdaille Industries .25* 1,200 1614 133% 
Houston Lighting & Power... 1,25* 2,469 43 3934 
Hippo orporation, sees 2 kes os a : 77,954 914 34 
Wittig “Sashy.scuDoor-ses Ss 3.00 14,550 3434 271% 
Huttig Sash & Door, Pfd..______- 5.00 182 106 106 
I 
sno shtick = ee 2 iat ee 1.30 67,300 20 144% 
Hilmois: Central RR22 = = ee 3.1214 14,718 6714 584 
Indiana & Michigan, Pfd..ttmttt... 4.121% 200 102% 102 
Indiana Steel Products (New) 95 51,400 23 1814 
Indiana Steel Products (Old)____ = T4515 0S = 46 e386 
Industrial Development _.._—_ 6.00 21,300 25% 1514 
Sas TAU RCA ee A 4.25 79,030 9] 6814 
Interlake Steamship 2.50 40,800 4034 28% 
International Harvester _____-_- 2.00 161,226 41 355% 
Intl. Minerals & Chemical_________- 1,60 54,899 414 285% 
International Nickel—U _—--_-__ 3.75 9,883 8634 583% 
International Packers _....-__. _ .60 10,883 1634 1284 
International Paper—U —..._-_ 4.00 17,163 11314 8354 
Intemational» Shoes 220=" 2.40 21,555 47 43 
International Telephone—U ___- U0 a1 28,622 ar 231 23% 
fnterstate, Power 2-2 = ee 72 22,640 155% 1234 
Fowael Hinois, Gas. <2. hs Bee 1.80 21,127 3614 3014 
Towa POWen. fee Liy fa oe 1.40 38,353 3014 2634 
hom Fireman —2.) S280 100 154% 15% 
| J 
; _ Jehnson, Stephens Shinkle —_. 40 8,842 7 bY, 
: Jones & Laughlin—U__________ 2:95 -164;425 54 32% 
: 4 
a K 
4 Kaiser Aluminum (New) —~------- 37% 57,260 43 307% 
Kaiser Aluminum (Old)... .8834* 5,559 9444 601% 
Kaiser Aluminum Pfd..-.---- -—.377 1,765 143% 110 
Kansas City Power & Light... 1.80 25,020 451% 3914 
-Kansas Power & Light—U________- 1.18 29,136 244% 21% 
Rai Dries seee ee eee 1205 -1'23,700 » 2204 15a 
oe Kennecott Copper—U Laer ee 7.15 34,602 127% 991% 
pe pee ak Wack... SROs 1.7214* 29,377 577 38 
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SAFETY 
OF YOUR 
SAVINGS 


“Federal Home loan 
Bank System 


APPRAISALS 
RENTING 
MANAGEMENT 


4 


SALES 


a . | : 
G.R. Bailey & Co. || 
141 W. JACKSON BLVD. — | ft - 


CHICAGO 4, ILL. 
WAbash 2-3630 


_TRAILMOBILE 
COMMERCIAL 


x) 
+ 
‘= 


aay 


HAROLD M. PITMAN 
COMPANY 


Serving Chicago Industry 
For Half A Century 


Metals, Chemicals, Sup- 
plies, Equipment, for the 
Photo-Engraver 


Chemicals, Supplies, 
Equipment, Special Proc- 
esses, for the Lithog- 
rapher 


51st Avenue and 33rd Street 
CHICAGO 50 
Established 1906 
Telephone Bishop 2-1174 


TRAILERS 


All types 


Repairs to all makes 


Trailmobile Inc. 


3301 S. Justine St. 


_ | LAfayette 3-7840 — Chicago 8 


MIDWEST STOCK RANGE IN 1955 


Total 1955 


Kio. Oil (= eee 
Knapp-Monarch 
Koppers Co, 2 
Kropp forge: 


Laclede: Gas 2s. = 
Tsamsonw scars ess10ng =e eee 
Bandise Machine ===) 
LaSalle Extension Univ.._______. = 
Meath 8c: Cosa 22.2 ee ee ee 
Iseaths 8. Cos Pid eee ee = 
Libby, McNeill & Libby wf 
Liggett. My cr — Ue 
Tincoln SP rn ting eee 
incoln= Printing). Pid eee 
Lindsay Chemical 
Lindsay Chemical, Pfd.— 
Lion’ ‘Oily 22 82 ee ee Tee 
ouisvillesGaséce EB leca= ees 
To yt 80105 SoS se ee eee 


Marquette Cement (New)_........ 
Marquette Cement (Old)... 
Marshall Field sssee ss ane 


McKay Machine = 
McKee & Co, (Arthur G.)____. 
Medusa Portland Cem. (New)_.. 
Medusa Portland (Old)... 
Merck? 8:1 Co. Ul sataae sa 
Merritt-Chapman-Scott _____. 
Metropolitan Brick 
Mey er-Blanke tees soe eo ee 
Mickelbetry, Foods) tones 
Middle South Utilities... 
Miller jSce E12 rt =a stator ee cae 
Miller & Hart, Pfd.__... 
Minneapolis Brewing ____..__. 
Minnesota Mining—U __. 
Mississippi River Fuel (New)... 
Mississippi River Fuel (Old). 
Missouri Port. Cem. (New)... 
Missouri Port. Cem. (Old)_. 
Modine «Migs ecetaet ons 1 aes 
Monarch Machine Tool______. 
Monroe. Chemical! S32 = en 
Monroe Chemical, Pfd._____. 
Montgomery Ward __... 
Monsanto Chemical—U 
Philip Morris—U at 
Motorola 

Mounts Vernon. sate aaeeaees 
Mount. Vernon, Pfd.2 
Muskegon Motor Spec. “A”. 
Muskegon Piston Ring 
Muters Gon pany ges see ees 


Napeo mind us tii cs esas eres 
National Container —_____.__ Ste 
National Cylinder Gas 
National Distillers—U __ 


Div. Vol. 
.05 22,900 
10 82,600 

2.50 100 


0614 32,500 


ae 
63 65,699 
1.65* 5,600 
1.00 1,050 
75 10,050 
2.00 12,450 
2.50 1,402 
hay = MeL ayes) 
4.00 5,220 
2.00 15,500 
3.50 10 
.60 108,850 
14 3,384 
1.50 31,832 
1.80 11,375 
50 29,600 
M 
.30 17,299 
1.95* 18,764 
2.00 50,600 
1.00* 119,225 
eek 55 
2.00 350 
us 100 
2.00 37,000 
.80 12,540 
2.00 16,336 
1.00 32,400 
1.75 2,366 
1.00 18,800 
1.50 33,425 
ae 201,400 
ex 14,000 
45 139,600 
1.65 28,456 
1.05 30,422 
60% — 23,482 
80 21,050 
1.50* 14,150 
1.60 14,700 
1.20 168 
ee 1,460 
4.37Y2 1,249 
4.75 179,863 
00S el 3;932 
3.00 11,130 
1.50 23,541 
ay 58,700 
Ss 10,700 
2.00 1,749 
50 550 
15 15,300 
N 
15 203,300 
60* = 21,285 
1.20 36,210 
1.00 


72,008 


High 


5VA 
SY, 
56% 
4Vp 


15% 
3014 
28 
11, 
27s 
45% 
227%, 
71%, 
245 
52 
48 
5 
71% 
57Y, 


Low 


2% 
3% 
56% 
27% 


125% 
2016 
20s 
84 
22% 
401% 
13% 
67% 
183/ 
52 
32 
4/4 
4135, 
455, 
64% 


3454 


67% 


32% 
23% 
36 
2734 
50 
61% 
2034 
2274, 
105% 
20% 
13 
297%, 
3% 
167% 
6% 


27% — 


50% 


COMMERCE 


Net 
Last Chge. 
35% ar Bh 
334 = 
5634 +1414 
3Y4 a VA 
1514 + 24% 
2858 + 84% 
28 a6 
10% + 1% 
255% + 2% 
451% ek 1} 
1714 + 37% 
6814 + 41% 
241% + 5% 
52 0 
4074, — 35% 
5 ap 
697%, +214 
5034 + 334 
9 ine VA 
3534 New 
87 +17 
3714 + 334 
38 + BR 
3934 +14 
2734, — 3% 
50 New 
77 +1214 
27 + 4 
234% —- % 
20 + 834 
21 als 
IRS aes 
32144 + 1% 
814 + 4% 
21144 + 41% 
Ca es 
11134 +2614 
324 New 
585% + 5Y% 
4814 —21 
92 + 8 
28% + % 
24 + 1% 
383i + 1% 
34 ae {8 
941, +1434 
46 New 
4514 + 5% 
5014 ae 
1014 New 
1014 New 
28 + 1% 
li 8a 
4 
8 New. 
22. “EEObS 
21> ta 
220 A 


Wan Se eee 


~ = a, * 


“J 


4 
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MARCH, 1956 


MIDWEST STOCK 


Total 1955 


National Gypsum—U _ 
National Lead—U _____ 
National Presto 


National Tile & Mfg 
New York Central 


Northern Ilinois Corp... 
Northern Illinois Gas W. D 
Noxtherm Tlinois’ Gags 
Northern: Pacine—Ui =. fase hl? 
Northern States Power—U 
Northwest Bancorporation 
NUMA BUSA SNOes ce oe se 


OAKS MEPS ONCW) a et 
PEL AY BREET (0) SNS Oe ae Se 
DUO GS Ie LS Sy 6 ye ee Sa ee 
OHIOVOE ANEW) Us eS 
OhiovOls(Old)— Ulsan 
Oklahoma Gas & Electric. 
Okdahoma Natural Gass 2 
AP EETI A A UNTES Orn Sa et 9 Pe 
WintaroMiy ine vee weak Se Te 


Pacific Gas & Electric—U__________. 
Pan Amer. World Airw—U_____- 
Paramount Pictures—U ___---____. 
Lhe eeie fl nol a: eS eee eee 
Lie ere Ye rio of eee ates ee aes 
Parkerspurp Acta == 
Batterson, Sargent. =o = ea 
Peabody, Goales oes ee 
Peabody Goal, /Pid:s 2: 5 = 
Renn) Gonos; Ae oe 
Pennsylvania RR ——_——____ 
Peoples Gas Light & Coke 
PEpSIGOl a een eee = el 
‘Chass, Pazer. & Co; U2 a 
Phelps-Dodge—U _____ 

Botte tis ates ee Se 


ae ETOCESS (GOL). = 


Public Serv. of Indiana______ 
Public Serv. of Ind., Pfd._-—____ 
Pullman’ Goi—U.2 =e 
Pure, Ou-(New)—UL = 
Pure;Ou; (Old) -U=2= 


(OM aK CER Oats mee ee ee 


Beridio Coupe arena. Lah 8 


RKO Pictures—U = 
Rexall Drugs—U _ 
RKO Lheatres—U —2-= = 
Raytheon Mfg, _--—----______- 
Reliance Electric & Eng... 


PS Remington Rand—U 
_ Republic Steel (New)—U_____— 
Republic Steel (Old)—U________ 


S Tobacco—U a 


eee nnn nnn nnn nnn nee 
V6 , 


Div. Vol. 


2.00* 3,029 
2.85 42,036 
.60 880 
2.00 16,350 
1.00 83,100 
2.00 113,598 
4.50 34,222 
1.60 90,300 
z 1,896 
1.00 3,200 
ae 22,200 
80 905,800 
3.00 26,449 
80 =—-153,639 


2.20 54,250 
1.00 270 
oO 

70 16,500 


US ead l.000 
deal 31,066 
80 35,594 
OO SL 2,025 
1.60 6,695 


1.20 20,889 
2.00 72,317 
nee 35 
P 

2.20 6,786 

A0 96,732 
2.00 11,168 
1.20 3,600 
1.20 6,100 

40 4,000 
1.00 7.350 
= 528,300 
2.00 206,300 

30 1,200 
1.50 208,379 
7.00 28,532 


1.00 160,732 
1.55 44,467 


3:10 43,180 
= 5,650 
—— 605 
2.00 31,639 
3.50 100 
4.00 25,830 
1.20 41,764 
.6244* 11,802 
Q 
1.45 64,016 
SEER . 
1.35 82,798 
Bra 7,931 
50 58,857 
.20 9,136 
* 575252 
~ 2,00 106 
ieee RE: 


1.874% 110,448 | 


1.25* 42,685 
2.60 161,957 
2.00 81,800 


High 


54% 
89% 
12 
45% 
15 
49 
91, 
35% 
2778 
17 
2014 
23% 
82 
184 
73 
15% 


RANGE IN 1955 


Low 
49 
5558 


Last 
544 
841, 
11% 
42 

13 

46 

8634 
3534 
275% 
1534 
187, 
1914 
7554 
175% 
6614 
1534 


231, 
3014 
5034 
3434 
71 
365 
23%, 
56Y4, 
12 


113% over 


springs 


Our specialists can help with 
your design and experi- 
“mental work...makeafew 
springs fortryout.Thenwe'll 
produce yourperfectsprings _ 
on fast, automatic equipment 
for low cost, volume produc- 
tion. Specifications already 
established? Then we'll 
make them for you econom- 
ically, dependably — to ex- 
act specifications. Your in- 

' quiries invited. 


TEN YARDS AND 
WAREHOUSES OF 
NEARLY EVERY KNOWN 
TYPE OF 


ELECTRIC 
WIRE & 


CABLE 


(The World’s Largest Stock) 


_|COLEMAN CABLE 
& WIRE CO. 


4515 W. Addison St. 
S$Pring 7-2600 
= Chicago 41, Ill. 


‘| FLOORS 


| Marble Chip © Plain ¢ Heavy 
| Duty © Trucking Floor © Base 


= Stairways 
_ | DURABLE—FLEXIBLE 
| BEAUTIFUL 


Restful to the Feet 
Easy to Keep Clean 


Installed in Various Colors on Con- 
crete or Wood—¥2" thick to 
Harmonize with Any Type 
of Architecture 


| 228N. La Salle St. Chicago 1, III. 
__RAndolph 6-3416 


| SE Regis’ Paper: 2 =e 


MIDWEST STOCK RANGE IN 1955 


Total 1955 


River Raisin Paper : 
Rockwell Spring & Axle________ 


St. Louis Natl. Stkyds. 

St-Louws: Public Svct. AT = 
Sangamo Electric —_ 
Schenley Industries—U 
Schwitzer Corporation 
Scurry Rainbow Oil 
Sears-Roebuck (New) __ riehes 
Seats-Boebucke (Old jee ee 


octrick orp Be 2S 


Shell Oil - = Ene Ee 
Signode Steel (New)_ ae 
Signode Steel(Old)_ = = a 


|, Sinclar Ors 2 ae. a ee 


scony-Mobile Oil—U ae 
South Bend) Lathe 42-552 eee 
Southern Co—U 
Southern Pacific—U 
Southwestern Public Svc. 
Sparks Withington, Pfd. ——_.___ 
Sperry-Rand—U 
spicgel,; ine: =<" aoe 


|. Spiegel, Warrants. = = 5 
| Standard Dredging _.- 


| Std. 


ee sissies sss ee etnennnen 


Oil pisGalit se. 2s ee 
Oil (Indiana) 
Oli Kenincky) = 25s es 

Oil (New Jersey)—U = __ 
Oil, (Ohio) 22 ee a ee 
Sid- AI (Ohig) -Pid21 2 = ae & 
Std. Rwy. Equipment __._ 
Ae SCI CG ee ae 
Sleware.Warner a ee 
Stone Container ___ 
forkline, Furniture 2 
Studebaker-Packard—U 
Sunbeam Corp. (New) 
Sunbeam Corp. (Old). 
Sundstrand Machine (New)_____ 
Sundstrand Machine (Old) 
Sunray Mid-Continent _ 
SHLERT Ly Al ee eee eS 
SELES Rc eA Sn mk etc oad ements 
Sylvania Electric—U 


| § et Se 


Sid. 
Std. 
Std. 
Std. 


Jexas Company. a 
Texas Gulf Prod. (New) 
Texas Gulf Prod. (O!d) 
Thor Corporation __ 
Thor Power Tool 
Toledo Edison _ 
Trane Co. 
Transamerica Corp.—U 
Trav-ler Radio __ 
Tri-Continental Corp—U __ 
ixiax- Trace < Woo os! Sl ee 
atx racine ida ae ee eS 
20:h Century Fox—U_ 
208 S. LaSalle St. Corp. 


Div. 


Vol. 


80 13,600 


2.00 44,321 
s 
4.25 2,057 
140 133,500 
1.80 31,096 
1.50 14,788 
1.00 46,888 
1.25 19,200 
7,900 
* 30,866 
3.00* 82,840 
1.00 2,850 
2.00 11,699 
75 90,925 
.30* 18,800 
2.30 115,692 
2.50 61,877 
2.00 16,900 
90 104,087 
3.00 60,688 
1.32 34,814 
6.00 97 


36 187,039 
0 108,877 


ae 74,300 
.25 35,846 
3.00* 45,482 
1.40* 204,703 
3.25 1B Es) 
5.2674 168,646 


2.49286 83,446 


3.75 172 
60 45,879 
1.50 200 
1.95* 108,574 
80 44,000 
150 2,150 
_- 145,038 
8714 13,280 
.75* _ 17,088 
aes 7,750 
1.70* 166,100 
1.20 130,199 
181,848 
2.50 65,485 
2.00 5,208 
ae 
425 43,615 - 
60 10,248 
35* 2368 
=k OO 
160 — 60,200 
70 53,805 
1.00 51,718 
155 60,236 


07% 130,200 


High 


60 
161% 
4914 
3014 
27 
91 
234, 
40 
120% 
13 
6514 
2535/4 
4034 
595% 
6414 
2814 
21% 
65 
287, 
85 
2934 
174 
3% 
63% 
95% 
5334 
57 
15334 
503% 
100 
151% 
187% 
3814 
15 
24 
153% 
3934 
6234 
31 
54 


27Y, 
267, 
524 
46 


1.50 29,014 | 

1.60 30,316 — 

2.80 365 

1.60 38,489 A 

3.00 5,460 ~ ; + 
Pr nee re ee, an 
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Last 


1314 


pate | 
as 


+1 11/16 
New 
+311% 
ral 
+ 434 
New 
= be 
+ 5% 
Sa) 
+ % 
+ 1% 
+ 1% 
0 
— 4 
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MIDWEST STOCK RANGE IN 1955 


Total 1955 
Div. 


Vol. High Low 
U 
Wnion Garbide =. —— 5.00 73,949 11614 81l% 
Union Elec. of Mo.—U____ 1.40 81,880 318; oT, 
Union Oil of California 2.40 45,121 59 475/ 
United Corp.—U __ 30 23.963 7% 6 
Wanted Airlines = = 1.50 41,160 485, 3474, 
United Aircraft (New)—U______. 75 6,967 72 521, 
vo. Lncdustriess— = 85 12,352 161% 127/ 
U. S. Gypsum (Old). 11.00 13080 317 215 
U. S. Rubber—U __ 2 00* 28,386 5314 403, 
U. S. Steel (New) 1.15 251,798 62144 40% 
U. S. Steel (Old)__ 2.00* 100,370 88 673/ 
Vv 
Van Dorr Iron .20 69,000 203 83, 
WwW 
Miccroncen Wea a eet 1.85 34,370 $2 274 
WY GI EN OLN et Se ee 40 25,700 1534 133 
Mester Union New) sss 2 et (50 41,932 287 20 
Western: Union-(Old) 2s. 2s 1.75* 14,929 1083% 7674, 
Westinghouse? Electric: 22+ 2 00a 1725120, 82 537% 
Wibrripool“Seeger = 5 a 35 16,110 3134 261% 
Whirlpool Corp. (Old)_—_____. 90 36,269 38 2215 
White Motors) = 2 -. = = petit 2 2.60* 12,316 4914, 35 
IVER ILE SLOT CG ees 8 mle .80 25,550 2074 15 
Wireholde Stores, Pid. =) | 495 2,006 90 79 
Wisconsin Bankshares = 55,000 22 1834 
Wisconsin Elec. Power—U_____.__ 1.60 19,206 36 314% 
Wisconsin Public Service______ 1.10 52,015 2434 2134 
F. W. Woolworth Co.—U_____-_ 2.50 84,374 527% 46 
World euplishing <= 22-2 150 124 30 21 
Wane Wrigley. |i Co.) 2 500 12,893 103 86 
Y 
Yates American Machine 1.00 31,850 1634 1044 
Youngstown Sheet & Tube_______ 4.00 30,043 =107 6914 
Z 
Zenith Radio ———_—___ —_____ 5.00 12,939 140 88 
BOND ISSUES 
Amer. Tel. & Tel. 37s of 1967 115,000 130% 13034 
Amer. Tel. & Tel. 2348 of 1961____. 2 2,000 130% 130% 
Monroe Chem. 5s of 1985. 5,000 6014 60 
RIGHTS 
American Machine Foundry. _ 24,400 20/32 1 
American Telephone —.______-119,000 3 26/32 3 
BethleheniSteel.c=. 82,000 2 26/32 2 
: . Chicago Corporation —____-_--.. 46,200 15/16 1 
: Commonwealth Edison —_____-_-_ 263,800 16/64 1 
; Consumers Power ____________. 20,700 14/64 1 
f General Motors ______-_ __--____+__ 471,400 1 14/64 5 
E Goodyear Tire & Rubber_______. 83,000 1 I 
© Great Lakes Oil____ ____.. 15,300 1/64 
Kansas City Power..______-__- 26,900 11/32 
Bovievilleate ds, eg eee 226,908 12/32 
Oklahoma Gas & Electric... 9,000 11/32 
Peoples Gas Light & Coke—____- 55,000 2 6/16 1 
Radio Corporation of Amer._______- 148,800 27/32 1 
Public Service of Indiana _.. 49,300 22/32 1 
SONtherp. Conn oe ra 94,900 8/64 
Sundstrand Machine Tool___—--134,200 14/16 
United Aircraft —~ ite ee 71,900; 18/32 1 
Western Union Telegraph_.____- = 23,400 15/16 1 


} U Admitted to Unlisted Trading Privileges. 
_ * Plus stock. — 


7. 


Last 


109% 
281% 
521% 

6% 
397, 
72 
153 

31) 
52 

581, 

85 


ho 09 


ho 
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SOLVENTS 
CHEMICALS 
NAPHTHAS 


BY THE DRUM 
OR IN BULK LOADS 


Great Lakes Solvents 
is the Chicago distrib- 
utor of SHELL special 
products and chemi- 
cals. Our technically 
trained personnel 
stand ready to provide 
you with the solvent 
you want — when you 
want it. 


Our own laboratory is staffed and equipped 
for your use in discovering the exact sol- 
vent for your product or process. Our own ~ 
barge terminals, bulk plants and truck 
fleets provide an unparalleled reliability of 


supply. 


Write or phone for your copy of our new = 
informative 4-page brochure and our prod- 
ucts price list. 


Phone us now.... 
ARmitage 6-4545 


SOLVENTS INC. | 
2530 W. Bloomingdale Ave. 
CHICAGO 47, ILLINOIS 
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Savings and Loan Share Capital 
Nears Two Billion Dollar Mark 


“Factory Mutuals” 


for over 100 years have spe- 
cialized in loss prevention for 
large properties earning rec- 
ognition by industry as lead- 
ers in this field. Consistent 
adherence to strict and prov- 
en basic principles enables 
providing broad coverages in 
a single non-assessable_in- 


au 


surance policy on an “at 


cost”’ basis. 

Loss Prevention Bulletins per- 
taining to fire protection are 
available from the 


Home Office 


of 


Protection Mutual 
Insurance Co. 


231 South LaSalle Street 
Chicago 4, Illinois 
Phone: CEntral 6-2475 


| CHICAGO,SANS,ASSN. 


JOHN PAKEL — PRES. 


INSURED SAVINGS 
TO $10,000 
Loans to Your Specification 
for 
Homes and Apartments 


6234 South Western Ave. ~ 
GRovehill 6-7575 


HE share capital, or savings 
lee of Cook County’s 191 

insured savings and loan asso- 
ciations rose an unprecedented 20.1 
per cent in 1955 over 1954 to a 
record $1,991,080,000. ‘Total assets 
swelled a fifth beyond 1954’s mark 
to reach $2,436,484,000, a 20.9 per 
cent increase. 

The boost in savings accounts 
permitted the associations to hold 
their lead as the area’s chief source 
of home financing, despite credit 
restrictions in the final quarter on 
their secondary source of funds, the 
Federal Home Loan Bank of Chi- 
cago. 


Impose Restrictions 


Consistent with the partial tight- 
ening of national credit through 
the Federal Reserve System, the 
Home Loan Bank in September 
announced it would advance funds 
to member associations only to 
cover lending commitments made 
prior or up to September 10. In 
December, however, this restriction 
was relaxed to permit member asso- 
ciations to borrow up to five per 
cent of their savings capital, pro- 
vided such borrowings did not in- 
crease an association’s total indebt- 
edness beyond ten per cent of 
savings capital. 

Despite the restrictions, Home 
Loan Bank advances to member 
associations here in the Seventh 


District jumped from $156 million 


at the end of 1954 to $213 million 


at the end of 1955. Until the Sep- 
tember tightening, mortgage financ- 
ing by savings and loan associations 
nationally had been running from 
20 to 45 per cent above 1954 levels. 
By November, 1955, it had dropped 
to three per cent below the same 
month of the previous year. 

In Cook County, 60.3 per cent of 
the 94,744 mortgages for $20,000 
or less were financed by savings and 
loan associations, according to John 
E. Stipp, president of the Federal 
Home Loan Bank of Chicago. The 
total number of mortgages in 1955 
was up 6.6 per cent over the pre- 
vious year, with an increase in 
dollar volume of 16.6 per cent to 
bring the year’s total to $971,151,- 
820. Of this volume the associa- 
tions financed $585,340,290. 

The combined mortgage port- 
folios of the 191 insured Cook 
County associations reached $2,007,- 
527,000 in 1955, a 22.8 per cent 
increase over the previous year. 

Hugo Koranda, president of the 
Cook County Council of Insured 
Savings Associations, foresees little 
if any slackening in home mortgage 
activity. More than $332 million 
were added to association savings 
resources last year. Koranda pre- 
dicts this rate of new savings will 
continue and _ perhaps increase. 
This savings capital, plus loan re-— 
payments, should give local asso- 


~clations an estimated $800 million 


to invest in home financing in 1956, 
he states, sufficient to finance about © 
$1.3 billion in home mortgages, 


COOK COUNTY INSURED SAVINGS AND LOAN ASSNS. 


SAVINGS: 


New savings 
Withdrawals 
Net savings increase 
Savings total 


‘Total assets 


MORTGAGES: 

New construction 
Existing homes 
Other (remodeling, refinancing, etc.) _. 


Total 


Mortgages of $20, 000 or less on Cook C ee homes, 


TEcOr ded" ae ee 
Dollar vomiene = Save Dates 
Mortgages outstanding 


__. 2,436,485,000 


eee Sk $ 301,035,000 


peed 585,340,290 


1955 1954 
eS $ 999,372,000 $ 838,013,000 
Saale 688,552,000 541,908,000 
See! $15,820,000 296,110,000 
Bet sia 1,991,080,000 1,659,633,000 
2,018,790,000 


$ 212,589,000 


ah 366,014,000 291,534,000 
92,908,000 95,019,000 
Eien $ 759,957,000 $ 599,142,000 
52,600 48,786 

ase 


- 2,007,527,000 


rts 
oo ye See 


503,227,860. :. 
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puzzled 
about Direct 
Mail ? 


No puzzling planning, no detail drudgery for 
you — when Donnelley handles your Dealer Help Mail 

Sales Program. Direct mail experts see it through from initial 
planning to final mailing. You and your dealers get the maximum 
amount of advertising for every dollar you spend. 


Here's how Donnelley puts all the parts of a successful direct 
mail program together, to take a load off your 
mind — and off your desk, too. 


Men trained for highly specialized creative planning put their 
heads together — their pencils and brushes to work — to produce 
mailing pieces that attract customers ... and coordinate with 
your other dealer merchandising activities. 


Art, engraving, typesetting, printing — Donnelley 
gives you the finest to assure you of the highest quality 
graphic reproduction of your mailing pieces. 


a DISTRIBUTION Donnelley is famous for acquiring, building and maintaining 
highly efficient mail lists. Yours are kept up-to-date; your mail 


is directed to the active prospects in your market. 


Not till the last piece of mail reaches the post office does Donnelley super- 
SUPERVISION re , ; : 
vision end. Careful addressing and recommendation of the most economical 


and appropriate method of mailing are important parts of the full service. 


PRODUCTION 


For complete information on the Donnelley Dealer Help Mail 
I Sales Plan, call or write your nearest Donnelley office. 


THE REUBEN H. DONNELLEY CORPORATION 


350 E. 22nd St. 305 E. 45th St. 727 Venice Blvd. 
Chicago 16, Ill. New York 17, N. Y. Los Angeles 15, Calif. 
; ORegon 9-4000 RIChmond 0221 


Victory 2-3232 


> t » , \ ’ ie 


PROBLEM, PLEASE! 


For over thirty-six years Scarborough & Company has acted as insur- 
ance counselors to banks. 

With facilities for placing all forms of insurance, the trick is not so 
much in selling but in selling the right kind. We pride ourselves on 
over 2,000 customers who say we do just that! 


Right now, our Chattel Mortgage Non-Filing/Lenders Single Inter- 
est Automobile Insurances are really stretching profits for our cus- 
tomers’ credit departments. 


Chattel Mortgage Non-Filing and Lenders Single Interest eliminate: 
Time-consuming filing and detail 
Costly follow-up correspondence 
Unnecessary clerical expense and telephone calls 


As long as there is consumer credit these policies will make money for you. 


Scarborough & Company represents Underwriters at Lloyd’s, London and acts 
as Underwriting Manager for the Financial Insurance Department of Peerless 
Insurance Company, so don’t hesitate to write about any type of bank insurance 
when you inquire about CMNF and LSI! 


SCARBOROUGH & COMPANY 


33 South Clark St. Chicago 3, Illinois 


BRUCE A. GORDON CO. 
Engineers & Architects 


Complete Engineering and Architectural Services 


PLANTS, WAREHOUSES, OFFICE and COMMERCIAL 


BUILDINGS 
DESIGN and SUPERVISION 
CIVIL — MECHANICAL — ELECTRICAL 


¢ CONSULTING 
¢ REPORTS 


ONE NORTH LA SALLE ST. 
DEARBORN 2-1360 


| BRODERICK TEAMING CO. 


Established 1890 
ALL TYPE TRUCKS 


Panel and Flat Trailers 
With Tractors 


_ Contracted or Tonnage Basis 


Engineers — 


Design and Supervision 
of Construction 


Steam Power Plants 
FRanklin 2-1620 


33 North LaSalle St. 
Chicago 2 


Steel Pipe and General 
Merchandise Hauling 


CHICAGO 2, ILL. 


VERN E. ALDEN CO. 


Industrial & Chemical Plants 


COMMERCE 


representing both improvement of 
old and construction of new homes. 
The associations employed varied 
promotional efforts to lure savers 
into their fold and thus increase 
their resources. Bigger advertising 
budgets, special children’s promo- 
tions, business hours geared to 
depositors’ work schedules, and 
growing emphasis on save-by-mail 
services all helped. First Federal 
Savings and Loan, for example, 
offered new customers a save-by- 
mail portfolio, designed like a desk 
secretary. First Federal reports that 
some 35,000 of its 110,000 cus- 
tomers handle their transactions, 
including withdrawals, by mail. 


Cook County associations again 
surpassed the rate of growth in the 
savings and loan field nationally. 
The 6,050 associations across the 
country increased their total assets 
in 1955 some 19.3 per cent to $37.7 
billion as against $31.6 billion for 
1954, according to estimates by the 
United States Savings and Loan 
League. Savings gains amounted to 
approximately $5 billion, for a 
year-end total of $32.3 billion, and 
mortgage portfolios rose about the 
same amount, from $26.3 billion 
for 1954 to $31.6 billion for 1955. 


The League estimates that asso- 
ciations handle 18.5 million savings 
accounts and are financing 5,875,- 
000 outstanding mortgages. In 1955 
approximately 37 per cent of mort- 
gage loans for $20,000 or less were 
financed by associations, with mort- 
gages in this bracket accounting for 
some 97 per cent of all mortgages 
written. Association home financing 
stands at approximately four times 
its 1946 figure, as do savings cap- 
ital and total assets. 


Federal Associations 
(in thousands of dollars) 


~ % 
Dec. 31 Dec. 31 =In- 
1955 1954 crease 
Number of 
Associations _ 54. 54 
Mortgage 
Loans ----. $1,021,011 $ 849,339 20.4 
Savings 
Capital Bae 45 1,047:226 887,116 18.5 


Total Assets. 1,286,337 1,074,597 19.7. 


Insured State Associations 
(in thousands of dollars) 


Number of 

Associations _ 137 135 
Mortgage 

Loans ___$ 986,516 $ 785,576 25.6 
Savings 

Capital 948,854 771,642 22.4 


Total Assets... 1,150,148 989,123 225 


Pe os 


\ < | 
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THE RIGHT JOB-ATTACHMENT 


ON YOUR HYSTER® LIFT TRUCK 
WILL CUT MATERIALS HANDLING COSTS TO A NEW LOW 


HYSTER COMPANY ~ CHICAGO « EStebrook 9-3113 __ 


Typographers 
Printers 
Lithographers 


Serving America’s leading advertisers 
with the finest in quality printing 
and outstanding typography 
for over a quarter century. 


Runkle - Thompson: Kovats: inc 
650 WEST LAKE STREET, CHICAGO 6 « ANDOVER 3-0722 


erate aetna ns rang Saher An pene 


“COOLANT” is a mis- 


| fluids. You won't get far 

) 44 with just a coolant. The 
] fluid used for metal cutting 

must have multiple charac- 

' teristics in order to provide 

the desired finish and tool 

life at the required produc- 
tion rate: 


® Cooling Action—necessary 
to carry away the heat 
generated by machining, but 
only part of the function. 


@ Lubricity—to reduce fric- 
tion between the tool and 
the work piece. 


© Anti-Weld Properties — to 
prevent build-up of metal 
on the tool and scuffing of 
the work piece. 

These factors and others 
are all inter-related. Over- 
simplification of the subject 
and the cutting fluid can 
lead to trouble. 

Let a Stuart sales-engi- 

neer show you what can be 
“accomplished with the right 
“cutting fluid. 


0. A. A, Stuart Dil co. 


Linreo 


1727 5. Troy Street, Chicago 23, Ill. 


“Jime- “ested 
Cutting Fluids and Lubricants 


nomer as applied to cutting . 


BILLIONS OF BUSHELS 


4 
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GRAIN FUTURES TRADING VOLUME BY YEARS 


Chicago Board of Trade 


4937 '38 39 40 41 42 43 44 45 


‘a6 ‘47 ‘48 ‘49 '50 ‘SI 


‘52 ‘53 ‘54a ‘55 


Board of Trade Futures Trading 


Volume Declines Ten Per Cent 


in 1955 on the Chicago Board 

of Trade declined about ten 
per cent compared with 1954 vol- 
ume. Wheat and corn trading was 
materially heavier but there was a 
drop of 30 per cent in soybean 
trading. However, except for the 
1954 total, the soybean volume was 
largest of record, at 4,250,000,000 
bushels. 

Chicago oe approximately 
200,000,000 bushels of grain and 
soybeans in 1955, with an estimat- 
ed dollar value of $312,800,000. 
The volume was larger than in 
1954 but the value was smaller, as 
prices were substantially below 
those in the preceding year. 

Prices for grain declined consist- 
ently last year as the supplies in 
government hands plus the new 
crops were far in excess of what 
could be consumed in the United 
States or exported to other coun- 
tries. The soybean market was af- 
fected by the record production. 
No. 1 yellow soybeans at the close 
of the year were $2.41, a drop of 44 
cents a bushel from the final price 
in 1954, Low price for the year was 
$2.19 in October and the high of 


G RAIN futures trading volume 


| $2.8714 was in January. 


Contract grade wheat in the Chi- 
cago market at year’s end was $2.14 
a bushel, about 30 cents lower than 
at the start, and it was as low as 
$1.9114 during the summer harvest 
movement. Contract grade cash 
corn closed the year at $1.29 com- 
pared with $1.5714 a year earlier. 
Low corn price for the year was 
$1.1134 in November and it sold 
as high as $1.5934 in January. 


> 


Government Holdings 


Years of accumulation under 
high government support prices 
and no appreciable cut in produc- 
tion despite reduced acreage, weak- 
ened wheat and corn prices. Goy- 
ernment holdings at the close of the 
year were approximately 915,000,- 
000 bushels of wheat, 741,548,000 
bushels of corn, 40,000,000 bushels 
of oats, 45,000,000 bushels of bar- 
ley and 34,000,000 bushels ef grain 
sorghums. 

In addition to the government’s 


inventory, there was under loan as es 


of December 15, 1955, about 223,- 
000,000 bushels of wheat, 88,000,000 
bushels of corn, 52,000,000 bushels 
oats, 67,000,000 bushels barley and 


43,542,000 bushels a ae -sor- 
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a sitio a 


The Newest Plant in one of America’s Oldest Industries 


Briglatlhy 


GALVANIZED PRODUCTS, INC. 


3330 S. CICERO AVE. CICERO 50, ILLINOIS 
CUSTOM HOT-DIP GALVANIZING 


Chicago Phone Cicero Phone 
Bishop 2-154] OLympic 2-278] 


Lumber cut to size, or 
* worked to pattern in 
our own planing mill. 


INDUSTRIAL BUILDING 
FABRICATION CONTRACTOR REMODELER 


DIMENSION FINISH 


BOARDS 
NYIMNRRRRERERBRT 


WE SERVE INDUSTRY — THE 
CONTRACTOR AND HOME OWNER 


DEPENDABLE—SINCE 1883 


| RITTENHOUSE & EMBREE CO. 
5 410 W. 111TH ST. MILLWORK . 2 =a | 


Waterfall 8-8383 


ee ee ee ee 
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ghums. Undoubtedly the wheat im- 
poundings will be smaller than the 
Qinst IN QUALITY LUMBER! 430,000,000 bushels of 1954 crop 
put under support, but the corn 
impoundings should exceed the ap- 
proximately 260,000,000 bushels 
under loan last season. 
Government support price for 
the 1955 crop was, basis national 
farm average, $2.06 a bushel. For 
the 1954 crop it was $2.24, a drop 
of 18 cents. The market price of 
wheat at harvest time was close to 
the loan price and farmers sent a 
Many Chicago lot of their crop to market. This 
industries are reducing explains, along with somewhat 


their over-all lumber cost by buying their lumber cut to size smaller production, why there is 


. . a T 
from Hines. Our representative will be glad to survey your less bercperanccan oe eee 
. ago. F 
é ; é ways to streamline your ‘ é 
lumber requirements and suggest y y and spring, was 938,000,000 bushels 


lumber needs. Just phone Mr. Geo. Curran, CLiffside 4-6600. against 985,000,000 bushels in 1954. 


EDWARD HINES LUMBER CO. Final official estimates of 1955 


United States crops showed 938,- 
26 YARDS SERVING CHICAGO AND SUBURBS 000,000 bushels wheat; 3,185,000,- 
000 bushels corn; 1,576,000,000 
bushels oats; 391,000,000 bushels 
barley and 29,000,000 bushels rye. 
Production of soybeans was 371,- 
276,000 bushels, about 30,000,000 
bushels more than in 1954 and the 
biggest crop of record. Total crop 
production in 1955 almost equalled 
the 1948 record and materially 
surpassed the total for any of the 
past six years. 


Aircomatic— 
the Process Aimed at 
Speed and Efficiency 


Aircomatic is Airco’s inert-gas-shielded metal-arc welding process which 
brings new speed, efficiency and versatility to the joining of generally hard-to- 
weld metals — aluminum, copper-base metals, and stainless steels. 


Look at these advantages: continuous deposition of filler metal at high rates; 
welding in all positions with a semi-automatic method; no flux required; little 
or no preheat; visible arc; and, minimum plate-edge preparation. 


Food Donated 


United States sales of grain and 
food were stepped up sharply in the 
last six or eight months. A good 
deal of food was donated to private 
welfare agencies for distribution in 
foreign countries, and large sales 
were made abroad on basis of pay- 
ment in foreign money. In addi- 
tion there were export sales in nor- 
mal channels. Approximately 270,- 
000,000 bushels of wheat went to 
foreign countries during the 1954- 
55 season, compared with 220,000,- 
000 bushels in 1953-54. For the first 
half of this season, ending Decem- 
ber 31, exports of wheat were ap- 
proximately 100,000,000 bushels as 
against 108,000,000 bushels same 
period in 1954. Corn exports dur- 
ing the first quarter of this season 
were 35,000,000 bushels against 
18,000,000 bushels in like period 
last year. : 

The 1954 soybean crop was slow | 
to move into market channels and - 
as a result there was a steady move- 
ment and ample supplies during 

| most of 1955. sb t 


For more details about this revolutionary welding process, please call WWAbash 
2-0135 or send for free literature. 


AIR REDUCTION SALES CO. 


A Division of Air Reduction Co., Ine. 
332 So. Michigan Avenue, Chicago 4,, Illinois 


INTERSTATE DISPATCH, Inc. 


_ GENERAL OFFICES: 3636 SO. WESTERN AVE., CHICAGO 9, ILL. 
. TEL. FRONTIER 6-4400 


OVERNITE .... EVERYNITE 


3 TERMINALS 
_ Chicago, Ill. Springfield, O. St. Louis, Mo. Cincinnati, Ohio Indianapolis, Ind. 
_ Dayton, Ohio Rockford, Ill. Richmond, Ind. Rock Island, Ill. Milwaukee, Wis. 
: Operating Over 200 Pieces of Modern Equipment 
Open Tops — Van Types — Refrigerators 

; COMPLETE INSURANCE COVERAGE 
_ Cargo, $500,000 per Unit @ Public Liability, $200,000 and $900,000 per unit 

Property Damage, $400,000 per Unit @ Workmen’s Compensation—Statutory 


EXPEDITE YOUR SHIPMENTS VIA THE 
“I D’’ ROUTE 
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GRAIN FUTURES VOLUME 


Volume of sales in bushels of wheat, corm, oats and soybeans, and total of all 
grains combined, on the Chicago Board of Trade (000 omitted). 


Wheat Corn Oats Soybeans All Grains 
Jan. _——- 203,363 179,932 46,139 473,082 959,458 
coo: Re! sa 2015884 159,931 $7,902 $35,580 858,150 
Civ ae ie —_ 313,292 211,781 52,990 450,217 1,096,244 
Apr. 259,471 159,824 49,424 291,509 807,326 
May 339,144 158,238 52,635 248,474 860,350 
June 323,134 155,246 42,235 206,959 785,126 
1h yee ee eee 438,663 160,573 84,921 238,266 965,259 
Aug. < 378,945 353,930 93,618 380,135 1,257,990 
BODE Ss SF 289,776 270,164 61,549 462,986 1,141,962 
Oct: 199,607 232,756 33,486 511,151 1,027,963 
INGWa poets Fee 2D. 185,550 240,187 63,158 372,284 898,736 
Dec. = - 218,064 172,806 41,203 276,319 758,887 
Total. 1955 ——_.__- 3,400,893 2,455,368 659,260 4,246,962 11,417,451 
hota 1954 62 — 3,171,937 2,027,627 810,160 6,083,671 12,777,008 
motals1953 2 3,648,142 2,807,562 1,874,421 3,552,987 12,763,079 
Retake 1952 22 = 2588072 2,709,841 2,350,391 3,088,770 11,229,310 
Total 1951 ee per 2,496,387 1,714,983 2,396,864 10,621,121 
Total 1950 ______._ 2,991,644 1,900,650 1,219,730 3,906,799 10,545,966 
Dotal 194992 = 3,617,785 2,526,460 776,852 2,545,051 9,745,196 
sPotalel Otc 25 a5 3,208,209 3,739,934 1,647,819 522,620 9,153,955 
sPoraloi9s 7 . Ss = 4,204,240 3,389,151 2,780,632 18,875 10,933,602 
Mota tw 946 fee 977,950 661,444 2,877,738 eeeaetnie 4,401,595 
Otal +1945, =< > =. 2.044.704 363,640 {20/1834 2 See 7,213,608 
Total 1944 ________-:1,584,436 182,468 OS9,,001 ee ieee eee 5,656,700 
Photals 1943 92228 1 825,161 204,761 691,327 445 4,754,756 
Total 1942 __. __ 1,905,649 1,287,348 318,669 193,762 4,677,490 
Potalei941)3 3,800,866 783,918 371,395 994,466 6,280,353 
Motel 1O49 Se 5,444,785 898,930 228,733 134,971 6,986,633 
Otalei9S9 22 25 2-2 5,026,736 1,444,357 381,886 79,943 7,141,504 
Total 1938". 2 — 5.683442 1,495,335 215,182 23,478 7,497,441 
Total 1937 - _10,889,144 2,546,361 898,987 27,318 14,680,435 
GRAIN FUTURES PRICE RANGE 
DECEMBER WHEAT 
1955 1954 1953 1952 
Jan. ____ $2.15Y4,@$2.214 $2.0834@$2.1314 $2.3414@$240%4 $2.50 @$2.55 
Feb. 2.08 @ 2.1934 2.0854@ 2.22 2284%4@ 2.397% 24714@ 2.51% 
Masceots = 2.00 @ 2.095% 2174@ 2.283, 231%@ 24014 24714@ 2.52 
Apr. _____ 196%@ 2.01% 2.064@ 2.26%  22754@ 2354 23814@ 2.49% 
Mayers _ 197%4@ 2.07% 1.98 @ 2.08% 2.10 @ 230 23954@ 2.433% 
June ___ 2.000%4@ 2.054% 1.95%4@ 2.034, 1.964@ 214 23454@ 241 
July ____ 2.0114@ 2.083% 2.00 @ 217% 1995%@ 2.0814 2.3554@ 2.40% 
Aug. _1.9314@ 2.0354 2.0854@ 2.19% 181 @ 2.043% 2353%4@ 2.42% 
SepE tank tS 1.9514@ 2.08 21374@ 2.234, 1863%4@ 1.9974 23214@ 2.394 
Oct. _____ 199 @ 2.06% 21514@ 2.23%  1.893%4@ 1.98%4 2.3214@ 2.39 
Nov. __ _ 200 @ 2.06% 2.2154@ 2.3014 —1.9874@ 2.0384 2.815%4@ 2.39% 
Dec. ____ 2.0254 @ 2.124% 2.303%4@ 2.23 198 @ 2.0814 2.2814@ 2.36% 
MAY WHEAT 
1955-56 1954-55 1953-54 1952-53 
June ____ $1.915%@$1.99Y% __-$2.04Y4@$2.21 — $2.8714 @$2.4214 
July 1.97 @ 2.02% $2.00%@$2.15%  205@ 2.16% 238%4@ 2.445, 
Aug. 188%4@ 19914 2.07 @ 2.16% 186%@ 2.10% 2427%4@ 248 
Bet ee eg 2.15 2.1314@ 2.295%, 1.884%@ 1.997%, 2414@ 2.45% 
Oct. 197 @ 2.05 2M%@ 222% 1934@ 2.04% 2411%4@ 2.48% 
Nov. ____ 2.00 @ 2.05% 2203%@ 2.29% 1.984@ 2.07 242 @ 2.49% 
Dec. 201%@ 2.06%, 220 @ 230% 2.033%4@ 211% 2.3512@ 2.453, 
EEE EEE ae 28% 229%, 205 @ 2.14% 229%@ 2.38 
Feb. _ CO 210I@ 2.284% 209%@ 2.204% 2.2114@ 2.32% 
iar ee ae ANI O17. 2 QP 314 2G 2824 
(ANY 0 OP a lence ha as Ne 2.07 @ 2.14 201Y2@ 2.21% 2.157%4@ 2.2514 
YE 2 eee 2.0854@ 2.22 195,4@ 2.05%  2.10%@ 2.18% 
DECEMBER CORN 
1955 1954 1953 1952 
Jatt Cen eae $I A4@ 81.4914 $1.4434@$1.473, $1.6014@$1.6444 $1.7514@$1.80 
Feb, ____ 138% @ 1464 1434%4@ 147% 1504@ 161% 169 @ 1.76 
Mar. 135%4@ 141 14414@ 1.50%  1.5474@ 1.613% 1.6954@ 1.785% 
Apr. 136 @ 139% 142 @ 147% 1554@ 157% 1.6654@ 1.764 
May __..____. 1354%2@ 140% 1.3974@ 1.48 1.4454@ 1.567%  1.66%@ 1.72% 
pune se 1.321,@ 1.363% 1.39%@ 145% 1.4054@ 1.48 1.70%4@ 1.77%, 
[oly ee 32 12674@ 134%, 141%4@ 1624 1367%@ 1464 1.6644@ 1.754 
Aug. 1.22%4@ 1.34% 1.505@ 1.58 1.3374@ 1.48 1.72 @ 1.78% 
Senter eee = 1.26%@ 141% 149%@ 1574 1.48 150 167 @ 1.75% 
Oct. 124 @ 138% 1.505%@ 1.56% 140%@ 151% 1634@ 1.69% 
Nov. _... 122%@ 130%  1.5434@ 1394 146/2@ 157% 1634@ 1.68% 
Deca sk 193 @ 127% 152 @ 157% 151%@ 157A 161%@ 1.69 
MAY CORN 
1955-56 1954-55 1953-54 1952-53 
fice shse a ae sLATM@SLss $177 @S180Y 
TE 3274,@$1.39 $1.52 @$1.664 1438%@ 1.52% 1.704@ 1.80% 
nee ats eee if 22408 140% 1.54.4@ 1.63 1.3834@ 1.538% 1.77%@ 1.84% 
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RIGHT Data. . the 
RIGHT Ideas. . about YOUR 


MINIATURE LIGHTING 


Here’s the scientific way to ap- 
proach Miniature Lighting. Just 
fill in basic questions on Drake’s 
new PROJECT DATA SHEET, 
and mail it back. Our expert en- 
gineers will scientifically analyze 
your data. . from all the thou- 
sands of possible lighting ar- 
rangements, will recommend 
the one best for top results, 
greatest economy, in your spe- 
cific case. Drake’s decades of 
specialized Miniature Lighting 
experience, and complete line 
of regular and special units, are 
thus at your disposal. This serv- 
ice is free—no obligation. 
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hens, 


Data Sheet 
TODAY! 
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MANUFACTURING 
COMPANY 


West Hubbard Street 
ILLINOIS 


1711 
CHICAGO 22, 


e AIR-O-CHEK VALVES 

e AIR GUNS 

e SPRAY VALVES — 

e CASING FLUSHING COCKS 


¢ HOSE COUPLINGS & FITTINGS | 


AIR-WAY _ 


PUMP & EQUIPMENT coil E 


1050 N.|- 


ALbany 2-7392 


_ KILBOURN | 


N. J. BIQUE 


Since 1887 


THE OLDEST 


CONTINUOUS CALKING 


SERVICE IN CHICAGO 


SIDEWALKS 
WINDOWS 
FLOORS 


Calking and Water Proofing 


Owned by J. P. Weekes 


OIL BATH HEATERS 


FOR THE PROPER APPLICATION 


OF RUBBERIZED ASPHALT 


SUperior 7-7744 


612 N. Michigan Ave. Chicago 11 


if It Leaks Call Weekes at Bique’s 


Manufacturers 


—* Switchboards 
* Panelboards 
* Steel Cabinets 


for ELECTRIC LIGHT and 
POWER DISTRIBUTION 


CHICAGO SWITCHBOARD 
COMPANY, INC. 


4506 Lawrence Ave., Chicago 30 
Klldare- 5-7723 


‘a 
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Sept _. 1324@ 149% 155%4@ 1.63 LATIZ@ 1.545 
Oct _ 13074@ 1.39% 1.551%4@ 162% 1.451%@ 1.54% 
Nov _ 1.3134@ 13814 1.60/4%@ 1.654% 1.51%@ 1.61 
Dec _1.30i4@ 1.36 155 @ 163% 1544%4@ 161% 
Jan SS 54@ 16034 2 8s 
Feb. 1457%@ 1.57% 1.52 @ 1.551% 
Mar 14144@ 1.48 1.5234@ 1.5654 
Apr 1.4154@ 1.46% 1.4834@ 1.54% 
May 1.4254@ 1.46 1.51Y%@ 1.57% 
DECEMBER OATS 
1955 1954 1953 
Pebcee et ey eet ee ee oe Se a OVE 8034 
Mars es. ~ $0.66, @30. 701% $0.7234@$0.765 4.@ .793/, 
Apr. .6654@ .70% 71 @ .74% 75 @_ .78Y% 
IM ay aie sa 2s oe ae 684@ .71% 6914@ .7234 12Y%,@_ .783% 
June 67 @ .70% 10 @ 14 1Y%4@ ~ «77 
([uallygeee =e eee 6134@ _ .68 T1Y%4@ _ .7934 TAYo@ 77% 
Aligai =e tat 5IA@ 651% 74Y2@ .79% 7234@ .79%4 
Septem, 604%@ .66 .7654@ .79Ye 72-~@ .16Y% 
Oct. 62Y,@ .647%% T7T12@ 82% 7315@ _ .783% 
NOV 61Y4@ .65Y SIA@ 854 7414@ _ .7854 
Dec 6134@_ .66 79 @ .84Y% 75 @ _ .795% 
CASH GRAIN PRICE RANGE 
Range of cash grain prices (contract grade) in Chicago during 1955, 
WHEAT 
1955 1954 
Jan - $2.35 @$2.391% $2.1434 @$2.28 
Reb ee sh ra ee 2.28.34@ 2.33 2.144%4@ 2.3134 
Mia eee Ss oe ae ee 2.28%, 2.27 @ 2.40 
ADD Rhee Sa tes ee 2399 eee Sele, EM ae Oe eae oem 
IM. ay lgeeie ea 2.141% 2.00 
[UNG re see See 2.00 2.09 1.8744@ 2.00% 
(julys2 oe ee 1.9642@ 2.12 1.9334@ 2.18 
ANTS 31k eae tine SS 1.914%@ 2.0514 2.031%2@ 2.2034 
Sept ta nia eee 1.9234@ 2.0534 21512@ 2.24% 
Oct 2.03 2.0714 2.144%4@ 2.25 
Novis eee 2.00/%4@ 2.06 2.22 @ 2.34% 
Dec eee 2 03a meso 4 230 @ 242 
CORN 
1955 1954 
aM eee ee ar ean sh pee 5934, $1.55 @$1.5934 
5734 1.5434@ 1.60 
‘ 4 156 @ 1.59% 
1.5254 1.53446@ 1.601% 
@ 1.5234 1.5734@ 1.6234 
1.51 1.6034@ 1.65 
1.5034 159 @ 16714 
14714 1.624@ 1.6914 
1.3514 152 a@al aie 
1.34 1.524%4@ 1.6534 
1.26 1.4834@ 1.57 
1.3014 1534@ 1.594% 
OATS 
1955 3 1954 
jan; = ee eee $0.77 @ $0.8834 $0.81 ase 8614 
ep see Pee A 74 @ 861% .78 8514 
Mia ties ae aoe ae 72Y%@ .83 78 x 83 
Apri aieer A i (GY dr 78144@ 831% 
May pate ey on. (2 ime oL T434@ 87% 
pune? Seer ee 6844@ 80% 7214@_ .8814 
ally: a ee APG) Sah 694@ .8214 
AN OF a es od St 57 @ 64% 10%@ 8214 
S@p ties ee eee 5634@_ .67 TAY2@ .84 
OGts ys Sith oth eel, 60 68 78 @ 8814 
NOV ieee S Bre oe 6534@ .6934 8344@ .921% 
Dect gs Se eos eee 68 @ .72% 81 @ 91 
SOYBEANS 
1955 >> 1954 
Jan E28 la S28) seee pee eae 
HG ihe Bc 5 Pad SOA ie eS i ee ph ee oe 
Marxian os, ee ee 2.74 $3.46 
(A Dinette te eee s toad e 
Marys este 2a tee Nes _ 249 @ 255. 
tan Son iueeer es 240 @ 24814 —S«-—« 3.83145 $4.00 
US ie es ee : 48 3.831 4.0 
AUP ces 2 terre ey = nD @, OBO 0 a 
Sept, —.-..__. 2201%4@ 2.4454 2.62 @ 3.10 
Oth 2 ee eae 2 ION 2A) 2.66 @ 2.90 
NOY, (see 223) 23116 (2.72 @ 29414 
Decne eS — 2.28 @ 2.3934 2.78 @ 2.85 
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1.8072 
1.7414 
1.75% 
1.76 

1.6814 
1.6414 
1.6214 
1.5934 
1.58% 


1952 


$0. 80 @$0.843% 
87% 


with comparisons: 


1953 
$2.30 

226 @$2.33 
227 @ 232% 


2.04 
2.07 3/4 
207 


1953 


$1.5934 @$1.6514 
1514@ 1.62% 
1.5534@ 
1.54144@ 
1.5912@ 
1514@ 
1544 @ 1 
1574@ 1 
162Y4@ 1. 
144 @1 
1414@ 

32tA@ 


1953 
$0.8414 @ $0.95 
7T6Y2@ 901% - 


$3.0214 @ $3.0814 
3.0814 
2.984% 


281% 
2SUR@ 276Y2 
2.70% 


2.55 @ 2.60 
2.56544@ 2.71% 
RSS @ 280%. 
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Offices in: 
NEW YORK 
BROOKLYN 
ROCHESTER 
SYRACUSE 


PHILADELPHIA 
ALLENTOWN 
LANCASTER 
SCRANTON 
YORK 


Fess : . Seek : 4 
~ CHICAGO 
\ I } () CHICAGO HEIGHTS 
\ \ bs e SAN FRANCISCO 


BERKELEY 
CARMEL 
OAKLAND 

i H H SACRAMENTO 
39 South LaSalle Street, Chicago 3, IIMinois ae 
SAN MATEO 
SANTA CRUZ 
SANTA ROSA 
STOCKTON 


RSS 
x & 
ca 


EAST ORANGE 


ATLANTIC CITY 
& Underwriters and Distributors of Corporate Securities ORRISTOWN 
VIN N 


(Underwriters and Distributors of State, Municipal WINSTON SALEM 


DURHAM 


G 
and Revenue Bonds RALEIGH 


SALISBURY 


MINNEAPOLIS 
& Primary Markets in Many Unlisted Securities Comespondetenen 
ALEXANDRIA 
- ee °,e BUFFALO 
€ Brokers in Securities and Commodities cHIcAco 
DES MOINES 


€3 Investment Advisory Service DETROIT 


INDIANAPOLIS 


KANSAS CITY 
Re) Members New York Stock Exchange, American Stock Exchange, LINCOLN 


OMAHA 
Midwest Stock Exchange, and Other Principal Exchanges ee 

SIOUX CITY 

TORONTO 


New York Boston Washington Atlanta Pittsburgh Los Angeles Dallas 
CHICAGO 


GEORGE A. FULLER 
COMPANY 


- Building Construction 


= 
‘ 
% 


111 W. WASHINGTON ST. CHICAGO 2, a 


CEntral 6-4632 


SN ie ee 


SOMMER 


and DECALS 
of every 
Description 


CALL OR WRITE US 
So We Can Serve You 


Check these Products....... 
ALL MADEIN OUR MODERN FACTORIES 

Shipping Tags 

Production Tags 

Die-Cut Tags 

Inventory Tags 

Manifold Tags 

Carbon Slip Tags 

Tag Envelopes 

Labels 

Decals & Transfers 

of All Kinds 


2435 N. SHEFFIELD AVE. 


Diversey 8-6000 


MODERN FACTORIES IN 
CHICAGO and NEENAH, WIS. 


Designers and builders of Glass 
Working Machinery for the 


_ Flat Glass Trade. 


e 
General Machine Work 
Light and Heavy Tools 
Jigs ¢ Fixtures ¢ Cam Cutting 
_ Welding and Repairing 
@ 


Telephone: 
LAfayette 3-1838 


MACA 
Gla Machineny Company 


ARCHER and OAKLEY AVENUES 
CHICAGO 9, ILLINOIS 
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Heavy Offerings Lower Cattle 


Prices Despite Bigger Demand 


HE Chicago Stock Yards in 
1955 handled the largest total 


salable livestock -receipts of 


any market in the world, 5,612,778 
head. This surpassed the 1954 total 
by 602,975 head. The greatest in- 
crease was in the number of hogs 
which totaled 2,740,957 head, com- 
pared with 2,197,282 head in 1954. 

Chicago received 2,260,015 head 
of salable cattle last year, compared 
with 2,246,200 head in 1954. Arriv- 
als of sheep and lambs totaled 
524,079 head against 454,637 head 
during the previous year. Salable 
receipts represent only the _live- 
stock that are sold at the market 
and do not include animals that 
are held over for feed and water, 
nor those that are bought elsewhere 
and shipped direct to 
plants. 

Livestock prices declined stead- 
ily in 1955 under the big offerings. 
In Chicago, the average price per 
100 pounds for native steers, all 
weights, ranged from $26.25 in Jan- 
uary to $20.25 in December. The 
year’s average of $22.85 compared 


| with $24.35 in 1954, with $23.85 


in 1953 and me record pigh of 
$35.45 in 1951. 


packing © 


in 1954. Total payments for BS: EE ; 3 


The year’s average hog price in 
Chicago was $14.95 per 100 pounds, 
compared with $21.55 in 1954 and 
$21.65 in 1953. The 1955 high 
price was $17.50 in June and the 
low was $10.50 in December. Hog 
price average stayed at $16.00 or 
above until August, when the de- 
cline set in. 


Pressure on Prices 


The nation’s record-breaking 
supply of meat in 1955 put tremen- 
dous pressure on the price struc- 
ture, despite big consumer demand. 
The per capita consumption of 
meat last year was 161 pounds com- 
pared with 153.3 pounds in 1954. 

Total meat output was 27,033,- 
000,000 pounds, about six per cent 
above the 25,333,000,000 pounds in 
1954. Beef production in 1955 was 
13,523,000,000 pounds compared 
with  12,991,000,000 pounds in 
1954. Pork output totaled 11,205,- 
000,000 pounds compared with 
9,952,000,000 pounds in 1954. 

Livestock producers and feeders 
received 7.6 per cent less money 
for 8.3 per cent more animals than, 
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“Tall oaks from little acorns grow.” So said David Everett a hundred and fifty years 
ago. And this single line from a famous poem has come to be the very symbol of 
growth and a symbol of Strength. 
America can well be proud of the great business and service organizations that have 
become the industrial giants of today. Many have proud histories that date back to - 
Revolutionary times. 
We at Fuller Products can make no such claim to fame. But from a tiny business that 
first saw the light of day in 1935, we too, have grown in stature in the forest of Am- 
erican industry. And each year our growth continues. 
Not boastfully do we make this statement but rather with 
deep gratitude and humility. For none better than we have 
long known that our growth and our success is founded on 


the efforts of those of every race and creed and color who 
represent us in every village, every city and in every state 
9 throughout the Nation. 
. So this message is to convey our sincere appreciation to the 
millions of Fuller Products customers in every nook and 


corner of the land, And also to give just praise to the thou- 
QUALITY sands of dealers, managers and distributors without whose 


cooperation and assistance our own efforts would be futile. 
Now as we approach the new year, let us all give thanks 
to the One who makes possible all that is helpful to all 


Siler Sf roducla 
Goieas 


Manufacturers: of fine 
Cosmetics and Toiletries for 
the entire family 
2700 South Wabash Avenue 
Chicago 16, Illinois 


Branches in principal cities 


INQUIRIES INVITED 


DOLLARS 
350 


| 300 


cy 
5 Tool & Die 
x 

-y 


eke 


i Re) 
“URERS 
MEMBER 


ATOLS TOOL 
AND MOLD 
CORPORATION 


Molds for Die Castings 
and Plastics 


200 


150 Ss 


cent more hogs were 20 per cent 
smaller than in 1954. The 82,400,- 
000 hogs slaughtered had a value of 
$771,605,000 less than the 72,082,- 
000 butchered in 1954. 


Poultry was a heavy competitor 
of meat most of the year and is ex- 
pected to continue so this year. An 
abnormally large volume of pork 
tonnage was handled in the last 
few months of the year, marketings 


5005 W. Armitage Ave. 
_ | Chicago 339, Ill. 
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_CUSTOM BUILT — 


| TO YOUR SPECIFICATIONS 


Switchboards Benchboards 


Panelboa =f 


SET EL PANG RE RR Ne ao Steel Cabinets 


__._...._._ Motor Control Centers 


Junction Boxes ss, 


Raceways Busducts 


Sheet Metal & Light Structural Fabrication 
GUS BERTHOLD ELECTRIC CO. 
1716 W. HUBBARD ST. 

CHICAGO 22, ILL. 

CHesapeake 3-5767 
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COMMERCE 


AVERAGE VALUE PER HEAD 
OF LIVESTOCK RECEIPTS 


SHEEP, LAMBS 


‘52 ‘53 


at times running ahead of pack- 
ers’ capacity to slaughter. This 
contributed to the price weakness 
at the close of the year. 

Lard exports for the year set a 
three-year high of 550,000,000 
pounds and ran about 100,000,000 
pounds more than in 1954. The 
United States exported 1,200,000,- 
000 pounds of tallow in 1955, about 
97 per cent of it inedible, continu- 
ing the rising volume of recent 
years. 

Livestock producers did not 
profit from national wage increases 
and steady employment in industry 
as had been expected. Food budgets 


felt the pressure of heavy install- 


ment buying of homes, automo- 
biles, furniture, and househeld ap- 
pliances. 


Sharp Price Drop 


It was the fourth consecutive 
year of increase in beef production 
from the 8,843,000,000 pounds in 
1951. The sudden increase in hog 
production and the record tonnage 
of beef and poultry were much to 
blame for the sharp drop in hog 
prices. It was the worst decline in 
the history of the market and the 
general level of returns to pro- 
ducers was lowest in ten years, 
down an average of $6.55 per 100 
pounds, or 30 per cent from 1954. 
The 1955 lowest daily top price 
for hogs was $11.75 compared with 


| $28.75 in 1954. 


During 1955 there were about 
82,400,000 hogs butchered in the 
United States, a gain of almost 
10,000,000 over the total slaugh-_ 
tered the previous year. = 


1956 


Output of meat the past few 
years has been running ahead of 
the rise in population, but trade 
interests believe that the reverse 
will be true in the year ahead. Es- 
timates are that the year ahead will 
need greater tonnage of meat than 
producers and feeders are plan- 
ning, if the per capita consumption 
of 1955 is to be maintained. 
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Receipts of livestock at Chicago as pub- 
lished in the Annual Report by Union 
Stock Yards and Transit Company of Chi- 
cago; and valuation of various species: 


CA rate 


No. of head Value 
1955 _ 2,316,639 541,734,804 
O54 ee 2,271,247 331 349,884 
1953 _ 2,297,943 551,596,080 
1952 . ... 1,853,038 575,262,040 
195}. - 1,622,719 529,249,827 
iB st) ae ee 1,779,945 521,710,526 
he” Oe es 1,850,491 472,880,120 
1948 _ 1,694,195 490,966,520 
LOS ye a a 2,089,433 459,580,537 
P93 Ge) ee 1,959,549 321,109,070 
1945 _.. 2,390,676 336,771,282 
1944 _ 2,339,829 286,835,566 
CALVES 
E955: ee ee sper $ 3,738,990 
ig kc) Wey oeeees 112,694 3,496,149 
PODS eee a 122,172 4,303,144 
TO ee 111,794 5,537,367 
1951 105,677 5,812,840 
150 ga ks 114,872 5,296,874 
LA Glee 164,104 6,683,384 
1948 187,645 8,288,028 
Li a esate 271,229 10,975,610 
the 2! Seat ee ra 194,243 6,151,138 
1G45 me See Se 229,584 6,241,725 
1944 287,335 7,385,579 
HOGS 


= 3,291 462 


$123,409,125 


eats EE, _ 2,978,817 163,585,345 
3,187,023 166,478,363 
3,868,870 174,302,955 
3,907,216 204,255,206 
3,670,270 174,606,865 
D220? 162,204,175 
3,341,707 205,776,650 
3,317,949 216,796,522 
ES EE BE 169,022,074 
3,516,182 139,597,700 
6,018,908 250,857,771 


SHEEP AND LAMBS 


642,968 
473,744 


1,874,566 


$ 13,315,379 
9,927,582 
18,755,094 
23,516,974 
17,028,117 
17,307,495 
15,190,186 
21,393,447 

* 20,718,750 
22,785,621 
24,061,185 
24,895,772 


AVERAGE VALUE PER HEAD 
OF LIVESTOCK: RECEIPTS AT 


CHICAGO 
1955 1954 1953 1952 
Cattle $233.80 oe 95 $240.00 $310.40 


Galves === 30.00 00 35.02 49.53 
Hogs, j2 = 37.50 a ‘91 52.02 45.05 
Sheep and ae 


lambs . 20.70 20.96 22.04 26.05 


* 
Ample 
Parking 
Space 


* 


Private 


Dining 
Rooms 
For All 
Occasions 
From 
10-800 
People 
* 
Complete 
Luncheons 


FIRESIDE 


LINCOLN 
& TOUHY 
JUniper 8-8600 


and 
Dinners 


Featuring 


ORchard 3-4860 “wittl 


LOBSTER AND SEAFOOD i 
Top Prime Aged Steaks & Chops 


B.T. Babbitt, 


Inc. 


6233 W. 65th Street 
POrtsmouth 7-1800 


“Glim” Liquid 
Detergent 


“Bab-O” Household 
Cleanser 


“Lycons”—New Flake 
Lye 


Chicago 38, Hil. 


“OFFICIAL SIGN AND 
CONVENTION DECORATORS” 


OUTSTANDING 
DISPLAYS AT 
SENSIBLE PRICES 
Consult Us! 


DESIGNERS AND BUILDERS OF 
*x*EXHIBITS ~ 
*BOOTHS 

*DISPLAYS. 


NATIONAL TRADE SHOW 
CONVENTIONS 
PLANNED @ PRODUCED e INSTALLED 


We Rent DRAPES - EXHIBITS - 
CHROME FURNITURE 


® PRODUCT PRE-VIEW PRESENTATIONS 
* PARADE FLOATS © POSTERS © CHARTS | 
* SCENIC EFFECTS ® SIGNS ; 


55 East Hubbard St 


iok 


oe 


ae 


Put W. Rooseret Ru, Broaden, 1 
e SERVICES e 


@ Slitting, (Gauges %s & Lighter, width to 72") 


@ Roller Leveling & Cutting to Length (Gauges 
Yo" & Lighter, width to 90") 


® Shearing (Gauges 2" & Lighter, Lengths to 
144") 


@ Storage (Truck & Car Unloading) 
@ Plants in Detroit, Michigan & Buffalo, N.Y. 


@ Pickling 


e PRODUCTS ¢ 


@ Hot Rolled & Cold Rolled Sheet 
@ Hot Rolled & Cold Rolled Coils 
@ Galvanized 

@ Plate 

®@ Bars 


®@ Cold Rolled Strip Coils to Your Specification 
From Our Detroit Mill 


PHONE 
MAnsfield 6-4242 


_| MANDELL MFG. CO. 


352 W. OHIO ST. 


MOUNTERS AND 
FINISHERS OF 


WINDOW DISPLAY 


ADVERTISING 


SUPERIOR 7-0545. 


COMMERCE 


Mercantile Exchange Volume Up 


65 Per Cent to All-time High 


OR the first time annual trad- 
ing volume on the Chicago 
Mercantile Exchange passed 


the half million mark, with ap- 


proximately 550,000 carloads of 
commodities changing hands in 
1955, a 65 per cent increase over 
1954, and more than twice the 1953 
trading volume. The increase is all 
the more remarkable since 1955 
futures trading on other commod- 
ity exchanges was generally below 
that of 1954. It was the seventh 
consecutive year that annual trad- 
ing volume has increased over the 
previous year’s volume on the Mer- 
cantile Exchange, making it the 
fastest growing futures market in 
the world. 


Wide Price Fluctuations 


Unusually wide price fluctua- 
cions, especially in the egg market, 
probably accounted for part of the 
spectacular upsurge in volume of 
trading. However, the Exchange’s 
educational program, which has 


been carried on for a number of - 


years, has brought an_ increased 
nationwide publie participation 
into its market. This has also been 
evidenced by the increase during 


the year in the value of seats on 
the Exchange. Cost of a seat 
jumped from the $4,000 level to a 
high of $7,000 during the past year. 
The most important price action 
in the egg futures market came in 
the fall when values declined 15 
cents a dozen from mid-September 
to early November, and then re- 
covered most of the decline in sub- 
sequent weeks. Cash egg prices 
meantime moved in approximately 
the same range as futures prices, 
although they also tended to fol- 
low their seasonal pattern. Values. 
averaged a little higher than in 
1954. As a result prices received by 
farmers for eggs during 1955 aver- 
aged 84 per cent of parity com- 
pared with 80 per cent in 1954. 
Egg production per hen respond- 
ed to improved techniques in feed- 
ing, breeding, and care. Production 
increased to 188 eggs per hen from 
184 in 1954. Egg producers were 
thus able to meet the demands 


‘made by the ever-increasing con- 


sumption. Producers, handlers and 
processors, anxious to obtain the 
price protection available in a fu-— 
tures market made so necessary by 
the fast-moving 1955 markets, made _ 
heavier use of the Exchange See 


ns 
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ONE source 


for all! 


PIPE, VALVES and FITTINGS 


More than twenty years of specialized experience qualify 
Saunders and Company to fill your requirements for 


pipe, valves, fittings and other related piping materials. 


BRASS — IRON — STEEL — STAINLESS STEEL The knowledge and help we provide in aiding you to se- 
PIPE — VALVES and FITTINGS lect the proper materials of highest quality and greatest 

USCOLITE and PVC Plastic Valves — Fittings & Pipe = nae 
Corrosion Resistant Piping Materials value is an extra dividend you get when you buy from 


Saunders. 


REPRESENTING 


S A U N D E R S and COMPANY Walworth e Crane e Lunkenheimer e Hills- 


McCanna @ Henry Vogt e Cooper Alloy e¢ 
Tube Turns e@ Ladish-Tri-Clover e Youngstown 
Steel @ National Tube e A. M. Byers @ Babcock 
and Wilcox e U. S. Rubber @ Helicoid Gauge 


Distributors of Nationally Recognized Quality Piping Materials 


3445 South Lawndale Avenue Chicago 23, IIlinois 
Telephone Bishop 7-5500 


ze 


= 4 the Season and If 1 
You've a Reason, Call : 


IREDAL 


STORAGE & MOVING CO. 


EVANSTON, WINNETKA, HUBBARD WOODS, HIGHLAND PARK and LAKE FOREST 


A Reputation for "84 Years of Care!” 


6 For estimates at no obligation . . . 
@ For any type of storage or moving seilrs 


Wilmette 1332 UNiversity 4-9300 Lake Forest 3300 
CALL Winnetka 6-1332 Highland Park 2-0181 AMbassador 2-2424 | £ 
“ 
° 
IREDALE is an Agent-Owner of ALLIED VAN LINES | 
“the nation’s largest and most dependable long distance movers” : 


“Serving the Entire North Shore from Six Convenient IREDALE Warehouses” 


“ATHEY™ 


Weatherstrip 


has long been the choice of 
discriminating architects and 
builders. Available for every 
size and style of wood or 
metal windows and doors. 


Manufacturers of spring sash 
balance and dust-proof 
weatherstripping. 


WARNICA 
PRODUCTS 


6416-18 So. Ashland Ave. 


Chicago, Illinois 


GRovehill 6-3456 


GREASE DUCTS 
AIR CONDITIONING 


and 


VENTILATING SYSTEMS 


Cleaned By 


h | AMERICA’S PIONEER AIR DUCT CLEANER 


We are equipped to give the best 
service that it is possible to obtain. 
This is proven by the fact that for 
years we have serviced many of 
Greater Chicago's leading firms — 
such as Public Utilities, Hotels, Res- 
taurants, Factories, Department 
Stores, Banks and Office Buildings. 

Work Is Done Night or Day 

To Suit Your Convenience 

FULL INSURANCE COVERAGE 


: : Kleen Gir Service 


COMPANY 
GETS ALL THE DIRT 
All work done under Competent Supervision 


FRanklin 2- 
IVa hels 


32 West Randolph Street 
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ANNUAL VOLUME OF FUTURES TRADING 1945-1955 


CONTRACTS 
TRADED 


500,000 


OTHER 
HS COMMODITIES 
TRADE 


EGGS 
400,000 


300,000 


200,000 


100,000 


1945 1946 1947 1948 1949 1950 
ties for hedging purposes. Increased 
interest by speculators throughout 
the country balanced this hedging 
demand and resulted in a liquid 
and freely trading market at all 


times. 


The federal government, usually 
a very heavy buyer, was relatively 
inactive in 1955 aside from their 
normal buying for the armed serv- 
ices, and buying precipitated by a 
loan made available to the Spanish 


CONTRACTS 
TRADED 


500,000 


490,000 


300,006 


200,060 


100,606 


1951 1952 1953 1954 1955 
government for egg purposes. 
There was no burdensome surplus 
of eggs as in the case of such price 
supported commodities as butter. 
Volume of trading of eggs on 
the Mercantile Exchange virtually 
doubled in 1955 with 400,585 cars 
traded against 201,277 in 1954. 
Onions, the second most heavily 
traded commodity on the Exchange, 
went through a less dramatic year 


in both volume and price fluctua- 


FUTURES PRICE RANGE 


Shell Eggs 
(Cents per dozen in units of 14,400 doz.) 

Delivery month Open High Low Close 
January, 1955.2 es 5 ae er eee $30.00 32.05 24.50 32.00 
SEPLeMUb ergs L955 eee = ee eee ee 36.00 47.90 34.95 40.50 
October, S195 5 es = eee at ee 38.00 47.85 30.95 31.25 
November, [95 5Ra = =a aint 2. eee 42.00 45.50 28.50 34.75 
Decenibens 95 '5 te eee Seo ae 42.10 46.50 29.75 45.05 
JairuanysslObG -2 use Pek. Wieed some eee 43.25 47.05 29.80 46.50 

Butter 
(Cents per pound in units of 20,000 pounds) ~~ 
November, 1955 —.. Ce yeaah ene ee ed $57.75 58.00 55.75 56.00 
Onions 
(Dollar and cents per 50 Ib. sack in units of 30,000 pounds) 
Jamauia ys 1955 ae eee See eee ee $ 1.80 2.90 99 1.00 
February 3.1955: aan oe ee es 1.83 31] whe wae) 
March ol 95 5 pe Gitte ee es ee Seo 2.05 2.68 78 1.60 
November, 195 hae eee eee ieee 1.58 2.35 1.47 1.90 
January) 1956 0s ee rae ee al 6 2.60 85 87 
Potatoes 
(Dollars and cents per cwt., in units of 36,000 pounds) 
Jahary,” 1955 aes 6 oe ee oe $ 4.20 4.40 
Match 1955 et ae sate re aes LE 4.50 4.65 
ING@vem ber, 81955 be sect ae ee ee teeth 3.55 3.55 
January 195 6 tk cent ole eel 3.35 


4.20 


MARCH, 1956 


tion. Here again the 1955 total 
volume exceeded all other years 
with a total of 147,595 cars traded 
as compared with 136,885 in 1954. 


The most significant occurrence 


in the onion market was the as- 
sumption of control over onion 
trading in September, 1955, by the 
Commodity Exchange Authority. 
Acting under legislation enacted 
during the year, they assumed the 
same control which has existed for 
some time over eggs and most other 
agricultural commodities traded on 
futures exchanges. While the Ex- 
change had not sought such con- 
trol, it had not opposed it. 


Smaller Price Range 


Production of the late summer 
crop of onions was more in line 
with normal domestic demands in 
1955. As a result prices of onion 
futures on the Exchange were nar- 
rower than in recent years. The 
contract for January delivery, for 
example, traded within a price 
range of $1.45 to $2.60 for a 50 Ib. 
sack as compared with a range of 
99 cents to $2.90 in the previous 
year. As in the egg market, more 
and more producers and handlers 
took advantage of the hedging fa- 
cilities provided by the Exchange. 

Trading in butter and potatoes, 
two other commodities for which 
facilities are provided, was in mod- 
est volume during 1955 as it has 
been for a number of years. The 
contract for scrap iron futures, put 
into effect in September of 1954, 
was closed in the spring, pending 
additional study of the needs of 
that market and the interest which 
can be built in it. 

Everette B. Harris, President of 
the Exchange, expects a continua- 
tion of active trading during 1956. 
This forecast, Mr. Harris says, is 
based not only on general economic 
conditions now existing, but on the 
unusually large open interest in 
both eggs and onions which exists 
at this time. Contracts for trading 
in egg futures for delivery in Jan- 
uary, September and October, are 
now open, as well as contracts for 
onions, deliverable in January, 
February, March and November 
of 1956. Mr. Harris says that while 
1955 greatly exceeded even his own 
most optimistic predictions, there 
remains a very distinct possibility 
that 1956 may -even exceed that 
tremendous volume. 


Rapes PER kaos “a 


MaAarsu & McLEnNAN 


INCORPORATED 


Insurance Brokers 
GON SUE N GAG TIGA R DES 
AVERAGE ADJUSTERS 


231 South LaSalle Street . Chicago 4 


Chicago New York San Francisco Minneapolis Detroit Boston’ Los Angeles 
Toronto Pittsburgh Seattle Vancouver St. Louis Indianapolis Montreal 
St. Paul Duluth Portland Buffalo Atlanta Calgary Washington 


Tulsa New Orleans Phoenix Milwaukee Cleveland Havana London 


The Dual-Element Fuse That's Different : 


ECON 


Bua Element Cartridge FUSES | 


ESTABLISHED 1911 


DE GROOT 


MOTOR SERVICE 


...carry their own 
"STOP WATCH” 


You get extra protection against nal 
Hi loads and ‘‘shorts’’ with ECON Dual- és 
B% Element Cartridge Fuses. 
On a sustained overload, heat fror 
the fusible links is conducted into 
he Econ-alloy time-lag element. — 
If the overload is continued beyond 
the safe and predetermined time, 
the heat causes the Econ-alloy to 
become liquid and release from 
the fusible links, thus opening thes 
circuit. & 
On a short circuit the fusible 
links open the circuit immedi. 
: ately, before dangerous pres- 
Bm sures can be developed. 


WE COVER 


CITY & SUBURBS 


TWICE DAILY 
PACKAGE 


TO 


CARLOAD 


INSURED CARRIERS 


APPROVED 
CARTAGE CONTRACTORS 


DAILY SERVICE TO GARY, HAM- 
MOND - WHITING, EAST CHICAGO 
AND SURROUNDING AREA 


FOR FAST SERVICE 
CHESAPEAKE 3-6700 


2130 W. OGDEN AVE. 
CHICAGO, ILL. 


> to 600 amperes; 250 an 
s 600 Volts. Underwriters” 
Laboratories, Inc. - 


}} proved. Write for New 
P’ ECON Catalog S-60 or 
for literature on other 

type fuses in which you’ 
_ are interested. 


CeoNOMY 


ECONOMY FUSE & MANUFACTURING CO. § 


2717 Greenview Ave. «+ Chicago 14, Illinois a 


| 139 COMMERCE 


HELICOPTER 
senvic 
ERVICE 


BETWEEN OHARE FIELD, 
MIDWAY AIRPORT and LOOP 


Jravel lime 


"30° 


Midway 
Airport 


TRAVEL TIME 


_ * O'HARE FIELD TO LOOP. 2 MINUTES 
' * O'HARE FIELD TO MIDWAY AIRPORT 12 MINUTES 
4 * MIDWAY AIRPORT TO LOOP —_— MINUTES 


_HELICOPTER AIR SERVICE, INC. _ 


se 
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Freight Carriers Do Brisk Business 


“a 


FRAMES GE, 


duction in 1955 penetrated all 
forms of transportation to the 
point where some had _ record 
breaking reports. Carloadings of 
the railroads were up about 11.6 
per cent over 1954 and regulated 
motor carriers experienced a 14 
per cent increase in traffic. The 
continuation of heavy traffic into 
1956 is expected with the carriers 
being optimistic that it will last 
throughout the entire year. 
Expenditures by railroads for 
equipment and road improvements 
were about 8.5 per cent above 1954 
largest portion being 
spent in the second half of the 
year. Truck and trailer production 
showed an increase for the year 
1955. Rates via railroads virtually 
remained unchanged during 1955 
with the exception of some rates 
to meet competition and special 
rates for piggyback service which 
developed tremendously. Motor 
carriers for the most part are still 


‘Ta upsurge in industrial pro- 


accepting the railroad’s basis for 


rates and are replacing their pres- 


ent tariffs with this basic idea in 
SS oe 


eve mie passenger: -miles via 


railroads once again declined in 
1955 to 2.7 per cent of the 1954 
total. This shows a sign of leveling 
off from previous years. It was the 
smallest volume of passenger traf- 
fic handled by railroads since pre- 
war 1940. Intercity bus lines expe- 
rienced no change in traffic for 
1955, however, airlines intercity 
passenger-miles had a gain of 19.2 


-per cent. For the year 1955 com- 


mon carrier passenger traffic rose 
3 per cent to 60.67 billion passen- 
ger miles. 


Barge Traffic 


An all time high of 87 billion 
ton miles of traffic for barges will 
be about 6 per cent over 1954 and 
Great Lakes tonnage increased 27 
per cent. Petroleum pipe line traf- 
fic for 1955 will be 9 per cent above 
1954. Ocean transportation showed 
an increase even though the num- 
ber of ships decreased. 

Bills introduced into the 84th 
Congress pertaining to transporta- 
tion and of vital importance were 
S. 1920, H.R. 6141, and H.R. 6142. 
These bills contained recommenda- 
tions of the Cabinet Committee re- 


Rail passenger traffic dips 


again; Airlines make gains 


port of the Presidential Advisory ; 
Committee on Transport Policy 
and Organization. The basic issues 
of transportation policy in the re- 
port emphasizes “that, in conform. 
ity with today’s availability of a 4 
number of alternate forms of 
transport, federal policies should = 
be amended (1) to permit great 
reliance on competitive forces in — A 
transportation pricing, and (2) to 
assure the maintenance of a mod- 
ernized and financially strong sys- 
tem of common carrier transporta- 
tion adequate for the needs of an 
expanding and dynamic economy 
and the national security.” In or- _ 
der to bring about these changes — 
they recommend statutory revisions 
in regulatory provisions and stand- 
ards as follows: (1) revision of ex- 
isting declaration of national trans- 
portation policy, (2) change regu- 
lating standards with respect to 
minimum rates, and (3) modifica 
tion of the Interstate Commerce 
Commission’s suspension powers. 

A number of other proposals 
are: revised standards for maxi- ~~ 
mum rates; amendment of Section 

4 of the Act; amend provision for 
ania volume or incentive rates; 
redefine the status and obligations 
of contract carriers by motor Vers 7 
hicle and water and by private 
carriers on the highways; to fe f 


WAREHOUSING IN CHICAGO? 


Use the Midwest's Most 
Modern and Complete Facility 


new Single Story Warehouse 


COMPLETE SERVICES—The Only 
Internal Revenue Bonded 
Warehouse in Chicago. U.S. 
Custom Bonded. Loans made. 


2 Strategically 
located facilities . 
4045 W. Chicago Ave. 
213-35 E. Illinois St. 


400,000 Square feet of 
modern warehousing 


Mechanized Operation 


Heated Throughout 
Sprinkler and ADT Protection 
Low Insurance Costs 


Fully 


Enclosed Truck Docks 
Inside Rail Sidings 
Off Street Truck Drives 


Unlimited Floor Load 
18 to 23 Foot Pile Height 
Brick and Concrete Construction 


W&M write, phone or wire 


WAKEM & McLAUCGIILIN.,... 
225 East Illinois St. SUperior 7-6828 


Member American Warehousemen’s Association 


| 4075. Dearborn st. 


Since IMPERIAL CREDIT COMPANY’S modest 
beginning in 1904, when Albert P. Snite first started 
serving the small loan needs of Chicagoans, the Com- 
pany has grown steadily in volume of business, in fa- 
cilities and in convenience and service to the public. 


Today, IMPERIAL has 14 branch offices in Chicago 
and suburbs as well as offices in Glen Ellyn, Blooming- 
ton, Paris, Pontiac and Robinson, Illinois. 


IMPERIAL 


CREDIT COMPANY 
111 W. WASHINGTON STREET CHICAGO, ILLINOIS 


THOMAS PUMP CO. 


SINCE 1920 


PROCESS LIQUID PUMPS — CENTRIFUGAL PUMPS, 
RECIPROCATING, ROTARY & TURBINE PUMPS 


ra 
Representing 
Avrora Pump Company | 
John Bean Manufacturing Company 
J. S. Coffin, Jr. Co. 
Foster Pump Works 


Marlow Pump Div. — Bell & 
Gossett Co. 


Nagle Pumps, Inc. 
Ruthman Machinery Company 
Sier-Bath Gear & Pump Co. 


Wagener Steam Pump Division 
Canton Stoker Corp. 


A. R. Wilfley & Sons, Inc. 
HArrison 7-3400 
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Part III of the Act; extend freight 
forwarder regulation to certain 
shipper associations; facilitate the 
discontinuance of unprofitable pas- 
senger train operations; and clari- 
fication of the so called agricul- 
tural commodity exemption to 
motor carriers under Part II of the 
Act. 

The Chicago Association of 
Commerce and Industry filed a 
proposal with the railroads to in- 
crease the free time for unloading 
export shipments from two days to 
five days at Chicago. Railroads at 
Atlantic and Gulf ports allow 
seven days free time and at Pacific 
Coast ports ten days. Hearings have 
been held by the various commit- 
tees, and a disposition is now being 
awaited. 


Revise Rules 


Changes in the Rules of Practice 
before the I.C.C. became effective 
November 1, 1955. These revisions 
are the result of interested parties 
filing suggestions to a request of 
the Commission in August, 1952, 
in-Ex Parte No. 55. Among several 
things it amends is changing the 
time for filing replies to pleadings 
generally from 10 days to 20 days, 
and the time for filing exceptions 
to an officer’s report from 20 days 
to 30 days. 

There has been much contro- 
versy over the Hoover Commis- 
sion’s report on “Legal Service and 
Procedure” which was issued in 
April of 1955. This report would 
affect the Class “B” practitioner 
appearing before the I.C.C. and 
has been much discussed over the 
entire country as to its advantages 
or disadvantages. 

On April 1, 1955, the Commis- 
sion dismissed the government's 
complaint seeking an estimated $2 
billion reparations in alleged ex- 
cessive charges from the railroads 
for the period 1941 to 1946. The 
Department of Justice filed a peti- 
tion for reconsideration and on 
June 30 railroads filed their reply. 
At present a decision is awaited 
from the Commission. 

President Eisenhower appointed 
Louis S. Rothschild as Under Sec- 
retary of Commerce for Transpor- 
tation to succeed Robert B. Mur- 
ray, Jr., who resigned. Mr. Roths- 
child had been chairman of the 


Federal Maritime Board and “ae =i 


~ 


etsy 


. 
: 
: 
; 
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ministrator of the Maritime Ad- 
ministration since June, 1953. 

George W. Laird, I.C.C. Secre- 
tary since October 19, 1953, retired 
on February 28, 1955. He had been 
with the Commission since 1910. 
The new Secretary is Harold D. 
McCoy, a native of Sparta, Wiscon- 
sin, who took office on March | 
1955. Mr. McCoy was assistant 
Chief Examiner and has been with 
the Commission since 1921. 


During 1955 the Interstate Com- 
merce Commission had three com- 


’ 


missioners leave. J. Hayden All. | 


dredge after 16 years of service re- 


signed on October 31. Hugh W. | 


Cross, a member of the Commis- 
sion since 1949, resigned on No- 
vember 25. One member, J. Mon- 
ree Johnson, retired on December 
31, but has been asked by President 
Eisenhower to remain for three 
months. President Eisenhower ap- 
pointed an Atlanta attorney and 
Democrat, Rupert L. Murphy, to 
fill the unexpired term of Hugh 
Cross. Mr. Murphy is 46 years old 
and is representative of the Ameri- 
can Cotton Manufacturers Insti- 
tute and traffic manager and attor- 
ney for the Georgia-Alabama Tex- 
tile Traffic Association. His term 
will expire December 31, 1957. The 
other vacancy was filled by Presi- 
dent Eisenhower’s appointment of 
Robert Walter Minor, first assist- 
ant to Deputy Attorney General 
William Rogers. Robert Minor, a 
36 year old Republican, is the 
youngest member ever appointed 
to the Interstate Commerce Com- 
mission. He succeeds J. Hayden 
Alldredge whose term expires. on 
December 31, 1958. 


Limit Liability 


Railroads and motor carriers 
have filed a rule in their respective 
classifications which would limit 
carrier’s liability on a shipment to 
$3.00 per pound. Excess value 
would be charged for at the rate 
of ten cents for each $100.00 or 
fraction thereof. These respective 
proposals have been designated as 
Ex Parte MC-49 and Ex Parte No. 
197 and were heard at a prehear- 


ing conference by I.C.C. Examiner 
Russell at Washington, D.C., on 


January 23, 1956. Further hearings 
will be held throughout the coun- 


E try at times to be designated. 


_ The economist and transporta- 


2 


_ DANLY 


} 
mechanical 


presses 


The New Autofeed .. . 


Higher capacity in both tonnage and speed, with fully automatic stock 
feeding, makes this the truly modern press for high speed production 
stamping. Costly press downtime is greatly reduced because of sub- 
stantially greater frame rigidity which reduces vibration at higher oper- 
ating speeds. For this reason your dies last longer between grinds. 
Available from 50 to 800 tons in extra heavy construction. 


DANLY MACHINE SPECIALTIES, INC. 


2100 South Laramie Avenue, Chicago 50, Ill. 


DAILY OVERNIGHT SERVICE 


Hohman & Hill 


INCORPORATED 


Electric Motors 


SALES - REPAIRED - REWOUND 


¢ 


MANUFACTURERS OF | _ 
CARBON BRUSHES” |. 


ELECTRICAL CONTRACTORS | — 


TERMINALS 
CAGO—KEnwood 8-4300_ 
Heavy Hauling (Steel ) Division | 

; icago 8-4522 


1420 WEST DICKENS AVENUE | 


CHICAGO 14 ac 
Lincoln 9-6321 _ 
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NORTH to 


WISCONSIN 


AND UPPER MICHIGAN 


Terminals in 20 key Wisconsin cities 
—more than 650 units of rolling stock 
and highly trained personnel provides 


you with fast, efficient, dependable 
service, second to none! In addition 
the very latest traffic and inter-ter- 
minal communication facilities help 
us to keep a constant eye on your 
: shipments from time of pick-up to 
oe final delivery. Garages, repair and 
< Maintenance shops Keep equipment 
~ in “tip-top” operating condition at 

all times—a safeguard against break- 
downs — an assurance of delivery 
without delay! 


abl SERVICE... EVERY NITE! 


Daily overnight service 
between all Wisconsin- 
Michigan terminal 
points and Chicago is 
maintained. Trans-con- 
tinental motor and air 
freight connections 
} provide service as fast 

as 48 hours to either 


- >. CHICAGO 


WP. GREEN BAY 


= 1970 SOUTH BROADWAY 


| TRANSPORTATION 
COMPANY 


$2222 S. WESTERN AVE 
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INDEX OF REVENUE FREIGHT CARLOADING 
(1947-49= 100) 


1935 ‘36 37 “38 39 40 41 


| tion executives predict 1956 to be 

a good year even surpassing 1955, 
| the best year in history. Transpor- 
| tation economies will depend upon 
| the economy of the entire country. 
All phases of transportation have 
| plans for large equipment and 

plant facility improvements during 


‘42 ‘43 '44 45 


46 47 48 49 50 5) ‘52 53 '54'55°° 


1956. These improvements could 
in many instances go beyond the 
all time highs. This will also be a 
year of much federal legislation re- 
garding transportation, and the 
previously mentioned bills will un- 
doubtedly be considered by this ses- 
sion of congress. 


Railroad Freight Volume Up 


| Despite Equipment Shortage 
| 


URING 1955 the nation’s rail- 
| roads transported approximate- 
ly 620 billion ton miles of freight, 
an increase of 13 per cent over 1954 
and higher than the levels of 1952 
| and 1953. The railroads passenger 
miles totalled 28.5 billion which 
was a drop of 2.7 per cent from 
1954. Operating revenues of the 
railroads was up by 7.6 per cent 
over 1954. The rate of return on 
net investment for 1955 will be 4.15 
~per cent as compared with 3.28 per 
cent for 1954. 

Car shortages once again plagued 
the railroads reaching a peak 
shortage during the week ending 
October 29 when there was a daily 
average of 22,659 cars short. Owner- 
ship of cars continued to recede as 
retirement of cars exeeeded new 
installations. As of June 1, 1955, 


» 


cars on order were 17,030 and by 
December 1, had increased to 103,- 
685. The increase was due to the 
Interstate Commerce Commission 
making the Ex Parte 175 increases 
a permanent part of the rate struc- 
ture and the government resum- 
ing issuance of certificates for rapid 
amortization. Carloadings for 1955 
will surpass 1954 by 11.6 per cent. 


New Service Grows 


The rapid development of “pig-_ 
gyback” service during 1955 helps 
restore some of the freight lost by 
railroads to trucks. A great many 
railroads inaugurated this new 
service to their operations. The In- 
terstate Commerce Commission 
found rates to be just and re 
able for six eastern railroads for 
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transporting freight in trailers-on- 
flat-cars. It also held that the motor 
vehicle transportation in connec- 
tion with such movements in ter- 
minal areas collection and delivery 
service, which is incidental to trans- 
portation by railroad, and may be 
performed without motor carrier 
certificate. Report issued in I & § 
Docket 6214, “Trailer on Flat Cars 
— Eastern Territory.” 

The eastern railroads in order to 
regain trafic reduced volume rates 
effective June 16. All eastern rail- 
roads established a reduced scale 
of volume rates on less carload 
shipments of 5,000 pound or more. 
The rates are the same as the vol- 
ume rates which became effective 
March 24, 1955, on local traffic 
moving via the Pennsylvania and 
Maryland and Pennsylvania Rail- 
roads. The Interstate Commerce 
Commission refused to suspend. In 
another case the railroads cancelled 
their pick-up and delivery charge. 
The Interstate Commerce Commis- 
sion refused to suspend a tariff can- 
celling the ten cents per 100 
pounds charge for pick-up and de- 
livery service for the account of 
major railroads in eastern terri- 
tory. The tariff became effective 
February 16. The railroads ex- 
pressed to the Commission that the 
charge was costly to collect and was 
a “nuisance” to their patrons. 


Operating Economies 


Operating economies which the 
railroads instituted in 1954 were 
carried on into 1955 to help keep 
in the bounds of shrinking reve- 
nues. Material prices and wages for 
most of the railroads’ employes in- 
creased during 1955; and since 
their costs consist of 90 per cent of 
the railroads’ operating expenses, 
they exerted a great deal of pres- 
sure on the railroads’ narrow profit 
margin. 

To recapture these expenses of 
operation the railroads filed with 
the Interstate Commerce Commis- 
: sion on December 30, 1955, a tar- 
iff providing for a 7 per cent in- 
crease in freight rates and charges. 
The Commission has designated 
this proceeding as Ex Parte 196 
and has instituted an investigation 
_ into the reasonableness and lawful- 
_ ness of 


: 


~ 


special rules of practice to be fol 
lowed in the proceeding. The tar- 
iffs were scheduled to become ef- 
fective about February 25, 1956. 
The carriers have agreed to make 
refunds if the increases are allowed 
to become effective and are later 
found to be unjustified 

The Freight 
Committee — Eastern 
has submitted 
N-1150-3 


Trafhc 
Railroads — 
Docket Bulletin 
proposed to in- 


General 


which 


137 


between points in Official Terri- 
tory by 20 cents per 100 pounds. 
From the standpoint of the rail- 
roads the economic trends are for 
a good year in 1956. If they can 
overcome their increases in wages, 
materials, and payroll taxes, the 
railroads plan on large equipment 
purchases and more modernization. 
As of the beginning of 1956, the 
railroads had on order over 100,000 
new freight cars, over 900 locomo- 
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Motor Carriers Handle Record 


Volume Tonnage During 1959 


Mero carriers subject to the 
Interstate Commerce Commis- 
sion on regulations broke trucking 
history records during 1955. Not 
only did they recover from the 
slump in 1954, but they surpassed 
the record of 1953. Gross revenues 
of motor carriers subject to the 
I.C.C. are to approach $5.4 billion 
for 1955 as compared to $4.7 bil- 
lion for 1954 and $4.9 billion for 


1953. This is an increase of approx- 


imately 15 per cent over 1954. 
Intercity truck tonnage trans- 
ported by I.C.C. Class I motor car- 
riers for 1955~is expected to ex- 
ceed 1954 by 14 per cent and 1953 
by 10 per cent. Trucks ton miles 
which slipped from 217.2 billion in 
1953 to 214.6 billion in 1954 will 
be about 244.6 billion in 1955. 
The trucking industry spent 
about $2.5 billions for new equip- 


ment in 1955 which is 12.5 per cent ~ 
~more than in 1954. 


One of the most controversial 
subjects in Illinois during the last 
year was Docket 10760 MC which 
is before the Illinois Commerce 
Commission. An examiner's pro- — 
posed report issued on July 28, 
1955, recommends among other 


things that the Commission order — 
all motor carriers operating in IIli- 


Ne a Trt al Se ake 


nois to publish, maintain and 
charge a uniform scale of class 
rates on intrastate traffic, which 
scale of rates would be the mini- 
mum for all carriers. It also in- 
cludes cancellation of all commed- 
ity rates under 5,000 pounds, ex- 
cept those applicable on iron and 
steel articles. 


Concerns Shippers Toe 


Proposal 23880 of Central States 
Motor Freight Bureau is of much 


concern to both carriers and ship- 


pers alike. The present proposal 
with amendments now reads to: 
1. Cancel all less truckload and 
any-quantity exception ratings. 2. 
Increase rates on truckload excep- 
tion rated trafic by 7 per cent. 
3. Publish a new Rate Basing Tar- 
iff which will correspond with that — 
“now used by the railroads. 4. Pub- _ 
lish a new class rate tariff to be 
governed by National Motor 
Freight Classification A-2, which 
will name rates corresponding with 
the railroad Docket 28300 scale, 
plus the Ex Parte 175 increase of 15 
per cent plus an additional 7 per 
cent, such rates to apply on ship- 
ments weighing 5, oe pounds 
more. Th would be st sees : 
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Transport Co. 
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FOND DU LAC 


WIS. RAPIDS 


ject to an arbitrary 45 cents per 100 
pounds on shipments weighing less 
than 2,000 pounds and 20 cents per 
100 pounds on shipments weighing 
2,000 to 5,000 pounds. 

Most of the motor carrier bu- 
reaus have proposals for rate in- 
crease on their agenda. Generally 
they are proposals for a straight in- 
crease of 7 per cent. During 1956 
the motor carriers will be faced 
with wage increases, contributions 
to health and welfare funds, and 
other increases which will greatly 
affect their operating ratios. 

Even though the industry is 
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faced with these problems, the car- 
riers as a whole are very optimis- 
tic about the economic develop- 
ments of 1956. They expect to 
break all previous records and will 
continue to develop a_ stronger 
transportation system for the na- 
tional economy. The outlook at 
present is for large equipment pur- 
chases, building of more terminals, 
and the continual mergers and 
consolidations of carriers. The out- 
look for 1956 to remain high also 
depends on the nation’s general 
economy remaining high. 


Airlines Increase Express, Mail, 


Freight and Passenger*Business 


Gee three airports han- 

dled close to 10,000,000 
passengers in 1955, or over 1,400,- 
000 more than in 1954. Midway 
Airport, still the world’s busiest, 
was busier than ever. So was Meigs 
Field; and at O'Hare, Chicago In- 
ternational Airport, the start of 
scheduled passenger service last 
October 30 lifted plane and passen- 
ger traffic there to record totals, 
also. 

More express, more freight and 
more mail, too, were carried to and 
from the city by air last year than 
ever before. Flight frequencies were 
substantially increased with the 
addition of a number of new serv- 
ices by individual scheduled car- 
riers. At the same_time, new, larger 
and faster aircraft appeared in the 
skies over Chicago and on the run- 
ways, including the first turbo-prop 
airliners to serve the city. 


Expansion Keynote 


Expansion was the keynote at all 
three airports to handle and accom- 
modate the growing volume of 
trafic. Customs and immigration 
facilities at Midway were enlarged 
to speed the clearance of interna- 
tional air passengers. Ticket coun- 
ter, passenger waiting room and 
operations offices were improved, 
enlarged and renovated by indi- 
vidual airlines in both the main 


and international passenger termi- 
nal buildings, and various improve- 
ments were made to facilitate the 
handling of baggage, freight and 
other air cargo. Extension of the 
runway at Meigs on Chicago’s lake 
front was completed, enabling the 
field to take care of any twin- 
engine executive aircraft now fly- 
ing. Major improvements were at 
O'Hare, where with the completion 
of a passenger terminal building 
and the construction of a new, in- 
strumented runway, the first stage 
of development of O’Hare as Chi- 


_ cago’s major airport was concluded. 


As might be expected, employ- 
ment gained as more people were 
needed to handle the growing vol- - 
ume of air traffic and the increase 
in flight operations. Further sub- 
stantial increases in employment 
are in the offing with the antici- 
pated increases in operations at 
O’Hare this spring. ~ 

Approximately ten per cent of 
scheduled passenger flights now are 


~eperating out of O’Hare. Their - 


number will be increased as soon 
as operations offices of Capital — 
Airlines, Eastern Air Lines, North 
Central Airlines and Braniff Inter- 
national Airways are completed to 
permit the start of service by these 
additional carriers at the field. At 
present only five of the ten do- 
mestic passenger airlines serving 
Chicago have inaugurated dual air- _ 


AG ye eS 


2 toe 


MARCH, 1956 


port operations, with flights from 
Midway and O’Hare. They are 
American Airlines, Northwest Air- 
lines, Trans World Airlines, United 
Air Lines and Delta Air Lines. All 
expect to increase flight frequen- 
cies at O'Hare during the current 
year. 

Despite the transfer of a portion 
of its trafic to O'Hare during the 
closing months of 1955, Midway 
recorded an overall gain for the 
year of 9.2 per cent over 1954 in 
plane movements and 15.1 per cent 
in passengers for a grand total of 
381,005 and 9,135,120, respectively. 
The scheduled airlines accounted 
for all of the increase. They oper- 
ated 304,276 flights at Midway, last 
year, or 15.5 per cent more than 
in 1954, and enplaned and de- 
planed 8,752,016 passengers or 16.3 
per cent more than the year before. 
Nonscheduled plane traffic, includ- 
ing private and other, conversely 
was down 10.4 per cent to 76,729 
plane movements, while the num- 
ber of passengers carried on these 
flights declined 6.7 per cent to 
383,104. 


Traffic at Meigs Up 


Plane traffic at Meigs was up 
20.6 per cent from 1954. A record 
56,178 executive, private and other 
nonscheduled aircraft landed and 
took off from the lake front air 
strip in 1955 compared with 46,573 
the year before, underscoring not 
only the popularity of the field 
but the growth in corporate air- 
craft ownership and use. A record 
169,226 passengers also passed 
through Meigs, which was an in- 


_ crease of 32.9 per cent over 1954. 
Another sizeable boost in traffic 


is expected this year as a result 
of the extension of the runway at 
the field from 2,800 to 3,945 feet, 
which will permit large twin-engine 
aircraft to land there. 

During November and Decem- 


ber, the first two months of their 


operation at O’Hare, scheduled 
passenger airliners added 8,510 


flights to the total 142,912 plane 
‘movements handled by the traffic 


control tower at the field in 1955. 
This compared with a total 117,461 
in 1954, including 5,875 landings 


and take-offs by Slick Airways, all- 


freight carrier, which was the sole 


_ scheduled airline operating at 
_ O'Hare prior to the entry of the 
certificated passenger lines. Sched- 
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uled arrivals and departures ac- 
counted for 114,691 passengers 
handled at the field out of a tetal 
471,170 in 1955. Military, private 
and other nonscheduled aircraft 
accounted for all of the 311,530 
passengers enplaning and deplan- 
ing at O’Hare the year before. 


Construction now in process at 
O’Hare is chiefly on airline opera- 
tional facilities, awaiting the shift 
of a portion of their flights from 
Midway. Hundreds of thousands of 
dollars already have been invested 
by the airlines at O'Hare and more 
will be during 1956. American 
recently completed construction of 
a nose dock and adjoining mainte- 
nance area and is about to begin 
the erection of a one-level cargo 
building which will be shared by all 
the airlines. It will measure 16,300 
square feet. 

The city’s investment in O’Hare 
now totals close to $20,000,000. 
Another $30,000,000 will be ex- 
pended over the next three years 
to carry out the master plan for 
the airport. Construction of a sec- 
ond, new instrumented runway is 
scheduled for 1956 along with the 
expansion of the present passenger 
terminal building, which is but the 
core of the terminal provided in 
the master plan. 


Air Mail at Midway 


All air mail is still handled at 


Midway. Plans for the establish- 


ment of an air mail field post office 
at O’Hare are being held in abey- 
ance by the Post Office Department 
until sufficient trips of value are 
scheduled to serve this airport. 


Total air mail handled at Chicago — 


in 1955 amounted to 21,604,585 
pounds compared with 26,072,874 
in 1954. While this would indicate 
a decrease of 4,468,289 pounds, 


volume of air mail actually in- 


creased approximately five per cent 
in 1955 over 1954. The decrease 


recorded in poundage was the re- 
}-sult of a new accounting procedure, 


placed in effect last October 1, 


which, the Chicago Post Office 
explained, requires the airlines to. 


make intra and inter company 
transfer on the field. Helicopter 
Air Service, operating 18 round 
trips Mondays through Fridays and 
seven round trips on Saturdays, 


during daylight hours, carried _ 
. 1,863,496 Rennes & mail last ye ar 


™ 
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compared with 1,850,850 in 1954. 
April 15, 1956, will mark the 
thirtieth anniversary of the first 
scheduled commercial air mail 
flight between Chicago and St. 
Louis. The trip was flown by 
Charles A. Lindbergh, pilot for 
Robertson Aircraft Corporation, a 
predecessor of American Airlines. 


Air express shipments originated Motor Freig ht Lines, Inc. 


and received at Chicago increased 


27.5 per cent in 1956 to 58,085,238 | pounced 1.206 
pounds from 45,552,071 the .year | CHICAGO, ILLINOIS 
before. 
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cago and Northern Illinois t =P i poli i 
POSE yeltmner ot “aii fretghi g inois to St. Paul and Minneapolis, Minnesota. 
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but judging from reports of indi- 
vidual airlines, volume increased 
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over 1954 in air freight tonnage 
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freight was even greater. Trans- 
Canada Air Lines carried 25 per 
cent more freight atop 7] per cent 
more air express between Chicago 
and major Canadian cities on its 
routes in 1955, due largely to the ee Oo U L ie VA fa D 
introduction of three weekly 

freighter flights Chicago-Toronto- 


Montreal. Pan American Airways, = M Dp L OY M E N T S iz RV | C E 
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- 
| per cent increase in _ passenger 


traffic at Chicago during 1955 com- 
pared with 1954, operating one 


Pe ee dough October. Pans BERT C. YOUNG & SONS, | 
fer a 12-month operation into Chi- f 
CORPORATION 


cago are currently under discussion 
in London, and commencing the 
first week in May, BOAC will be 
operating two weekly tourist class 
flights into Chicago from London. 
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mercial use, with the foresight in 
providing for the coming jet age in 
air transportation, will not only be 
a hub for transportation in the 
United States but also for the 
world.” 

Beginning in June, last year, 
TWA for the first time placed its 
transatlantic operations from Chi- 
cago on a year-round basis. It for- 
merly operated its one weekly 
round-trip overseas flight during 
the spring and summer months 
only. 

Air France, which has been op- 
erating two weekly Chicago-Paris 
flights, is adding direct service to 
Frankfurt, Germany, in April, 
1956. New also is the through 
Chicago-Caracas, Venezuela, daily 
DC-7 service inaugurated by Delta 
Air Lines. 

Trans-Canada, in 1955, enjoyed 
the greatest year of its operations 
in Chicago with a 23 per cent in- 
crease in passenger revenue over 
1954 for a gross of nearly $1.25 
million locally. It was the first air- 
line to introduce the turbo-pro- 
pellor Viscount aircraft to Chicago. 
This year the line is stepping up 
its present five daily Viscount 
flights out of Chicago to six. 

Capital, which introduced the 
Viscount on its domestic routes in 
July, now has 17 daily Viscount 
flights in and out of Chicago, in- 
cluding a non-stop aircoach Vis- 
count flight Chicago-Washington. 


Add New Services 


As a result of new route authori- 
zations by the Civil Aeronautics 
Board in 1955, Chicago is being 
provided with many new competi- 
tive services. Late this spring, 
Capital will begin service for the 
first time between Chicago-New 
York and Chicago-Buffalo. On 
October 30, 1955, additional flights 
between Chicago-New York were 
provided with the inauguration of 
service between the two cities by 


{Northwest after 19 years of effort 


before the CAB. During 1955, also, — 
United inaugurated non-stop serv- 
ice to Portland and Seattle, success- _ 
fully concluding a 10-year effort to 
have a route restriction lifted by 
the CAB. Early this year, it inaug- 
urated service to Pittsburgh and to 


_Kansas City. TWA, on February 1, — 
inaugurated Chicago-Denver serv-_ 


ice with six daily fligh 
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flying Chicago-Detroit. On January 
15, American inaugurated daily 
nonstop DC-7 service between Chi- 
cago and San Francisco-Oakland, 
also as a result of the recent CAB 
awards. 

New services, O'Hare, soaring air 
travel, all added up to higher air- 
line payrolls in Chicago. Between 
January 1, 1955, and January 1, 
1956, the number of persons em- 
ployed in Chicago by Northwest 
increased from 190 to 225; by Air 
France, 15 per cent; by Eastern 
from 234 to 271; by Pan American 
from 42 to 66 with an additional 
ten per cent increase planned in 
1956, and by United, sole airline 
headquartered in Chicago, from 
2,726 to 2,982. Delta’s employe 
total reached 405 at the close of 
the vear. 


Stewardess School 


American has 1,730 employes on 
its payroll in Chicago at present 
compared with 1,565 a year ago. 
Their number will be increased 
further in 1956. At its system 
stewardess school, located at Mid- 
way Airport, the airline trained 553 
stewardesses in 1955, largest num- 
ber for a single year in its history. 
There will be a new record in 1956 
when nearly 700 girls are sched- 
uled for training programs. Amer- 
ican moved its regional and district 
sales offices to new quarters in the 
new Prudential Building in Febru- 
ry, 1956, under a long-term lease, 
and was slated to move its reser- 
vations office there in March. To- 
gether with the ticket office recently 
opened in the lobby of the Pru- 


dential Building, American now 


has a total of eight in the Chicago 
area. 

TWA’s Chicago payroll rose to 
1,000 employes last year. The air- 
line celebrated its thirtieth anniver- 
sary in 1955, and on February 5, 
1956, the tenth year since the start 


of its international service. 


_-New equipment placed in Chi- 
cago service last year, in addition to 
the Viscount, included Super G 
Constellations and DC-& B aircraft. 
More will be placed in operation 


during 1956. Additionally DC-6A, 


15-ton capacity all-cargoliners were 
Be Placed in service by United and 
_ American to handle the ever-in- 


_ creasing pomume of air pee: 
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Shipping Via Great 


HE time is here when the 
is of almost three cen- 
turies are being realized. Chi- 
cago stands on the threshold of 
being a great world port in the 
heartland of North America. With 
Pe. the city’s assumption of this role, 
_ the challenge and potential of the 
_ marvelous system of connected in- 
land rivers and seas comprising the 
Great Lakes-St. Lawrence basin 
will be fulfilled. 

It is the culmination of the idea 
that intrigued men ever since the 
latter part of the 17th century, 
_ when French explorers reach the 
_ tip of Lake Michigan via the St. 
Lawrence river and the Great 
Lakes. 


ie 


Envision Seaway 


Also, almost three hundred years 
ago, the Frenchman Louis Joliet, 
_ first white man to explore the up- 
per Mississippi, in a report to the 
French governor of Canada said, 
“It would only be necessary to make 
a canal by cutting through a half 

_a league of prairie to connect the 
_ Great Lakes and the entire Missis- 


~\ 


way 


seaway era. Work is more than 
9 per cent completed on_ initial 
Chicago Regional Port district fa- 
cilities in Lake Calumet. A dyna- 
mite blast last November 2 started 
the long awaited construction on 
the Calumet-Sag navigation im- 
provement project to connect ade- 
quately the Great Lakes and the 
verdant Mississippi valley. 

Six hundred miles away in a 


treacherous stretch of the St. Law- | 


rence to the east of Lake Ontario, 
giant earth moving machines are 
carving dam and lock sites and 
navigation channels in the clay and 
glacial till as work progresses there 
on the billion dollar St. Lawrence 
seaway. 

The seaway, scheduled for com- 
pletion in 1959, will open the 
American mid-continent, most pro- 
ductive region on earth, to greatly 
expanded salt water commerce. 

As a result of the city’s destined 
role as a deep water port sharp rises 
in wholesale and retail trade and 
employment are expected in the 
Chicago Metropolitan area. 


It is estimated that the area’s 


wholesale trade, which now has 
reached 17 billion dollars a year, 
could climb to 22 billions annually 


cago 
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lakes Increases 


Start on harbor and sea- 


projects gives Chi- 
area bright outlook 


when waterway improvements un- 
derway are completed. 


The area’s retail trade, now 
about $7.1 billion, could increase 
to $9.5 billions because of employ- 
ment and population increases 
expected. 


The establishment of the port 
could create a total of 890,000 new 
job opportunities. Employment 
directly connected with water 
transportation may total 40,000 
compared to about 3,000 at present. 
The larger figure includes the crews 
on the increased number of ships, 
barges, and tugs; the workers in the 
Lake Calumet terminal; and those 
in the offices of ship owners, agents, 
and_ brokers. 


Water Borne Cargo 


Chicago total water borne cargo 
volume is expected to reach 85 
million tons a year when the St. 


“Lawrence and Cal-Sag projects are 


completed. The volume of the port 
of Chicago freight last year approx- 
imated 41,600,000 tons, about 30 
per cent above the 32,050,852 tons 
of 1954, a figure that represented 
about twice the volume of the 
Panama canal and more than three- 
fourths of the annual ng of the 


Suez canal. 


mE sepsis through — 
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Cal-Sag last year, although final 
figures have not yet been deter- 
mined, was believed to have reached 
or exceeded the four million ton 
mark, a new record high despite 
the almost impossible conditions 
such as numerous low over-hanging 
bridges and a channel so narrow 
as to prohibit passage of two single 
tow barges at a time. 

The United States Army Corps 
of Engineers estimates that barge 
traffic in and out of Chicago, alone 
will reach 18,000,000 tons a year 
upon completion of the widening 
of the Cal-Sag, the 16.2 mile long 
waterway that links the Great 
Lakes-Mississippi river waterway 
system by joining the Sanitary and 
Ship canal with the Little Calumet 
river. 

Completion of the Cal-Sag chan- 
nel improvement will provide 
water transportation to the great 
agricultural and industrial regions 
bordering the Illinois and Missis- 
sippi rivers to the Gulf of Mexico, 
the Missouri river to Sioux City, 
Iowa, the upper Mississippi to St. 
Paul and Minneapolis, and the 
Ohio river to Pittsburgh. 


Best Inland Route 


The Mississippi river system is 
the greatest inland water route 
known to the world. Chicago, be- 
cause of its location, is the one and 
only interchange point between 
this system and the Great Lakes- 
St. Lawrence system. Mississippi 
river trafic in 1955 was approxi- 
mately 84,876,000 tons, about three 
per cent above 1954, despite low 
water conditions. Tonnage on the 
Great Lakes in 1955 totaled about 
231,079,600, an increase of 20 per 
cent from 1954. 


Overseas commerce through the 
Great Lakes rose to an estimated 
525,000 tons (imports and exports) 
from 419,396 tons in 1954. Sub- 
stantial importation of cement and 
steel to alleviate shortages was an 
important factor in the rise in 
foreign commerce. It is now esti- 
mated that more than 36 million 
tons of cargo will be carried 
through the seaway in 1959, the 


-year the waterway is scheduled for 
completion. 


Foreign shipping then on the 
Great Lakes will have come a long 
way since it was started about 1854, 


when small, adventurous schooners 
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beat their way down the Lakes 
through primitive locks and canals 
of the St. Lawrence. 

The seaway, being constructed 
jointly by Canada and the United 
States, will accommodate ships up 
to 700 feet in length, 75 feet in 
beam, and loaded to a maximum 
draft of 244% to 25 feet. Ships up 
to 2,000 ton capacity and 14 feet 
draft now are in use. Chicago, with 
the completion of the seaway, will 
be accessible to modern cargo liners 
of about 10,000 ton capacity. 

Waiting for these ships will be 
Chicago’s initial Lake Calumet 
harbor facilities. ‘The Chicago Re- 
gional Port district, which will 
operate the facilities, went into 
business last September 29 when 
first funds were made available for 
construetion. A check for $22,874,- 
666 was turned over to the port 
district by investment bankers in a 
ceremony held. in a _ conference 
room ‘on. the 21st floor of the Con- 


| tinental Illinois National Bank and 
| Trust company. 


The transaction 
was,the signal for the start of work 
next day. 

A week -before the check was 
presented to the port district, an 
underwriting firm headed by Glore, 
Forgan & Co. and Halsey, Stuart & 
Co. made an offering of 24 million 
dollars in revenue bonds bearing 
4 per cent interest and maturing 
July 1, 1995. The difference in the 
amount of the check and the bond 
issue was because of earnest money 
deposit and financing charges. 


Harbor Development 


Earlier last year, the city council 
authorized the city to deed Lake 
Calumet and some adjoining prop- 
erty to the port district for develop- 
ment of the harbor and port facili- 
ties. Involved in the city’s deed 
were about 2,500 acres, including 


| lake bed. “Ss 


The initial port development 
consists of a 70 acre, 21 foot deep 
ship and barge mooring basin 
flanked by 5,700 feet of steel docks 
and about 125 acres of land upon 
which are being built three transit — 
sheds, a warehouse, two 6% million 
bushel grain elevators, and an ad- 
ministration buildirfg. 

It is expected that the entire 
2,500 acres of land and water at 
Lake Calumet eventually will be 
developed into a commercial and — 
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industrial harbor costing some 59 
million dollars. 

The initial facilities are sched- 
uled to be completed in April, 1957. 
Work on five of nine construction 
contracts totaling an_ estimated 
$19,038,905 is in progress. The 
contract on which the most work 
has been done is for the site prep- 
aration, drainage, paving, and un- 
derground facilities. This contract 
is about 32 per cent completed. 

The port district expects harbor 
installations to be about 40 to 50 
per cent completed by Labor day. 
It is believed that the transit sheds 
and warehouse will be ready for 
partial occupancy August | and 
complete occupancy November 1. 
The grain elevators are scheduled 
for partial operation about next 
January. 

Leases for the transit sheds have 
been executed with the North Pier 
Terminal company, Packers ‘Ter- 
minal and Warehouse corporation, 
and Overseas Shipping, Inc. North 
Pier Terminal, oldest and largest 
warehouse and marine terminal 
operator in the midwest, has leased 
the largest of the three sheds for 
the period from Jan. 1, 1957 to 
July 1, 1970. Packers and Overseas 


have leased their sheds from date 
of completion to July 1, 1975. 
Open bulk dock areas also have 
been leased by Overseas and North 
Pier. 

The grain elevators have been 
leased for 40 years by Rice Grain 
corporation and Illinois Grain cor- 
poration, the latter being a farmer 
cooperative affliated with the Illi- 
nois Agricultural association. An 
agreement has been negotiated 
among the port district, the state 
of Illinois, and the Rock Island 
railroad for construction of tracks 
into port property. 


Import Tonnage 


Though complete overseas ‘ton- 
nage figures for 1955 have not been 
announced by the Army Corps of 
Engineers, 1955 import tonnage for 
the port of Chicago is estimated at 
95,000 compared with 69,095 in 
1954. Export tonnage is estimated 
at 124,772 against 96,352 a year 
earlier. 

Five lines 


foreign steamship 


served Chicago for the first time. 


last year in the Great Lakes-over- 
seas commerce. They were the 
French line, Finnish North Ameri- 
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can (known as Finlake) line; Niag- 
ara line, Montship-Capo line, and 
the Walenuis line. British ships for 
the first time in ‘history tied up in 
Chicago. The first was the ‘Man- 
chester Pioneer, a 2,700 ton cargo 
carrier which docked at Navy Pier 
for unloading and later picked up 
600 tons of lard at 95th St. for its 
return trip. Navy Pier was opened 
to shipping last year for the first 
time since Norway’s Fjell line used 
the dock facilities in 1939. 

The number of overseas ship 
arrivals at the port of Chicago in 
1955 totaled 252, a gain of 36 from 
1954. 

Overseas arrivals in Chicago 
since 1948 have increased as fol- 
lows: 


1949 — 64 1953 — 193 
1950 — 80 1954 — 216 
1951 — 90 1955 — 252 
1952 — 136 


Including vessels in the lakes 
trade between United States and 
Canada, 497 ships from foreign 
areas came to Chicago in 1955, 
against 435 in 1954. Figures from 
1949 through this year shown also 
omit Canadian arrivals. 

The 1955 overseas arrivals in 
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Chicago included 31 ships from the 
Netherlands, 93 from Germany, 36 
from Sweden, nine from Finland, 
13 from France, three from Italy, 
64 from Norway, two from Britain, 
and one from Cuba. These ships 
squeezed through the 14 foot canal 
between Montreal and Ogdens- 
burg, N. Y., a distance of 118 miles 
with 22 locks that accommodate 
vessels no more than 252 feet long 
and 44 feet wide. They also passed 
through the seven locks of the 28 
mile Welland canal from Lake On- 
tario to Lake Erie, around Niagara 
Falls. 

The increasing use of these re- 
stricted facilities by foreign ship- 
ping companies bespeaks _ their. 
eagerness to establish themselves in 
the potentially bountiful Great 
Lakes trade before the deep water 
seaway is completed. 

Also last year, at long last, the 
chances of the United States flag 
returning to the Great Lakes atop 
the mast of an American ship en- 
gaged in world trade appeared to 
be vastly improved. 

The government’s St. Lawrence 
Seaway Development corporation 
said that contracts for construction 
and design of the seaway as of De- 
cember 8 totaled $12,948,500. The 
Seaway Authority reported that as 
of November 25 a total of 25 con- 
tracts valued at about 50 million 
dollars had been awarded for con- 
struction and engineering services. 
Work completed on the seaway 
project stands at about 15 per cent 
of total contracts awarded. 

Ground breaking for the Cal-Sag 


| improvement project last Novem- 


ber followed a 4 million dollar 
Congressional appropriation. Work 
got underway at the west end of 
the channel, near its junction with 
the Sanitary and Ship canal, 20 
miles southwest of the loop. Work 
on this first phase of the $188,200,- 
000 project involves widening of 
the west three miles of the channel. 

The seaway project calls for an 


improved channel 27 feet deep. In 


order that cities bordering on the 
Great Lakes and located west of 
Detroit may get the greatest bene- 
fit from the project, present chan- 
nels at Detroit and in the Straits 
of Mackinac will also have to be 
deepened to 27 feet. The upbound 
channel at Detroit is now 21 feet 


deep, and the downbound channel | 


25 feet deep. 
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Steel Industry Continues Record Pace 


Chicago area retains production title; 
makes 19.7 per cent of nation’s output 


HICAGO district steelmaking 

capacity and steel production 

rose to record highs in 1955; 
and in so doing, the area comfort- 
ably retained its grip on the title 
of top steel center of the United 
States. However, the performance 
in both departments was not quite 
as impressive as had been the case 
in recent years. 

The net increase in steelmaking 
capacity was 241,000 tons. This 
added only about one per cent to 
Chicago area capacity, compared 
with a gain of two per cent for the 
nation. The gain resulted from up- 
rating of existing facilities by 
higher efficiencies derived from im- 
proved steelmaking rather than 
building of additional furnaces. 

The Chicago capacity increase 


%e OF RATED CAPACITY _ 
no) 


Inland Steel Company’s new semi-automatic 


mill for rolling wide flange beams 


in 1955 was the smallest for any 
of the last six years, or since the 
major expansion program was in- 
itiated. During that period, Chi- 
cago’s capacity has risen over 35 
per cent, while national capacity 
has moved up 29 per cent. Chicago 
now possesses 19.2 per cent of na- 
tional capacity, compared with 18.4 
per cent six years ago, 

Chicago’s production of steel in 
1955 conformed closely to its share 


WEEKLY STEEL OPERATING RATE 


, 


of national capacity. With 19.2 per 
cent of the aggregate capacity, it 
achieved 19.7 per cent of total steel 
production. In accomplishing this, 
Chicago utilized its facilities at 
94.3 per cent of capacity, versus 93 


At the beginning of 1955 it was 
believed generally that the steel 
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concerned. Chicago had no furnace 
construction under way and activ- 
ity for the industry as a whole was 
limited. It was felt that the bulk of 
activity last year would center in 
modernization and expansion of 
existing facilities for turning out 
finished steel products. 

The unprecedented demand 
for steel which developed in 1955 
caused steelmakers to take a second 
look at the capacity situation. The 
re-study by the industry and the 
government sparked another drive 
for expansion and by the end of 
the year most major steel compa- 
nies had announced plans for ex- 
pansion covering the next three to 
five years. Consequently, 1956 will 
be an active year in construction 
of basic steelmaking facilities na- 
tionally and in the Chicago district 
as well. 

Chicago district steel production 
in 1955 was 23,048,441 net tons. For 
the country, output was 117,000,566 
tons. Chicago-output increased 25 
per cent over 1954 while the coun- 
try’s production was registering a 
32.6 per cent gain. For both Chi- 
cago and United States, the outputs 
were new all-time highs, eclipsing 
previous records hung up in 1953— 
Chicago by 6.8 per cent and the 
nation by 4.8 per cent. 

The roll of Chicago steelmakers 
remains unchanged from 1954, and 
no additions or withdrawals are 
projected for the near future. Only 
two plants failed to establish new 
production records in 1955, and in 
several instances the gains were con- 
siderable, resulting from notable 


' capacity increases in_recent years. 


Increase Capacity 


Three plants increased their 
steelmaking capacity during 1955, 
two significantly and one in a mi- 
nor way. In each case, the increase 
was made through improvements 
of facilities and operating practices 
and not by constructing new fur- 
naces. One plant lowered its capac- 
ity by reappraising the ratings of 
its electric furnaces. 

Demand for steel in 1956 should 
be a little stronger than it was in 


1955. If the record 1955 usage is” 


exceeded, more than 79 million net 
tons of finished steel will have to 
be consumed in United States 
plants. There will be more people 
to use steel, for population is 


i , 


1 
> 
SS eet a 


MARCH, 1956 


PIG IRON PRODUCTION 


(Net Tons) 
— 1955 — — 1954 — 
Chicago US. Chicago WS: 
ADUAT es 1,220,167 5,784,653 1,166,628 53579,5 
be : 5,784,65: ,166,62% oy AS Hay ts} 
‘Nae nea . 1,140,222 5,502,369 1,037,188 4,810,554 
dae -_ 1,345,058 6,463,951 1,053,638 4,959,303 
aes . 1,294,028 6,384,639 980,163 4,502,566 
ILA noo See 1,383,151 6,804,935 1,033,784 4,615,596 
que Bee ee een 1,358,376 6,543,666 1,027,541 4,724,150 
lay 1,310,230 6,390,559 1,009,893 4,626,184 
LURE TIS Ghee, seed hs Se) 390,1 I4 6,600,509 964,661 4,577,645 
September —_. — a EG ASIP IESKE) 6,706,871 913,776 4,461,822 
October ot Ses. oe eee 1,409,510 6,965,273 1,043,883 4,986,527 
INovem Der 2220 1,324,180 6,699,890 1,109,111 5,257,744 
December - 1,374,987 6,953,516 1,205,811 5,586,513 
Total 15,929,203 77,800,881 «12,546,077 —=—«5 8,688,117 
Source: American Iron and Steel Institute. 
destined to grow. In 1955, it ex- nationally, expansion announce- 


panded 2.5 million people. Other 
steel consumption stimulants are 
the rising standard of living and a 
rapidly moving technology which 
obsoletes worldly possessions. 

During 1956 steel will be bought 
not only for current consumption 
but for later use. That means in- 
ventory building will be an aim. 
In the last year, consumers haven't 
been able to put away much. Prod- 
ding consumers to build inventor- 
ies, if they can, is the inevitability 
of steel price increases. 


Predict New High 


Steelmen bold enough to hazard 
an estimate talk in terms of a 1956 
annual production rate of 120 mil- 
lion net tons of steel for ingots and 
castings, although some are reluct- 
ant to predict beyond a_record- 
breaking first half with 60 million 
tons. 

Demand of these proportions 
points up the need for steel expan- 


~ sion. It is a clear reversal of the 


trend under way a year ago. At that 
time, it was considered that expan- 
sion and modernization programs 
born of national defense - needs 
were practically concluded and it 
was currently a matter of letting 
demand catch up with capacity. 
As consumption mounted last 
year to tax capacity, Chicago mills 
felt the full impact. Chicago, al- 
ready a minus area—that is, one 
which consumes more steel than is 
made in it—had more business of- 
fered to its mills than they could 
accept. Consumers always prefer to 
obtain their requirements close to 
home so-as to benefit from the min- 


- imum transportation charges. 


Under such pressure, locally and 


. 
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ments started coming out last Sep- 
tember. A survey by the American 
Iron and Steel Institute shows that 
iron and steel companies plan to 
add another 15 million tons to the 
nation’s steelmaking capacity with- 
in the next three years, with more 
to come. This increase, already 
under way, is at the rate of about 
5 million tons a year, and repre- 
sents a sharp stepping up of the 
industry’s expansion over the past 
ten years, which was at the rate of 
about 31% million tons annually. 

Since end of World War II, steel- 
making capacity has expanded by 
36 million tons, or 40 per cent, to 
a total of 128,363,090 tons today. 
Additions planned would bring the 
total to 143 million tons. 


Chicago’s Share 


Details are not available as to 
what proportion of the new expan- 
sion planned will accrue to the 
Chicago district. However, several 
companies have announced enough 


of their intentions that it is safe | 


to conclude this area will get its 
fair share. 

Average weekly ingot production 
rate for the Chicago district in 1955 
was 95.1 per cent, compared with 
93 per cent for the United States. 
Corresponding figures were 78.2 
and 70.6 respectively, in 1954; 100.9 
and 95.6 in 1953; 86.7 and 84.8 in 
1952; and 104.3 and 101.7 in 1951. 
This index is computed by STEEL 
Magazine at the beginning of each 


week ‘as the ratio of scheduled pro- 


duction to capacity. : 

A tabulation of weekly operating 
rates for the Chicago district and 
the United States during 1955 fol- 
loWs} cca ae) gt ee ite 
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JUICY PROFIT: 
IN PATTIES 


The 


Assures absolute portion control 
Molds 2100 patties per hour 

Offers a variety of sizes and shapes 
From sandwich thin to steak thick 
Automatic patty paper feed | ~ 


MAive “WN ay 


@eeee® 


See your authorized Hollymatic dealer, or write 


HOLLYMATIC 


CORPORATION 
Dept. P, 433 W. 83rd St., Chicago 20, Ill. 


STAMPINGS 
METAL 


DESIGNERS — BUILDERS 
SPECIAL MACHINES, TOOLS 
DIES, MOLDS — 
PRODUCTION MACHINING 


Contract Manufacturing 


BLACKHAWK 
MACHINE 
CO. 


656 N. Albany Ave. 
Chicago 12, IIl. 
SAcramento 2-3440 


e 
} LDIS = 
| a jy 
ONE OF 
BACKB + SERVICE 


PERTY MANAGEMEN 
ties required to 

developing, ca 
can give owner! 

economy. Aldis 
n real estate for 
disposal of 


PRO 


Only agenci 
do the complete 
modernizing com 
the advantages © 
nager 
& Company, ma 
three-quarters of a century; 


(& 
gs 


: rvices to cee 
vides valuable COU orice and other cities. 
: ies in 
| properties 1 
d¢ommercia 


A.pis & COMPANY 
53 West Jackson Bou e 
CHICAGO 4 


A 7-0260 
Telephone HArrison 


es that have the facili 
job of managing, 
mercial properties 


MILLWRIGHTS — ENGINEERS 
ERECTORS — RIGGERS 


SINCE 1892 
Complete Plants Dismantled, Moved & Erected 


ALL TYPES OF MACHINERY 


J. McDONALD & CO. 


3708 Irving Park Blvd. 


WESTERN ENGRAVING 
AND EMBOSSING COMPANY 


SINCE 1901 


STEEL AND COPPER PLATE 


ENGRAVERS BLUE DEVIL 
SEES SUN SOCKET HEAD CAP SCREWS 
AND Sold only through authorized 
RAILROAD Industrial Supply Distributors. 


ANdover 3-0975 


4 


Se ae 


MATERIAL HANDLING — CONVEYORS AND 


COrnelia 7-5253 


123 NORTH WACKER DRIVE Carety Cocxer Conew Company 
CHICAGO 6, ILLINOIS — [8501 Avondale Ave, Chicago 31, IM | 
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STEEL INGOT PRODUCTION 


1932 
Per cent of Rated Capacity 
Week — Chi- Week — Chi- 


Ended cago U.S. Ended cago US. 
Jan. 32.°83'5> 79.0 July dn 2-00 
ify thr alle foe UG 92.0 89.5 
Jan. 16 84.0 82.0 July 17 95.5 93.0 
Jan. 23 86.0 83.0 July 24 96.5 93.5 
Jan. 30 87.5 84.5 July 31 940 93.0 
Feb. 6 88.0 86.0 Aug. 7 91.0 90.0 
Feb. 13 91.0 88.0 Aug. 14 95.0 90.0 
Feb. 20 91.5 88.5 Aug. 21 96.0 91.0 
Feb. 27 93.0 90.0 Aug. 28 95.0 90.0 
Mar. 6 95.0 905° -Sept =47 9515 92:5 
Mar. 13. 97.5 91.5 Sept. 11 97.5 93.5 
Mar. 20 97.0 93.0 Sept. 18 96.5 95.5 
Mar. 27 97.0 95.0 Sept. 25 97.5 96.0 


Apr: 3° 95.5 (95:0 -Octs 2 97.0) 96:0 
Apr: 10) 98:5559n:05 = Oceano sevOmEo-O 
Apro17- 98.0 955 SOct e165 97-597 
Apr. 24 99.0 95.5 Oct. 23 97.0 97.0 
May 1 101.0 96.0 Oct. 30 98.5 98.0 
May 8 99.0-96.5 Nov. 6 99.0 98.0 
May 15 100.5 96.5 Nov. 13 99.0 99.0 
May 22 98.0 96.5 Nov. 20 99.0 99.0 


May 29 98.5 97.0 Nov. 27 98.5 99.0 
June .5:299'59 96:5), = Dec 2479/20 2100:0 
June 12 97.5 96.0 Dec. 11 99.0 99.0 
June 19 97.5 96.5 Dec. 18 99.0 100.0 
June 26 97.5 97.0 Dec. 25 98.5 98.0 


Y CariSeAV Chal geemeenes nem Qo 930 


Source STEEL Magazine. 


Highest rate for the Chicago dis- 
trict was 101 per cent in the week 
ended May 1. Best for the country 
was 100 per cent in the weeks 
ended December 4 and December 
18. Lowest in Chicago was 72.5 per 
cent and in the country 71 per cent, 
both in the week ended July 3 dur- 
ing the short steel strike. 

Chicago’s margin of 2.1 points 
over national steelmaking perform- 
ance in 1955 is the smallest since 
1952 when it was 1.9 points. In 
1954 the margin was 7.6 points and 
5.3 points in 1953. Average over 16 
years is 2.7 points. 


Record Output 


Steel ingot output in the United 
States in 1955 of a record 117,000,- 
566 net tons was 28,688,914 tons, or 
32.6 per cent higher than the 88,- 
311,652 tons of 1954. Compared 
with the previous record of 111,- 


_ 609,719 tons in 1953, the 1955 pro- 


duction was a gain of 5,390,847 — 
tons, or 4.8 per cent. 

The national steelmaking operat- 
ing rate of 93 per cent last year 
compared with 71 per cent in 1954, 
94.9 per cent in 1953, 85.8 in 1952, 
and 100.9 in 1951. . 

Chicago district steel ingot out- _ 
put was a new record with 23,048,- 


s* * . > 
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or 25 per cent, more than the 18,- 
446,886 tons of 1954. Compared 
with the 1953 previous high of 
21,604,965 tons, 1955 showed an 
improvement of 1,443,476 tons, or 
6.8 per cent. 

Chicago’s steelmaking operating 
rate of 94.3 per cent in 1955 corre- 
sponded with 76.4 per cent in 1954, 
97.5 in 1953, 87.7 in 1952 and 
103.1 in 1951. 


Steelmaking capacity of the Chi- 
cago district has increased to 24,- 
700,700 tons and United States ca- 
pacity to 128,363,090 tons as of Jan. 
1, 1956. Chicago’s increase over the 
previous year was 241,000 tons, or 
one per cent, and for the country 
2,534,780 tons, or two per cent. 
During 1954, Chicago expansion 
was 321,000 tons, or 1.3 per cent, 
and for the country, 1,497,900 tons, 
or 1.2 per cent. In 1953, the figures 
had been 1,822,100 tons, or 8.2 per 
cent, in Chicago, and 6,782,940 
tons, or 5.8 per cent, in the country. 
National capacity has increased for 
nine consecutive years; Chicago for 
Six. 


District Capacity 


As of Jan. 1, 1956, Chicago dis- 
trict steelmaking capacity consists 
of 22,272,000 tons of open hearth, 
500,000 tons of bessemer and 1,928,- 
700 tons of electric furnace. Open 
hearth capacity is a gain of 270,000 
tons; bessemer is unchanged; and 
electric furnace is down 29,000 
tons, compared with Jan. 1, 1955. 

Iron and steel companies are 
scheduling expenditure of $1.2 bil- 
lion for new equipment and con- 
struction in 1956, according to the 


~ American Iron and Steel Institute. 


This will be the greatest annual 
outlay in the history of the indus- 
try. In 1955, the companies spent 
$730,000,000, which brought the 
total cost of improvements since 
end of World War II to more than 


_ $7 billion. 


These huge investments are not 
being made by only a few large 
companies—medium and small size 
companies are sharing in the effort 
too. Nearly all of the expansion has 
been privately financed. 

This will be the fourth recent 
year in which the outlay for plant 
improvements has reached or ex- 


ceeded $1 billion. The other years 
were 1951, 1952 and 1953. Partici- 
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For the CAREFUL INVESTOR 


Protect your dollars by placing with 


INSURED SAVINGS ASSOCIATIONS 


(Eoch account in each association insured in amount 
to $10,000 by Federal Savings & Loan Insurance 
Corporation. A Federal Government instrumentality.) 


Enioy Bo 24 Bl/2% wc 


For personal Savings Accounts — Corporate, Institu- 


tional, Guardian, Endowment, Union, Credit Union, 
Pension, Perpetual Care -LEGAL FOR TRUST 
FUNDS; Place any amount, $500.00 to $1 Million. 


NO COST TO INVEST—NO SERVICE COST—NO COST OR 
PENALTY TO RECALL FUNDS WHEN WANTED—ALWAYS AT PAR. 


Call, phone or write for Chicago and nation-wide list 
of Insured Associations—complete information—no fee 
—no obligation. 


INSURED INVESTMENT ASSOCIATES Inc. 


176 West Adams Street ¢ Chicago 3 e Illinois 
Telephones Financial 6-2117 ¢ STate 2-4439 


REGISTERED WITH U.S. SECURITIES & EXCHANGE COMMISSION PUR- 
SUANT TO SECTION 15 (B) OF THE SECURITIES EXCHANGE ACT OF 1934. 
REGISTERED DEALER STATE OF ILLINOIS SECURITIES DEPARTMENT 


LAVERY TRANSPORTATION (CO., Inc. 


at the HUB of the NATION 


We specialize in STEEL HAULING and GENERAL FREIGHT to 
@ ILLINOIS @ INDIANA @ WISCONSIN 


(Local Hauling Facilities .. .) 


REpublic 7-8361 


7420 S. Ashland 


REpublic 7-836} | 


PURDY COMPANY 


Main Office: 
8754S. DOBSON AVENUE CHICAGO, ILLINOIS 
. BAyport 1-2100 


IRON AND STEEL SCRAP 
RAILWAY EQUIPMENT 


Branch Offices: 
ST. LOUIS, MISSOURI Sue a 
SO. SAN FRANCISCO, CALIF. LONG BEACH, CALIF. r e 


INC, 


CLIO FOUNDRY, 
~ CLIO, MICHIGAN 


“For 14 years, people have been trying to show us what they 
felt was a better core oil,” says Ralph MichiCks Core Room 
* Supervisor of Clio Foundry, Inc. : 

“And We'véistened and looked with open minds—because 
_; if there’s a better core oil around, we naturally want to know. 
. But never in the past 14 years have we seen any core oil that 
‘compares with Cities Service Delco #36. 

“Delco #36 has all the features we look for in a core oil. 
mS Uniformity from order to order ; . . low gas content . . . good 
_ collapsibility . ...;and the quick-drying ability so importait 
ia = to any foundry’s production. 

“These factors are all the more important when you con- 
sider‘that Since 1940 we’ve had to boost our melting capacity 
from about one ton a day to 50 tons per day. Under these 
conditions, we needed perfection in a core oil—and we’re 
happy to say we got it with Delco #36.” 
~ Each year, Cities Service receives an increasing number of 
_ foundry reports such as this—all praising Cities Service Delco 
- Core Oils. If you'd like to learn the reasons, talk with your 
Cities Service Lubrication Engineer—the man who’s specially 
trained to help you find the particular kind of core oil for 
your particular problems. Or, if you prefer, write Cities 
Service Oil Company, 20 N. Wacker Drive, Chicago 6, Ill. 


Automatic Mixing Machine 
meters every drop of oil and 
water used to prepare sand for. 
cores. Clio also uses electron- 
ically controlled gas ovens; has 
boosted daily melting capacity 
from 1 to 50 tons since 1940. 


COMMERCE 


~~ “For 14 Years We've Tested Core Oils But 
None Have Ever Compared to Cities Service” 


Core and Casting—another job 
well done. Clio makes numer- 
ous types of castings, including 
“high pressure” castings for the 
agricultural and automotive 
fields. They use Cities Service 
Core Oil exclusively. 


CITIES @ SERVICE 


QUALITY PETROLEUM PRODUCTS 


> 
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Demand for Petroleum Products Rises 


Products for industry show best 


percentage increase 


OFS for gasoline, oil and 


other petroleum products in 
the Chicago ‘metropolitan 
area increased six per cent in 1955 
over 1954. At the same time, refin- 
ing capacity increased eight per 
cent to 571,000 barrels daily. 
Motorists, transportation compa- 
nies, home owners and industry, all 
used more of the output of the 
Chicago area’s nine petroleum re- 
fineries, and distribution facilities 
were further expanded. 
' Sales of gasoline, last year, to- 
taled 1,753 million gallons against 
1,660 million in 1954, as automo- 
bile ownership rose substantially. 
In Chicago alone, passenger car 
registrations increased five per cent 
to 831,418 from 792,940 in 1955, 
despite the loss of many former reg- 
istrations as the exodus of families 
from the city to the suburbs. con- 
tinued. More trucks and motor- 
cycles on the city’s thoroughfares 
also contributed to higher gasoline 
sales. Truck registrations totaled 
73,123 in 1955 compared with 
72,060 in 1954. Additionally 2,776 


motorcyclists bought city “stickers” 


versus 1,610 in 1954. 
Add Service Stations 


To service the growing number 
of motor vehicles on the road, 300 
additional service stations were 
opened in the Chicago metropoli- 
tan area during 1955. At year’s end, 
there was a total of approximately 
3,900 in operation. 

Biggest percentage increase in 
sales was of petroleum products. for 
pesclustrial use. “Industrial . sales in 


in sales 


Pure Oil’s Lemont Refinery 


1955 were up for the first time in 
two years;.as demand for industrial 
distillates rose nine per cent and 
for residuals (excluding heating 
oils) six per cent, to 600 million 
and 930 million gallons, respective 
ly. Volume sales in 1955 were un- 
changed from 1954. : 


Oil Demand Up 
Demand for heavy black oil for 


industrial heating was up last year, 
and increased even faster than an- 


ticipated with the rise in industrial 


activity. While price fluctuations 
occurred during the year, the cost 
of heating oil remained fairly con- 
stant. 

The fuel oil industry generally 


enjoyed a good year. Contrasted’ 


with above normal temperatures 


during the winter of 1944-55, this. - 


winter was.closer to normal for Chi- 
cago. Added to that, homes heated 
with oil continued to expand at a 


steady rate. By the end of 1955, oil 


heated homes approached the 450,- 
000 mark. Home owners consume 
55 per cent of their year’s supply 
of heating oil during the three 
months of December, January, ae 
February. 

While demand for fuel oil in- 
creased, the number of independ- 


‘ent fuel oil distributors declined — 


transport supplies for consumers. _ 


_for which combined figures on 


slightly during 1955. The increas- 
ing cost of trucking equipment, of — 
central storage tanks, and capital 
required to keep in store adequate 
supplies of fuel oil has discouraged 
new venture capital and new deal- 
ers entering the business. 

On the other hand, capital in- 
vestment of the industry in pipe 
lines, barges and terminals to meet 
the growing number of homes and ; 
firms using oil for heating, in- 
creased. The oil industry now has _ 
achieved the greatest possible sup- __ 
ply security. Oil now comes to Chi- _ 
cago by railroad tank cars; barges a 
via the Illinois Waterway, numer- 
ous pipe lines from the south, east, 
west and now from the north. It 
also moves in large quantities by 
truck transport. No other commod- _ 
ity has so many varied ways to — 


The Chicago metropolitan area is 
the greatest consumer of petroleum 
products, as well as the leading 
distribution, center of the world. — 

“In 1954, capital outlays by oil — 
and chemical companies for plant 
facilities in the Chicago area ex- 
ceeded those of any other sing 
industry. The steel industry cap- 
tured first place last year. Never- | 
theless, capital expenditures of the 
chemical and petroleum industry, 
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are available, were sizeable in 1955. 
Thirty projects —26 representing 
new construction and four expan- 
sion of existing plant — were un- 
dertaken at a cost of $23,265,000. 

One of the major projects is the 
construction of a 14,000 barrel-a- 


day Ultraforming unit by Standard 

Oil Company (Indiana) at its 

Whiting refinery. Ultraforming is 

puts lost a catalytic reforming process devel- 

oped by Standard, using a plati- 

num catalyst. The new unit will 

e supplement similar operations by a 

fixed bed Hydroformer, built dur- 

engime power ing World War II, which employs 


a molybdena catalyst. 


Nitrogen Products 


back to W O hs k Standard and Sinclair Refining 


Company, last May, began con- 
struction of what is the first nitro- 
gen products plant in Indiana. 


Shell Pr emium Gasoline with TCP : Largest in the country to make an- 


hydrous ammonia from refinery by- 


additive halts pre-ignition and misfiring | product hydrogen, the plant will be 


° operated by Standard for Calumet 
caused by lead and carbon dep osits Nitrogen Products, a new company 
organized by Standard and Sin- 

; ; clair. 
POWER you now should be ectune pou your car as actually Capital expenditures of the Pure 
being blocked by deposits that build up in your engine every Oil Company for the first nine 
mile you drive. months of 1955 were at a rate in 


excess of 1954, when for the year 


You can free this power because TCP, blended into Shell Premium bs company spent $52 qhuilliontor 


Gasoline, does what no fuel additive could do before. It overcomes the its plants, property and equipment. 

greatest cause of power loss in today’s engines — lead and carbon No major construction was done 
i deposits. at the Lemont, Illinois, refinery, 
a is : which the company acquired in 
1S With TCP, these deposits no longer glow red hot inside your engine 1954. However, the company plans. 
< to start the gasoline burning before full power can be delivered. At to commence work on a catalytic 
as the same time, TCP additive stops waste of fuel and power that comes reforming unit sometime this year 


-with completion scheduled in 1957. 

A 22-mile long, 12-inch pipeline 
was built from Monee, Illinois, to ~ 
Lockport, near the Lemont refin- 
ery. The new line connects with 
the 670-mile long Cushing, Okla., 
to Chicago pipeline, in which Pure 
Oil’s pipeline subsidiary, the Pure 
Transportation Company, bought 
an interest last year from the Sin- 
clair Pipe Line Company. 


~Last year also saw the comple- 
*Shell’s Trademark for this unique gasoline addi- 


tion of the Badger Pipe Line, a 
tive developed by Shell R ch. Patent li 
ae ped by Shell Resear atent applied — products line running from the 


Chicago refining area through Des. 
Plaines and Rockford, Illinois, and 
terminating in Madison, Wiscon- 


. Greatest Gasoline Development in 32 Years sin. Pure Oil is a part-owner of the 
line which has a capacity of 28,000- 


when the deposits cause spark plugs to misfire. As a result, you can 


actually repower your engine by using Shell Premium with TCP! 


Before you've finished your second tank- 

: ful, you'll get up to 15% more power. In 
addition, your spark plugs will last up to 
2Y times as long. Shell Premium Gasoline 
with TCP is available only at Shell Dealers. 


barrels a day to Madison. Other 


, ELL PRE MIU NM ith TCP owners are Cities Service, Sinclair “d 
a: = wi Pipe Line and igi : 
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Automatic TV assembly line pioneered by Admiral Corporation 


Color Television, Transistors, Automated 


Production Lines Boost Electronic Output 


tion lines, the ubiquitous 

transistor, and a long list of 
plant expansions kept the Chicago 
area’s electronics industry hopping 
in 1955. At the same time, some 
local firms were busy racking up 
what looked like the biggest sales 
record in their history. 

For Motorola, there was no 
doubt; 1955 was the biggest year 
ever. Sales of TV, radio, industrial 
and military electronics equipment 
totaled $223 million, the company 
reported, erasing a previous peak 
of $217 million set in 1953. 

Leonard C. Truesdell, vice presi- 
dent in charge of sales for Zenith, 
another major factor in the Chi- 
cago electronics industry, reported 
that his firm was entering 1956 
“with the plant swept clean of last 
year’s merchandise.” Zenith said its 
unit shipments of TV receivers dur- 
ing the first nine months of 1955 
and in the third quarter both set 
all-time records. 

Employment, which had aver- 
aged 100,000 in the area during 
1953 and 85,000 in 1954, rose to 
87,000 in 1955. The industry's 
growing reliance on automated 


(Ceo TV, automated produc- 


production techniques indicated 


that the employment rise in 1955 
reflected a much greater production 
increase. 


Since the Chicago area houses 
about 30 per cent of all the elec- 
tronics manufacturing in the na- 
tion, the national sales pattern pro- 
vides a good barometer of what 
happened locally. ‘TV-Electronics 
Fund, the largest specialized invest- 
ment group in the Middle West 
and an often-quoted source of in- 
dustry data, estimated that total 
sales of electronics products hit an 
all-time peak of $11 billion in 1955. 
Fund officials say that this volume 
was double the 1950 figure. 


Government Sales Off 


Major sales gains were recorded 
by virtually all electronic products 
except those purchased by the gov- 
ernment. Unit sales of tape record- 
ers rose from 275,000 in 1954 to 
325,000 in 1955, dollar volume 
from $43 million to $49 million. 
Some 3.7 million phonographs were 
sold in 1954, with a total retail 
value of $144 million; in 1955, four 
million units were sold, at a total 
price of $120 million. TV-Elec- 
tronics Fund estimated that govern- 


159 


SMALL GEARS 


Standards & Special 


FINE PITCH PRECISION 
GEARS TO YOUR SPECIFICATIONS 
SPUR - SPIRAL - INTERNAL 
PINIONS - RACKS - SECTORS 
12> D:PrOn|SOnD: Pe 
STOCK SPUR GEARS 
48 D.P. 64 D.P. 96 D.P. =WRide 
FOR COMPLETE CATALOG 
ENGINEERING SERVICE 


IRving 8-6800 


INSTRUMENT 
GEAR WORKS 


2815 W. Irving Park Rd. ~ 


“MOR-FILM”’ | 
Compounds | 


Drawing Compounds — Forging 1} 
Compounds | 


Cutting Compounds—Grinding | 
Compounds a 
Wire Drawing Compounds 


Metal Surface Treating 
Compounds 


Industrial Cleaners 


Cling Oils 
\ ® “ 
L.R. Kerns Company | 
2657 EAST 95th STREET , 
CHICAGO 17, ILLINOIS 


3000 N. Clark St. @ 


The ROMANTIC 


7th Wonder of Chicago 


The Ivanhoe Restaurant, named after Sir Walter Scott’s im- 


mortal story ‘’lvanhoe”’ is reminiscent of a day long past 
when men loved, lived and played hard. 


Strolling from room to room is like passing through the 
glorious enchantment of long ago. The Catacombs with its 
wierd passages and haunting skeletons, Friar Tuck’s Cellar- 
age and the Dungeon Bar, the Black Knight’s Inn, and Sher- 
wood Forest are but a few of the attractions of this interest- 
ing Supper Club which makes an evening here adventur- 
ously different. 


CUISINE 


Our chefs are noted for creating UNUSUAL dishes that ap- 
peal to the epicurean. Marvelous food — DELICIOUSLY 
PREPARED. FULL COURSE DINNERS FROM $3.00. NO 
COVER OR ADMISSION CHARGE. 


ENTERTAINMENT... 


DELIGHTFUL — arranged to please the most divergent 
tastes. DANCING to music of our most popular Orchestras. 
Delightful Outdoor garden trout stream .. . FIVE distinc- 
tive BARS and KING RICHARD’S Playhouse for private 
parties. 


GRaceland 2-2771 
ONLY 10 MINUTES FROM THE LOOP 


= 175 W. Jackson Blvd. 


—«458 Yeok of 


Competent Insurance Service 


1898 1956 


LYMAN, RICHIE & CO. 


Telephone: ties saat 


Chicago 4, Ul. 
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ment billings declined from $3.5 
billion to $3 billion between 1954 
and 1955, but officials added that 
1956 should see a rise in this busi- 
ness, due to increased defense 
spending for guided missiles, radar 
equipment, supersonic aircraft, and 
similar items. 

“Electrical Merchandising,” an 
industry trade magazine, estimated 
that sales of television sets in 1955 
hit 7,905,000 units; retail value was 
put at $1.8 billion. The best pre- 
vious year was 1950, when 7,463,800 
units were-sold, at a cost to pur- 
chasers of $2.2 billion. The Chicago 
area purchased 284,000 TV sets in 
1955, compared to 266,700 the pre- 
vious year, according to the electric 
association. 


Home Radio Sales 


Home radio set sales have been 
fluctuating between 3 million and 
4.5 million since 1952. In 1954, 
according to “Electrical Merchan- 
dising,” sales hit a post-war low, 
when approximately three million 
units, priced at $88 million, 
changed hands. Last year, volume 
rose noticeably. Unit sales amount- 
ed to 3.5 million units, and retail 
value hit $101.3 million. Sales of 
portable, clock and automobile 
radios all rose sharply last year 
over 1954. 

That the electronics market ex- 
panded during 1955 along with 
production is indicated by the 
growth in stations and time sales. 
Twenty- -four radio stations went on 
the air during the year, and 42 new 
TV stations. 

Radio advertisers bought $477 
million worth of time in 1955, up 


nearly $30 million from the pre-’ 


vious year and equal to volume in 
the best of the previous four years. 
Meanwhile,TV time sales rose from 
$595 million to $765 million be- 
tween 1954 and 1955. 

Perhaps the brightest star in the 
industry picture at the end of the 
year was color TV. Several trade 


sources feel 1956 will be the year 


when color TV breaks out of its 
cocoon. TV-Electronics Fund, for 
one, estimates 1956 color set sales 
will hit 300,000 units, compared to 
35,000 in 1955. 


Motorola’s executive vice presi- 


dent, Robert W. Galvin, says: “We 
feel bullish about color from this 


summer on.” This statement is par- 


to ce ee 
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ticularly significant ia view of the | 


fact that Motorola has less reason | 
for being optimistic, perhaps, than | 


some of its competitors about the 


new ITV medium. The firm intro- 


duced color sets in 1954, and ad- 
mittedly “got burned.” During 
1955, color set sales were “slow.” 


Motorola plans, however, to intro- 
duce a new 21 inch color set this 
summer and launch a big color TV 
advertising campaign along with it. 


Mass Production 


Early in February, 1956, 
Corporation of America opened 
“industry's first plant completely 
converted for and geared to the 


mass production of color television | 
at Bloomington, Indiana. | 


receivers” 
For $5 million, RCA had bought 
itself five production lines — each 


one capable of producing 60 com- 


plete color TV sets an hour. “Little 
more than a year ago,” said R. A. 
Seidel, the RCA vice president who 
spoke at the ribbon-cutting cere- 
mony, “we were turning out only 
ten color sets an hour.” He added 
that the firm expects to manufac- 
ture and sell 200,000 color receivers 
in 1956. 

Not everyone took such a rosy 
view of color TV, however. Said 
Zenith’s Truesdell: “Color is not 
ready yet, and Zenith has no inten- 
tion of experimenting on the pub- 
lic during the developmental 
stage. Eventually, the company 
expects to be in color production 
when it is possible to manufacture 
satisfactory color sets at a price 
that will be popular with the 
public.” ; 

Admiral introduced a new 21 
inch color set in December, 1955. 
Its officials have indicated, how- 
ever, that they believe several ob- 
stacles remain to be hurdled before 
a mass market can be developed — 
among them, development of ; 


_large-screen rectangular tube, an 


“enough interest on the part of the 
public to make mass production 
and price reductions possible.” 
One factor counted on to boost 
color set sales was the sharp increase 
in the number of color programs 
being telecast. Although other con- 
clusions about color TV differed, 
the industry seemed pretty generally 


agreed that: a) there wouldn't be 


a mass market for color receivers 
(one million plus) at least until 
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1957; b) until this market devel- 
oped, there was little chance of 
substantial price reductions. 

One reason for the kind words 
about programming was the con- 
version of studio facilities at 
WNBQ to permit colorcasting of 
all local programs. ‘The conversion, 
started in 1955, is expected to be 
completed by next April 15. Some 
36,000 square feet of existing stu- 
dio space in the Merchandise Mart 
is being facelifted, and an addi- 
tional 25,000 square feet are being 
acquired. When the three new 
color studios begin operations, 
WNBQ’s color schedule will be 
increased initially from approxi- 
mately 10 hours a week to 45. 


First AH Color 


The WNBQ conversion, which 
will make it the first all-color TV 
station in the world, is part of a 
$12 million expansion of color fa- 
cilities launched by RCA-NBC in 
1955. The project includes sizeable 
enlargements of the network’s fa- 
cilities on both coasts as well. Ac- 
cording to Richard Pinkham, NBC 
vice president: “By the Fall of ’56, 
we expect that many of our evening 
attractions, in addition to the spec- 
taculars, will be presented in color. 
It’s entirely possible that, between 
NBC and CBS, there will be im- 
portant color programs on the air 
every night of the week.” 

While WNBQ was busy bringing 
color into the Merchandise Mart, 
WBBM-TV was doing likewise at 
the old Chicago Arena, on the near 
North side. At a cost of nearly $70 
million, CBS is building four huge 
studios in the former skating rink, 
the largest of which will have seats 
for 450. 

Meanwhile, WBKB announced it 
had invested half a million dollars 
in new broadcasting equipment 
capable of handling color, and was : 
“seriously considering” expansion 
of its color schedule, which is pres- 
ently restricted to network film 


| shows. WGN-TV, although mum 


on color, unveiled a new TV an- 
tenna, extending 914 feet above the 
street, mounted atop the Pruden- 
tial Building. The station also 
boosted its effective radiated power 
from 120,000 to 316,000 watts. “The 

higher antenna (the old one, on — 
Tribune Tower, was 300 feet lower) _ 
and boost in power will ly. 
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increase WGN-TV’s signal strength 
for the estimated 7.5 million view- 
ers within our present service 
radius of 65 miles,” reported Direc- 
tor of Engineering Carl J. Meyers. 

Last September 19, Chicago's 
long-promised educational televi- 
sion station, WITTW, hit the air 
with a two-day-a-week schedule. In 
December, programming was in- 
creased to 30 hours a week. Officials 
of the station said they were par- 
ticularly happy about the success 
of two adult education shows — one 
an elementary German course, the 
other devoted to psychology. 

WTTW said plans were afoot to 
begin telecasting directly into Chi- 
cago schoolrooms, as a supplement 
to conventional classwork. Con- 
struction of a third studio at the 
Station’s quarters in the Museum 
of Science and Industry was re- 
ported about half-completed at the 
end of 1955. 

Station officials added that $1;- 
376,000 is needed to carry the sta- 
tion through March, 1957. Of this 
amount, $522,000 is yet to be 
raised. 


Plant Expansions 


The growth in broadcasting fa- 
cilities during 1955 was accompa- 
nied by a mammoth expansion of 
manufacturing plant; almost every 
local manufacturer of electronics 
products added floor space during 
the year, either in Chicago or in 
other cities. Here were some of the 
important projects: 

At the beginning of 1956, Mo- 
torola was hard at work on a new 
radio plant in Quincy, Illinois, 
covering 185,000 square feet and 
representing an investment of $1.5 
million. During 1955, the firm was 
in the process of building, opening, 
or planning: a new transistor plant, 
and enlargement of military re- 
search facilities at Phoenix, Ari- 
zona; an addition to its TV plant 
in suburban Franklin Park; and an 
addition to its car radio plant in 
Arcade, New York (purchased early 
in 1955 from Sylvania). 

Zenith put a 329,000 square foot 
addition at its Dickens avenue 
plant into operation, replete with 
a unique tow-conveyor loop that is 

laid out on two floors instead of 
the conventional one. 

Raytheon consolidated two of its 


: three Chicago plants into a 204,000. 
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square foot factory on North ave- 
nue just west of the city limits. 
Company officials reported that the 


| new structure incorporates “the 


newest and most elaborate equip- 
ment in the industry for the pro- 
duction of steel television cabinets.” 
A walk through any one of these 
new plants makes it quite clear 
that automation is making impor- 
tant strides in the electronics indus- 
try. As a result, a host of produc- 
tion operations are undergoing 
drastic alterations. Here are some 
of the more significant changes: 
Terminals used to be soldered 
one at a time; now they can be 
soldered all at once, by dipping the 
radio or TV chassis into a solder- 
filled tank. Components were indi- 


| vidually connected with bits of 


wire; now circuitry is printed, 
plated, or etched, and components 
are mounted by machine. 


Automation Pioneer 

Admiral, generally considered a 
pioneer in automation, reports that 
about 75 per cent of the circuitry 
in its. 1955 radio and TV models 
was printed and additional com- 
ponents added by automatic assem- 
bling machinery developed by the 


| company’s engineer. Motorola says 


that, at its new plant in Quincy, 
Illinois, one of the new solder dip- 


tanks will turn out 200 finished 


radio assemblies an hour. Zenith 


| officials report that “in the past two 


years, many hand operations, par- 
ticularly those in final assembly, 
have been mechanized.” 

Just about every Chicago radio- 
TV manufacturer brought out at 
least one transistorized radio in 
1955. Raytheon, which says it’s the 
world’s leading producer of tran- 


| sistors, started the ball rolling in 


January by introducing “the first 
practical, all-transistorized portable 
radio in the industry.” Three other 
models followed in ensuing months. 

Zenith also unveiled a new 
transistorized radio — this one 
“small enough to be carried in a 
pocket or a lady’s handbag.” Mo- 
torola, meanwhile, introduced a 
transistorized car radio and Ad- 
miral announced development of 
an experimental transistorized ra- 
dio deriving its power from the sun. 

All in all, it was a big year for 
Chicago’s electronics industry. The 
nicest thing about it, perhaps, is 
that 1956 promises to be even 
bigger. 
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Final assembly stage at GM Electro-Motive Division 


Steel Shortage Hurts Railway Equipment 


Producers; Unfilled Orders Stacking Up 


OR the railway equipment in- 
dustry, 1956 promises to be 


one of-the best years in history. 
Backlog of unfilled orders totaled 
147,320 freight cars at the close of 
1955, compared with 15,317 at the 
end of 1954. In dollar volume it 
represents an expenditure of $1.3 
billion, sixth largest of all the years 
since 1910. 

An upsurge in buying of railway 
equipment began during the first 
quarter of 1955, and as the year 
progressed, gained in momentum 
with the increase in general busi- 
ness activity. Heaviest buying 
came during the latter part of 1955, 
the last year in which railroads 
could take advantage of rapid 
equipment amortization provisions. 


Replacement Needs 


While the railway equipment in- 
dustry concedes that the expiration 
of the amortization provision was a 
factor in the large volume of orders 
placed last year, there is every rea- 


| Son to believe that new equipment 


business in 1956, too, will be sub- 
stantial if the railroads are to keep 
pace with replacement needs and 
the rising volume of business they 


expect. Approximately 70,000 
freight cars are retired every year. 
The total number of freight cars. 
delivered to the railroads during 
the last two years was 72,454, or a 
little over one-half their total re- 
placement needs for the two-year 
period. 

Much of the new equipment now 
on order represents deferred buy- 
ing to make up for the dearth of 
order-placing in 1954, and to meet 
a freight car shortage of unusual 
proportions. Until the steel com- 
panies are able to provide sufficient 
quantities of steel to meet produc- 
tion needs of freight car builders, 
however, there is little prospect of 
alleviating the car shortage in the 
immediate future. ~Deliveries in 
1955 totaled 36,896 compared with 


_ 35,558 freight cars in 1954, despite 


the large volume of orders placed. 
Currently the steel shortage con- 
tinues to hamper production and to. — 
restrict operations of the equipment 
industry. . 7 / 
Pullman-Standard Car Manufac- ; 
turing Company, for example, is 
operating at only slightly more 
than 50 per cent of capacity, de. “ 
spite an order backlog sufficient to. _ 
guarantee capacity production at _ 


“hay 
- 
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its three freight car-building plants 
into 1957. It entered 1956 with a 
backlog of 28,153 freight cars on 
order. Annual capacity of its Bes 
semer and Butler, Pennsylvania, 
and Michigan City, Indiana, plants 
is 28,000 cars. Any increase in cur- 
rent production schedules will 
depend on increased supply of steel. 

Pullman-Standard delivered 11,- 
417 freight cars in 1955, or 1,737 
more than in 1954. Of the 1955 
total, its Michigan City plant built 
3,320. Employment at the plant is 
up from a year ago to between 1,100 
and 1,200 workers. 

While the freight car business was 
up, the passenger car business was 
down from a year ago. Compared 
with 308 passenger cars delivered in 
1954, the company delivered 193 in 
1955, of which 147 were built at its 
Worcester plant and 46 at Chicago. 
The year before, Pullman-Standard 
Car Works at Chicago accounted 
for 191 new cars. 

The company had 220 passenger 
cars on order at the close of 1955, 
of which 86 are scheduled for pro- 
duction at Worcester. The remain- 
ing 134 cars will be built at the 
Chicago Works, where between 
2,100 and 2,200 workers are cur- 
rently employed. 


Lightweight Trains 


Pullman-Standard is counting on 
its Train “X” to boost passenger 
car orders. First of the revolution- 
ary new lightweight trains is sched- 
uled for delivery this spring. Two 
versions are being built, one for 
the New York Central and the 
other for the New York, New 
Haven and Hartford Railroad. The 
_ big need of the railroads has been 
for a lightweight all-coach train 
that could travel present tracks at 
much faster speeds than existing 
equipment, particularly on so 
called medium hauls, where the 
private automobile is the biggest 
competitor of the industry. The 
Chicago-Detroit run might be cited 
as an example where from the 
standpoint of travel time, the train 
offers little or no advantage over 
the automobile. Train “X” pro- 
poses to put the railroads back in 
competition with other modes of 
travel. Low-slung and streamlined, 

it reportedly has a banking feature 
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that enables it to take a 35-mile-an- 
hour curve at 80 miles an hour. 

Two other lightweight passenger 
trains, the ACF-Talgo and the Aero- 
train, made experimental runs in 
1955 and were scheduled for use 
in 1956. The Rock Island started 
its ‘Jet Rocket” (a Talgo train) on 
regular runs between Chicago and 
Peoria, Illinois, on February 11, 
1956, and thus became the first 
American Railroad to own and op- 
erate a lightweight train on a regu- 
lar schedule. While General Motors 
Corporation produced the first 
Aerotrain, it has not been an- 
nounced whether they would con- 
tinue to make future ones or if 
some other producers would be 
found. 


General American ‘Transporta- 
tion Corporation offers an example 
of how new and improved equip- 
ment can help boost sales. It is 
now quoting deliveries on its Air- 
slide freight car in 1957. Five- 
hundred were built at its East 
Chicago assembly plant last year. 
Airslide is primarily used for granu- 
lated or powdered commodities, 
such as sugar, flour and clays. It 
is essentially a hopper car with an 
airslide underneath which fluidizes 
lading. Powdered and granulated 
commodities flow out like water, 
literally in waves. 


Deliveries and Backlog 


Exclusive of equipment built for 
its own fleet but including the 500 
Airslide cars, the company- deliy- 
ered approximately 2,550 freight 
cars in 1955 compared with 1,000 
the year before. Its order backlog 
at the close of the year amounted 
to 5,200 cars compared with a mere 
800 at the end of 1954. This again 
does not include cars scheduled for 


production for its own fleet for lease 


to railroads... The 2,100 workers on 
its East Chicago payroll represent 
only a slight increase from a year 
ago. ‘This is due to increased mech- 
anization or automation which has 
helped to up unit production per 
worker employed. As a result, it is 
not likely that there will be any or 
many additions to the payroll even 
should the steel shortage ease to — 
permit higher production schedules. 
Among other Chicago area manu- 
facturers of railway equipment, 
Standard Railway Equipment Man- 
ufacturing Company, too, ‘enjoyed 


—— 


} 
F 
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vastly improved business in 1955. 
Its backlog of unfilled orders 
amounted to more than $20,000,000 
at the end of 1955, compared with 
$6,070,000 a year earlier, and by 
the end of January 1956, had 
climbed to $24,500,000. 

Production in terms of. sales 
amounted to nearly $20,000,000 last 
year compared with sales of $12,- 
140,000 in 1954. The considerably 
smaller 1954 sales volume, as well 
as year-end backlog, was due to a 
three-month strike at the Ham- 
mond plant that year, in addition 
to the slowing down of general 
business and the substantial cur- 
tailment of freight car building 
during most of 1954. 


Curtail Operations 


The company’s normal employ- 
ment roll of about 700 hourly and 
salaried persons was reduced by 
nearly 200 production workers 
during the second half of 1955 asa 
result of curtailed manufacturing 
operations due to the shortage of 
steel supplies. There has been some 
Increase in the work force since 
the latter part of 1955, and as steel 
supplies become larger, further 
additions will be made to bring 
employment to normal levels. 

American Brake Shoe Company 
reported its Ramapo Ajax Division 
did about ten per cent more busi- 
ness in 1955 than in 1954, and 
expects to do betwen 10 and 15 per 
cent better this year than in 1955. 
The Ramapo division manufac- 
tures track equipment and operates 
plants in Chicago and Chicago 
Heights. Employment is up at both 


from a year ago. 


Production at Railway Steel 
Spring, division of American Loco- 
motive Company, in 1955 was above 
expectations and while production 
so far this year is ahead of a year 
ago, it is not keeping pace with 


orders. Railway Spring has enough 


business on hand to operate round 
the clock, but due to the steel 
shortage, has been forced to hold to 
an eight-hour a day production 
schedule. 

National .Malleable and Steel 
Castings, which supplies the rail- 
way equipment industry, 1s unham- 


-pered by the steel shortage as it 
does not require new plate. Its 
_ production and employment were 
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Filling and packing line at Curtiss Candy Company 


Total Candy Sales Show Slight Gain But 


Per Capita Consumption Declines Again 


most of whom are located in 

the Chicago area, increased 
modestly during the first ten 
months of 1955. Meanwhile, 
industry-wide volume trended 
downward during the same period. 
In November, however, there was a 
switch; sales of local firms declined 
while those of all manufacturers 
rose. The figures: 

Estimated sales of Illinois firms 
rose from $28,270,000 in Novem- 
ber, 1954, to $28,840,000 in Octo- 
ber, 1955. The figure for Novem- 
ber was $27,176,000, down six per 
cent from the preceding month, 
and four per cent off the Novem- 
ber, 1954, volume. For the first 11 
months of 1955, sales volume of 
Illinois candy firms came to $233,- 
516,000, up two per cent from the 
same period of 1954. 

Industry-wide salesdropped from 
$115,330,000 in November, 1954, to 
$106,842,000 in October, 1955. The 
next month, volume amounted to 
$115,316,000, up 8 per cent from 
October, and almost even with the 
November, 1954 figure. Candy sales 
throughout the U. S. came to $895,- 
349,000 for the first 11 months of 


Gime of Illinois candy firms, 


1955, up one per cent from the 
comparable period of 1954. 

The preference of consumers in 
recent years for packaged candy, 
especially those brands selling at 
less than $1, continued in 1955, ac- 
cording to a survey of selected 
firms made by the U.S. Department 
of Commerce. Both production and 
sales of packaged goods priced at 
50 to 99 cents were up seven per 
cent for the first 11 months of 1955, 
compared to the same period of the 
previous year. 


Production Rises 


Last November, production of 
50-99 cent packaged goods for the 
month amounted to 18,727,000 
pounds and had a value per pound 


of 49.9 cents. In the same month 


of 1954, production was 16,689,000 
pounds, and value per pound was 
53 cents. 

The same survey indicated sales 
of packaged candy retailing for less 
than 50 cents a pound were up four 
per cent for the first 11 months of | 
1955, and production was one spe 
cent higher. =k 

Production of lower priced ‘pack: 
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aged candy for the month of No- 
vember, 1955, came to 21,263,000 
pounds, and value per pound was 
27.8 cents. In November, 1954, pro- 
duction was 22,058,000 pounds, and 
value per pound was 26.1 cents. 
Bulk goods, and packaged candy 
retailing for more than $1 a pound, 
continued sales declines that 
showed up in 1954. Sales of the 
former were off seven per cent dur- 
ing the first 11 months of 1955, 
compared to the same period of the 
previous year, although production 
held steady. There was a four per 
cent drop in sales of packaged can- 
dy in the one dollar and up cate- 
gory, and a five per cent production 
decline. In both types of merchan- 
dise, November, 1955, production 
and value figures were lower than 
those for the same month of 1954. 


According to Philip P. Gott, 
president of the National Confec- 
tioners’ Association, about 2.69 bil- 
lion pounds of candy were pro- 
duced by the industry in 1955, a 
gain of one per cent approximately 
over 1954. However, U. S. popula- 
tion increased around two million 
during the same period, which 
“may indicate,” Gott added, “that 
per capita consumption was slight- 
ly less in 1955 than in the preced- 
ing year.” Last year’s figure, about 
16 pounds per person, was lower 
than at any time since 1939, when 
consumption hit 15.7 pounds per 
capita. 


Optimistic Outlook 


The industry has high hopes that 
consumption will rise in 1956, how- 
ever. One reason is a recent study 
of why people buy candy, which 
was conducted by the association. 
Major findings: 

Most people like candy, but some 
purchase small quantities or stay 
away from it altogether because 
they feel candy contributes to obes- 
ity, tooth decay, and complexion 
problems. The industry considers 
these notions largely erroneous, 
and, through a recently established 
Confectionery Industry Promotion 
Committee, plans to tell its story 
to the public. 

Another favorable sales sign, ac- 
cording to Gott, in 1956 approxi- 
“mately twice as many people will be 
entering the 10-19 age group—a key 


ac ‘market for candy—as will be leav- 


_ (Continued on page 186) 
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In this most modern 


warehouse, experi- 


ence and facilities are combined to serve you on your stainless 


and carbon steel requirements. Call LAfayette 3-7210 for... 


STAINLESS STEEL 

Plates @ Bars @ Shapes @ 
Pipe @ Tubing @ Fittings @ Valves @ 
Rigidized Metal @ Exnanded Metal 
@ Fastenings @ Welding Rod @ Special 
praees (flame-cut from stainless steel 
plate 


Sheets © 


Warehouse Stocks ... Mill Shipments. . . 


SERVICE COMPANY 


CHICAGO STEEL 


CARBON STEEL 
Sheets e@ Floor Plate @ Plates @ 
Special Shapes (flame-cut from carbon 
steel plate) @ Bars @ Structural Shapes 
@ Cold Finished Bars 


Write or phone for complete details 


Phone LAfayette 3-7210 
Kildare Avenue at 45th Street, Chicago 32, Illinois 


J. Beidler Camp & Co. 


INDUSTRIAL REAL ESTATE 


546 W. WASHINGTON BLVD. 


RANDOLPH 6-0763 


Mercantile & Collection 
Agency 


608 S. Dearborn Street 


CHICAGO 6, ILL. 
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Stateline Station, Commonwealth Edison Company 


dustrial and residential areas 
= in Chicagoland during 1955 
made more customers for the public 

utilities. Increased use of air condi- 
- tioners by customers of Common- 
_ wealth Edison during last summer's 
___ hot spells established new peaks for 


. C ewes UED expansion of in- 


~ G-OMMONWEALTH_ EDISON 
“» Company in 1955 established 
w records for output and new 
ditions of generating capacity, as 
demand for electricity increased 
stantially over 1954. Common- 
Ith sold in excess of 17.5 billion 
tthours of electricity in 1955, 
over 12 per cent above any pre- 
red in its oe 


nae a 


warm weather use of electricity. 

All of the companies continued 
their expansion programs and most 
have started 1956 by 
enlarged plans for further expan- 
sion. 

Individual accounts of the prog- 
ress of each major utility follow: 


_ Commonwealth Edison Sales Up 12 Per Cent 
Over Company's Previous Record-high level 


business, together with residential 
and farm customers grew in num- 
ber, as well as increasing their 
electrical requirements. Customers 
of the system, including the Public 
Service Company Division, num- 
bered in excess of 1,840,000, an in- 
crease of three per cent over 1954. 
There was a marked increase in 
industrial sales following the de 
cline in this class of use in 1954. 
Sales to industrial customers during 
the first nine months of 1955 in- 


More 
plianees help utilities 


RNHOURCIRE . 
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COMMERCE 


New Load Peaks 


customers, new ap- 


. 


establish record business 


tull year of 1954 they declined 5.2 
per cent. 

In the first nine menths ef 1955 
residential and rural sales increased 
9<9 per cent, compared with 95 
per cent in 1954, while commercial 
sales increased 7.7 per cent, com- 
pared with 6.3 per cent in 1954. 

Commonwealth spent = about 
$115,000,000 on new construction in 
1955 to bring its total construction 
expenditures for the ten years, [946 
through 1955, to approximately 

70,000,000. It is estimated that 
_ construction expenditures in 1956 
will be $140,000,000 to bring the 
11-year total above the one billion 
dollar mark. : 

During 1955 the system placed in 
service three new generating units 
with capacity of over 500,000 kile- 
watts, largest addition of any year 
in its history. This does not in- 
‘clude the 160,000 kilowatt unit at - 
stored to service in November, 1955, 

1 months after it was damaged oy 
a shaft failure. 

Commonwealth placed in eset 
two 160,000 kilowatt machines _at 
its new Will County Station duri ning 
the year. A 207,000. Lato ears it 


at Wauk 
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of old capacity were removed to 
make way for 
stallation. 


a new, larger in- 

The company announced ¢: 
this year that it had expanded its 
construction program by $120,000,- 
000 and now expects to spend Over 
$600,000,000 for expansion pur- 
poses during the next four years. 
The total, in addition to $140,000,- 
000 in 1956, includes $180,000,000 
in 1957, $160,000,000 in 1958. and 
$120,000,000 in 1959. 

At the end of 1955, Common. 
wealth had a net capacity of 3,897,- 
000 kilowatts. New units 
contracted for will add _ nearly, 
1,100,000 kilowatts after taking into 
account the removal of 192,000 
kiJowatts of old capacity to make 
room for replacement units. About 
500,000 kilowatts of this total are 
under construction. 


During 1955, Commonwealth 
made an exchange of territory with 
Central Illinois Light and Edison. 
Commonwealth gave Central its 
Lacon and Aledo districts at the 
far western edge of its territory and 
acquired Central’s DeKalb-Syca- 
more district just west of Chicago. 
The latter was an island in the 
middle of Commonwealth territory. 
The areas exchanged were brought 
closer to the sources of power sup- 
ply. The result will be shorter 
transmission feeds and better, more 
economical customer service. 


now 


Nuclear Power Plant 


Commonwealth in 1955 
tracted for the construction of a 
180,000 kilowatt 
plant. The nuclear station, sched- 


~uled for completion in 1960, will 
be built by General Electric Com- | 


pany and will be located on the 


con- | 


nuclear power | 


Illinois Waterway 47 miles south- | 


west of Chicago. The station is 
the largest all-nuclear power plant 
yet scheduled in the country. 
Associated with Commonwealth 
in the nuclear project are seven 
other companies, which are sharing 
in the research and developmental 
expense in connection with the en- 
gineering and building of the plant. 
These companies are American Gas 
and Electric Service Corporation, 
Bechtel Corporation, Central Illi- 
nois Light Company, Illinois Power 
Company, Kansas City Power & 
Light Company, Pacific Gas and 


DUTCH BRAND 


TAPES CEMENTS RUBBER PRODUCTS 


® Tool up with “extra service” 
Brand Tapes to insulate, seal, protect an 
assure trouble free long life. Resilient, even 
textured, uniform high quality Dutch Brand 
Sponge Rubber is specified to solve many 
tough design and production problems 
where cushion, shock absorption and seal 
are required and Dutch Brand cements 
“stick and stay stuck.” All Dutch Brand 
products are backed by J. M. research 
and a consistent record of outstanding 
quality, experience and dependability. 
They are available on a prompt service 
basis from factory warehouse stock or Rubber Products 
through selected industrial distributors. Rubberized Fabrics 


TELEPHONE: SAginaw 1-1000 


Product List 


Plastic Electricol Tapes 
Pipe Wrapping Tapes 
Vinyl Color Tapes 

Cloth Industrial Tapes 
Poper Industrial Tapes 
Masking Topes 

Friction &2 Rubber Tapes 
Cork & Rubber Tapes 
Sponge Rubber Sheets 
Sponge Rubber Stripping 
industrial Rubber Cernents 
Sealing Compounds 
Rubber Aprons 

Die Cut ond Molded 


Johns-Manville 


DUTCH BRAND 
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ILLINOIS TRAVELING MEN'S 
HEALTH ASSOCIATION 


Broad and Liberal 
Health and Accident Insurance 


For All Preferred Risks 


R. F. CAVENAUGH, Secretary 
332 S. Michigan Ave. 
Chicago 90, Illinois 
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Chicago 
Mailing 
Tube Co. 


PAPER TUBES & CANS 


V4 INCH DIAMETER 
TO 1234 INCH DIAMETER 


ANY TYPE or SIZE 
DISPLAY TUBES 


For Free Estimates and 
Prompt Delivery 


CALL. 
CHesapeake 3-6050 


326 N. Aberdeen St. 


PARAFFIN 


MICRO - CRYSTALLINE 


BEESWAX 


Blends and Compounds 


ARmitage 6- 


Car Load Quantities or Less 


NATIONAL 
WAX 
CO. 


} 1300 W. DIVISION ST., CHICAGO 


Electric Company, and Union 
Electric Company of Missouri. 

There was a marked expansion 
in the use of electricity for air con- 
ditioning in 1955. This demand re- 
sulted in the Commonwealth Edi- 
son System setting a new load peak 
during the summer for the first 
time, except for two abnormal war 
years. 

Historically, the system has had 
a drop in load in the summer 
months. This change in load pat- 
tern has brought a major problem 
with respect to overhaul of equip- 
ment. Heretofore, the summer 
valley permitted shutting down of 
substantial segments of generating 
facilities for overhaul during the 


COMMERCE 


warm months. Now overhaul must 
be scheduled across the entire year. 

Commonwealth Edison now 
serves about two-thirds of the popu- 
lation and one-fifth of the area of 
Illinois. The population of its serv- 
ice area is now above six million. 
Of its more than 1,840,000 electric 
customers, over 1,600,000 are resi- 
dential and rural customers. 

Since 1940 its suburban territory 
has grown at a rate two and one- 
half times the national average. In 
1954 Commonwealth added in total 
nearly 45,000 new customers and 
in 1955, nearly 50,000, for a two 
year gain of 95,000. Of this total 
nearly 90,000 were residential. 


Peoples Gas Proposes Pipeline Extension 


To Bring 40 Per Cent More Gas Into System 


cipal company of which is The 
Peoples Gas Light and Coke 
Company, has completed plans for 
its largest single expansion of nat- 
ural gas supply for the Chicago 
region, a project to increase its 


ilies Peoples Gas system, prin- 


1 


long distance pipeline capacity by 
40 per cent. 

Natural Gas Pipeline Company 
of America, one of two of the sys- 
tem’s natural gas transmission com- 
pany subsidiaries, has applied for 
Federal Power Commission author- 


ar. 


3 TO BE LINKED 


Proposed expansion of long distance pipelines which would bring 40 per cent on ye 


gas into the Peoples Gas Light and Coke Company system 
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ization for the project which would 
bring natural gas to Chicago from 
Rocky Mountain fields for the first 
time. 

By means of this new expansion 
project, to cost approximately $80,- 
000,000, up to 435 million cubic 
feet more of natural gas is to be 
made available to consumers in 
Chicago and other areas served by 
customer companies of the pipeline 
system. 

The present total pipeline trans- 

mission capacity of the Peoples Gas 
system is 1,041,000,000 cubic feet 
daily, exclusive of storage gas that 
is available for peak day customer 
use. 
By the 1956-57 heating season, 
when peak day deliverability of the 
underground terminal storage field 
at Herscher, Illinois, will have been 
expanded to 430 million feet, as 
authorized, the system’s total of 
combined pipeline and storage ca- 
pacity is expected to be 1,489,000,- 
000 cubic feet of gas for peak day 
use. 

When the increase in Natural 
Gas Pipeline’s capacity is realized, 
the total peak day figure projected 
after this expansion will be 1,924,- 
000,000 feet of natural gas without 
reflecting increases from further 
expansion of storage facilities. 


Present Capacity 


Natural Gas Pipeline’s capacity 
now is 522,000,000 cubic feet, and 
its supply comes from the Texas 
Panhandle and Guymon-Hugoton 
fields of Texas and Oklahoma. 


The system’s other transconti- 
nental pipeline, that of Texas Ili- 
_nois Natural Gas Pipeline Com- 
pany, has a transmission capacity of 

519,000,000 feet daily. Texas Gulf 
coast production fields, extending as 
far south as the Rio Grande valley, 
supply that 30-inch line. 

Two major results are expected 
when the increased supplies of nat- 
ural gas become available and are 
coupled with the increasing use of 
the underground storage field facil- 
ities. The expanded supply would 
serve to: 

1, Substantially eliminate the 
waiting lists for single family house 
heating service in effect since 1946 
in Chicago and most other commu- 
nities supplied by the customer 
utility companies of the pipelines. 

2. Make available additional 
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How Will Canada 
Stack Up... 


10 Years From Now? /a&/- 


What will be the value of Can- 
ada’s production of goods and 
services? How large will her pop- 
ulation be? How will the nation’s 
economy stack up in the years 


ahead? 


The B of M Business Review for January attempts 
to answer these questions for you by analyzing 
Canada’s development in the first ten postwar 
years and by outlining the main features of further 
growth in the decade ahead. 


If you would like to receive this issue and have 
your name added to the list to receive our Busi- 
ness Review regularly, simply address our Chicago 


v 
office. 


TO 2 MILLION CANADIANS 


Bank or MONTREAL 
Cauada's First Gauk Coast-to- Coast 


CHICAGO: Special Representative’s Office - 141 West Jackson Blyd. 
New York --- 64 Wall Street San Francisco---333 California Street 


fread Office: Montreal 


650 BRANCHES ACROSS CANADA «+ RESOURCES EXCEED $2,700,000,000 


PARKER, ALESHIRE & COMPANY 
INSURANCE 


ESTABLISHED 1901 


AUTOMOBILE e LIABILITY @ COMPENSATION 
BURGLARY e@ BONDS e PLATE GLASS 


BOILER AND MACHINERY 
LIFE e ACCIDENT e PROPERTY FLOATERS 
JEWELRY AND. FURS 
175 W. JACKSON BLVD. 
Telephone WAbash 2-1011 


FIRE e@ 


CHICAGO 4, ILL. 


GILBERT-HODGMAN, Inc. 


Members: W.S.E. & A.I.E.E. 


Electrical Engineers and Contractors 


327 SOUTH LASALLE STREET 
HArrison 7-8774 


CHICAGO 4, ILLINOIS 
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quantities of gas to meet growing 
demands, both in the home and 


T industry, caused-by increasing pop- 
SH Fr ETS e S$ iE iS L e PLATES ulation and by broadening cus- 
tomer acceptance of added uses tor 


gas. - 
To transmit the additional sup- 


Hot Rolled @ Pickled @ Cold Rolled | . 
plies of gas to the Chicago region 
STRIP BARS © BAND STEEL Natural Gas Pipeline plans to step 


up its capacity by partial “looping” 
RED with a third parallel line of pipe 
SHEA TO SIZE over a major part of the distance 
from Texas to its terminal at 
Joliet, Illinois. 


The looping would be done with 

BRIGGS & TURIV AS INC 36-inch pipe for 389 of the first 476 

0 C miles west of Joliet. The balance 

of looping would be with 30-inch 

Blue Island Telephone — Fulton 5-2700 ane of se ofthe: tel arniimenales 

along its dual mains. Natural’s 

compressor station power is to be 

increased from 151,500 to 194,500 

horsepower to transmit the larger 

volumes of gas to the Chicago 
region. 


We have PICKLING and Oiling facilities 


139th and S. Wester Ave. Blue Island. Il. 
CHICAGO Telephone—COmmodore 4-1420 


Pre Emre ier ce-: 22% 


Most of the new supply of gas 
would be purchased from Colorado 
Interstate Gas Company, which 
plans to build a connecting pipe- 
line to join Natural Gas Pipeline 
Company. 


THE GRIFFITH 
LABORATORIES, Inc. 


Producers of ‘PRAGUE POWDER” the “Safe, Fast 
Cure for Smoked Hams, Bacon and Ready-To-Eat 


Connect in Colorado 


The western end of the new 
Colorado Interstate connecting line 
is to be in Eastern Colorado, about 
500 miles from Natural Gas Pipe- 
line’s route. Colorado Interstate 
would move up to 350 million feet 
daily by means of the new line. 
Colorado Interstate would in turn 
buy up to 100 million cubic feet 
from Pacific Northwest Pipeline 
Corporation, the lines of which tap 
new supply fields in the Rockies. 

Some 85 million cubic feet of 
additional supply required for the 
expansion would come from other 
present sources of Natural Gas 
Pipeline. 


Hams.” 


Makers of PURIFIED SPICES for Home Use 


We serve the Food Industries with new, scientific 
processing methods and materials 


Phone LAfayette 3-7505 


1415-35 West 37th Street CHICAGO 9 


BUSINESS 
RESEARCH CORPORATION 
Serving Industry Since 1920 


. CONSULTING 
| MANAGEMENT ENGINEERS 


If the expansion project is ap- 
proved early enough, construction 
could start in 1957, with the first 
AR dmore 1-9100 | |-Rocky Mountain area gas delivered 

BOX OVENS to Chicago by December of 1957, it 

P CONVEYOR was stated by James F. Oates, Jr., 

GAS-ELECTRIC chairman of The Peoples Gas Light 


STEAM-OIL and Coke Company. 
HEAT TREATING Hi ct 
1 re 

Rana ead While utility company customers 


COREE Ors of Natural Gas Pipeline are plan- 
BAKERY ning to give full support to the 
EQUIPMENT project as intervenors, other pipe- 
line interests may oppose it and 
thus cause a delay in the issuance 
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Management Studies 
Industrial Growth Planning 
Industrial Relations Programs 
Office Automation 
Job Evaluation 


- | 105 S. LA SALLE RAndolph 6-4162 
‘ \ 
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of a certificate by the commission, 
it was explained. 

Oates stated: “Development of 
additional sources of natural gas 
supply for Chicago and surround- 
ing midwest areas has been for 
many years a basic, continuing pol- 
icy of the Peoples Gas system. 

“When the Colorado Interstate 
connection is approved and_ con- 


structed Chicago consumers will | 


have three distinct sources of sup- 
ply from the west, the south .and 
the southwest. 

“By this continuing policy of ex- 
pansion to provide multiple supply 
sources, we are keeping pace with 
the growth of Chicago and the 
market area served by our pipeline 
subsidiaries.” 

It will be necessary for Chicago 
District Pipeline Company, also a 
subsidiary, to build, subject to 
Federal Power Commission ap- 
proval, a third line from the Joliet 
long distance lines terminal to Chi- 
cago’s south city limits to transport 
the additional gas to Peoples Gas 
and other Chicago area customer 
companies. Chicago District has 
three other transport lines that 
end at the west city limits of Chi- 
cago and has a line extending to 
the DesPlaines area through which 
it supplies gas to Northern Illinois 
Gas Company. 


Herscher Plans 


Meanwhile, the storage field 
project at Herscher is expected to 
reach a daily deliverability of 430 
million cubic feet for the 1956-57 
heating season upon completion of 
the final phase of a $7,500,000 ex- 


~ pansion program that will make it 


a $25,000,000 installation. Daily 
deliverability of the field was raised 
from its initial 150 million to 300 
million cubic feet capacity for the 
1955-56 heating season. 

The authorized expansion of the 


Herscher field under the present 


program enabled Peoples Gas and 


other utility company customers in 
the region to attach 100,000 addi- 


tional house heating customers last 
August 15. Forty thousand of these 
heating customer applicants reside 
in Chicago and were authorized by 
Peoples Gas. During the spring and 
summer months of 1956 when sur- 


plus quantities of natural gas will 


be available, testing work on the 


Herscher project can proceed and 
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UNION CLUB MOTOR LIVERY 


CG hauffeur Driven 
CADILLAC LIMOUSINES 


Union Club has been the choice of distinguished families, 
industrial executives and visiting dignitaries since 1889. 


> 
Local or Out of Town — Day and Night Service 


1460 No. Clark St. MOhawk 4-0501 


INFORMATION WANTED 
ON 


AN INDIVIDUAL, FIRM OR CORPORATION 
CAN BE SENT YOU IN STRICT CONFIDENCE 


HILL'S REPORTS, Inc. 


SINCE 1895 


CONFIDENTIALLY SERVING BUSINESS FOR OVER 60 YEARS 


EDWARD J. KUNZE VINCE O’NEILL 
Executive Vice President Operations Manager 


A Member of The Chicago Association of Commerce & Industry for over 30 years 
DEARBORN 2-5500 
22 WEST MADISON STREET, CHICAGO 2, ILLINOIS 


FOR ALL SPORT EQUIPMENT 


BASEBALL :: PICNIC OUTFITS :: ETC. 
IT’S 


GEORGE HALAS CO. 


233 W. Madison Street 


GOLF :: FISHING :: 


Chicago 6, Ill. 
Store Hours — 8:45 A. M. to 5:30 P. M. 


DE 2-5400 


ARTHUR DIXON TRANSFER COMPANY 


ESTABLISHED 1863 
TIME TESTED DEPENDABILITY 


CHICAGO’S COMPLETE GENERAL 
CARTAGE & LOCAL 


DELIVERY SERVICE 


TRUCKS LEASED 
WITH OR WITHOUT DRIVERS 


1319-45 S. STATE ST. HArrison 7-0580 


CHICAGO 5, ILLINOIS 


EARL M. SCHWEMM AGENCY 


INDIVIDUAL LIFE CONTRACTS: 
A complete line of diversified contracts, from One Year Renewable Term to 
Single Premium Life. 

ANNUITIES: 


Single Premium Immediate, Single Premium Temporary. Annual Premium Re- | 


tirement, Single Premium Deferred. 

GROUP CONTRACTS: 
Group Life, Group Accident and Health, Group Hospitalization, Group Annuities. 
(With Guaranteed Rates.) 


_ GROUP PERMANENT 


PENSION TRUSTS a Specialty. Specially designed Group Annuity Contract for Profit 
Sharing Plans. 

WOMEN’S PREFERRED RISKS: Rates based on more favorable mortality assumptions 
than previously used. 


JUVENILE INSURANCE: Finest line of diversified contracts. 


135 So. La Salle Street 


THE GREAT-WEST LIFE 


ASSURANCE COMPANY Chicago 3, Illinois 
Telephone: RAndolph 6-5560 


Plate avid Mat Service 
to Advertisers 


ELECTROTYPES - NICKELTYPES - STEREOTYPES 
NEWSPAPER MATRICES - PLASTIC PLATES 


Partridge & Anderson 
Company 
712 Federal Street » HA 7-3732 + Chicago 
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the extent of further expansion 
then determined. In addition, ex- 
ploratory work in connection with 
other storage fields close to the 
Texas Illinois line downstate is 
proceeding. 

In serving its Chicago customers, 
Peoples Gas established a new peak 
day record sendout of 4,622,000 
therms last December 19. ‘The pre- 
vious maximum day’s sendout was 
4,492,000 therms on January 26, 
1955. The new peak sendout re- 
sulted from the additional house 
heating customers being served and 
increased use by other customers. 

Both of the system’s long distance 
pipeline subsidiaries during 1955 
successfully negotiated new long- 
term contracts for additional nat- 
ural gas supplies for their present 
systems. Natural Gas Pipeline en- 
tered into seven 20-year contracts 
for an additional daily quantity of 
approximately 46.7 million cubic 
feet of gas from reserves near the 
south end of its pipeline in the 
Panhandle. Some of these contracts 
will require regulatory commission 
approval. 


Recommend Approval 


In addition, a presiding examiner 
of the FPC has recommended that 
Natural Gas Pipeline’s projected 
350-mile extension, applied for in 
1954 for purposes of supplementing 
its long-term supply, receive com- 
mission authorization. This $32,- 
000,000 expansion is designed to 
provide an extension of the line 
with a capacity of 240 million feet 
daily that will give Natural access 
to reserves it now has under long- 
term contract in Jack and Wise 
counties, Texas, and in other areas, 
that are estimated to be equivalent 
to 89 million feet. per day for 20 
years. The extension is to be built 
from Natural’s terminus at Fritch, 
Texas, in a southeasterly direction 
through a part of Oklahoma into 
Jack and Wise counties. 

\ Texas Illinois Pipeline in 1955 
entered into three long-term con- 
tracts for gas supply which provide 
for delivery of approximately 8.5 
million additional cubic feet a day 


for 20 years. The contracts, requir- — 


ing commission approval, will in- 
crease to 495 million feet the 


average daily quantities of gas 
Texas Illinois has under long term 


contract in Gulf coast fields. oa 
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Colors for the American 
Home and Automobile! 


Promsina in the Geimnar of Cobar 
THE MARTIN-SENOUR COMPANY 


2500 South Senour Avenue e Chicago 8, Illinois. 


CHICAGO TERMINAL FORT WAYNE TERMINAL 
3415 S. La Salle - - A 6 Commerce Drive 
Tel. KEnwood 8-3620 (COMMON CARRIER) Tel. Anthony 5337 


GRAND RAPIOS 


C)w CARLISLE 


HOLLAND 
\) MOLINE 


C) WAYLAND 
() BRADLEY 


C) SHELBYVILLE INSURANCE 


RD MARTIN 


Chicago, III. 
Phone KE-8-3620 


S Cy PLAINWELL e 
Fort Wayne, Ind. P coorer 
Phone A-5337 : (©) KALAMA700 CARGO 


$100,000 per unit 


| PORTAGE 


MICHIGAN 


SCHOOLCRAFT U2 


Kendallville, Ind. a Paice ® 
are. 
Phone 438 O\ EVANSTON THREE RIVERS Jo) S 
Michigan P. L. = => 
$500,000 
Lima, Ohio 
Phone 7-323] e 
P, D. 
St. Marys, Ohio ILLINOIS | Bac 
Phone 5132 
| & 
ia : WORKMEN'S — 
Sturgis, Mich. COMPENSATION © 
Phone 1124 . Z AS REQUIRED — 
A o8s BY STATE 
Oncnea LAWS 
Van Wert, Ohio ee pis 
Phone 3066 oo 
Ii 
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THE COUNTRY’S 
MOST FRIENDLY 
COMPANY OFFERS... 


%x Modern and attractive agent's and 
general agent’s contracts to those 
looking for a permanent connection. 


% Complete line of Life Insurance poli- 
cy contracts from birth to age 65 
with full death benefit from age O 
on juvenile policy contracts. 


% Complete line of Accident and Health 
policy contracts with lifetime benefits. 


* Individual Family Hospitalization con- 
tracts with surgical, medical and 
nurse benefits. 


% Complete substandard facilities. 
% Educational program for field man. 


STRONG, PROGRESSIVE 
COMPANY 


Older than 85% of all legal reserve 
life insurance companies 


Company's Expansion Program 


Offers 
Openings in California, Florida, Illinois, 
Indiana, Kansas, Michigan, Minnesota, 
Missouri, Nebraska, New Jersey, North 


Dakota, Ohio, and Wisconsin. 


NORTH AMERICAN 


LIFE INSURANCE CO. 
of Chicago 


C. G. Ashbrook, Executive Vice President 
North American Building, Chicago 3, III. 


Construction 
and Refinancing 


CEntral 6-4804 
REPUBLIC 
REALTY MORTGAGE 


CORPORATION 


11] WEST WASHINGTON 
CHICAGO 2, ILLINOIS 


__| CENTURY DIE CASTING COMPANY 
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Consolidated net income of Peo- 
ples Gas and its subsidiaries for 
1955 amounted to $14,018,430, an 
increase of $1,850,573 over 1954. 
The earnings for 1955 were equiva- 
lent to $11.40 per share of capital 
stock on the 1,230,203 shares out- 
standing at December 31, 1955, as 
compared with $10.88 per share on 
the 1,118,367 shares outstanding at 
December: 31, 1954. 

Amounts received or receivable 
by Peoples Gas and its subsidiaries 
for the year amounted to $160,699,- 
452, an increase of 11 per cent 
over 1954. 

At the end of 1955, Peoples Gas 
was serving approximately 29,000 
more space lreating customers than 
at the same time in 1954. House 
heating requirements in both years 
were about 11 per cent less than 
normal in terms of degree days. 
Average use of gas by residential 
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customers for purposes other than 
house heating increased by about 
four per cent in 1955. ‘Three- 
fourths of this increase was due to 
the continued addition of new gas 
appliances. 

Industrial gas sales in therms in- 
creased 8.1 per cent over 1954. 
This was principally due to in- 
creased industrial activity in the 
Chicago area in 1955. Dividends 
declared in 1955 aggregated $7 per 
share of Peoples Gas capital stock. 
On February 3, 1956 a quarterly 
dividend of $2.00 per share, an in- 
crease of 25 cents, was declared, 
payable April 13, 1956 to stock- 
holders of record March 21, 1956. 

Total property, plant and equip- 
ment of Peoples Gas and its sub- 
sidiary companies increased by $22,- 
924,730 in 1955 to a total of 
$559,060,628 at the year’s end. 


Northern Illinois Gas employes installing new distribution mains 


Northern Illinois Gas Celebrates Century 


of Service During First Year “on Its Own” 


OR Northern Illinois Gas Com- 

pany 1955 was its first year of 
operation “on its own.” 

Organized early in 1954 as a di- 
vision of Public Service Company 
of Northern Illinois, the separation 
of gas and electric operations began 
immediately. However, it was actu- 
ally after Northern Illinois Gas 
became an independently owned 
and operated gas utility on March 


1, 1955, 


that “Operation-Separa- 
went into high gear. 
Construction of a two-story an- 
nex. to the company’s corporate 
headquarters at 50 Fox Street, 
Aurora, Illinois, in 1954 had_per- 
mitted separate gas billings late 


tion”’ 


that year. Many of the company’s e 
ees stores and service offices ; 
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well as various operating and serv- 
ice functions. 

The gas company completed 
most other areas of separation in 
1955, including the introduction of 
a nattily attired meter reading 
corps and the establishment of new 
telephone numbers in many of the 
utility’s 239 communities it serves 
in northern Illinois outside Chi- 
cago. These were in addition to 
opening 11 more stores and service 
offices (Northern Illinois Gas had 
38 at the end of 1955, with three 
more—Elgin, Park Ridge and Blue 
Island—scheduled to open early in 
1956) and approximately 170 col- 
lection agencies for the convenience 
of customers. 


Reviews 1955 Operations 


Reviewing the gas company’s 
1955 operations at a late Decem- 
ber meeting of management person- 
nel, Marvin Chandler, president of 
the utility, said that while separa- 
tion did consume considerable time 
in 1955, other functions weren't 
neglected. This is attested, he said, 
by the approximately 34,000 new 
customers connected to the system 
during the year. 

Nearly 5,000,000 feet of new gas 
mains and services were installed 
by the company throughout its 
service area as part of the utility’s 
approximate $18,700,000 construc- 
tion program in 1955. Installation 
of new mains and services, plus 
constant revision of present. facili- 
ties, will continue. It is estimated 
that the gas company will spend 
about $21,000,000 in 1956, and pos- 
sibly $53,000,000 more during the 
next three years (1957-59). 

To finance this requirement, it is 
now expected that $10,000,000 to 
$15,000,000 of debt securities will 
be sold in the second quarter of 
1956, and another $10,000,000 of 
new funds will be required annu- 
ally thereafter. Sale of common 
stock to raise any portion of this 
requirement is not anticipated. 

Last year’s residential building 
rate in Northern Illinois Gas Com- 
pany’s service area was almost 17 
per cerit above 1954. About 30,000 
residential space heating customers 
were added to the system last year. 

In June, Northern Illinois Gas 
acquired the properties of the 

- Union Gas & Electric Company 

ba which serves gas only to about 
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12,000 customers in Bloomington 

and Normal, Illinois. Operated first 
AAO PRT as a subsidiary, it later became a 
division of the parent organization. 


A million dollar system revision 
program now is in progress. 


Another 1955 highlight occurred 
CONTRACTORS July 12 in Rolling Meadows (a 
new community northwest of Chi- 
FOR cago) where special ceremonies 
marked the connection of the com- 
pany’s 500,000th customer. This 


VENTILATION AND AlR CONDITIONING event firmly established Northern 


Illinois Gas Company’s claim as 


SHEET METAL FABRICATORS one of the top ten gas distribution 


companies in the nation. 


MATERIAL CONVEYING Approximately one month later, 


Northern Illinois Gas was busily en- 
WELDING gaged in planning a program to 

commemorate the 100th anniver- 
sary of gas in its service territory. 
1931 W. LAKE ST. CHICAGO 12 Observed company-wide, a week 
long program during August high- 
lighted this event in Ottawa where 
a century ago a predecessor estab- 


j Arg oat Ray ee lished gas service. A centennial din- 
CoD SHERIGAN <2, DESMOINES Rock A 0 ner attended by city and civic ofh- 
: t PEO PY 8K, CHICAGO cials from various Northern Illinois 
4 a ee Tee eee tenn MPSRBERS aN ( ee <0 : 
1 ‘ eee pet eg CALESBURG Gas communities, plus a cooking 
M Sn school, special displays and demon- 
% CANTON strations, and an_ old-fashioned 
ie 
¢ Ets street dance were a few of the 
he week’s highlights in Ottawa. 
ey as ies ; : 
eons Praising the company’s person 


nel at the December management 


sat Serving Chica goa nd | meeting for their 1955 efforts, 
ruc INES The Middle West Rete Chandler pointed out that the util- 


ity’s major problem still is supply. 

With a large fleet of fast, up-to-date stainless steel trucks and 
trailers operating over 5,000 route miles, Burlington Truck Lines 
offers shippers direct daily service from Chicago to more than 
six hundred communities in seven midwestern states. 


More Gas For Home Heating 


The installation of additional 
propane storage facilities and the 
increased usefulness of the Hersch- 
er, Illinois, underground field, al- 
lowed 70,000 more residential gas 
heat authorizations to be issued in 
1955, which will bring the utility’s 
connected space heat customers to 
: about 213,000 this winter and 231,- 

INDUSTRIAL CLEANERS 000 next. This compares to 175,000 
Established in Chicago and Suburbs LITH 0 Gi RAP H E D LAB E LS oe ialesase ee pena Lage hus 
Since 1906 ter’s peak demand on the system 
occurred. 
for All Purposes '~ The 70,000 authorizations, he | 
said, represent the largest number 
released since the third pipeline 
from ‘Texas was placed in service — 


Pick-up and Delivery service in the Chicago area to and from 
our recently-completed freight terminal at 5537 West 26th Street, 
Cicero, Illinois. 


When you have shipments moving in the territory shown 
above, be sure they are routed BURLINGTON. 


| a Overalls 
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apbheae Rewad FORT DEARBORN LITHOGRAPH CO. || {2° * 1951. This third pipeline 
HOEKSTRA OVERALL | practically wiped out the waiting 
. i ; list he time, t ce 
LAUNDRY & SUPPLY 6035 W. Gross Point Rd ist at the time, but the unprece- 


dented home building growth in 
northern Illinois since then has — 

meant a steadily increasing waiting 
: 3 ; : eit ta Ps ¢ Fe eae 


| 515 E. 158th St., South Holland, Ill. SPring 4-4321 
Chicago Phone: WaAterfall 8-2720 
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list which is climbing about 4,500 
monthly. 


“To clear up our present waiting 
list of more than 100,000 individ- 
ual home owners,” Mr. Chandler 
stated, “we need additional deliver- 
ability of about 70 million cubic 
feet per peak day, and we will need 
an additional increment of about 
80 million cubic feet of daily deliv- 
erability every year to meet new 
demands. This will be true as long 
as residential construction contin- 
ues at the 1955 rate, existing home 
owners continue to apply at the 
prevailing rate, and our base load 
for other purposes grows at the 
same rate as in the past. This is a 


fairly formidable requirement, but 
one we are not shirking. 

“With further development of 
Herscher dependent on experience 
and testing—which will take time— 
we are studying every solution that 
we believe lies within our abilities 
and means, and we are urging our 
supplier to explore and investigate 
every solution which is more fea- 
sible for it to undertake. 

“We are optimistic that one or 
more of the alternatives being 
studied will be of considerable as- 
sistance to us by the heating season 
two years hence, but we’re not opti- 
mistic that we will be able to make 
much progress in reducing our 
waiting list during 1956.” 


Chicago Transit Authority Enters 


Phase Two of Modernization Plans 


IVE hundred and _ forty-three 

rapid transit and surface units 
delivered, ordered or authorized, 
and the completion and opening of 
a new operating station, Forest 
Glen, highlighted 1955, the first 
year of the Chicago Transit Au- 
thority’s second five-year moderni- 
zation program. 


CTA revenue for the year 
amounted to $120,897,185 com- 
pared to $121,139,515 in 1954. 


Operating expenses totaled $102,- 
488,191 for 1955 and $103,411,537 
in the previous year. The balance 


_ available for debt service and other 
charges was $18,408,994 in 1955 


compared with $17,727,978 in 1954. 
For the year CTA had excess earn- 
ings of $830,587 after payment of 
operating expenses and _ fixed 
charges. This compares with an 
excess of $536,205 for 1954. 


Volume Down Again 


Passenger traffic volume con- 
tinued to decline during the year, 
dropping from 641,166,501 origi- 
nating rides in 1954 to 623,493,648 
originating rides in 1955, a decline 


_ of 2.76 per cent. All of the passen- 
ger loss for the year was accounted 


for by the surface lines. Surface line 
dipped to 510,603,672 from 
9. “L’”-subway riders in- 


creased to 112,889,976 from 111,- 
Bo p5a0 20 

Partially responsible for the 1955 
income level is a considerable sav- 
ing to C’TA—approximating $1,- 
500,000 per year—resulting from 
legislation exempting CTA from 
the payment of motor fuel tax. 


Retire Bonds 


Further economies were achieved 
by advance bond retirements which 
effected savings of $1,141,689 in 
1955, bringing to $3,058,160 the 
total savings in principal and in- 
terest by advance retirements of 
$2,909,000 maturity value of CTA 
revenue bonds. 

During the year, CTA entered 
into a two-year wage agreement 
with operating unions effective 
June 1, 1955. Under this pact, em- 
ployes received a five-cent-an-hour 
wage increase on June I, 1955; a 
two-and-one-half-cent per hour 
hike on December | of this year, 
and will gain a five-cent increase on 
June 1, 1956. An additional three 
cents per hour increase to adjust 
for rising living costs for operating 
employes went into effect on De- 
cember 1. 

New vehicles received during the 
year and now in service included 
99 L-P gas (propane) buses and 114 
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rapid transit cars. On order are 80 
more rapid transit cars, and au- 
thorized are 150 buses, as well as 
another 100 buses on a rental basis. 
Total cost of all new equipment re- 
ceived, ordered, or authorized dur- 
ing the year amounted to $12,040,- 
000—$4,980,000 for new buses, and 
$7,060,000 for “Green Hornet” 
rapid transit cars. There are now 
470 “Green Hornet” rapid transit 
cars in service. 

Contemplated for purchase in 
the near future are 250 rapid tran- 
sit cars, which would complete the 
modernization of the rapid transit 
fleet. 

Since the start of CTA’s modern- 
ization program, according to Wal- 
ter J. McCarter, General Manager, 
more than $102,000,000 has been 
invested or committed for pur- 
chase of modern rolling stock, in 
the modernizing of other equip- 
ment and for other facilities. 

Altogether, 3,915 buses and rapid 
transit cars have been purchased, 
or have been authorized for pur- 
chase and rental, in what has been 


generally recognized as one of the 


most extensive modernization pro- 
grams in the transit industry today. 
Mr. McCarter stated. 


High Speed Cars 


One of the features of the year’s 
equipment program was the devel- 
opment of high-performance rapid 
transit cars, proved capable of 
traveling at 76 miles per hour in a 
speed run made October 3. These 
cars, now in use in Evanston Spe- 


_ cial Shoppers’ service, are being 


considered for future operation in 
expressway rapid transit facilities 
and are the forerunners of more 
convenient and speedy transit serv- 
ice. SS 

In line with the adding of new 
equipment was the completion and 
opening, on December 4, of CTA’s 
third modern bus station, Forest 
Glen, at Elston and Armstrong ave- 


_nues. The $2,500,000 facility pro- 


vides servicing and overhauling 
facilities for motor and _ trolley 
buses of 12 northwest side routes. 
_ As a result of substituting ma- 
neuverable motor buses for street- 
cars on one line and part of an- 
other—Cottage Grove and the State 
Street section of the State-Broadway _ 
line—only three streetcar lines- Stes. 

ae Continued on page Aas 
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More Foreign Trade For Port Chicago 


Direct shipments to Midwest from forelgn 


lands increase via air and water routes 


from the Port of Chicago con- 

tinued to grow in 1955. Ocean- 
going freighters made 258 trips out 
of Chicago during the year, 42 
more than in 1954. These do not 
include ships in the lakes trade be- 
tween Canada and the United 
States. Including these, 497 vessels 
from foreign areas came to Chicago 
in 1955 as compared with 435 mer- 
chant ships in 1954. 

The Chicago collector of customs 
reports that collections for 1955 
amounted to $38 million, an in- 
crease of 11.7 per cent over the 1954 
collections. Import tonnage totaled 
95,547 tons and export tonnage, 
124,772 tons in 1955 compared with 
70,775 tons of imports and 92,424 

_ tons of exports during the previous 
year. 


F ttom the trade directly to and 


Midway Volume Up 


Foreign traffic at Midway Airport 
increased 56 per cent in 1955 over 
1954. It was the first year that Mid- 
way operated under its newly ac- 
quired status as an official port of 
entry. Plane arrivals from abroad 
‘numbered 2,059 flights, carrying 
46,626 passengers. This compares 
with 1,318 flights carrying 39,733 
passengers from abroad during 
1954. Foreign mail parcels also in- 
creased appreciably. The total in 
1955 was 2,097,110 parcels com- 
pued with 1,748,350 Paice in 


~~  — --? -— | => 
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of the total amount of foreign ship- 
ments handled by Chicago area 
companies. Most products exported 
from and imported in the Chicago 
area are handled through ports on 
the West and East Coasts and Gulf 
of Mexico. At these ports the prod- 
ucts lose their Chicago area identity 
and become enmeshed in national 
figures. 

A recent study prepared for 
Creole Petroleum Corporation on 
United States Exports to Venezuela 
vividly illustrates that the amount 
of foreign trade handled directly to 
and from Chicago ports is only a 
small portion of the total volume 
of business done abroad by Chicago 
firms. In this survey 85 City of Chi- 
cago companies reported exporting 
$38,880,000 of products to Vene- 
zuela in 1953. Of this total, only 
$206,000 of products were shipped 
directly from the port of Chicago. 

According to a study of the Com- 
mittee of American Steamship 
Lines, overseas exports of agricul- 
tural and industrial products earn 
more than a half billion dollars 
annually for the farms and factories 
of Illinois, Wisconsin, and Missouri. 
The committee, headquartered in 
Washington, D. C., is composed of 
major steamship operators. 

The report, published in a spe- 
cial edition of the groups ’s bulletin, 


>» 


United Press photo 


Maritime Affairs, shows that from 
1945 to 1953 one-third of the na- 
tion’s wheat production went to for- 
eign markets, bringing annual rey- 
enues of $821 million to the 
country, of which $40 million a year 
went to Illinois and Missouri farm- 
ers. Corn exports from 1948 to 
1952 brought an additional annual 
revenue of $50 million to this area. 
Among other farm products, soy- 
bean shipments overseas return 
about $25.5 million dollars an- 
nually to the three states, dairy 
products bring in $11 million and 
lard yields $18 million. 


Biggest Export Item 


One tractor in every four rolling — 
off Ilinois assembly lines is shipped — 
overseas according to the report. 
Revenuewise, farm machinery con- 
stitutes the biggest overseas export 
item from the three states, return- 
ing about $215 million a year to the 
area. Autos assembled in the three 
states bring in some $80 million t 
the manufacturers who sell them t 
foreign buyers. Electrical machi 
ery of various kinds yields some 
$110 million a year to producers i in 
the three states. . 

At the end of 1955 there we 
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Railway Equipment 
(Continued from page 169) 


up considerably in 1955 from 1954 
and have been gaining since the 
first of the year. 

Electro-Motive Division of Gen- 
eral Motors Corporation, too, had 
a much better year in 1955 than in 
1954 when production was abnor- 
mally low. Demand for locomotives 
in the export field tripled during 
1955 compared with the year be- 
fore, and in the domestic field was 
double that experienced in 1954. 
Many railroads which previously 
announced they were completely 
dieselized have been buying more 
locomotives, Electro-Motive stated, 
indicating increased traffic resulting 
from the continued growth of the 
national economy. Many rail- 
roads, too, have stepped up their 
dieselization program in order to 
take advantage of economies real- 
ized when the supporting services 
necessary for steam power can be 
finally eliminated. 

Employment at Electro-Motive’s 
plants has been steadily increasing 


since the middle of 1954 when large ° 


numbers of workers were laid off. 
Approximately 9,000 workers now 
are employed at the LaGrange 
plant, which is close to top levels. 
An additional 2,300 workers are 
engaged at Plant No. 2 in Chicago. 

All in all, for railway equipment 
manufacturers as well as their sup- 
pliers, 1956 bids fair to being one of 
the fairest in many a year. 


Candy 3 
(Continued from page 171) 


ing it. Also, NCA’s president notes 
that convenience foods are increas- 
ing in demand, and personal in- 
come stands at an all-time high. 
As he puts it: “Confectionery sales 
should take a definite upward 
trend with proper promotion.” 

If raw material prices stop 


bouncing up and down like a pogo | 
| stick as they have been for the past 
few years, another industry head-— 


ache will be alleviated. 


During the last six months of _ 


1954, cocoa beans, for example— 
the major ingredient in chocolate— 
sold for as much as 72 cents and as 
little as 48 cents a pound. In 1955, 


prices fluctuated between 58 and 
25 cents a pound. Meanwhile, pea- 


nut prices, Gans by a drought _ 


; 
; 
: 
: 
‘ 
; 
; 
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in the South, hit a high of around 
25 cents a pound last spring. They 
have come down since, but not by 
much, according to NCA officials. 
Some manufacturers feel the pea- 


nut price rise kept candy produc- | 


tion below the level that other 
market factors indicated should 
have been reached last year. 

Two major corporate changes oc- 
curred in the Chicago area candy 
industry during 1955, NCA report- 
ed. Schutter Candy Company was 
merged with U. S. Hoffman Ma- 
chinery Company, a manufacturer 
of laundry equipment, and D. L. 
Clark Company, Pittsburgh, Pa., 
which has a plant in Evanston, be- 
came a part of Beatrice Foods. 


Steel 


(Continued from page 155) 


pating in the 1956 expenditures for 
new equipment and construction 
will be all types of companies— 
integrated, semi-integrated and 
nonintegrated — and_ therefore in- 
cluded will be amounts spent for 
coke ovens, blast furnaces, steel- 
making furnaces, rolling mills, steel 
drawing equipment, sintering 
plants, annealing facilities and 
other equipment, and development 
of raw materials. 

Billions of dollars more must be 
spent for the new expansion over 
the next three years, the Institute 
states. Various complex factors af- 
fecting costs make exact estimates 
difficult. First is the generally rising 
price level. Another factor in costs 
is the variation in circumstances 
that each company faces as it deter- 
mrines for itself how to secure ex- 
panded production most economi- 
cally. Where existing plants are 
fully developed, additional capacity 
must be built from the ground up 
at a cost of more than $300 per ton, 
compared with $50 a quarter cen- 
tury ago. In other cases, where ad- 
ditions can be made to existing 
plants, the cost of expansion will 
be relatively lower. 

The new expansion will involve 
great engineering, industrial and 
financial problems. Companies 
must again seek new sources of 
ores, open additional new mines 
and construct new taconite process- 
ing facilities. New sources of raw 


materials necessitate construction 
of new railroads and ships. This is 
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e@ Repairs e Installation 


ELECTRIC Co. 


: 2320 W. Ogden Bivd. *° CHesapeake 3-6100 


INDUSTRIAL °e COMMERCIAL LIGHT AND POWER 


GERHARDT F. MEYNE COMPANY 
BUILDERS 


Industrial and Commercial Construction 


Financial 6-3377 
Chicago 6, HI. 


OGDEN, SHELDON & CO. 


—FOUNDED 1836— 


Real Estate, Property Management 


and Insurance 


111 W. Washington St. FRanklin 2-7358 
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or 


“YOU CAN DEPEND 
ON NUGENTS” 


A PIONEER & ORIGINATOR OF 
THIS SERVICE 
MEMBER — CHICAGO ASSN. OF COMMERCE 


COMPETENT LABOR - HELP FURNISHED 
QUICKLY ON A DAILY BASIS — 
PAID & INSURED BY US FOR ALL WORK 

\/TRUCK HELPERS 
\/CARLOADERS 
\/LUMBER HANDLERS 
\/PACKERS 

\/STOCK MEN 
\/WAREHOUSE MEN 
\/MATERIALS HANDLERS 
\/LABORERS 


Not An Employment Agency 


pHone WH itehall 4-5313 


ASK FOR EXT. 21 
Nugents-American 
Contractors snc. 


116 W. KINZIE 


| WALTER H. FLOOD & CO. 


Consulting Chemical Engineers 


TESTING AND INSPECTION 
OF MATERIALS 


CONCRETE CORING 
SOIL BORING 
6102 South Blackstone Ave. 


Hyde Park 3-1512 
CHICAGO, ILLINOIS 


Complete 


| MACHINE SHOP FACILITIES 


available for 
SUB-CONTRACT WORK 


Light Manufacturing, Stamping, 
Screw Machine Products 
Specialists in Mechanical and 
Electrical Devices, Scientific 
Instruments 


ACME MODEL WORKS 


200 No. Jefferson St. 
ANdover 3-3834 


in addition to construction of new 
blast furnaces, steelmaking  fur- 
naces, rolling mills and other fin- 
ishing equipment. Every cost that 


| must be incurred in expansion has 


increased greatly in recent years. 

Over. the years, the institute 
points out, profits of steel compa- 
nies have been below the average 
for other leading industries. And 
because permissible depreciation 
allowances under the tax laws are 
inadequate to meet rising construc- 
tion costs, steel companies are be- 
ing forced to use profits to keep 
present plants intact. This reduces 
the amount available from profits 
to help pay for expansion. Beyond 
that, the sums which must be raised 
to meet the cost of further expan- 
sion can come from two sources 
only—directly from remaining 
profits of the steel companies, and 
from the savings of investors who 
have confidence in ability of the 
companies to earn profits that are 
attractive to investors. 


That 1955 would be a_ record 
breaking year in production and 
consumption of steel was complete- 
ly unanticipated. It was midyear 
and after before the pattern began 
to become clear and the amazing 
aspects of strength developed. ‘The 
year 1954 had been a disappointing 
one with a buyers’ market existing 
for the first time since 1949. Steel 
buying declined steadily while con- 
sumers leaned heavily upon accum- 
ulated inventories. The trend re- 
versed late in that year when auto- 
mobile builders came back into the 
market in a big way for materials 
for their new models introduced 
earlier than usual. 


Pace-Setter 


Automotive proved to be the 
pace-setter throughout 1955 and in 
the earlier months of the year 
sparked a general business pickup 
which gained momentum as _ it 
rolled along. Building construction 
went into high gear, farm machin- 


ery which had done badly in 1954 ~ 


perked up, and the railroads stim- 
ulated by steadily rising freight car 
loadings and income began order- 
ing new freight cars and rails and 
accessories for right-of-way  im- 
provements. 


By midyear, mills were sold out 


on steel plates, structural shapes 
and cold-rolled sheets, and _hot- 
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rolled sheets were fast moving into 
that condition. For plates and 
shapes there could be no relief so 
long as the heavy construction in- 
dustries maintained their pace, but 
for sheets there was real hope. No 
one believed that automobile pro- 
duction could continue its blister- 
ing pace and third quarter was 
freely predicted as the period dur- 
ing which steel requirements would 
shrink as car sales would fall off 
and preparations for shift to new 
models would start. Consequently, 
steelmakers accepted orders gener- 
ally for tonnage to replace that 
which automakers wouldn’t need. 


Demanded Full Quota 


To the surprise of everyone, 
little dip in auto sales occurred and 
the industry continued to take and 
demand its full quota of steel prod- 
ucts as it held car assemblies at 
record levels. Upshot was the steel 
industry found itself substantially 
overbooked and it struggled for re- 
mainder of the year without suc- 
cess to gain a balance between steel 
supply and demand. It was fortu- 
nate indeed for consumers that the 
midyear steel wage negotiations 
were concluded with the shortest 
steel strike in history—12 hours— 
else a critical steel shortage might 
have developed in last half 1955. 

As it was, steel supply was un- 
comfortably tight and its procure- 
ment was troublesome, but there 
are few instances where production 
of goods was lost or limited serious- 
ly for lack of steel. Some consum- 
ers, unable to get enough steel from 
mills, were obliged to buy higher- 
priced warehouse steel or acquire 
occasional lots of premium offer- 
ings. Unlike the Korean War pe- 
riod, little conversion steel was 
available last year. Reason was that 
ingots were hard to buy and few 
companies had rolling time to re- 
duce them to finished products on 
a contract arrangement. 

Under the unprecedented de- 
mand for steel last year, require- 
ments for raw materials was far 
beyond what had been anticipated. 
But all demands were met for ore, 
coal, coke and limestone, and boats - 
and cars for transporting them. 
Neither was there any shortage of 


steelmaking scrap although the . 


des shot — 


demand for quality gra 
i : 


_ 


ei 
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prices up to unprecedented highs 
late in the year. 

In September, 1954, the Chicago 
Mercantile Exchange initiated trad- 
ing in heavy melting steel scrap 
futures. It was the first time futures 
trading had been undertaken in 
scrap and the move was without 
the support of the steel 
scrap brokers and dealers. Trading 
failed to reach a volume that was 
considered practicable and several 
modifications in the contracts and 
procedures failed to bolster inter- 
est. Consequently, futures trading 
in scrap was closed out in late 
August 1955. 

Chief support to steelmaking 
operations are blast furnaces which 
reduce iron ore to hot metal and 
charge it into open hearth furnaces. 
Considerable quantities of steel 
scrap are charged into the open 
hearths. The ratio of scrap to hot 
metal can be varied broadly de- 
pending upon the availability and 
cost of each metallic. With scrap 
high priced, steelmakers leaned 
heavily on hot metal last year. 
Blast furnaces also make pig iron 
which is used in making ferrous 
castings, and since foundries were 
busy in 1955, demand for pig iron 
was heavy. As result of the dual 
demands for their products, blast 
furnaces enjoyed high level activity 
last year. 


Pig Iron 


Blast furnace output of pig iron 
and ferroalloys in both the Chicago 
district and the nation in 1955 in- 
creased sharply—27 and 32.6 per 
cent, respectively—over 1954. The 
Chicago gain was 2 points greater 
than the district’s steel ingot output 
increase, while for the country the 
gains were identical. An accom- 
panying table shows monthly pro- 
duction statistics for 1955 and 1954. 

Chicago production of pig iron 
and ferroalloys last year was at 96.9 
per cent of capacity, while the 
United States was 4.2 points behind 
at 92.7 per cent. 

During 1955, output of pig iron 
and ferroalloys in the Chicago dis- 
trict was 20.5 per cent of national 
total. For the previous year, it was 
21.4 per cent. The small percentage 
drop carries no special significance. 

As of January I, 1956, the Ameri- 
can Iron and Steel Institute lists 
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annual blast furnace capacity of the 
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mills, | 


Kngineers and Contractors 


FOR 
AIR CONDITIONING 


Comfort—Process—Humidity Control 


REFRIGERATION 


Reciprocating —Centrifugal—Absorption—Steam 
Ejector 


POWER and PROCESS PIPING 


High & Low Pressure—Gases—Liquids—Chemicals 


SPECIAL APPLICATIONS 


Heat Transfer—Dehumidifying—Temperature Control 


@ SERVICE—MAINTENANCE—REPAIRS 


KROESCHELL 
ENGINEERING CO. 


215 WEST ONTARIO STREET ¢ DElaware 7-4820 


PUMPS 


FOR ALL APPLICATIONS 


Authorized Distributors 


ECONOMY PUMPS 


For Water 
Water Systems @ Vacuum Heating 
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DEEP WELL TURBINE PUMPS 


The surest way to be remem- 
bered is to place your name 
and business on a Gits Quality 
Plastic Product. Inexpensive! 
Practical! Truly a friendly, ef- 
fective reminder that will serve 
24 hours a day for along time. | 
There’s a wide selection to 
choose from, ranging from 
$2.50 per 1000 to $10.00 per 
item. Ask your specialty job- 
ber to see these lasting, color- 
ful items, or mail coupon 
below for catalog and prices. 


e Brine @ Sewage 


Factory Reconditioned Used 
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| (CJ Please send me catalog and price list of | 
| 
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STATE Seas - 
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Tin Plate and Black Plate 
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UNITs are self-stacking 
with factory applied 
steel side-plates and hor- 
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No matter how high you stack these new TRANS- 
FER FILES, each drawer works perfectly ...no 
bulging, no sticking. Each unit is complete, yet 
each becomes part of a sturdy steel structure. 


Maintenance & Repairs 


FOR Units can be bolted side by side. Metal drawer 
pulls, and grey finish on corrugated fibre-board 
ALL DEEP WELLS produce neat front office appearance. : 
Clip this ad to your letterhead and send 
& to Dept. NB-1 for details and price list. 


TURBINE PUMPS BANKERS BOX COMPANY 


720 S. Dearborn Street « 
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nation as 85,485,230 tons, an in- 
crease of 1,514,130 tons, or 1.8 per 
cent, over 1955. Chicago district 
capacity at beginning of this year 
is pegged at 16,830,500 tons, a gain 
of 399,450 tons, or 2.4 per cent, 
over a year ago. Currently, Chicago 
has 19.7 per cent of national total. 
This compares with 19.6 per cent 
at beginning of 1955, 20 for 1954, 
and 20.3 for 1953. 


Expansion Continued 


No new blast furnaces were con- 
structed in the Chicago district in 
1955 and none are being built cur- 
rently. The modest increase in ca- 
pacity resulted from enlargements 
which two companies made upon 
existing stacks in connection with 
rebuilding and relining. 

At the outset of 1955 it was con- 
sidered that major expansion of 
Chicago district iron and_ steel- 
making facilities either had been 
concluded for the moment or was 
in final stages of completion. Since 
modernization and improvement 
of existing facilities is a continuing 
program, it was expected that a 
fair amount of this work would be 
programmed during the year. But 
with unprecedented steel demand 
pointing up the inadequacy of the 
country’s capacity, another wave of 
expansion was initiated by many 
companies. An appropriate share 
is earmarked for the Chicago dis- 
trict. Expansion completed, in 
progress or announced in 1955, can 
be briefed as follows: 

United States Steel Corporation: 
USS has under way at the Gary 
Steel Works the second step in con- 
struction of coal chemical facilities. 
Authorized in 1954 and scheduled 
for completion in 1957, these facili- 
ties will provide additional coal 
chemicals recovery. Two open 
hearth furnaces were rebuilt for 
greater capacity. In-July USS an- 
nounced it was installing facilities 
to increase capacity for continuous 
cold-rolled light and heavy gage 
stainless sheets and strip at Gary 
Sheet and Tin Mill. This is to be 
accomplished through installation 
of a Wheelabrator which descales 
the strip and conditions its surface. 
A 90-foot furnace—one of the long- 
est single furnaces in the world— 
will provide additional annealing 
capacity. At year end, the company 
announced it is formulatin plans 


© 
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for increasing ingot capacity in the 
Chicago area by approximately 
1,500,000 tons thr ough an improve- 
ment of various civics This ex- “ah eee, We - 
pansion still remains to be spelled en 

out. During 1955 open-hearth ca- e fobs td. acne 
pacity at Gary Steel Works was REG. U. S. PAT. OFF. 
increased 8000 tons while electric 


furnace capacity at the South Chi- 

cago Works was adjusted down- 
rare 29,000 tons. Blast furnace | 

capacity at Gary was upped 27,200 | 


tons. 


National Tube Division, United 
States Steel Corporation: National 
started commercial production at 
Gary of a new plastic pipe known 
as polyvinyl chloride which resists 
attack by acids, alkalies, salt solu- 
tions and most chemicals. This 
company entered the plastic pipe 
field in 1954 with initial produc- 
tion in polyethylene in sizes from 
1% to 6 inches. At that time it was 
announced that eventually it would 
produce in a greater size range and 


from other plastic materials. Na- Mighty useful for manufacturing short- 
tional Tube is one of several steel cuts, too. Be informed! Mail coupon now 


pipe makers to manufacture plastic for FREE booklet full of valuable ideas! 
pipe as well. The product is sold 


and serviced by existing pipe dis- BETTER TYING 


tributors throughout the country. 


Tie up your products with Print-Ad String, 
and wherever they go they tell people 
your name or slogan, they give directions, 
they measure footage, they provide grade 
markings—they tell whatever you want 
told . . and tell it in a novel, colorful way. 
| Here’s a tremendously strong COTTON 
tie—in thicknesses down to .003, widths 
down to ¥%", in any color or combination 
of colors you want—a tie that won't mar 
or dent the edges of articles tied in it— 
won't slip in the knot—won’t stretch— 
and adds a smart touch to your package. 


Good-looking all-cotton 


Trlaudis 1 ° ties! .. Flat, won’t mar or 
nland's Expansion dent edges of boxes or 


merchandise . . Won't slip in 


the knot . . Non-stretch, 
Inland Steel Company: In May great rengthies Also useas 


Inland launched a multimillion as rip-cord opener, from candy 
dollar expansion program. Includ- per Srieeoesieicel 
ed would be a seventh battery of 

coke ovens and accompanying by- 
products facilities. The 87 ovens BIG HELP IN THE PLANT 
will have an annual capacity of 
455,000 tons, increasing coke capac- 
ity 21 per cent. The output will 


“ADVERTIES” 


Holds parts firmly for 
assembly, cutting, drilling 
. Holds parts in finished 


replace coke now purchased. The secures parts @SSemblies . . Measures 
3 . 5 7 running footage . . Gives 
program also included increasing eneceaee ee 
steelmaking capacity by 200,000 aeauficarion=. 
tons to 5,200,000 tons on January MEASURES... IDENTIFIES - 


I, 1955. This gain was to be 
achieved by installing additional 4b FOR FREE IDEA BOOK I 
and heavier equipment for charg- r wh 
ing material into the furnaces and 
tapping steel out. This would con- | | 
stitute the third capacity increase | | 
in consecutive years—300,000 tons | | 
was added in 1954 and 200,000 tons | | 
in 1953—and all was achieved by | ! 
use of oxygen and improved tech- 
| 
| 
1 
| 
| 
| 
| 
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Dept. |— Chicago Printed String Co. 
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me your FREE Idea Book. 


My Name 
niques. In May Inland began giant Title 
dredging operation at its Steep 

Company 


_ Rock, Ontario, property to uncover 
a huge ore deposit. The dredging 
__will be a 5-year operation. In No- 
ty vember Inland announced a 3-year 
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Story of the 
_ Shipper- Receiver, 


WHO STOPPED 


PAYING 
HIS FREIGHT BILLS 


Actually...it’s the Story of 112 Nationally-Known 
Shippers and Receivers of Freight for whom 
Central National Bank in Chicago Now Pays and 
Tabulates Thousands of Small Freight Bills! 


Hundreds of clerical and accounting man-hours are 


-saved! Valuable employees are released for more 


important fields of work. Voucher writing and ac- 
counting entries are reduced; better audit control 
gained. These are a few of the benefits of CNB 
Freight Bill Payment Service! 
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Federal Reserve System 


CNB FREIGHT BILL. 
PAYMENT SERVICE 
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Your office merely audits the charges and codes 


these hundreds of small freight bills... motor, rail, 
air and waterway ...sends them in bulk to Central 
National Bank in Chicago. The bank’s checks go at 
once to all carriers; “Paid” bills are returned to you 
promptly with a printed transcript containing all 
details. You make a few simple accounting entries 
instead of hundreds. The transcript, sub-divided ac- 
cording to your coding of the original bills, is tailor- 
made for your accounting controls. 


If the payment of freight bills is a burden in your 
Office, investigate this money-saving service! 
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Transportation 
and Traffic 


HE Interstate Commerce Com- 

mission, in its 69th Annual Re- 
port submitted to Congress, made 
39 legislative recommendations for 
changes in the Interstate Commerce 
Act. These recommendations in- 
clude: 

1. Granting the commission au- 
thority to assess penalty per diem 
charges as an aid in alleviating 
freight car shortages during periods 
of emergency or threatened emer- 
gency. 

2. Amending Section 4 of the Act 
to permit circuitous routes to meet 
the rates of more direct routes with- 
out securing prior approval. 

3. Limiting the agricultural ex- 
emption in the Motor Carrier Act 
to the transportation of agricultural 
commodities, fish and livestock from 
point of production to primary 
market. Also, to restrict such ex- 
emption to commodities produced 
in the United States. 

4. Empowering the commission 
to restrict the number of persons 
for which a contract motor carrier 
may perform transportation, and 
also to provide that contract carrier 
permits may only be issued upon a 
showing that common carriers are 
unwilling or unable to perform the 
type of service for which a need has 
been shown. 

5. An amendment to provide that 
the minimum rates, fares or charges 
of contract motor carriers be no 
lower than those of competing com- 
mon carriers for the same service, 
except upon a showing of special 
circumstances. 

6. Amending Section 22 of the 
act by limiting the transportation 
services for federal, state and mu- 
nicipal governments free or at re- 
duced rates to time of war, threat- 
‘ened war, or other national emer- 


gency. 


 e Hearings Set on Rail and Mo- 
tor Carriers’ Released Rate Rules: 


Hearings on the proposals of rail- 
roads and motor carriers to estab- 
lish classification rules to limit 
liability ona shipment to $3.00 per 
pound have been tentatively sched- 
uled as follows: April 24, 1956, at 
Washington, D. C.; May 8, 1956, 
at Atlanta, Ga.; May 15, 1956, at 
Los Angeles, Cal.; and May 22, 
1956, at Chicago. Exhibits of all 
parties must be exchanged not later 
than April 14, 1956. Verified state- 
ments will not be permitted. An- 
nouncement of the hearings was 
made by Interstate Commerce Com- 
mission Examiner Russell at a pre- 
hearing conference on January 23. 
The proceedings have been desig- 
nated as Ex Parte MC-49, Released 
Rate Rules, National Motor Freight 
Classification, and Ex Parte No. 
197, Consolidated Freight Classifi- 
cation and Uniform Freight Classi- 
fication. 


e 1.C.C. Postpones Effective Date 
of Five Leasing Rules Provisions: 
The Interstate Commerce Commis- 
sion has postponed from March 1 
to July 1, 1956, the effective date of 
five provisions in its rules affecting 
the leasing of vehicles by motor 
carriers which were prescribed May 
8, 1951 by order in Ex Parte No. 
MC-43, Lease and Interchange of 
Vehicles by Motor Carrier. The 
provisions of the order which have 
been further postponed include the 
prohibition against the use of non- 
owned equipment except under at 
least a 30-day contract or lease, and 
the ban against payment of com- 
pensation for the use of leased 
equipment on a basis of a division 
or percentage of the revenue earned 
by said vehicle during the period 
for which the lease is effective. 


e Railway Express Agency Seeks 
7% Increase in Class Rates: The 
Railway Express Agency, Inc., has 
filed a ‘tariff with the Interstate 
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Commerce Commission increasing 
first and second class rates and 
charges by seven per cent, effective 
March 20, 1956. A. L. Hammell, 
president of the agency, in a verified 
statement filed with the commis- 
sion, stated: “The increase of ap- 
proximately $35,954,000 in the 
agency’s expenses and express serv- 
ice costs of the rail carriers cannot 
be absorbed without drastic cur- 
tailments in operations, impairing 
express service to the extent that 
the public depending upon such 
service will suffer irreparable dam- 
age. Thus, it is of vital importance 
that the increased rates and charges 
be permitted to go into effect with- 
out suspension.” A study is being 
made of the commodity rate situa- 
tion and tariffs will be filed later 
increasing such rates where justi- 
fied. 


e Senate Confirms Nominations 
of Murphy and Minor to I.C.C.: 
The Senate has confirmed the nomi- 
nations of Rupert L. Murphy of 
Georgia and Robert W. Minor of 
Ohio for membership on the Inter- 
state Commerce Commission. Mr. 
Murphy, a Democrat, will fill the 
unexpired term of former Com- 
missioner Cross, expiring December 
31, 1957. Mr. Minor, a Republican, 
will complete the term of former 
Commissioner Alldredge which ex- 
pires December 31, 1958. The 11- 
man commission now consists of the 
following six Republicans and five 
Democrats: 


REPUBLICANS 

Kelso Elliot (Indiana) 

Owen Clarke (Washington) 

Howard G. Freas (California) 

Kenneth H. Tuggle (Kentucky) 

John H. Winchell (Colorado) 

Robert W. Minor (Ohio) 

DEMOCRATS 

Anthony F. Arpaia (Conn.) 

Richard F. Mitchell (Iowa) 

J. Monroe Johnson (S. Carolina) 

Everett Hutchinson (Texas) 

Rupert L. Murphy (Georgia) 
° Approve Central Territory Mo- 
tor Class Rate Adjustment: Adop- — 
tion of the current railroad Docket 
No. 28300 class rates plus seven per 
cent was approved on February 7 
by the Central Committee of Cen- 
tral States Motor Freight Bureau. 
These rates will be subject to ar- 
bitraries of 45 cents per 100 pounds 
on shipments of less than 2,000 
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pounds and 20 cents per 100 pounds 
on shipments weighing from 2,000 
to 5,000 pounds. Less truckload and 
any-quantity exception ratings will 
be cancelled and ratings in Na- 
tional Motor Freight Classification 
No. A-2 substituted in lieu thereof. 
A new rate basing tariff will be 
published which will correspond to 
that now used by the railroads in 
Central territory. 


e I.C.C. Denies Reconsideration 
of Order in War Reparation Cases: 
The Interstate Commerce Commis- 
sion has denied the request of the 
Department of Justice for reconsid- 
eration of its report and order in 
the so-called war reparation cases. 
The commission last April dis- 
missed the 17 complaint cases in 
which the government sought repa- 
ration from the railroads for al- 
leged overcharges on the transpor- 
tation of war materials during the 
period 1941 through 1946. The 
amount of reparation involved has 
been unofficially estimated to be $2 
billion. 


Steel 


(Continued from page 191) 


expansion at its Indiana Harbor, 
Indiana, plant. Capacity will be 
increased by 15 per cent, to 6 mil- 
lion ingot tons a year by 1959. 
Three new 315-ton open hearths 
will provide most of the gain; the 
remainder will come from improve- 
ments to existing furnaces and op- 
erating techniques. Inland’s expan- 
sion plans also include a new 
blooming mill. Initially, it will 
handle 1.8 million tons of ingots a 
year, but it can be equipped for 
more than 4.7 million tons. A new 
cold rolling department will be 
built. By 1959, this will add some 
50 per cent to Inland’s production 
of cold-rolled sheets. With auxil- 
iary facilities, its capacity can be 
built up to 790,000 tons of coid- 
rolled products each year. In No- 
vember Inland began to roll wide 
flange beams on its new semiauto- 
matic mill. The new facilities, 
which have a size range of 8 to 24 
inches, were built by revamping the 
plant’s 28-inch structural mill. New 
machinery and equipment were 
installed, some facilities were relo- 
cated and several building exten- 
~ sions were built. Heart of the oper- 
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ation is a 44-inch universal beam 
mill and a 34-inch edging mill, op- 
erated in tandem by one operator. 
The new equipment makes the 28- 
inch structural mill one of the most 
versatile in the country. At year 
end the company disclosed a boost 
in the rated pig iron capacity of its 
blast furnaces from 2,638,950 to 
3,011,200 tons annually. In the 
present tight steel scrap market, the 
company stated it will be highly 
advantageous to be able to increase 
the proportion of hot pig iron to 
scrap in the steelmaking process. 
As in steel, the increase in capacity 
was accomplished by improvement 
of existing facilities, better material 
preparation and handling, use of 
ores of better physical structure and 
more effective use of oxygen. In- 
land reports its 1955 expenditures 
for improvements and additions 
were $46.5 million; the largest for 
any one year to date. 


Youngstown Sheet 


Youngstown Sheet & ‘Tube Com- 
pany: Has under construction at 
Indiana Harbor the seven-building 
tin mill announced in 1954. To be 
completed late in 1956, this third 
line will double the company’s 
electrolytic tin plate output. It 
will produce with various coatings, 
including one type with a light 
coating on one side and a heavy on 
the other. Feature will be a 4-high, 
2-stand temper mill with a speed of 
more than a mile a minute. In 
June, Youngstownannounced plans 
for a seamless tube mill. Construc- 
tion started at once with comple- 
tion scheduled for late 1957. The 
mill will produce tubing from 414 
to 954 inches OD, primarily for use 
in the oil fields. Capacity will be 
about 25,000 tons per month. Fur- 
ther expansion announcements 
were made in mid-summer. One 
was increasing of capacity of the 
cold reduced’ sheet mill completed 
in February, 1954, with a rated 


capacity of 500,000 tons annually. 


Annealing capacity is being in- 
creased 50 per cent by installation 
of 7 new furnaces and 21 more 
bases in the annealing department. 
A new 66-inch recoil line is to be 
installed also. A new and fourth 


about 1,250 tons of coke per day. — 
' rir . ‘ee eat 
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The construction will include by- 
product and benzol equipment and 
improvements to existing coal and 
coke handling equipment. Also 
scheduled for completion by Sep- 
tember, 1956, is a new 25,000 KW 
11,000-volt hydrogen-cooled turbo. 
generator and two 300,000-pound 
per hour high-pressure boilers. A 
30-inch pipeline is being laid be- 
tween Youngstown’s South Chicago 
and Indiana Harbor plants—a aie p h Oo t oO & ra p h ers 
tance of 6 miles—to give the latter DEARBORN 2-1062 
plant more coke oven gas for heat- 
ing purposes. The gas from South 
Chicago formerly was sold. The CHICAGO'S 
pipeline was nearing completion at 
the start of this year. LEADING PHOTOGRAPHERS 
Republic Steel Corporation: It 
was announced in September that IN 
steelmaking capacity at South Chi- 
cago will be increased by 25 per PRESS CONVENTION 
cent. Republic will add 312,000 
ingot tons to increase the plant to- PUBLICITY COMMERCIAL 
tal to 1,544,000 tons. Completion 
in about 20 months is contem- 
plated. ‘Three existing electric fur- P 
sea will. be converted to top 24 hour p hone service 
charging to accomplish the capacity 
increase. Other construction sched- 
uled includes new 22-inch and 10- 
inch bar mills; facilities to increase 
capacity of the wire mill by 50 per 
cent; and improvements to present 
12-inch and 10-inch bar mills. 


International Harvester : CHICAGO 
Wisconsin Steel Division of In- || FISH HOUSE C0. 


ternational Harvester Company: In sctastiento asad 
August Wisconsin awarded con- 
tract for construction of 52 by- Wholesale 
product coke ovens. Work will 
start in April this year. Replacing 
45 outmoded ovens, the new battery ; 
will have a daily capacity of 795 ® Industry for over 50 years. 
tons, or about 290,000 tons a year. 

They will be of the underfired ~ 
type using coke oven or blast fur- @ INSTITUTIONS 


nace gas. FIRST AID CABINETS 


incorporated 
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this year, announced plans to spend : 
$15.9 million on further moderniza- @ j 
tion and expansion of this plant. A 4 E 
The new improvements will in- 324 W. Chicago Ave. : me | 
clude construction of a second bat- WILLIAM V. MacGILL & co. ; 


river, connecting the company’s 
coke plant with its blast furnace fa- =a 


ron ee 7 
aise en. 


tery of 50 ovens and a high-level : 7348 549 N. Spaulding Ave. Chicago 24 | 
conveyor bridge across the Calumet SUperior 7- eceiotbeck n 
‘ BA 
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home here were Julius Rosenwald, 
Charles Wacker, Oscar Mayer, Car- 
ter Harrison, Flo Bete and a 
host of others. 

K Visit RED STAR INN—bring the 
entire family for ope remarkable 
dining. . J 


CARL GALLAUER. Founder 
WHitehall 4-9637 


The Red Yr STAR INN 


1528 N. CLARK ST. 
Corner Germania Place 
CHICAGO 10, ILLINOIS 


TRANSFORMERS 


REACTORS 


For Television, Industrial and 
Military applications 


CHICAGO STANDARD 


TRANSFORMER CORPORATION 


3501 W. Addison St. 
ILLINOIS 


Converse 


| Rubber & Canvas 
Footwear 


ANdover 3-1730 


cilities. The bridge and its ap- 
proaches will be about two-thirds of 
a mile long, 125 feet above the 
river. A belt conveyor will be capa- 
ble of moving more than 100 tons 
of coke an hour. Coke now is trans- 
ported by circuitous rail routes. 
The coke ovens, together with the 
battery now under construction, 
will replace 120 old ovens. The 100 
new ovens will increase coke capac- 
ity 40 per cent. Other phases of the 
modernization program include a 
new coke screening station, a cen- 
tral boiler plant and enlarged coal 
chemical facilities. ‘Total cost of all 
improvements, including the latest 
$15.9 million, will approximate 
$26 million. 

Continental Steel Corporation: 
Plans were announced last August 
by Continental to increase its ingot 
capacity at Kokomo, Indiana, by 
7 per cent. Present capacity is 
396,000 tons a year. The increase 
will be accomplished by installa- 
tion of heavier cranes and other 
equipment and probably will not 
be completed before 1957. The 
company also plans to begin pro- 
ducing welded wire mesh for build- 
ing and highway construction in a 
new plant which is being built. 

Keystone Steel & Wire Company: 
In late third quarter Keystone an- 
nounced launching of a $10 mil- 
lion improvement and expansion 
program at its plant in Peoria, IIli- 
nois. Extending over two years, it 
will increase semifinished steel ca- 
pacity by at least 50 per cent. Wire 
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mill capacity will be increased to 
meet demand; rolling mill capacity 
will be doubled and capacity of the 
company’s four open hearth fur- 
naces will be enlarged. Installation 
of the rolling mill facilities will 
take at least 18 months. Other facil- 
ities will be improved and enlarged 
to bring them into balance. As to 
the open hearth furnaces, the com- 
pany expects to change designs to 
effect approximately 25,000 tons 
peryear ingot capacity increase dur- 
ing second quarter this year and an 
additional 25,000 tons in fourth 
quarter. This would raise the com- 
pany’s steel ingot capacity to 475,- 
000 tons annually as of January 1, 
1957. As to the new semifinished 
steel facilities, Keystone is adding 
three additional stands to its billet 
mill which should increase annual 
capacity of billets approximately 
100,000 tons. This addition should 
be completed by August 1, 1956. A 
new rod mill having an annual 
capacity of approximately 300,000 
tons will be under construction this 
year, however, no production from 
this mill is expected until after Jan- 
uary 1, 1957. 

Northwestern Steel & Wire Com- 
pany: The company will install a 
16-inch continuous merchant mill 
to finishing facilities at its Sterling, 
Illinois, plant. This unit, permit- 
ting rolling of heavier sections in- 
cluding strip and plate, will have 
an annual capacity of 360,000 tons. 
Construction has begun with com- 
pletion scheduled for late summer. 


Energy 


(Continued from page 43) 


ready has been used to locate leaks 
in water lines. In one case, a 
radiant-heating system buried in a 
concrete floor developed a leak. 
The owner’s bill for fuel went up 
to $400 a month. His water bill 
rose to $60 a month. 

Radioactive iodine was dropped 
into the pipes. A Geiger counter 
then located the leak because of the 
large increase in radioactivity 
where water was collecting. Indus- 
trial Geiger counters—and com- 
ponent parts — are another field for 
smaller producers. 

Perishable foods preserved for 
weeks — even months — without 
refrigeration is the promise of an- 
other peaceful application of the 
atom. 


In this process, called radiation - 
sterilization, the bacteria that make - 
foods spoil are killed by radioactive 
rays emitted from a chunk of radio- 
active material or generated ~ by 
high-voltage electrical machines. 

Within a few years this new 
method of food preservation may 
bring profound changes in the 


-processing of food by manufacturers 


and the 
consumers. 

It may be possible, for instance, 
for meats to be cut, packaged and 
preserved by radiation right in the 
packing plant. The preserved meats 
could then be shipped to super- 
markets for customers to buy off 
the shelf, without refrigeration. 4 
Fresh vepeva bles could be ship 


buying of food by 
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long distances without refrigera- 
tion. It may even be possible to buy 
fresh milk in cans off nonrefrig- 
erated shelves. 

Brand-new possibilities unfold 
with this technique, and it may well 
have repercussions in the whole 
food field, from manufacture to 
retailing. Studies made at Massa- 
chusetts Institute of Technology’s 
food research and high-voltage lab. 
oratories, and at 
Chemicals Corporation, Brooklyn, 
New York, point up some possibili- 
ties. Vegetables, meats and fish have 
been irradiated in tins while fresh 
and stored at room temperature for 
two to four years. Today they taste, 
look, and smell as good as when 
they were first packed. 


Shelf Life Extended 


Shelf life of foods that have a 
protective covering of their own — 
like apples, peaches, melons, and 
eggs — has been extended for 
months. By placing them in a plas- 
tic bag or container and bombard- 
ing them with electrons, germs are 
killed on the skin that normally 
penetrate and spoil the food’s in- 
nards. The wrapper or container 
prevents recontamination of the 
shells from the air. This opens up 
tremendous possibilities in packag- 
ing and packaging machinery, be- 
cause present-day packaging may 


change if electron sterilization takes - 


hold. Lightweight materials like 
plastics, cellophane, and cardboard, 
which cannot stand customary ster- 
ilizing heats, aren’t affected by an 
electron stream. Other materials 
are. 

Tough - to - sterilize pharmaceu- 
ticals are naturals for electron treat- 
ment. Antibiotics like penicillin 
and streptomycin are sensitive to 
heat. Radiation leaves them ster- 
ilized without reducing their po- 
tency. Surgical sutures, made from 
sheep intestines, can be electron- 
sterilized in their final container 
without much change in _ their 
strength. . 

The cost of preserving foods and 
drugs electronically is still high. 
But, it can be made competitive 
with current sterilization methods. 
Pharmaceuticals can absorb high 
treatment costs because they are 
high-price-per-pound products. Not 
so with foods. —— 

Even with the present lineup of 
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uses for radioisotopes, industry lags 
far behind other fields, particularly 
medicine, in using these offspring 
of atomic weapons. Since the 
Atomic Energy Commission first re- 
leased shipments for civilian use, 
only four per cent of 47,000 total 
shipments has gone to industry. 
Big buyers of isotopes have been 
hospitals, clinics, and universities. 

The Atomic Energy Commission 
would like to see industry use more 
isotopes, for the radioactive waste 
materials of atom-weapon manufac- 
ture are a headache to AEC. 

Of course, not every small busi- 
nessman has merely waited for 
someone to offer him information 
about the possibilities in the atomic 
products field. Some businessmen 
have assigned one of their engineers 
to find out what it’s all about, and 
then plunged into the business. In 
1946, for example, about 200 work- 
ers were making radiation devices 
for sale to private companies. These 
devices covered such prosaic things 
as switch-gear, transformer parts, 
transmission equipment parts and 
materials, special uniforms for per- 
sonnel, headgear, and __ special 
“dangerous-area” badges. The sales 
volume of such companies totaled 
about $1.2 million in 1946. Today, 
according to the Atomic Energy 
Commission, there are more than 
3,000 workers engaged in making 
such equipment used in connection 
with atomic energy devices, and 
sales are up to about $25 million a 
year — and climbing. 


Radiation Detection 


This does not touch the compa- 
nies in a related industry, the 
manufacture of radiation detection 
instruments. This industry, com- 
prising some 85 companies which 
started up since 1946, did about 
$22 million in sales last year. An- 
other related industry of about 24 
companies which are processing 
radioactive isotopes for use as 
tracers in industry and medicine, 
did a $1.3 million volume last year. 
This is all small business. 

With all the interest now grow- 
ing in connection with the building 
of atomic energy reactors in the 
hands of private industry, mainly 
utilities, several hundred manufac- 
turers ranging from suppliers of 
nuts and bolts to fabricators of 


major components, are beginning 
ee va: Wate = 


a“ 


MARCH, 1956 


to rush around feverishly trying to 
find out where they can fit in. 

The AEC is endeavoring to coop- 
erate with private industry in the 
matter of reactors and isotopes and 
the vast variety of equipment re- 
quired in these fields, and the pos- 
sible applications in many other 
areas. And there are many appli- 
cations. 


Potentialities 


One of the leading atomic reac- 
tors, for example, is built around a 
power plant boiler. For a small 
company whose business is boilers, 
there is potential business here. 
The larger boiler manufacturers 
have already gone into the field. 
Just as the large electrical equip- 
ment manufacturers — General 
Electric Company, Westinghouse 
Electric Corporation, and Allis- 
Chalmers Manufacturing Company, 
to name a few — have been on the 
atomic energy bandwagon for the 
last few years. Now is He time for 
the smaller companies to get into 


the field. 
How does the smaller business- 


man find out whether he can pro- 


duce any of the controls, instru- 
ments or fuel handling equipment? 
How does a smaller businessman 
find out whether some of the radio- 
active isotopes are of use to him as 
tracer materials in his pickle works? 

These are questions of import 
today, mainly because the atomic 
energy field has opened up to pri- 
vate industry. The AEC now bends 
over backward to cooperate with 
private companies. The important 
point, however, is for the smaller 
- businessman to find out as much as 
possible about the whole area, and 
then get the pertinent information 
on specific items or processes, so 
that he may know how to relate 
them to his own company and his 
own Sales. 

Because smaller business usually 
-is the last to learn of industrial de- 
velopments, the Management Semi- 
nar for Smaller Business at the 
University of Chicago this spring 
will devote its sessions to the gen- 


eral field of smaller business and | 


atomic energy. Not only technical 
directors from the various divisions 
of the AEC will be present to dis- 
cuss the opportunities, but manu- 
_ facturing, marketing, and financial 
a gous wean! from puvate industry 
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will be there to advise on such 
things as how to use the new devel- 
opments, how to market any new 
products, and how to finance them. 

All that a businessman can really 
expect to get from such an eight 
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week seminar (one night a week) 
is a feel for the possible application 
of atomic energy to his industry 
and his company. If one good idea 
eventuates, that in itself may mean 
a good deal to a smaller company. 


Plant Investments 
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Warner & Ravenswood Avenues 
containing 35,000 square feet of 
floor area. These are but a few of 
the 80 buildings acquired by Chi- 
cago industrial firms during 1955. 

The largest number of industrial 
plant projects announced during 
1955 in any one industry were the 
71 projects in the field of fabricated 
metals. The largest dollar volume 
of industrial development projects 
was recorded in 1955 by the pri- 


mary metal industries with $357,-. 


000,000. 


Fabricated metals products in- 
cludes firms engaged in manmufac- 
ture of stamped and pressed metal 
products, tin cans, cutlery, hand 
tools, general hardware, heating 
apparatus, structural metal prod- 
ucts, metal coating and engraving, 
and wire products. The 71 projects 
in this field had a total dollar vol- 
ume of $27,000,000. Approximately 
$25,000,000 of the total was in new 
construction and embraces a total 
of 2.1 million square feet of floor 
area. 


Some of the companies in this 
category included M. M. Young 
and Company, producers of con- 
tinuous coated steel and aluminum 


strip; Kawneer Company of Niles, 


Michigan, erecting a plant in West 
Chicago; H. L. Judd Company of 
Wallingford, Conn., manufacturer 
of hand tools; Jenkins Brothers, 
valve manufacturer; General Cable 
Corporation; Ekco-Alcoa Container 
Incorporated; David Architectural 
Metals, Inc.; Croname, Inc.; Crane 
Company; Ceco Steel Products Cor- 
poration; American Can Company; 
Acme Furnace Fitting Company; 


Wire Cloth Products Company; 


Tempel Manufacturing Company; 
Metalcraft Corporation; William 
D. Gibson Company; Gerrard Steel 


Strapping Company; Dole Valve 


Company; Binks Manufacturing 
Company; Aluminum and Metal 
Service, Inc.; Yale & Towne Manu- 
facturing Company, and many 
other projects. 


The Chicago Area leads the en- 
tire nation in the production of 
fabricated metal products. ‘This in- 
dustry had a total production esti- 
mated at $1,430,000,000 in 1955 in 
this area. It was the fifth largest 
industrial classification in the value 
of its output in 1955. 

The largest category in the dollar 
volume of its expansion was the 
primary metals industries with 17 
projects totaling $361,000,000. All 
the projects in this category repre- 
sented new construction, either in 
the form of new plants, or expan- 
sions of existing plants. This cate- 
gory is made up of steel works and 
rolling mills, foundry and forge 
shop operations, and non-ferrous 
smelting and refining. By far the 
largest amount of this expansion 
was in the steel mills led by In- 
land Steel Company which an- 
nounced the largest single project 
ever recorded in this area in ex- 
panding the capacity of its East 
Chicago mill to 6,000,000 tons. 


Large Expansions 


All of the other major steel pro- 
ducers had large expansion pro- 
grams underway. The Youngstown 
Sheet and ‘Tube Company had 
several very substantial expansion 
projects during the year. Republic 
Steel Corporation expanded its 
South Chicago works; Interlake 
Iron Company is building a bat- 
tery of coke ovens and other im- 
provements; U. S. Steel Corpora- 


tion is installing a huge annealing | 


furnace and other expansions at its 
Gary sheet and tin mill. Projects, 
other than steel mill expansions, 
also reported in this industry, were: 


Prex Forgings, Incorporated, build- _ 


ing a new plant in Leyden Town- 
ship; Pacific Car and Foundry 
Company erecting a new plant; 
and a new plant for Blue Island 
Forging Company; a large expan- 


5 


sion for Precision Castings Corpo- ‘ 


ration and several smaller proje 
_ Primary metal ind 


or 
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largest category in the value of its 
production for 1955, in the Chicago 
Metropolitan Area, producing a 
total of $3,040,000,000 worth of 
metal products. 

Steel mills in the Chicago area 
broke all records for tonnage pro- 
duced in a year in 1955 when they 
turned out an estimated 21,683,000 
tons of steel which may be com- 
pared with 17.5 million net tons 
in 1954, and 20.6 million tons in 
1953, the previous all time high. 
In order to get an idea of the size 
of this industry in the Chicago 
area, the 1955 tonnage can be com- 
pared with the 19.1 million tons 
produced in the Pittsburgh Metro- 
politan Area during the year. With 
the current expansion programs, 
this production record is expected 
to fall in the near future. 


Non-Electrical Machinery 


Another important category of 
manufacturing, in which Chicago 
leads the nation, is non-electrical 
machinery production. This indus- 
try is the second largest in the num- 
ber of expansion projects in 1955, 
with a total of 37 projects reported. 
It had a total of $19.8 million in 
expansions, and 1,000,000 square 
feet of floor area added during the 
year. Among the important firms 
announcing large projects in this 
industry were the new plants for 
Hydro-Blast Corporation; Joseph 
Goder Incinerators; The Dukes 
Company, Inc.; Chain Belt Com- 
pany; Bruner & Lay Corporation; 
American Machine and Foundry 
Company; with expansions of 
plants by Weber Addressing Ma- 


chine Company; Stephens-Adamson 


Company; Richards-Wilcox Manu- 
facturing Company; Pioneer Tool 
Engineering Co.; Kux Machine 
Company; Clearing Machine Cor- 
poration; Borg Warner Corpora- 
tion; and several others. 

The non-electrical machine in- 


dustry was the third largest indus- 


try in value of products during 
1955 with a combined total of 
$2,000,000,000. The category in- 
cludes engines, agricultural ma- 
chinery, construction and mining 
machines, metalworking machin- 
ery, general and special industrial 
machinery, service and household 
machines and machinery parts. 
Chemical and petroleum parts 


made up the third largest category 


eo 


of new and expanding plants in 


re 
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Saluting A Great And Growing 
Transportation Center 


Interstate Motor Lines, Inc., is pleased to be an important part of Chicago’s 
great transportation industry and we pledge ourselves to join hands with the 
region’s Civic, business and industrial leaders in helping build Chicago as a 
great inland sea port. 


CHICAGO 
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BAY AREA 
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Serves From Chicago To The West Coast And Intermediate Points 
Over The Most Direct Route 


INTERSTATE MOTOR LINES, INC. 


One Of America’s Great Transportation Systems — 
27 Years Under Same Ownership And Management 


CHICAGO TERMINAL: 3800 S. Cicero Ave., Phone BI 2-3180 


RANSOM BRUSHES J 


for every industrial need at reasonable prices. 


One Source — Best Quality — Improved Designs 
Industrial concerns having problems in the proper application of 
brushes to their processes may feel free to consult Ransom Brush 
engineers for solutions. > 


RANSOM BRUSH CO. — 


1051 W. Division St. Chicago 22, Illinois Michigan 2-9803 


GENERAL CONTRACTORS COMMERCIAL-INDUSTRIAL F : 


WALTER J. OLSON & CO. 


PHONE TRIANGLE 4-8300 


7912 S. HALSTED CHICAGO 20, ILL. - 
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H. S. KARCH & COMPANY 


7 North Broadway 
DES PLAINES, ILLINOIS 
Telephone VAnderbilt 7-2181 


—National Sales Agent— 
Rubatex Insulation Hardboard 


Superior insulation for all types of low-temperature installations 


WOODWORKERS’ 
TOOL WORKS 


Incorporated 


Original Equipment Manufacturers and Dealers in 
WOODWORKING MACHINES 
SAWS — KNIVES 
MILL SUPPLIES 


222 South Jefferson Street 
Chicago 6, Illinois 


Telephone 
RAndolph 6-8702 


HENRY E. GREMP CO. 


Steel Fabrication 
Structural Steel 


Miscellaneous Iron 
CHICAGO 17, ILL. 


at 2864 E. 95TH ST. 


SAGINAW 1-8034-5-6 
Teletype CG-282 
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the Chicago Area in 1955 with 30 
projects valued at $20,000,000. New 
construction out of this total was 
involved in 26 of these projects for 
a total of 1,206,000 square feet of 
floor area. Large projects in this 
field included a research building 
for the Armour Research Founda- 
tion; a new plant for Champion 
Bronze Powder and Paint Com- 
pany; General Printing Equipment 
Company; Intag Division of Inter- 
chemical Corporation; Robert J. 
Kerr Chemicals Incorporated; Na- 
tional Aluminate Corporation; 
Procter & Gamble; Scientific Oil 
Compounding Company; Sherwin- 
Williams Company; E. R. Squibb 
Division of Olin Mathieson Corpo- 
ration, and others. The combined 
output of the chemical industry 
and the petroleum industry in the 
Chicago area, generally classified as 
two separate industries, rank sixth 
and seventh respectively in the 
Chicago Area. Their 1955 output 
amounted to $2,770,000,000 in 
1955, divided almost equally be- 
tween the two industries. 


Food Industry 


The food industry had a total of 
24 projects announced during 1955 
for a total of $10.5 million. Of 
these projects, 19 involved new con- 
struction with a total of more than 
800,000 square feet of floor area. 
Important projects in this field in- 
clude well known names like the 
Borden Company; Libby McNeill 
& Libby; Pepsi-Cola Bottling Co.; 
Continental Coffee Company; Con- 
tinental Grain Corp.; Orange 
Crush Company; John Sexton and > 
Company; Ready Foods Provision 
Company; A. E. Staley Manufactur- 
ing Company; Sunshine Biscuits, 
Incorporated; National Tea Com- 
pany; Campbell Soup Company. 
The food industry is the second 
largest industry in the value of 
products with $2.5 billion in 1955. 

Other large categories having 
~plant investment projects were the 
printing and publishing industry 
with 20 projects valued at $17 
million, 20 projects for electrical 
machinery valued at $26 million, 
18 projects in the field of paper 
products valued at $7 million, and 
furniture and wood products also 
having 18 projects valued at $8 
million. 


There were 11 expansions of 
< oe or 
: ‘. : A” sabe oe 
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plastics plants in the area with a | 
total of $2 million, and 7 in the 
field of transportation equipment, 
including the large Ford stamping 
plant, with a total valued at $26 
million. 

Other projects were scattered 
among the stone, clay and glass, 
apparel and finished textiles, the 
field of instruments, leather, and 
miscellaneous projects. 

The record breaking volume of 


announcements for industrial plant 
projects for 1955 will undoubtedly 
carry over in the construction of 
these projects in 1956-1957. 


Home Building 
(Continued from page 90) 

to 25 years, now have been restored 

to 30 years again. 

Similarly, the Federal Home 
Loan Bank restricted its advances 
to member savings and loan asso- 
ciations in September, only to 
modify and liberalize its restric- 
tions in December. 

Some spokesmen, such as Irvin 
A. Blietz, president of the Chicago 
Metropolitan Home Builders Asso- 
ciation, feel that the credit restric- 
tions could not show their full im- 
pact in the Chicago area during 
1955 because of the backlog of 
Federal Housing Administration 
and Veterans Administration appli- 
cations not affected by the new 
regulations. Blietz cites the con- 
tinued rise in costs of land, labor 
and materials, which he feels may 
combine with the somewhat tighter 
money market and credit limita- 
tions to hold 1956 to a good but 
perhaps not record-breaking level. 

But the United States Savings 
and Loan League, whose national 
headquarters are in Chicago, hailed 
the federal regulations as a “wise 
and courageous step, and highly 
desirable in view of the inflationary 
tendencies which have become evi- 
dent in home building costs in 


- recent months.” 


There was agreement in all 
quarters, however, that the cam- 
paign for “Fifty-six, the year to fix” 
will spark home construction, real 
estate and financing across the 
boards. Officially titled Operation 
Home Improvement, the campaign 


is sponsored nationally (and in each 


area by the corresponding local or- 
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GOOD TOOLS propuce 
GOOD WORK 


NATIONAL TWIST DRILLS 
WINTER BROS. TAPS 
WEATHERHEAD 

BARNES HACK SAWS 
BROWN & SHARPE TOOLS 
STARRETT TOOLS - 
WILLIAMS WRENCHES 
BESLEY-METRO GAGES 
CHISHOLM MOORE HOISTS 
HOLO-KROME SCREWS 
NORTON GRINDING WHEELS 
CERRO dePASCO PRODUCTS 
COLUMBIA VISES 
NICHOLSON FILES 


Every Need for Every Shop 


STERLING PRODUCTS CO., INC. 


Machinist’s Tools and Supplies 

Chicago 6, IIlinois 
121 N. Jefferson St. 
STate 2-1126 : 


Moline 


1524 Third Ave. 
Moline 4-5656 


GLOBE 
PAPER BOX 
COMPANY 


A Complete Box Line 
Since 1913 


Gaso 
Equipment Co. 


Specialists in 


Flame Cutting Machines 


For Over 20 Years Plain or Fancy Set-Up 


* 


Transparent 


- Dependable 
Versatile Powerful 
Absolutely Essential to 


Modern Metal Fabrication 


Simple 


KEystone 9-7810 TA ylor 9-8100 E 


3253 N. Kedzie Chicago 18 14th St. at Damen Ave. 


_ ganizations) by the United States 
Chamber of Commerce, National 


Bey you 
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Automotive, Industrial and Household 
Products of Recognized Quality 
STEWART 


MILITARY 


AUTO INSTRUMENTS 


AND ACCESSORIES ELECTRON!C DEVICES 


WARNER 


“ALEMITE” LUBRICATING, SYSTEMS AND LUBRICANTS 
“WINKLER” AND “SAF-AIRE” HOUSEHOLD HEATERS 
“STEWART” DIE CASTINGS. “BASSICK” CASTERS 
“SOUTH-WIND” AIRCRAFT AND MILITARY HEATERS. 


“HOBBS” ELECTRIC HOUR METER AND AUTOMOTIVE 
SWITCH LIGHTS 


STEWART-WARNER CORPORATION, CHICAGO 


Privy 


replace toxic 


CARBON TETRACHLORIDE 


with 


TECHSOLENE 


Technical Petroleum Co. 
JUniper 8-2060 


NAPHTHAS, SOLVENTS & CHEMICALS 


_ General Contractors 


Building since 1893 


S. N. NIELSEN 
COMPANY 


GENERAL 


CONTRACTORS 
CHICAGO 22 


Paving and Grading 
Cinders & Black Soil 


Phone KEystone 9-5970 


CHICAGO 18, ILL. 
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Association of Home Builders, Na- 
tional Association of Real Estate 
Boards, National Retail Lumber 
Dealers Association, United States 
Savings and Loan League, and a 
long list of building materials pro- 
ducers and home equipment manu- 
facturers. 

Albert M. Cole, administrator of 
the Housing and Home Finance 
Agency, officially proclaimed 1956 
as Home Improvement Year. Ac- 
cording to O.H.1., 20 million homes 
need repair and improvement; half 
the nation’s homes are owned out- 
right, and the other half average 
about 50 per cent equity; half of 
all homes are over 30 years old, and 
many new ones have been found to 
be too small. Therefore, concludes 
O.H.I1., an investment in home im- 
provement is a sound investment 
in the future. 

In Chicago, James C. Downs Jr., 
the city’s Housing and Develop- 
ment Coordinator, has reported 
that one-fourth of the housing sup- 
ply, or about 290,000 units, is 60 
or more years old, while roughly 
another fourth is around 30 years 
old. Only 12.5 per cent of the total 
supply has been built since 1930. 


Special Assistance 


Local financial institutions plan 
special assistance programs 
throughout the year to help this 
vast potential market of home- 
owners, ripe for improvement and 
repair. Among existing financing 
methods, one which has steadily 
grown more popular with lenders 
and borrowers locally is the “open- 
ending” of mortgages, whereby im- 
provement loans can be added to 
the original mortgage and retired 
on the same terms. FHA Title I 
loans, specifically designed for 
home improvement, also are ex- 
pected to carry a large portion of 
this area’s modernization work. 

Chicago’s renewal program, one 
of the most extensive in the nation 


)-and which Fortune Magazine called 


“The Battle for Chicago,” also 


serves to improve the quality of | 


local housing, both directly and 
indirectly. Beyond the blighted 


| acres cleared and rebuilt, an im- 


portant effect is exerted on neigh- 
borhoods surrounding specific proj- 
ects. Governmental agencies and 
private housing interests alike an- 
ticipate that the result will be to 


; ete 
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(—~ elebe Jee i Te, 


MARCH, 1956 


buttress confidence in large sections 
of the city and multiply many fold 


the private rehabilitation of indi- | 
vidual properties. | 


A key agency in the city’s urban 
renewal program is the Chicago 
Land Clearance Commission, which 


by the end of 1955 had seven proj | FOR POWER AND LIGHT —=-' 
contemplated or 1056 the eC EN INDUSTRIAL PLANTS =- 


Power Factor Correction and Conversion from DC to AC 


_ Distributors for _. 
e AMERICAN BLOWER 


EXHAUST FANS © CENTRIFUGAL BLOWERS © —GYROFLUID DRIVE _ 
e ALLIS-CHALMERS 
MOTORS - TEXTROPE + SHEAVES + AND “V” BELTS 


ELECTRIC HOISTS AND P&H WELDERS 
project adjacent to Michael Reese 


Hospital, a 47-acre housing and a 

shopping development in Hyde MOTORS atttyeesesizes ec WIRING & REPAIRING 
Park, a residential development ad- 
jacent to Illinois Institute of Tech- 
nology, a housing development on 
vacant land at 77th Street and | 
Western Avenue, and a light indus- | 


trial and commercial center be- ELECTRICAL-MECHANI 
tween Polk Street and Roosevelt EQUIPMENT & SERV 
Road from Canal Street west to FO Ro ALi NDA S eT. R 
the proposed South Expressway. 


ent program covers 328 acres, with 
six projects slated for housing and 
the seventh intended for industrial 
redevelopment. 


The Commission spent $5,014,- 
902 in 1955 acquiring land and 
buildings on current projects, 
which include Lake Meadows, a 
hospital building and _ residential 


New Projects ee Se = a 


Proposed new projects are: (1.) 

a 45-acre extension of the Polk- METAL BEDROOM FURNITURE 
Canal industrial site south to the (27 

B. and O. Chicago Terminal Rail- 
way; (2.) a second industrial devel- HOSPITALS * HOTELS *° SCHOOLS ° INSTITUTIONS 
opment of 132 acres on the west ; ; 
side; (3.) an addition of 19 acres to Mattresses, Bedsprings, Box Springs, 
the project near I. I. T.; (4.) a 40- Davenports, Double Deck Bunks, Hospital Beds 
acre clearance site on the near west 

side for housing in conjunction 


with a larger conservation program; : 

(5.) Patan for resale to private SUPERIOR sleyurite CORPORATION 
pone ree eeu re CONTRACT DEPARTMENT, 759 SOUTH WASHTENAW AVE., CHICAGO 12 
acr - 
delinquent land; (6.) a 30-acre near 
north side project for apartments 
and shops sponsored by the Greater 
North Michigan Avenue Associa- 
tion; and (7.) redevelopment of 13 
acres within the area of the future 
I.I.T. campus. Approval of these 
projects by the city council and 
other appropriate agencies would 
add another 479 acres to the Com- 
mission’s existing program, bring- 
ing 807 acres of Chicago under 


direct redevelopment action. ke aE : x Priad os nine 
issi icago Aerial Industrie : 
Clearance Common pees Sm. eee Chicago Aerial Survey Company) 


bond issue and a $10 million state | fm CHICAGO 4 
appropriation in 1947, will have 


which came from a $15 million |# F 332 S. MICHIGAN AVE. HA. 7-6578 
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NOW! Copies in Seconds— 
for Less than Ic Each! 


BRUNING COPYFLEX MODEL 100 


$498° 


Copies originals 11 inches wide by any 
length. Makes up to 300 copies of different 
letter-size originals per hour . . . for less 
than a penny per copy for materials. Use 
it to set up fast, accurate, one-writing 
systems for order-invoice, purchasing- 
receiving, and similar systematized oper- 
ations ... for specialized legal, accounting, 
and engineering copying . . . for general 
copying. Other models available to copy 
originals up to 46 inches wide. 


(BRUNING ) 
CopyHex 


Charles Bruning Company, Inc., 4700 Montrose Ave., Chicago 41, Ill. 


Loop Office: 
120 S. LaSalle St., Chicago 


Institutional Wholesale Grocers 


B. A. RAILTON CO. 


3425 South Kedzie Ave. 
Chicago 23, Ill. 


Telephone CLiffside 4-6200 


You can afford 
this more delicious coffee 


Only Stewarts gives you this superb blend of fancy aged, 
finer quality coffees with greater body and flavor that 
enable you to get 20 to 25 EXTRA CUPS PER POUND. 


See how much more it satisfies... and agrees with you! 
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been largely committed in these 
projects by 1957, when the city and 
state must determine what addi- 
tional financing will be required. 

Equally important to the city’s 
—and the area’s — renewal efforts 
are the Chicago and the Cook 
County Housing Authorities. Orig- 
inally established to provide stand- 
ard housing for the lowest income 
families, these agencies must now 
aid in the relocation of low income 
families displaced by clearance and 
other governmental action, such as 
expressways. Outside the city, the 
County Authority serves some of 
the functions served in Chicago by 
Land Clearance and other city 
agencies. 


Public Housing 


Now housing almost 14,000 fam- 
ilies, CHA in 1955 started construc- 
tion of an additional 2,500 units 
and will let contracts for another 
2,500 units in 1956. Housing Co- 
ordinator Downs has estimated that 
Chicago will require a minimum 
6,500 additional public housing 
units by 1961 to avoid retarding 
clearance and public works pro- 
grams. CHA obtained federal con- 
tracts for 3,516 units in 1955, which 
should be under construction by 
1957, and expects to apply for an- 
other 3,250 units in 1956. 

The Cook County Authority has 
assisted Chicago Heights, Summit 
and Robbins in completion of four 
small low-rent projects, with an ad- 
ditional 200 units scheduled for 
the next two years in Chicago 
Heights. Chicago Heights, working 
with the Authority, has embarked 
on a renewal program which in- 
cludes clearance of unsound struc- 
tures and rehabilitation of others. 
In Robbins, a three-year renewal 
program will utilize both vacant 
and cleared land. 

Of interest to realtors and build- 
ers is the County Authority’s work 
to help suburbs reclaim a common 


source of blight — the “dead” and 


tax-delinquent land not easily avail- 
able to builders because its owners 
cannot be found. The Authority 
cooperated with Skokie in a success- 
ful pilot condemnation suit on 28 
such lots, a process three times as 
rapid as foreclosure, thus providing 
the fast-growing suburbs with a 


method for returning such land to 


useful, taxpaying life. 
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a. 2 ae 


MARCH, 1956 
Credit Cards 


(Continued from page 64) 


holder winds up his stay at a hotel, 
for instance, he shows his card, and 
okays the bill with his signature. 
One copy of the bill is retained by 
the hotel, two others are sent to 
the credit card agency. As soon as 
the hotel sends in its monthly bills, 
it is reimbursed by the agency. For 
the privilege of being a credit card 
affiliate, the hotel pays the credit 
card organization a percentage of 
the gross business done with the 
cards. 

In the meantime, high speed ac- 
counting machines add up the card- 
holder’s monthly charges. He is 
sent a single statement, along with 
a copy of each of the individual 
bills he incurred throughout the 
month. 


Special Accounting 


Most of the credit card organiza- 
tions offer a special accounting ar- 
rangement for companies. The 
business concern pays the same 
annual membership fee as one indi- 
vidual would, but receives as many 
credit cards as it needs for use by 
employes entitled to incur business 
expenses. 

Under this plan, the company 
receives a single monthly bill sum- 
ming up expenses of all its card- 
holders, including copies of the 
individual bills incurred by each, 
which can be paid with one check. 


One credit card organization, 
Trip-Charge, Inc., estimates about 
75 per cent of its cards are held by 
businessmen. Among company 
memberships, each firm holds an 
average of about eight cards. Some, 
however, hold as many as 200 or 
300. 

As might be expected, some cards 
are used more than others. One 
Diner’s Club member ran up a 
$25,000 bill one month. Trip- 
Charge reports a customer who 
spent $1,800 one evening giving a 
lavish banquet to promote a new 
movie. 

On the other hand, some card- 
holders incur steady but small ex- 
penses. A Manhattan businessman 
card-trades exclusively at a Fifth 
Avenue sweet shop. Each afternoon 
he orders the same thing—a cup 
_ of coffee, and a French pastry. An- 


he 
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Insist on GARDINER METAL PRODUCTS 
The Quality Line 


SOLDER — BABBITT 
GARDINER LEAD PIPE 


All Sizes and Weights in Cut Lengths or Coils — A Complete Line 


Type Metal — Electrotype Metal — White Metal Alloys 


Gardiner Metal Co. 


Tel. Virginia 7-0100 2514 W. 48th Pl. Chicago 32, Ill. 


DO YOU KNOW— 


There are more than 140 leading restaurants in Chicago that 


ome mow Club 


the 
CREDIT CARD 
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Wherever You Go... 


this wallat sized booklet is a handy guide to better places — and enables you 
to charge: 


FOOD, DRINKS, HOTEL ROOMS, FLOWERS, 


HERTZ RENT-A-CAR, LIQUOR, GIFTS, ETC. 


The above advantages, plus many others, are yours with a Diners’ Credit Card. 
The nominal $5 yearly service fee (including ‘Diners’ Club News,” one year’s 
subscription, 60c) also covers all members of a firm or family who apply for 
club membership in a single account. 


Obtain a permanent record of business expenses for tax purposes . . 


. Replace dozens of 


individual cards covering same credit privileges . .» Pay all dining and entertainment 


expenses with one monthly check. 


JOIN the over 230,000 | DINERS’ CLUB, INC. 
ept. 
Members Who Now Ds North LaSalle St. 
F : Chicago 90, Illinois 
Enjoy the Prestige and | Please send me complete details and application for the 
Convenience of [iners. Clue: 
DINERS’ CLUB 


| NAME. 
| ADDRESS 
Membership 


ELECTRICAL CONTRACTORS 
AND ENGINEERS 


INDUSTRIAL WIRING 
OF ALL TYPES 


KIL-BAR ELECTRIC C€0., INC. 


2261 Clybourn Ave., Chicago 14, Ill. 


Lincoln 9-2200 


PLASTIC PRODUCTS 


Established 1928 
Clear 


LUCITE-PLEXIGLAS 


Chicago Stock — Sheets — Rods — Tubes 


Fabricators of ... 


e NYLON ROD 


¢ HARD RUBBER 
CATALIN ° 

e@ 

e 


LUCITE 


CASEIN 
FIBRE 
ACETATE 
TEFLON 
KEL-F 


PHENOLICS KOLONITE 
POLYSTYRENE PLEXIGLAS 
HIGH IMPACT POLYSTYRENE 


Expert Plastic Tumble Finishing 


COLONIAL KOLONITE CO. 


2232 W. ARMITAGE AVE. 
CApitol 7-0300 


A and B Transfer, Inc. 


1030 W. 21st Chicago 8 
SEeley 8-2228 


DIRECT LINE HAUL & 
CONTRACT SERVICE 


General Office 
MATTOON, ILLINOIS 


Prompt and Courteous Service 


~Cinerama. 
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other businessman uses his card to 
buy a chocolate soda every day. 
How did today’s credit card 
clubs get their start? They are a 
natural outgrowth of more special- 
ized services previously limited to 
customers of leading hotels, restau- 
rants, and travel agencies. Hilton 
Hotel credit cards, for example, 
cover only hotel services and cash- 
ing of checks. Sheraton cards go a 
step farther, providing holders with 
charge account privileges at some 


department stores and_ specialty 
shops. 
Travel agencies such as Rail 


Travel Credit Agency, Universal 
Air Travel Plan and Hertz Rent-A- 
Car System provide for “on the 
cuff” travel. Gourmet’s Guest Club 
and Duncan Hines Signet Club 
allow you to eat away from home. 
And_ practically every major oil 
company issues credit cards for 
supplies and services purchased at 
any of its outlets. 


First Club 


The Diner’s Club is generally 
acknowledged as the first club to 
offer comprehensive credit cover- 
age. Today, this club has over 210,- 
000 members, and its cards can be 
used in more than 4,000 establish- 
ments. Among these are restaurants, 


hotels, auto rental agencies, and 
florist, gift, liquor, and. delicacy 
shops located throughout the 


United States and in over 35 
countries of Europe, Asia, Africa, 
and North, Central and South 
America. 

Second largest of the credit card 
clubs is Trip-Charge, Inc., with 
over 100,000 members. Its cards 
are good in over 6,000 restaurants, 
hotels, motels, and clothing, gift, 
florist, and liquor shops through- 
out the United States, and in Can- 
ada, Mexico and the Caribbean. 
Members get a one per cent dis- 
count on all their purchases. Their 
cards can be used to buy tickets to 
the theater, baseball games “and 
Their cards are also 
honored at some 6,000 service sta- 
tions across the country. 


What happens if a credit card 


| member loses his card? To prevent 


fraudulent use, the cards are 
changed in color or make-up and 
re-issued twice or three times a year. 

Some credit card organizations 
charge members for all expenses 
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incurred between the time a card is 
lost and when it is reported missing. 
As a result, cardholders are urged 
to keep a tight rein on their cards. 

If they are errant, their card is 
revoked, and customary collection 
measures taken. However, most or- 
ganizations report little trouble in 
this respect. Cardholders may gasp 
when they see how many things 
they've bought, but they pay up. 
One Texas woman, a Diner’s Club 
member, sent a signed check to the 
club’s Los Angeles office. The 
spaces for the figures were left 
blank. “I misplaced my bill,” ex- 
plained the lady from Texas, 
“please fill in the correct amount.” 


Private Placement 


(Continued from page 62) 


what higher than the foregoing 
averages if a company is seeking 
money for the first time. 
Corporations that normally use 
direct financing are mainly of two 
types: the long-established larger 
corporation, and the medium-sized 
growth company, usually unknown 
to investors, and coming into the 
market for outside financing for 
the first time. Based on the tabula- 
tion above, about 45 per cent of the 
private placement issues were un- 
der $1 million, and 73 per cent 
were under $3 million. All of which 
indicates that the largest number 
of corporations using the private 
placement method are medium- 
sized (and smaller) corporations. 


Major Qualities 


Institutional investors seek cer- 
tain major qualities in evaluating 
an application for a direct loan. 
By and large, they want: first, to 
be assured of competent manage- 
ment in the borrowing company; 
second, to find a history of com- 
pany profits and demonstrated abil- 
ity to repay the loan; and third, 
some assurance that the funds will 
be put to constructive use. 


The role of the private place- 
ment specialist, or investment 
banker, is to counsel with the is- 
suer as to the best type of issue 
to meet his needs and thereafter 
prepare a comprehensive report 
which will cover such subjects as 
company history, purpose and 
terms of the loan, analysis of finan- 
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Now! AIR CONDITIONING 
WITHOUT WATER 


FOR HOMES, STORES, OFFICES, SHOPS! 


Another ‘First’ by Chrysler Airtemp! Makes air conditioning 
practical anywhere! Requires no piping —costs less to install! 


Wherever problems of water 
supply make conventional water- 
cooled air conditioning impracti- 
cal—we_ now have the answer. 
Our new Chrysler Airtemp Air- 
Cooled Air Conditioning operates 
without a drop of water. In new 
buildings or old, you can have it 
installed for less because it re- 
quires no piping. And we can 
easily fit it wherever needed with- 
out taking up a single inch of 
working or living area floor space 
for equipment! 


Here is dependable Year ’Round 
Air Conditioning for any loca- 
tion, with lower maintenance and 
operating costs to supplement 
your initial saving on installa- 
tion. Phone TODAY for complete 
details and free estimate. Dis- . 
You choose—and gef cover the wonder of healthier, 
the temperature you want ceaner es Cone iva 
: and working in your home, store, Na 

ALL YEAR 'ROUND! ee ear 


NOTE: Special Package Unit for store and office ; 
installations —Phone TODAY! ar, 


Distributed by 
Automatic Heating and Cooling Supply of 


JAMES B. CLOW & SONS, INC. 
201 North Talman e Chicago 80, III. 
Phone KE. 3-4040 


Save Time...Labor... Material | 


with BEVERLY 


Metal cutting 


SHEARS 


THROATLESS SHEARS 
Moke any cut—straight, ir- 
regular, curved. Exclusive 
design permits turning vers SLITTING SHEAR 
ony eee oe a/ten “S$S" Series—easier, more accu 
High Carbon High Chrome rate cutting with compounded — 
blades. linkage. 3 models—capacity ta a 
3/16" trimming capacity to 


BEVERLY SHEAR MFG. CO. sie wl 7 


i 43, Ill. See your Beverly Distributor — 
3022, W pL lite aorta Eve ty 8-0003 pret Write for illustrated catalog, — 
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MUELLERMIST 
Chicagoland’s Original 
All-Copper Lawn 
Sprinkling System 


The leader for more than 25 years, 
now exclusively offers MOISTURE- 
MATIC automatic control. Operates 
through moisture detector units, 
only when pre-set dry point has been 
reached. 


Result —40 to 50% water saving. 
Also available — 


Standard automatic, Semi-Automatic 
and Manually controlled under- 
ground lawn sprinkling systems for 
homes, estates, institutional, indus- 
trial, golf courses, cemeteries. 


Farm irrigation systems eliminate 
drought losses. 


Evaporative roof cooling systems 
remove the roof heat load. 


Muellermist Irrigation Company, 
Maywood, IIl. 


Phones: AUstin 7-7806 
Fillmore 4-7806 


MARTIN'S 


USED e NEW 
AUTO PARTS 


For All Makes 
Cars & Trucks 


BUckingham 1-5060 


MARTIN 


AUTO PARTS CO. 
3359 N. ASHLAND AVE. 
(2 blocks No. of Belmont) 


YOU CAN RELY ON 
p 


_| WATER HEATERS 


@ COPPERMATIC 


@ RHEEMGLAS 
@ GALVANIZED 


_| Rheem Manufacturing Company 


a 7600 S. KEDZIE CHICAGO 


cial statements, appraisal of man- 
agement and key personnel, the 
company’s competitive standing in 
the industry and long range out- 
look. Equipped with this material, 
he then negotiates for the loan with 
institutional investors. 


Type Preferences 


Certain institutional investors 
have strong preferences for certain 
types and sizes of loans, representa- 
tive of certain industries. Other 
institutional investors seek other 
characteristics in size, location and 
industry. There are well over 300 
institutional investors in this coun- 
try and Canada, and each has its 
own investment policy. It is valu- 
able to know exactly which insti- 
tutional investors are seeking what 
kinds of loans currently if the cor- 
porate borrower is to get funds on 
the best terms. 

Corporate financial officers are 
often wizards at understanding 
their own financial situation, but 
usually they don’t know whether 
the terms offered in an institution- 
al loan are too tight, or whether 
a better deal could be made else- 
where. 

Quite often, borrowing corpora- 
tions will accept sinking fund pro- 
visions that may prove embarrass- 
ing in future years—but so inter- 
ested are they in the principal sum 
that they overlook repayment 
clauses. The same applies to call 
prices. Fairly often a company 
wants to retire a long-term insur- 
ance company loan because other 


To WILRIG Ane BEOLE ye 
GENTLE MEM, 


Tw REVety 70 YouR -Ertee 
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sources of funds—at lower cost— 
have become available. To substi- 
tute a new loan for the old may be 
very costly if the call price is high. 
The same considerations hold 
with regard to security for the loan. 
Should it be a closed or open-end 
first mortgage on all fixed assets of 
the borrower, or would a deben- 
ture serve just as well and save 
trustee’s fees? Should the loan per- 
mit or preclude additional funded 
debt, or bank indebtedness? Should 
the borrowing corporation accept 
a provision that it agrees to main- 
tain a certain specified current 
ratio? What about dividends? 
Sometimes an institutional investor 
may insist that the borrowing com- 
pany limit its dividends to 25 or 
50 per cent of net income after 
taxes and sinking fund payments. 
Other institutional investors may 
permit 75 per cent or more. 


Sale of Fixed Assets 


Other problems may arise con- 
cerning the sale of fixed assets dur- 
ing the term of the loan. Some loan 
agreements permit such sale, others 
require the consent of the lender. 

Notwithstanding these problems, 
corporations borrowed $3.6 billion 
last year through direct place- 
ments, so evidently the problems 
have answers. 

Of course, the stray thought must 
occur that there must be some 
basic drawback to private place- 
ments, or 100 per cent of corpo- 
rate financing would be on this 
basis instead of only one-third. 


Can mtrely Sy, 
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To ‘begin with, most  institu- 
tional investors are legally restrict- 
ed as to their investment in equity : 
securities. For this reason most ORDER 
common stock issues must go to the . 
public. Then, too, on debt issues, ° trom 
some types of borrowers, such as 
public utilities and railroads, are HORDER 
required by law, if not by public 


opinion, to sell their debt securities 
at competitive bidding. 


EVERYTHING FOR THE OFFICE 
Equipment, Furniture, and Systems « Gifts 


Loan Covenants 


The drawbacks to private place- 
ment—if they are drawbacks—often 
appear in the loan covenants. For 
example, the _ borrower often 


. . —_—_——_——— m 
agrees, after giving effect to the HORDERS 
: ly FOC. 


loan: 
a. to maintain working capital STORES ALL OVER THE LOOP 
equal to 150 per cent of the 
amount of the loan; © ADAMS WEST OF CLARK © JACKSON AT JEFFERSON 
Beth aasinad : SHASTA, anhy * WABASH AT UE 
. to main ° 
aD aCe Os rate © ADAMS WEST OF MICHIGAN 
of 1.5 to 1 or 2.0 to 1, de- © DEARBORN SOUTH OF JACKSON 
: : © MERCHANDISE MART MAIN LOBBY 
pending on the type of busi- 
ness represented; ALL TELEPHONES FRanklin 2-6760 


c. not to merge or sell assets 
without the lender’s consent; 


d. to restrict dividends to earn- 
ings subsequent to the date of 
the loan; and 


€. not to pledge any accounts re- 
See eine haat ioe || SPECIALISTS IN HIGH VOLTAGE 
These are typical terms for the CIRCUIT INTERRUPTION 


medium-sized industrial corpora- 


Also Mail Order Address Warehouse, Main 
Display of Office Furniture and Systems 


Ask for your copy of our encyclopedic catalog of office supplies 


: Main Office, Jackson at Jefferson, Chicago 6 


tion. They may be burdensome— Principal Products 

perhaps more restrictive than the LOAD INTERRUPTERS 

terms of the average public debt POWER FUSES 

Ee cee citects, placement DISTRIBUTION CUTOUTS and FUSE LINKS 


loan can normally be designed to METALCLAD SWITCHGEAR 
meet the specific requirements of 


each borrower, the basic loan cove- 

nants will not be too far removed 5 & C FLECTRIC COMPANY 
STEERS DOSS hoe ee eye: 4435 Ravenswood Avenue Chicago 40, Illinois 
after a loan is made, any specific 
covenant in a private placement 
can be modified more easily than 
the indenture for a publicly sold 
issue. 

Funds borrowed and _ profitably 
employed provide earnings lever- 
age on outstanding common shares. 
Debt securities are the cheapest to 
service since the interest cost of 
the money is deductible before cal- 
culation of federal income taxes; 
but every dollar borrowed must be 
repaid when due. The repayment 
date might come at an inoppor- 
tune time. To avoid any such dif- 

ficulties, almost all direct place- 
- ment loans are repayable in mode- 


ECKHART MILLING CO. 


PIONEERS | 
IN COMMERCIAL FLOUR MILLING | 
IN CHICAGO 


1300 Carroll Ave. MOnroe 6-2466 | 


GUaSSELL 


DOUBLE 


O.B.1. PRESS CRANK 
PRESS 


TH ESE 40 -TO he PRESSES Significant savings 


: . 4 5 A It if let 
take job after job in stride and give you top speed ny vee iat statt 


and uniform output on a variety of work. They assist you. There is no 
obligation. 


stress simplicity in every detail to achieve quicker ° 
Rousselle Presses are 
sold exclusively 
through leading 
machinery dealers. 


set-ups, easier changeovers and simpler operation. 
Ail are extra rugged, high precision units, made to 
withstand hard usage and assure long, satisfactory 


service. They are very moderately priced. 
Manufacturers of Rousselle Presses 


SERVICE MACHINE CO. 2310 wes: 78th street © Chicago 20, Ill. 


e 
Choice of 25 models 
in 5 to 40-ton sizes. 


AMERICAN SCHOOL 
of BEAUTY CULTURE 


Established 1914 
STATE ACCREDITED 
G. I. APPROVED 


BEAUTY CULTURE 
HAIR STYLING and SHAPING 


ADVANCED HAIR STYLING 
at 


AMERICAN STUDIO OF HAIR FASHIONS 
SCHOOL DIRECTOR, S. R. FRIEDMAN 
CEntral 6-5446 


64 East Lake Street De Paul Bldg. — 8th Floor 


| Serpentine-Soapstone-Colorlith 


. R Tops, Sinks, Troughs, Fume Hoods (regular & Perchloric) For Use 
| In Industrial, Commercial, Institutional & Educational Laboratories. 
_ Designed and Manufactured in Our own Plant to best fit your actual 
| needs. Distributors of Top Quality Lead, Brass, Duriron Waste & 
_ Service Fixtures for Laboratory Service. Available thru Laboratory 

Furniture Manufacturers, Jobbers or direct from us. 


| Walter M. Buchroeder & Son, Inc. 
ae 1700 N. Throop Street — Chicago 22, Illinois 
_ARmitage 6-3001 
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rate, equal, annual payments dur- 
ing the life of the loan. 

Not all direct placement issues 
are debt securities. An increasing 
number of preferred issues have 
been sold direct in the last few 
years. Most of these preferreds have 
sinking funds which _ will retire 
them in 10, 15, or 20 years. In 
utilities the sinking fund retire- 
ment may run to 35 years. The 
disadvantage of a preferred is the 
relatively high carrying cost which 
requires roughly $12 of pre-tax 
earnings per share to pay a $6 divi- 
dend. The advantage is that a 
larger equity base 1s obtained upon 
which more debt issues could be 
placed. Also, a default in the pre- 
ferred dividend would not have as 
serious consequences as a default 
in interest. 

The advantages of direct place- 
ment are not exclusively on the 
side of the borrower. The big insti- 
tutional investors have a problem 
in finding suitable investments in 
sufficient quantities. They are hap- 
py to buy entire issues, or to share 
the larger loans with a compara- 
tively small group. 


Toys 
(Continued from page 53) 


gers have unearthed an appealing 
wheeled toy, apparently a bright- 
faced puppy, although the wheel 
itself was unknown as a tool to the 
Indians. In Alaska, searchers found 
a thimble carved from walrus ivory 
by a father for his daughter’s sew- 
ing set. And modern manufactur- 
ers still are making the same toys. 

Materials, of course, have 
changed somewhat since those an- 
cient days, although some of the 
most popular toys still are being 
made of the oldest materials. Marx, 
for example, in 1928 stumbled on 
a Filipino boy in Los Angeles 
whittling a primitive toy used by 
the islanders of his homeland from 


}.a piece of wood. Fascinated, Marx 


watched him bounce the thing up 
and down a string—and went home 
to make the most successful toy in 
U.S. history, the yo-yo. More than 
100,000,000 of them have been sold, 
and it remains a brisk favorite, 
even in these sophisticated days. 
Most of these are made of wood, _ 
one of the oldest construction ma- _ 
terials. ai : 

A good many other toys still are 


Aaxee , 29° = 
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made of wood, particularly for the | 


younger child, but more than 86. 


000,000 toys in last year’s volume 
were made of metal in some form | 
because durability, the manutactur- | 


ers found in an association survey, 


is one of the major influences on | 


purchase decisions. Plastics, how- 
ever, are gaining in acceptance; 
most of the smaller toys are now 
made of polyethylene, which can be 


turned out 64 times faster than the | 


metal and which has a high dura 


bility—something important in, a 


product which must take the beat 


ing only ingenious youngsters can 


devise. 


Along with these changes have | 


come marked shifts in promotional 


and distributional patterns. At the 


end of World War I], toys were 
largely a catch-as-catch can busi- 
ness. ‘Toys were carried more or 


less as a sideline, limited in quality | 


and quantity and coming into 
prominence only at Christmas. 


Big Sales Season 


The annual holidays still are the | 


industry’s big sales season, but the 
business has developed into one of 
the most highly competitive in the 


U.S. with manufacturers seldom | 
even momentarily hesitant about | 
“modifying” a competitor’s designs. | 


As a result, toys have been pushed 
to the point where every Chicago 
child is familiar with such perma- 
nent toy sections as those main- 
tained in downtown department 
stores. In smaller communities, the 
children may come to consider the 
postman as Santa Claus in disguise, 
since he delivered more than 21,- 
000,000 individual toys prior to 
Christmas. As a matter of fact, de- 
partment, variety, and five and ten 
cent stores together account for 
three-fifths of the domestic outlets, 
with mail order houses next. Sub- 
stantial lines of inexpensive toys 
are also found in such places as 
drug stores, supermarkets, and auto 
supply shops. There are specialty 
shops in the larger population cen- 
ters which account for about five 
per cent of the total sales volume. 

Off-Christmas promotional work, 
plus outlets which operate on a 
year-around basis have combined 
to make the toy industry consider- 
ably less than the seasonal affair it 
once was. Formerly, the industry 
was pretty well shut down for 


PLASTIC 
SHEETING 


All Thicknesses 
All Sizes 
All Kinds 


IMMEDIATE 
DELIVERY 


%* SPINNING Tops 
* CLOTHES BRusyes 
* POCKET MIRRORS. 
* COMPUTERS 
* CALCULATORS 


SALES REPRESENTATIVES IN 
PRINCIPAL CITIES 


NOVELTY COMPANY 


For EB] Years Manufacturers of Advertising Specialties 


Telephone Virginia 7-1212-13-14-15 
3510 SO. WESTERN AVENUE - CHICAGO 9, 
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Insist on ROBBINS For Beautiful FLOORS 


Lifetime Vinyl, Rubber Tile and Terra Tile in all Colors, 
Designs, and Styles. 


Another ROBBINS “FIRST” is the all purpose TERRA-TILE 
- Needs no adhesive 

Can be installed where conventional tile cannot 

Impervious to moisture or akalies 

Easily moved to new location 

Unaffected by shifting of sub-floor 

10 times more resilient than conventional tile 

Twice as thick as conventional tile 

. Insulates against temperature extremes and dampness 

. Cost less to install than conventional tile 


PON AMP wN = 


“AEROCHROME?” Stainless Stcel 
“WOOSTER” Aluminum-Brass 


MOULDINGS 
serving the industrial and architectural fields 


J. H. GLOVER CO., Inc. 


Superior 7-8260 446 N. Wells St. 


Graphic Arts Association 
of Illinois Incorporated 


860 N. Wabash Avenue Chicago 11, Illinois MOhawk 4-3181 


Three Decades of Service To: 


PRINTERS 
LITHOGRAPHERS 
! YPOGRAPHERS 
BINDERS 
and their suppliers | 


Affiliated with Printing Industry of America 


CENTRALIA 
_ CARTAGE COMPANY 


CHesapeake 3-7662 
1325 W. FULTON CHICAGO, ILL. 


SERVING THE HEART OF SOUTHERN ILLINOIS 
and ST. LOUIS, MO. 


FAST DEPENDABLE FULLY INSURED SERVICE 


sharply. So did U.S. 
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nearly half the year, but now man- 
ufacturers begin their promotion 
with a gigantic toy fair in March 
in New York City. To this come 
some 14,000 buyers from all over 
the United States; their orders help 
keep the plants busy the whole 
year. Marx sells 90 per cent of his 
production to the big chains and 
mail order houses, and thus man- 
ages to keep his production lines 
busy. 

This isn’t entirely true, of course, 
The sled division of the industry, 
for example, which formerly wrote 
as much as 80 per cent of its orders 
at the toy fair, has found recently 
that retailers are waiting to see 
what happens weatherwise in late 
November. If there is snow, sled 
makers are apt to be swamped with 
orders. Some 500,000 sleds ap- 
peared under 1955 Christmas trees 
but nonetheless, the industry as a 
whole has been veering away from 
seasonal items. 

All this has been repeated in 
some degree around the world. As 
the traditional toymaking centers, 
such as Germany and Japan, re- 
covered from the blows of World 
War II, world toy production rose 
imports. 
There have been consequent calls 
for a protective tariff, which so far 
have been hard to sustain because 
of the booming position of the 
domestic industry. 


Increasing Birth Rate 


The reasons behind this growth 
are the same as those foundationing 
the rest of the economy—an increas- 
ing birth rate and higher incomes. 
The manufacturers association be- 
lieves that last year 33,600,000 of 
the 42,000,000 American families 
purchased one or more toys (aver- 
age: nine per family). The average 
expenditure was $31 per family, a 
gain of about $3 from the previous 
year, which in itself reflects a rising 
birth rate. Since new families are 


| steadily increasing and since their 
“average size is going up—and prom- 


ises to increase more rapidly in the 
near future as the low birth rate of 
depression years is overcome—the — 
future gleams brightly for the Hoe 
makers. 

Their ultimate consumers start 
at an early age. Over $612,000,000 
was spent last year on toys for — 
children in the two to six year age - 
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bracket, with women figuring in 
81 per cent of all purchases, the 
manufacturers survey found. This 
bracket, representing 36 per cent 
of the total child population, ac- 
counted for 50 per cent of all indi- 
vidual toys sold. In the ages 11-14 
(22 per cent of the juvenile crowd), 
the figures drop to nine per cent, or 
$162,500,000. Above those brackets, 
interests turn away from childish 
things into more exotic pursuits, 
such as dating. So far, the manufac- 
turers have not been able to invent 
an attractive substitute for partici- 
pation in the game of dating. 


Play Purposeful 


Toys, however, are not merely 
things of idle recreation. Psycholo- 
gists have found that a child’s play 
is purposeful, not in the sense of 
consciously studying something, 
but by way of educating young 
muscles through constant practice. 
While educative value stands fourth 
on the list of factors influencing a 
toy purchase, a small child will 
play endlessly with blocks which 
nest inside of each other. Then he 
will graduate to heavier push-pull 
toys, then to wagons and tricycles, 
and so on up the scale of complex- 
ity until he ends playing Monopo- 
ly, which, incidentally, has sold 
more than 6,000,000 sets. It was in- 
vented in depression days by an 
unemployed Philadelphian, Charles 
Darrow, who today does not worry 
about employment. He uses his roy- 
alty checks (five per cent of the 
wholesale price) to collect Mayan 
art. 

Psychologists classify playthings 

in four main courses—active physi- 
cal play, such as wagons and toys 
which help develop big muscle con- 
trol; manipulative toys on a gradu- 
ated scale, such as moving from 
blocks to erectors; imaginative toys 
to stimulate creative impulses; and 
finally, social play with other chil- 
dren, like games which help the 
child learn how to play (and live) 
with other people. 
- In other words, playing with toys 
is a necessity for the development 
of children, besides being fun. 
Since another potential user of 
these necessities is born every 13 
seconds in the United States, the 
manufacturers can justify their op- 
timism about their industry’s 
future. 
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Fine Meats Since 1883 — 


GENERAL OFFICES: CHICAGO, ILLINOIS 


DAVENPORT, IOWA 


ANN ARBOR 
BAY CITY 


CHICAGO 8, ILLINOIS 


MAIN OFFICE: OWOSSO, MICH. 


Plants Located at 


_MADISON, WIS. 


LOS ANGELES, CAL. 


DOUGLAS TRUCKING LINES, Inc 


DIRECT DAILY DEPENDABLE SERVICE TO THE FOLLOWING TERMINALS 


LANSING 
ADDITIONAL DIRECT AND INTERLINE SERVICE TO OTHER. 
MICHIGAN POINTS AS SHOWN IN THIS DIRECTORY 


Victory 2-2006 


PHILADELPHIA, PA. 


OWOSSO 
SAGINAW 


2601 ELEANOR STREET 
1011 E. MAIN STREET 


Another Great 
Chicago © 


| Enterprise 


THE ANDERSON PACKAGE 


provides these 
complete services: 
LAYOUT 

DESIGN 
ENGINEERING 
CONSTRUCTION 


LEASING AND 
FINANCING 


Flexible Arrangements... 


® A building located, designed and 
constructed to your individual re- 
quirements. 


® Lease with renewal options ar- 
ranged to suit your desires. 


® Financing—all the financial ar- 
rangements are provided for you. 


™ Trade in of old plant can be in- 
eluded in the Anderson Plan. 


® Building on a regular contract 
basis—if preferred. 


® Complete service in all phases 
of your building program. 


our business 
is the production of 


profits for you 


° 


COMMERCE 


chooses the complete 


ANDERSON PACKAGE™ 


COMMERCE 
CLEARING HOUSE, Inc. 


This well-known Chicago organization is another in the long list of out- 
standing names in American commerce and industry served By J. Emil 
Anderson & Son, Inc. 


| 
| 
NEW HOME OF | 
| 
| 


Other Anderson projects in the mid- lee area include these great names 


in American business: 


American Cyanamid Company - Boyar-Schultz Corporation - Certified 
Grocers of Illinois, Inc. » Colonial Carbon Co. - E. 1. DuPont de Nemours 
& Company + General Cable Corporation - General Controls Co. 
General Mills, Inc. +» Hannifin Corporation - H. M. Harper Company 
W. W. Kimball Company - -Motorola, Inc. - Sears, Roebuck and Co. 
John Sexton & Company - Silver Burdett Company - Simoniz Company 


Whether your building or expansion program calls for a structure as large 
as the Commerce Clearing House (approximately 245,000 sq. ft. or the giant 
ACF Industries plant in Houston, covering approximately 600,000 sq. ft.) 
or a small single unit . . . it will pay you to use the complete services offered 
by the Anderson organization—a one-source solution to your building 
problems. 


Available Industrial Sites... 


We own more than 300 acres of choice industrial sites in and around Chicago 
—properties to meet every need. 


Your inquiry is invited. 


J. Emil Anderson & Son, Inc. 


ENGINEERS e BUILDERS 


1809 Balmoral Avenue Chicago 40, INinois 


UPtown 8-7710 
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Industrial 
Developments 


e-- in the Chicago Area 


[Maen expenditures of $30,862,- 
000 were announced in February 
for construction of new plants, ex- 
pansion of existing plants, and ac- 
quisitions of existing buildings in 
the Chicago Metropolitan Area. 
Also included in these figures are 
purchases of land for future indus- 
trial development. The February 
figure compares with $40,130,000 
for February 1955. The two month 
total at the end of February was 
$42,618,000 in 1956, and $49,210,- 
000 in the first two months of 1955. 


¢ Interlake Iron Corporation, 
operating coke ovens and blast fur- 
naces for the production of pig 
iron, is expanding its coke plant at 
11236 ‘Torrence avenue, with the 
addition of 50 new coke ovens. The 
company will also install a high 
conveyor bridge across the Calumet 
River to connect the coke plant 
with the blast furnace department. 
The bridge will be approximately 
2/3 of a mile long and 125 feet 
above the River with a capacity to 
deliver 100 tons of coke an hour. 
The coke ovens, together with an- 
other battery of 50 ovens started 
last spring, will replace 120 old 
ovens to be dismantled. The 100 
new ovens will increase the coke 
capacity of the plant by 40%. Other 
facilities added will be a _ coke 


screening plant, a central boiler 
building. and an enlarged chemical 
recovery facility. 


¢ Sinclair Refining Company, 
East Chicago, is adding a hydro- 
finisher unit to its refinery in East 
Chicago for the production of lubri- 
cating oils. The unit will be the 
first of its type in the Chicago area 
and will utilize the hydrogen gas 
stream from the new platinum 
catalytic reformer which began pro- 
ducing high octane gas in 1955. The 
development of these processes is 
attributable to the Sinclair Re- 
search Laboratories in Harvey. 


e James B. Clow & Sons Com- 
pany Incorporated, 201 N. ‘Talman 
avenue, has announced the con- 
struction of a plant on a 58 acre 
site south of Irving Park road and 
half mile west of Mannheim road. 
The tract extends south to the 
Bensenville Yards of the Milwaukee 
Railroad, which will serve the 
plant. The new building will con- 
tain 150,000 square feet of floor 
area for the production of 80,000 
tons of cast iron pipe annually, and 
will contain melting units, machine 
shop, casting operation and facili- 
ties for annealing finishing and 
testing cast iron pipe products. De- 
Leuw, Cather and Company, archi- 


isechitect’s Braning jap $2 million plant being built in Melrose Park by the W. W. 


Kimball Paden The 99-year old piano manufacturer will move in this spring 
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@ Going business concerns 
e Confidential handling 


@ 12 Companies sold by us in 1955 


Reference any Chicago bank 


J. J. HARRINGTON & CO. 


Business Brokers 

Atten.: J. J. Harrington, Jr. 

22 W. Monroe St. — Chicago 3 
Telephone Financial 6-1322 


DE LEUW, CATHER & 
COMPANY 


Consulting Engineers 


Transportation, Public Transit and 


Industrial Problems 


Industrial Plants 
Railroads 
Subways 

Power Plants 


Grade 
Expressways 
Tunnels 
Municipal 


A 


Separations 


Works 


150 N. WACKER DRIVE, 
CHICAGO 6, ILL. 


ORGANIZATIONAL PLANNING 
Executive and Sales Personnel 
Counseling and Testing 


Leroy N. Vernon, Ph.D. 
Industrial Psychologist 


THE PERSONNEL LABORATORY 
La Salle-Wacker Bidg. @ Chicago 


BATTEY & CHILDS 
ENGINEERS - ARCHITECTS 
Complete Service for Industry 


231 So. LaSalle St., Chicago 4, Illinois 


METAL NAME PLATES 


Etched or Lithographed Plates 
with Holes or Adhesive Backs 


RELIABLE SERVICE ‘i 
CHICAGO NAME PLATE CO. | 


Chicago 26, Ill. AMbassador 2-5264 — 


CODE DATING — 


Automatic, Dependable, Guaranteed, — 


Write, giving details on a specific coding. i ae 
problem. : 


KIWI CODERS CORPORATION | : 
3804 N. Clark St. a 


A-Z LETTER SERVICE 
ESTABLISHED 1918 ; 
PLANOGRAPHING @ MULTILITH | 
ART & COPY LAYOUT 
MIMEOGRAPHING _ @ 
ADDRESSING 
DIRECT MAIL CAMPAIGNS | 


139 N. CLARK 


220 
INDUSTRIALISTS! 


VACANT LAND 
READY FOR BUILDING 
30c PER SQ. FT. 


UP TO 175 ACRES 
WHEELING 


(Dundee Rd. and Route 83) 
e SOO LINE R. R. 
@ UTILITIES INSTALLED 
e ZONED INDUSTRIAL 
JOHN B. SIMMONS 


(| WILLOUGHBY & CO. 
1 77 W. WASHINGTON _—_CE 6-5050 


Charter Members Ass’n of Commerce 


HOT TIN DIPPING 


Specializing in quantity produc- 
tion of industrial fabricated parts 
in steel — copper — brass — Ho- 
tel — Restaurant — Dairy — Bak- 
ery equipment. Sheets — bars — 
tubes — pipe — etc. 


Lead & special mixture coatings. 


Operating largest facilities In 


the industry. 


C. DOERING & SON, Inc. 


LAKE & LOOMIS STS. 
MOnroe 6-0921 


TIN PLATE 
TERNE PLATE 
BLACK PLATE 


Sheet 
Strips 
Circles 
Scrap 


| _NEvada 8-4100 | 


LOU STEEL PRODUCTS 
COMPANY 
| 923 S. KOSTNER AVE., CHICAGO 24, ILL. 


n line' putter 
Plain Aluminum $ 15.00 
Aluminum (in color) 16.00 
GOOD GOLF SALES 
219 W. Chicago Ave 
Chicago 10, Illinois 


Ws 
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Artist’s drawing of cast iron pipe plant to be built by James B. Clow and Sons, Inc. 


tect; general contractor, Leonard 
Construction Company. 


¢ General American Transporta- 
tion Corporation has agreed to 
build and operate the largest tank 
storage terminal in the Midwest 
at Lake Calumet as part of the Re- 
gional Port District’s harbor facili- 
ties. The ultimate capacity of the 
proposed terminal will be about 
5,000,000 barrels in tanks of 80,000 
barrels each. A great variety of 
liquids such as tallow, vegetable 
oils, petroleum products, etc. will 
be handled. It will be erected on 
100 acres of land created at the 
south end of Lake Calumet. 


¢ Hills-McCanna Company, 3025 
N. Western avenue, has purchased 
a 20 acre site for the erection of a 
100,000 square foot factory building 
near Carpentersville in Kane Coun- 
ty. The company’s products divi- 
sion, which makes pumps and 
valves, will operate the new struc- 
ture. The foundry division of the 
company will remain at the present 
plant on Western avenue. Olsen 
and Urbain, architect. 


¢ Precision Steel Warehouse, 


Inc., 4425 Kinzie street, is erecting 


a new 81,000 square foot warehouse 
in the Franklin Park development 
of the Clearing Industrial District 
located at Wolf road and Franklin 
avenue. The company will utilize 
the building for a strip steel proc- 
essing operation, as well as a main 
office. It will discontinue operations 
at its Kinzie street location, but 


will retain another plant which it 
operates in Downers Grove. 


¢ General Binding Company, 812 
W. Belmont avenue, is erecting a 
new building in Northbrook, on a 
site purchased recently, south of 
Dundee road between Edens high- 
way and Skokie road. The new 
structure will contain 80,000 square 
feet of floor area which the com- 
pany will utilize to produce its line 
of plastic and metal bindings and 
book binding equipment. Fried- 
man-Alschuler and Sincere, archi- 
tect; Wendnagel and Company, 
structural steel. 


¢ Gooder-Hendrickson Company, 
manufacturer of steel joists, is 
building a 43,000 square foot plant 
in Chicago Heights which will 
house the firm’s entire operations. 
McClurg, Shoemaker and McClurg, 
architect. 


¢ Sunbeam Corporation has ac- 
quired the vacant property south 
of 16th street on Laramie avenue 
from the Conlon-Moore Corpora- 
tion. It is expected that Sunbeam 
will utilize the land for future ex: 
pansion. 


¢ Mogen David Wine Corpora- 
tion, 3737 S. Sacramento avenue, 
has purchased a building at 3700 S. 
Kedzie avenue, formerly operated 
by the Chicago Steel Foundry Com- 
pany, which will be connected to 
Mogen David’s present plant, 2,000 
feet away, by stainless steel pipes. 
When the remodeling and installa 
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which of your 
products of tomorrow 
could these 

big presses handle? 


Next time you have something new on the 
drawing board — or something old you'd like 
to improve — check with a Chicago Molded 
Products engineer. If plastics can help make 
it better, he’ll know it. If some newly de- 
veloped plastic material will make a part 
better than a plastic you’re using now—he'll 
know that, too. And we’ll produce it for you 
quickly and economically — a claim we've 
been backing up for 37 years. 


The CAMPCO DIVISION of \ 
Chicago Molded Products Corp. \ 


produces a variety of fine plastic sheet and film. aN 
CAMPCO Rubber Modified Styrene sheet and \ 
CAMPCO Cellulosic sheet can be inexpensively 

formed into products that include appliances, dis- \ 
plays, toys and signs. CAMPCO Cellulosic film has 

excellent properties for packaging applications. \ 


CHICAGO MOLDED 67) 
PRODUCTS CORPORATION \ 
1029 Kolmar Avenue, Chicago 51, Illinots 


ot legs hs 4 Senden upd ody Ung eal lh, Sri 
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UNIVERSAL 


SHEET & STRIP STEEL CO. WE “SLIT” FULL 


50,000 LB. COILS 
UP TO 84” WIDE 


‘ pt < d 
5 NS Se ee 


WE CAN SAVE 


Hot & Cold YOU MONEY ON 
Rolled OUR AUTOMATIC | 
ey Seg s Siriot RESQUARING SHEAR | ; 
ay STEEL 


P] 
* 


Coils and Cut-Lengths CALL US 
cic WA Ibrook 5.6800 : 
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Shippers, Our Trucks Roll 


To Deliver For YOU! 


NEW YORK 


CARLSTADT 
METUCHEN 
TRENTON 
YY PHILADEL PHIA 
BALTIMORE 
WASHINGTON 


BUFFALO 


LEVELAND 
PITTSBURGH 


FE... the Midwest to the Atlantic Seaboard, Kramer Bros. 
Freight Lines, Inc., have the reputation of “Good Service.’’-This 
has been our policy for more than 30 years. It is backed up by 
keeping our equipment in top-flight condition and using trained 
personnel. This provides a perfectly balanced trucking operation 
which keeps your freight rolling day and night around the clock. 


When you ship—ship by truck—call any Kramer Terminal 
nearest you. You will be assured of a good Motor Freight Service. 


Our Chicago Terminal Telephone Number Is 


Bishop 2-1424 


KRAMER BROS. 


FREIGHT LINES, INC. nat EAE EOS FREIGHTERS 
GENERAL OFFICES: 4195 CENTRAL AVE., DETROIT 10, MICHIGAN 


RIETZ LUMBER CO. 


1 Phone: SPaulding 2-6008 


We have specialized in lumber for the pattern 
shops, foundries and industries generally for al- 
most a century. Our complete stocks include Gen- 
uine Northern White Pine, California Sugar 
Pine, Norway Pine, Honduras Mahogany, Kiln 
Dried, _ Super- -Thickness, rough or dressed. 1802- 
14 N. CENTRAL PARK AVE., CHICAGO 47, 
Hh 


jountain Valley Mineral Water 
From Hot Springs, Ark. 


47 Years in Chicago 


i 
_| Mountain Valley Water Co. 
| 416 W. Ontario St. DElaware 7-4384 
‘4 CHICAGO 10, ILL. 


LOCAL & LONG DISTANCE 
MOVING AGENTS FOR 
ALLIED VANS 
HEBARD STORAGE WAREHOUSES INC. 


623 So. Winchester SEeley 3-0282 
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tion of new equipment are com- 
plete, the newly acquired plant will 
handle refrigeration, fermentation, 
filterization and _ pasteurization 
processes. The present plant will be 
devoted to aging, bottling, and ship- 
ping operations. ‘The combined fa- 
cilities will be one of the largest 
wineries in the country. 


¢ Continental Can Company has 
acquired a one story sprinklered 
building at 4227 N. Knox avenue, 
containing 63,000 square feet of 
floor area. Continental will use the 
building for warehouse purposes. 
John Green and Company, broker. 


¢ Dormeyer Corporation is add- 
ing to its plant, at 1890 W. Fuller- 
ton avenue, a building to house the 
firm’s die casting and_ polishing 
facilities, which will contain 36,000 
square feet of floor area. The com- 
pany, which with its subsidiaries 
operates several plants in the Chi- 
cago area, produces electric appli- 
ances. Ragnar Benson, Incorpo- 
rated, general contractor. 


¢ Amco Corporation, 1220 W. 
Randolph street, manufacturer ot 
oil handling equipment and reels, 
is erecting a factory and office build- 
ing in Northbrook which will con- 
tain 34,000 square feet of floor area 
on an II acre site. The company 
will move its Ardmore Division to 
the new plant for the production 
of hose reels. Fred H. Prather, ar- 
chitect. 


® Culligan Incorporated in North- 
brook, manufacturer of water soft- 


ener equipment, is-adding to its 


plant. This is the fifth addition to 
the plant in recent years and con- 
tains both factory and warehouse 
space with 40,000 square feet of 
floor area. Engineering Systems, 
Inc., architect. 


¢ Robbins Company Incorpo- 
rated, 227 N. Union street, has 
started on a new headquarters for 
the company at 159 N. Carpenter 
street where it is erecting a 17,000 
square foot building. The company 
is a midwestern distributor of fish 
packed by British Columbia Pack- 
ers Limited, Vancouver, B. C. The 
company’s new plant will include 
cold storage rooms, loading docks, 
work area, and office. Sessions Engi- 
neering Co., engineer; generals con- | 
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tractor, Campbell-Lowrie-Lauter- 
milch Corporation. 


oe... | Guard \ \ Against Rust 
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Cadillac Division, has acquired a 
one story building of 45,000 square 
feet of floor area at 4029 W. Wright- 


wood avenue, for a _ warehouse. WATER 
Willoughby and Company, broker. SUBMERSION 


¢ Emulsol Chemical Corporation, 
1914 §. Kilbourn avenue, is build- 
ing an addition to its plant for 
warehouse purposes which will con- 
tain 30,000 square feet of floor area. 
The company, which is a subsidiary 
of the Witco Chemical Company, 
is a manufacturer of chemical food 
ingredients. R. H. Navetty, archi- 
tect; Abell-Howe Company, gen- 
eral contractor. 


¢ Burton Auto Spring Corpora- 
tion, 2433 W. 40th street, is adding 
28,000 square feet of floor area to its 
plant which it will utilize for ware- 
house space. The company makes 
automotive chassis springs and 
coiled springs. Walter J. Olson, 
general contractor. 


e Argyle Cut Stone Company, 
4931 N. Cicero avenue, is erecting a 
new plant with 13,000 square feet 
of floor area for production of its 
line of structural products of nat- 


ural stone. The new building will | FOR A BRIGHT PROTECTIVE FINISH 


be built at 6100 W. Oakton street 
in Morton Grove. James E. Rhines, Metal has many enemies that attack and deteriorate ; 
architect; Enjay Construction Com- its usefulness. Rust is the foe to guard against. Our 
Pam eee tease l contractor bright zinc and cadmium finishes offer good looks ; 


lus protection. Consultation and samples on request. 
¢ Busch and Schmitt Incorpo- ee. 


rated, 844 W. Erie street, is erecting 
a new plant to house its entire fa- 
cilities at 1725 S. Kostner avenue. 
The company’s new plant will con- 
tain 12,000 square feet of floor area 
with additional vacant land avail- 
able for expansion. The company is 
a producer of color lithography. 
Frank S. Musser, architect. 


35 YEARS OF SERVICE TO INDUSTRY 


WW ESTERN RUST-PROOF CO. 


2137 W. Walnut St. « Chicago 12, Ill. ¢ Tel. SEeley 3-1692 


Burlington Chicago Cartage, Inc. | 
‘ Chicago 50, Illinois | 
3850 S. Cicero Ave. — Blshop 2-3430 


e American Offset Corporation, 
1239 W. Madison street, is adding 
a building of 16,000 square feet of 


floor area to be used for printing ® 2 
and storage purposes. ae ‘ Direct Service Daily Between CHICAGO and: ee 
Eiseman, Jr., architect; win E. : 2 
Hartrich ue Son, general contrac- ~ GALESBURG MOLINE PRINCETON . 
tor; Henry Miller, engineer. GALVA MONMOUTH ROCK ISLAND — 


KEWANEE PEORIA : 
HOME OFFICE: KEWANEE, ILLINOIS 


e Glynn - Johnson Corporation, 
4422 N. Ravenswood avenue, 1s 


_ adding a two story structure to its 


ole tara 


| entire incentive program, 
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AMERICAN ENVELOPE CO. 


3100 W. GRAND AVENUE -- CHICAGO 22, 


GEO. H. GRUENDEL 
and COMPANY 


Sharing 


Pension and Profit 
Trusts 
Insured or Self Administered 
Employee Disability Programs 
Deferred Compensation Plans 
209 S. La Salle St. 
Chicago 4 
RAndolph 6-6514 


Incentive Campaigns 


and 
Liquidating Premium Programs 


An organization capable of planning your 
C either in sales 
or employee campaigns — more than 1000 


| companies use our service—a selection of 


1,400 nationally advertised items available 


_ | at our wholesale prices for prize purposes. 


| ROSS COLES 


| & COMPANY 


; | AN dover 3-0653 


pd eR ae he eg 


WRITE OR CALL 


7hePRIZE 
of 


INC. 
333 W. LAKE ST. 


| COMMERCIAL DISCOUNT 
af CORPORATION 


Financing — Factoring 


105 W. Adams St. °* ANdover 3-5800 


BURLAP AND COTTON BAGS 
New and Used Burlap 


L. RICHARD & CO., Inc. 
418-430 N. Leavitt St., Chicago 12, Ill, 
Telephone CAnal 6-7671 


plant which will contain 12,000 
square feet of floor area. The addi- 
tion will be used for manufacturing 
space for the company’s line of door 
holders and stops. J. A. Stromberg, 
engineer. 


e May Plywoods, Inc., 726 S. Des- 
plaines avenue, has acquired 18,000 
square feet of floor area at 1528 
Armitage avenue, to which it has 
moved its entire operations. The 
company distributes plywood and 
hardboard products and fabricates 
plywood furniture parts to specifi- 
cations. 


e Trippe Manufacturing Com- 
pany, 218 N. Jefferson street, manu- 
facturer of specialty hardware 
items, has acquired 10,000 square 
feet of floor area in a building at 
133 North Jefferson street. The 
building is now being entirely re- 
modeled. Lang, Weise and Cella, 
broker. 
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e Thermel, Incorporated, 3440 W. 
Lake street, is erecting a plant, to 
which it will move its entire opera- 
tions located at Robinson and Lom- 
bard streets in Franklin Park. The 
new structure will contain 11,000 
square feet of floor area, with addi- 
tional land for expansion. The 
company produces electrical heat- 
ing elements. Tuchschmidt & Asso- 
ciates, architect; Bell Ford Builders, 
Inc., general contractor. 


e Resillo Steel Wool Press Pad 
Company, 2328 W. Nelson street, 
is erecting a new plant to house its 
entire operations in Skokie, which 
will be located north of Touhy 
avenue adjacent to the North Shore 
Canal. The company manufactures 
steel wool pressing pads for laun- 
dry and cleaning establishments. 
The building will contain 20,000 
square feet of floor area. Raymond 
A. Peterson and Associates, archi- 
tect. 


Equipment Leasing 


(Continued from page 60) 


ilar bottlenecks via the same route. 
Together, their experience helps 
explain why industry has given 
such an enthusiastic welcome to 
the half-dozen or so leasing plans 
that the machine tool makers have 
worked up in the past few years. 


Leasing Not New 


As an idea, machine tool leasing 
is nothing new. Before World War 
II, a few firms were renting general- 
purpose metalworking equipment 
under long-term arrangements. But 
none of the big machine manufac- 
turers were particularly eager for 
the business; they would negotiate 
a lease if you asked them to, and 
that’s about as far as it went. In 
1954, however, Kearney and 
Trecker Company, Milwaukee, 
Wisconsin, reputedly the world’s 
largest independent manufacturer 
of knee-type milling machines, be- 
gan beating the drums in earnest. 
K&T spent a reported $100,000 to 
promote leasing. Results to date 
have more than justified the ex- 
penditure, officials of the company 


_report. 


Besides machine tools, the num- 
ber of trucks leased by industry has 


increased sharply in the past few 
years. According to Martha Dun- 
lop, secretary of the National 
Truck Leasing System, 150,000 
trucks currently are being leased 
to private industry under long- 
term agreements — more than three 
times the number similarly engaged 
111-1945: 

NTLS, an autonomous federa- 
tion of some 60 independent lessors 
that includes the Willett Company 
in Chicago, is one of the two big- 
gest operators in the field. The 
other is Hertz, which grossed $15.7 
million in 1950 from 7,400 trucks, 
and four years later, after increas- 
ing the fleet by 1,000 units, had 
raised volume to $21.5 million. 


Truck Leasing 


Another sign of truck leasing’s 
growth: Avis Rent-A-Car, Hertz’s 
chief competitor for auto rental 
business, is now expanding its truck 
operation. Up until last year, Avis’ 
for-hire trucking business was a_ 
small-potatoes affair restricted to 
New England. Now, the firm is 
acquiring. 1,200 additional trucks 
(before expansion, the Avis truck ~ 


fleet numbered 100), and bywthes sie 
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end of 1956, expects to have them 
under contract throughout the 
nation. 


The fact that machine tool mak- 
ers are offering their customers lease 
plans is an indication the idea 
makes sense. For there is more 
than a normal amount of sales 
fluctuation in this branch of the 
capital goods industry, and manu- 
facturers have surrounded them- 
selves by a high wall of con- 
servatism. 


Thus, it is rather significant that, 
since 1954, when Kearney & 
Trecker introduced its machine 
tool leasing plan, at least seven 
other firms have followed suit. The 
list includes Jones & Lamson, 
Springfield, Vermont, one of the 
oldest members of the fraternity; 
plus such well-known companies 
as Cincinnati Milling and Grinding 
Machine, Inc., Warner & Swasey 
Company, Lincoln Electric Com- 
pany, Monarch Machine Tool 
Company, Gisholt Machine Com- 
pany and DoAll Midwest Company. 


K&T officials say that, to date, 
they’ve negotiated leases with a 
total value “in excess of $3 mil- 
lion.” Leases currently are ac- 
counting for about 15 per cent of 
the firm’s total volume. This busi- 
ness has been generated by some 
4,000 lease inquiries. In addition 
to the contracts, these queries have 
produced $3.5 million worth of 
outright sales. 


Similar Experience 


The experience of other lessors 
has been similar. One firm com- 
pleted 30 lease agreements within 
60 days after announcing its con- 
tract. Meanwhile, interest runs 
high among users. A recent survey 
by Mill & Factory Magazine among 
_ 266 firms of all types and sizes re- 
vealed that 30 per cent were already 
leasing machine tools or planning 
to do so. 

Spokesmen for the machine tool 
industry believe that, besides releas- 
ing capital that can be put to other, 
more profitable use, leasing repre- 
sents a valuable new weapon in 
the battle against obsolescence. 
Comments one machine tool indus- 
try representative: “Machine tool 
facilities constitute the critical 
nerve center of manufacturing efh- 
ciency; yet there has been an appal- 
ling indifference to the creeping 
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Here Investors Are Offered 


EVERY BROKERAGE and 
INVESTMENT SERVICE 


Backed by the Successful Experience 


of 33 Years of Service 


DEPARTMENTS 


LISTED AND UNLISTED SECURITIES 
CORPORATE AND MUNICIPAL BONDS 
GRAINS AND COMMODITIES 
RESEARCH AND STATISTICAL 


SERVICES 


e EXECUTING orders for the purchase and sale of stocks and bonds 
and all grains and commodities on principal exchanges of the United 
States and Canada. 


PRIVATE WIRE SYSTEM connecting principal offices insuring prompt 
execution of orders. 


PERIODICAL REVIEW of investment holdings with suggestions for 
changes. 


COMPREHENSIVE research and statistical facilities for securing data 
on any company or industry in which you have, or are contemplating, 
an investment. 


e@ WEEKLY LETTERS on securities and grains sent on request. 


PERSONNEL 


e@ The staff of Daniel F. Rice and Company consists of personnel of 
long experience in the securities and commodity fields. They will give 
your account careful and constant attention. 


DANIEL F. RICE AND COMPANY 


Members 
NEW YORK STOCK EXCHANGE 


and other principal exchanges 


141 West Jackson Blivd., Chicago 
Tel. WEbster 9-4200 


CHAMPAIGN, ILL. 
FORT DODGE, IA. 


MIAMI BEACH 
FAIRBURY, ILL. 


KANKAKEE, ILL. 
CEDAR RAPIDS, IA. 


NEW YORK 
ROCHELLE, ILL. 


... THERE IS A DEPENDABLE LOW-COST WAY 
TO PRESERVE, DECORATE & WATERPROOF ALL 
MASONRY WALLS... IN THE HOME OR PLANT 


‘mm suse THOROSEAL anp SEE! 


“W) WHAT IS THOROSEAL? — Thoroseal is a scien- 
f tifically controlled masonry waterproofing material 
that has been used by builders, contractors and 
home owners with complete success for over 40 
years! . . . a dry mix requiring only the addition 
of water to be ready for use . . . brush apply to 
interior or exterior, above or below grade. Tuck- 
pointing is not required. 


AVAILABLE AT LEADING HARDWARE, PAINT & LUMBER STORES 


cwuotesace) GEE LUMBER & COAL CO. trerany 


2600 W. 79TH, CHICAGO DISTRIBUTOR GR 6-7400 


. . - in white 
and 9 colors _ 


“ 


‘“Tohn Crane 


MECHANICAL PACKINGS 


SHAFT SEALS 


TEFLON PRODUCTS 
LAPPING MACHINES 
PIPE SEALING COMPOUNDS 


CRANE PACKING CO. 


1800 Cuyler Ave. 


Chicago 13, III. 


BUckingham 1-1800 


@ TRADE MARK OF 
WILBERT W. HAASE CO. 


© AMERICA’S 


FOREMOST NAME IN 


BURIAL 


VAULTS 


ASK YOUR FUNERAL DIRECTOR 


@® TRADE MARK OF WILBERT W. HAASE CO. 


DAVID BERG & CO. 


Est. 1860 


Mfrs. of Pickled, Cooked and Smoked Meat Products 


U.S. Establishment #1 


163-167 South Water Market 


Chicago, III., U.S.A. 


SEeley 8-2200-2207 
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obsolescence which has been affect- 


ing the basic industries which use 
metalworking equipment.” - 

A few years ago, American Ma- 
chinist Magazine studied this prob- 
lem as it affected seven commonly- 
used types of milling and boring 
machines owned by 16 basic in- 
dustries — among them, agricul- 
tural implements; aircraft; office 
and store machinery; automobile, 
electric, and fabricated metal prod- 
ucts manufacturing. 

Of the 150,947 such machines in 
use, 56 per cent were more than 
10 years old, and 20 per cent were 
more than 20 years old. It was 
estimated that this obsolescence was 
costing the owners a total of over 
$168 million a year in excess labor 
charges alone, and possibly a billion 
if repair bills, value of lost produc- 
tion, and scrap were included. 

“For the firm without capital to 
modernize, or with more pressing 
capital commitments, for the firm 
unwilling or unable to float a loan 
or buy reconditioned equipment 
second hand, leasing provides a 
tailormade answer to the problem 
of obsolescence,” explains the sales 
manager for one machine tool 
manufacturing firm. 


Clearance From Lessor 


Machine tool leasing is not an 
unmixed blessing, however. For 
one thing, if the lessee wants to 
move the machine, or alter its 
mechanism to better-suit his opera- 
tions, he must obtain clearance 
from the lessor first. 

Also, the bureau of internal rev- 
enue has enveloped machine tool 
leasing in a fog of question marks. 
The government may consider the 
lease payments deductible operat- 
ing expenses, and thus the invest- 
ment can be written off for tax pur- 
poses comparatively quickly. On 
the other hand, the lease may be 
looked upon as just another form 
of conditional sales contract — in 
this case, the machine must be de- 


preciated, in most cases, over a ten- 


year period. 
Machine tool firms maintain tha 
leasing a machine and buying it on 
time are horses of quite different 
colors. However, they warn pros- 
pects frankly that if the government 


doesn’t agree, the lessee must work 


the matter out on his own. _ 


Typical machine tool lease agree- 
ments run for seven years. In the 


% 
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Kearney and ‘Trecker contract, 
which has become somewhat of a 
model for the others, there can be 
an option to buy the machine, or 
terminate the contract, as little as 
one year after the latter is nego- 
tiated. With a one-year option, 
lease payments during the first 12 
months amount to 35 per cent ot 
the machine’s price. To purchase, 
at the end of that time, the lessee 
must pay an amount equivalent to 
80 per cent of the machine's orig- 
inal list price. 


Lower Payments 


On K&T contracts lasting be- 
tween one and seven years, lease 
payments are lower initially, but 
the payment in the event of pur- 
chase represents a larger percentage 
of -list price. In other words, if 
the machine is purchased at the end 
of the first year, it costs approxi- 
mately 15 per cent above list (35 
per cent during the life of the con- 
tract, the rest in a lump sum at the 
end). If it is leased for seven years 
and then purchased, it costs ap- 
proximately 40 per cent over list 
(lease payments total 115 per cent 
of original list price, and an addi- 
tional 25 per cent at the time of 
purchase). 

The option to buy, of course, is 
not mandatory. In fact, some ma- 
chine tool firms advise against put- 
ting it into the contract, feeling that 
the government will then look more 
favorably on deducting the pay- 
ments as operating expense. 

The rationale of truck leasing is 
much the same as that for machine 
tools. In either case, the.lessee pries 
capital loose for other, more profit- 
able investment, and has modern 
equipment available at all times — 
presumably cutting his operating 
costs in the process. Since truck 
leasers, unlike their brethren in the 
capital goods industry, service and 
supply the equipment, they lay 
more emphasis on the savings in 
operating cost. 

Whether truck leasers can main- 
tain a fleet for less than the lessee 
could as owner is a moot point. 
Some say they can. However, most 
truck leasers take a more conserva- 
tive view of their capabilities; they 


feel leasing is a howling success if 


it can match the operator-owner’s 
costs. More than occasionally, costs 
_are higher, rather than lower, by as 
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CHICAGO-AREA DISTRIBUTOR 


For 


CLARK - ROSS 


POWRWORKER Hand Trucks 
@ Fork Lift Trucks and 
Towing Tractors. 


Carriers for handling 
lumber, steel and other 
allied products. 


MAXI 


A\WY\\ 


SALES, SERVICE, PARTS, RENTALS—AIl Under One Roof 
New and Used Fork Trucks e Tote Boxes e Beacon Hydraulic Dock Boards 


Phone: SA cramento 2-5036 


In Rockford— 
SALES, PARTS & SERVICE 


4606 WEST STATE @ Phone Rockford 8-2283 


625 N. KEDZIE ° 
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Forty Years of Know-How 
in Iuternational Trading 


Our professional staff, stationed in major world markets, are 
trained in all phases of 

yx BUYING and SELLING PRIME COMMODITIES 

% FOREIGN EXCHANGE 

ye IMPORT and EXPORT 

3% SHIPPING and INSURANCE 


OPPENHEIMER CASING CO. 
HEADQUARTER OFFICES: 1020 W. 36 ST. CHICAGO 9, ILL. 
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NATIONAL BRICK COMPANY 


Manufacturers and Distributors since 1889 


COMMON BRICK 


>) A) SD SD SD () AD ED () 0 ED SD) ED 0 


(| en 0ee oem 1. 0a) ee 0 0 0 ea em 
Bed f, Wale A ott , 
ate z : Na hocek i ast ; 
iy = Vid 


and CONCRETE BLOCK 


5s 


3150 W. Touhy Ave. | 
-HOllycourt 5-7500 es 


228 


FREEVOL-SMEDBERG 
& CO. INC. 


Industrial and Commercial 
Contractors 


5807 WEST CHICAGO AVENUE 
CHICAGO 51 


AUSTIN 7-4567 COLUMBUS 1-1413 


BURNSIDE 
MOTOR FREIGHT LINES, Inc. 


Chicago Office: 


1061 W. 16th Street MOnroe 6-0861 


Home Office: 
Urbana, Ohio 


Teletype Service Between All Terminals 


Victory 2-8688 - 2-8689 
CHICAGO 16, ILLINOIS 
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much as 15 per cent. Even so, leas- 
ers maintain, the deal is worthwhile 
because the improvement in the 
fleet’s operating efficiency amounts 
to much more than 15 per cent. 

Explains a Hertz official: “It is a 
known fact that the average private 
truck operator has something less 
than the best-engineered truck for 
his job, and seldom sets up a com- 
prehensive maintenance organiza- 
tion or sensible maintenance plans 
to keep his trucks in first class 
mechanical condition. Usually he 
neglects washing, polishing, and 
repainting to the extent that he is 
many times ashamed of the equip- 
ment which represents him on the 
street. When the charge for leasing 
is compared to what it would cost 
the operator to furnish exacting 
maintenance on his own, the 
amount saved by the lease service 
proves to be substantial.” 


Expert Mechanics 


To bolster this argument, truck 
leasers point out that they have an 
expert staff of mechanics whom 
they can employ full time; by con- 
trast, many of their customers must 
take pot-luck with the garage on 
the corner. The leasing firm also 
has its own staff of engineers, safety 
experts, its Own emergency repair 
and towing service, plus a purchas- 
ing department that does nothing 
but buy truck equipment. Because 
of these facilities, the lessee is buy- 
ing service and know how which he 
would have a hard time duplicating 
on his own. 

Of course, the truck leaser must 
still make a profit that wouldn’t be 
involved if the operator owned his 
trucks. But much of this profit, 
answers the leasers, doesn’t actually 
represent increased cost to the 
lessee; it comes through volume 
buying of fuel and supplies. 

One Chicago renting outfit, for 
example, buys gasoline in tank car 
quantities, at a price per gallon 
25 per cent under retail; oil, pur- 


‘chased 5,000 gallons at a crack, is 


50 per cent less; the firm buys 
trucks at approximately 12 per cent 
off list, and pays about 25 per cent 
less than its customers would for 
repair parts. ~ 

A typical truck leasing agreement 


_ lasts for five or six years. At the end 


of the first year, or any year there- 
after, the lessee may cancel the con- 
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tract. In that case, he sometimes 
must buy the vehicles he has been 
using (at the current, depreciated 
value). Where a lessee owns trucks 
at the time a contract is negotiated, 
the lessor will buy them, then re- 
furbish and replace the equipment 
where necessary to put the fleet in 
first-class shape. 

Costs are normally worked out 
after a careful analysis of each op- 
erator’s mileage, number of stops, 
whether his trips are made in the 
city or country, and several other 
factors. Because just about every 
case is different, it’s virtually im- 
possible to state typical rates. 

Neither machine tool nor truck 
leasing provides any benefit that 
the businessman couldn’t, at least 
theoretically, provide for himself. 
The big question is: “Can the 
businessman do it for the same, or 
less money?” The fact that leasing 
has grown considerably during the 
past few years, say lessors, indicates 
the answer. - 


Foreign Trade 


(Continued from page 185) 


service between their homeland 
ports and Chicago. Five were added 
during the year. The five lines and 
their Chicago agents are: The 
French Line, Furness, Withy & 
Company; Finnish North American 
Line, known as the Finlake Line, 
James W. Elwell & Company; Ni- 
agara Line, Overseas Shipping, Inc.; 
Montship-Capo Line, Great Lakes 
Transatlantic Inc.; and the Wale- 
nius Line, Kerr Steamship Com- 
pany. 

Some of the highlights of the 
1955 port activity in Chicago in- 
cluded the following: Honors as the 
first foreign vessel to reach Chicago 
when the shipping season opened 
for the year went to a Dutch ship, 
the Oranje Line’s SS. Prins Fredrik 
Willem. It arrived on April 26 
after a close race with a German 
ship, the Hamburg Chicago Line’s 
M.S. Francisca Sartori. 

The Prins Fredrik Willem came 
from Rotterdam with a cargo rang- 
ing from agricultural implements 
and baby carriages to sewing ma- 
chines and baled wire. The Fran- 
cisca Sartori came from Hamburg 
_ with a cargo including heavy ma- 
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In 1912... 


This truck represented ‘‘tops’’ 
in service! 


In 1956... 


Tobler’s modern fleet — still 
“tops” in service! 


Overnight, dependable service between 150 points in North Central 


Illinois. Dependable connections to all points. There’s 44 years of 


valuable experience in back of every Tobler service! 


H. J. TOBLER TRANSFER, Inc. 


Chicago Terminal — 3475 S. Cicero Ave. — Blshop 2-1623 


Modern Terminals in Peoria, Rock Falls, Peru and La Salle 


AMERICAN BOX BOARD CO. 


Manufacturers of 
Corrugated Shipping Containers 
Solid Fibre Shipping Containers 
Weatherproof Solid Fibre Containers 
Industrial Folding Cartons 
Retail Folding Cartons 
Millboards 
Semi-Chemical Corrugating Medium 


5950 W. 51st POrtsmouth 7-4800 | 


Jas. E. Rust Electric Co. | 


ENGINEERS, CONTRACTORS & CONSULTANTS — 


45 Years of Experience 


MEMBER OF NECA 


CHesapeake 3-1080 


1511 W. JACKSON BLVD. CHICAGO 7 


DESKS 
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Manufacturers of 


Rods, Wire and 


Extruded Shapes in 


Nickel Silver and 
Architectural Bronze 


Brass, 


e 
CHICAGO EXTRUDED 
METALS COMPANY 
1602-1642 South 54th Ave. 


Cicero 50, Ill. 
Tel. Blshop 2-2120 


EQUIPMENT STORAGE 
CORPORATION 


HEAVY INDUSTRIAL STORAGE 
(Crane or Fork-Truck). 
UNLIMITED FLOOR LOAD 

FOR 
MACHINERY .. PAPER . 
memeer LICENSED & BONDED 
~~ PRospect 6-4616 
7444 S. ASHLAND AVE. 


Choose your warehouse as you 
would your bank. 


- STEEL 


COMMERCIAL 
AND 
INDUSTRIAL 


PAINTING AND DECORATING 
Brush Spray 


Richard H. West Co. 


1331 W. Jackson Blvd. 
Tel. MOnroe 6-3192 
CHICAGO 7, ILLINOIS 


Tools and Dies - 


_ Congress Tool & Die Works 


622 W. LAKE ST. CHICAGO 6 
RAndolph 6-4171 


CHAIRS 
FILING EQUIPMENT 


TABLES 


| Office Furniture Clearing House, Inc. 
236 W. Lake St. 


DEarborn 2-3456 


chinery, window glass, bicycles, beer 
and liquor. 

Late in June the German tanker, 
Nady, arrived in Chicago with 500 
tons of whale oil for Swift & Com- 
pany’s technical plant in Ham- 
mond. It was said to be the first 
time such a cargo was delivered 
directly to Chicago by ship. Swift 
refines the whale oil into sperm oil 


and spermaceti. Sperm oil is a 


valuable lubricant for light ma-- 


chinery and spermaceti, a white, 
waxy solid, is used in the making 
of candles, ointments, and _ cos- 
metics. 

In July, a Swedish ship, the Trav- 
iata, arrived in Chicago on a 
maiden voyage from Kiel, Ger- 
many, with a cargo of 126 Volks- 
wagens (German station wagons), 
believed to be the largest single 
shipment of foreign cars ever de- 
livered in Chicago by vessel. The 
258-foot Traviata was specially de- 
signed for carrying unboxed Volks- 
wagens. With a capacity of 225 
Volkswagens, the ship’s holds re- 
semble. a modern auto parking 
building with its elevators and 
ramps. 

For the first time in Chicago’s 
history a British ship, the Manches- 
ter Pioneer, tied up at the lake 
front. It docked on October 16. It 
was empty on arrival but took on 
600 tons of lard for shipment to 
Manchester, England. According to 
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the ship’s captain that lard is placed 
in homes in England two cents a 
pound cheaper by picking up the 
cargo in Chicago rather New York. 
Another “first visit” was made dur- 
ing the season by an Italian ship, 
the Meligunis. 

One of the deterrents to ocean- 
going ships coming to Chicago is 
the shallow waterways and dock 
facilities in Chicago and between 
Chicago and Montreal. Ships in 
Chicago service cannot be loaded 
deeper than 14-foot draft until they 
reach Montreal. After the St. Law- 
rence Seaway project is completed 
(about 1959) vessels drawing 27 feet 
will come and go. 

Morton Bodfish, chairman of 
First Federal Savings and Loan As- 
sociation, in a special report pre- 
dicts that overseas sailings originat- 
ing or ending here should increase 
to about 1,000 each year from the 
present 250 on completion of the 
deepening of the seaway. 

*The average displacement of 
ocean-going vessels utilizing port 
facilities here after the seaway is 
in operation probably will rise to 
about 10,000 tons from the present 
1,600 tons, according to Mr. Bod- 
fish. The effect would be to in- 
crease overseas waterborne com- 
merce per year at the city to about 
ten million tons from the present 
400,000 tons. 


Mental Health 


(Continued from page 49) 


infects those about them with un- 
happiness and insecurity—ailments 
that are more catching than the 
common cold. 

Dr. Menninger is convinced that 
many jobs do not offer a very ade- 
quate outlet for some of the in- 
stinctive energy that is in all of us. 
“In management-labor difficulties,” 
he says, “labor often appears to be 
fighting for material returns when 
it is actually striving for job satis- 
faction from the restrictive nature 
of work as we enforce it upon our- 
selves.” 

One industrial psychiatrist found 
that out of five patients who com- 
plained of their jobs to him one 
day, the following were the true 
causes in four of the cases: 

A young salesman said two girls 
were in love with him, and he was 


ashamed he PENS! not make up his 
mind. 

A secretary revealed that her boy 
friend had stalled her for so long 
that she became panicky at the 
thought of losing him. 

A patent lawyer was afraid he 
would inherit the heart disease that 
killed his mother, and the para- 
noid tendencies showing in his 
father. 

A foreman’s wife was so de- 
pressed that she threatened to kill 
their two children. He was sick 
with the feeling of guilt that it was 
his fault. 

The psychiatrist in industry i is a 
rare bird. The Illinois Department 


of Public Welfare and the Illinois : 


Society for Mental Health say that 
not one Chicago area business. or 
pe TED a psychiatrist. 
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There are only three full-time and 
a handful of part time psychia- 
trists in American industry today. 
Only one school—Cornell Univer- 
sity—is giving psychiatrists special 
training to prepare them for indus- 
trial careers. 

Among firms having psychiatric 
and psychological programs are: 
E. I. du Pont de Nemours & Com- 
pany, American Viscose Corpora- 
tion, Caterpillar Tractor Company, 
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ESTABLISHED 1911 


ALLE AINE 


FEDERAL SAVINGS & LOAN 
ASSOCIATION OF CHICAGO 


HIGHEST POSSIBLE 
DIVIDEND RATES 
PAID 
CONSISTENT WITH 
SAFETY & AVAILABILITY 


is the 


auto makers in the Detroit. area, place 
Kraft Foods Company, American 
Cyanamid Company, Prudential for 


Insurance Company of America, 


Metropolitan Life Insurance Com- your 

pany, Eastman Kodak Company, ° "2 
. RCHER- 

and American Telephone & Tele- savings Fos ae 


SAVINGSE Loan 
Association 


raph Company. 


Recent studies pointing up the 
serious need for mental health pro- 
grams in industry are expanding 
this picture. Last October the 
Rockefeller Brothers Foundation 
gave the Menninger Foundation 
$105,000 to set up an industrial 
division in its Topeka clinic. 


SERVICES AVAILABLE TO YOU 
S } e Savings Accounts e Sale and Redemption of United States 
ave Where _ y investment ss issued in $100 units; Bonds 
Earnings Paid by Check e@ Home Purchase Loans 

thousands e Legal Investment for Trust Funds e Home Construction Loans 

© Credit Union Funds e Refinancing vor Existing Old-Siyle Costly 
e Christmas Savings Club Mortgages 

e Vacation Club 


save millions 


e Repairs and Modernizing Loans 


e@ 
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3521 S. ARCHER AVENUE Sat2 ANLNG 2 Nook 


Good Start 


While psychiatrists say it’s a good 
start, it really is only a drop in the 
bucket when you consider esti- 
mates that maladjusted workers an- 
nually cost industry over three bil- 
lion dollars a year through job 
changes, alcoholism, vandalism, 


goldbricking, executive break- 
downs, absenteeism, and _ other by R A i N 
signs of emotional difficulties. 


With this $105,000, Dr. Mennin- 
ger has begun organizing a staff ¢ 0 M PA N Y 
which this year is launching a two 
to three year study of one industry 
as a sort of “guinea pig.” By 1958, 


the clinic should be able to an- 7 a! a 
nounce a program having far- rain ee 


reaching effects on many mental 


ELECTRICAL 
and 
SPECIALTY 
PAPERS 


Electrical Insulating Papers 


health problems of industry. e . 
Then, using this program as a Scotch Electrical Tapes 

base, he hopes to enlist cash sup- UKEE, WIS. 

port from industry for research and MILWA Twines & Cartons 

training while, at the same time, A se 

expanding the presently meager Shipping Room Supplies 

use of psychiatrists on company BRANCH OFFICES: 

payrolls. Only last month (Feb. 7, CHICAGO 

1956) 18 men and a woman respon- 

sible for personnel policies of their NEW YORK CITY 

industrial organizations met at the 445 Lake Shore Drive 

Menninger Foundation offices in Six nme iat cat 

ical Te icago 11, IIl. 

Topeka to learn from are Million % 

experts how psychology and psycht- Bushels e | 

xe could help them with their Stopaes FRanklin 2-5840 | 


problems. ; ae 
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.. SPEAKING OF REAL ESTATE 


Specialists in the sale, leasing, de- 
velopment and management of 
income property. 


@ serving 500 property owners 


@ managing 14,000,000 square feet in 
172 buildings 


@ providing for the needs of more than 
6,000 tenants 


ARTHUR RUBLOFF & CO. 


100 WEST MONROE STREET 
ANdover 3-5400 


Chicago’s Most Complete Real Estate Organization 


H. P. REGER & CO. 


Complete Industrial & Contracting Service 
Plumbing — Heating — Piping 
Air Conditioning & Ventilating 


Our long years of service and trained personnel 
assure complete satisfaction. 


May we consult with you? 


1501 East 72nd Place Chicago, Ill. 


Plaza 2-5700 
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bert Modlin tipped them off on 
how to recognize employe behavior 
problems. “Look at them with a 
diagnostic eye,” he said. “If you see 
a definite change in a worker’s per- 
sonality habits, he’s reacting to 
severe stress.” 

He points out that an ambitious 
man may have developed from a 
passive child, a philanthropist from 
a bully. But the psychiatrists em- 
phasize to industry executives the 
importance of not expecting to be- 
come expert diagnosticians and 
curers of maladjusted employes. 
Each case is deep and separate. 

When the Menninger study is 
completed it still won’t match the 
one that really started off research 
into employe mental health in this 
country: the Western Electric Com- 
pany’s pioneering research begun 
in 1926. 

That study was intended to find 
out what kind of lighting would 
help employes produce more per 
hour. But the plotting of one aver- 
age output curve led to another, 
and before long research was going 
full blast into the inner worker. 
The Hawthorne experiment be- 
came a revelation in human na- 
ture, group behavior, and person- 
ality types working within groups. 


Tons of Material 


Nowhere in the world has so 
many tons of material been col- 
lected about a small group of work- 
ers (five women in a_ telephone 
relay assembly room) as at West- 
ern Electric’s Hawthorne plant. For 
example, statisticians over a five- 
year period correlated the hours 
of rest that each girl had the night 
before with variations in output 
the following day. Just to be even 
more thorough on this “catching 
up on lost sleep” idea, they then 
correlated variations in output 
with the amounts of rest each of 
the five women had two nights 
before. 

Western Electric today has a 
counselling program perhaps un- 
matched anywhere. Several score 
counsellors—skilled listeners en- 
couraging the worker to talk about 
anything at all—are keeping nor- 
mal employes normal. The coun- 
sellor’s job is to never interrupt, 


never argue, never give advice. 
Often the result—says Western 


Electric—is that employes talk their 


ee 
a 


e 
Ofek 
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troubles away, re-examine their 
thinking in the light of their own 
words, and acquire a social skill 
in talking to fellow employes as 
well as to the counsellor. 


Who are the well adjusted people 
who comprise the vast majority of 
industry personnel? The U.S. Pub- 
lic Health Service offers this answer: 
“They neither underestimate nor 
overestimate their abilities. They 
feel comfortable about themselves. 
They feel able to deal with most 
situations that come their way, and 
are not bowled over by disappoint- 
ments or by their own uncontrolled 
emotions. They have self-respect 
and respect for others.” 


Needs and Resources 


(Continued from page 51) 


of the more than one billion in- 
habitants of Asia. 

While American productivity has 
steadily gone up, working hours 
have steadily gone down, from an 
average of about 70 hours per week 
in 1850 to the 40-hour week of to- 
day. It would take an 1850 worker 
three weeks at 70 hours per week 
to produce as much as an average 
worker turns out in a 40-hour week 
today. 

Leisure time for recreation for 
the average employed American has 
nearly doubled since 1900 and 
seems likely to increase still fur- 
ther. Figures indicate that since 
1910 as national productivity has 
increased we have tended to take 
two thirds of the potential increase 
in the form of goods and services, 
and one third in shorter working 
hours and increased leisure. Long- 
term trends indicate an average 
work week of 37.5 hours in 1960. 

Productivity, purchasing power 
and per capita income have all 
reached a much higher level in the 
United States than anywhere else 
in the world. The typical American 
today takes for granted a level of 
material well-being which is beyond 
even the comprehension of the vast 
majority of the world’s people. 

Although the nation as a whole 
is at peak prosperity, there are still 
many Americans who have sub- 
standard housing, inadequate cloth- 
ing, insufficient food, schooling, 
medical care and other basic re- 
quirements. If we brought our total 
national output up to a level need- 
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CONSTRUCTION 
EQUIPMENT 


(Ch ack 


NEW - USED 


REPRESENTING THESE FAMOUS 
MANUFACTURERS 


* Bay City Shovel Co. 


* “Quick Way” Truck Shovel * Winpower 


® Gardner Denver Co. 
* Oliver Corp. Co. 
For Immediate Service Ask For Mr. Cort 


CASEY & 


1424 W. OHIO 


KILN DRIED 
LUMBER 


for immediate shipment 


EITHER TRUCKLOAD 
OR CARLOAD LOTS 


ASH 
BASSWOOD 
BEECH 
BIRCH 
BUTTERNUT 
CHERRY 
CHESTNUT 
COTTONWOOD 


HACKBERRY 
MAPLE 
OAK 


Headquarters For 
Used Equipment 


Rental Sales * Service 


* GAR-BRO Mfg. Co. 


Co. Generator Co. N 
* Gorman-Rupp Pump XS 


HA ymarket |-6464 


CRANE RENTALS WITH OR WITHOUT OPERATORS 


INC, 
CONSTRUCTION EQUIPMENT 
CHICAGO 22, ILLINOIS 


POPLAR 
SYCAMORE 
WALNUT 


MAHOGANY 

PARANA PINE 

WHITE LIMBA 

The above stock is available in 
No. 1 Com. & Btr. Grades or in 
Select & Better Grades if desired. 
Your inquiry will receive prompt 
and courteous attention 


Monarch Hardwood 


Lumber Co. 


3250 N. Kedzie Ave. 
Chicago 18, Ill. JUniper 8-1234 
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HERE IT IS, GOLFERS! , 
The New HEAD-ON Single Shaft Club Set — 


Take the work out of your play. HEAD-ON Golf Set puts the 
JOY into your enjoyment of game. Wexght is only 47 pounds. 
Clubheads are easily changed while judging distance of next 
shot, For the Juvenile a shorter shaft gives the perfect set 
with proper Icngth, correctly balanced and well constructed, 
Send stamped self-addressed envelope for complete details 


GOOD GOLF SALES, Inc, ~ 
219 W. Chicago Avenue 
Chicago 10, Illmois 


SINGLE SHAFT set gives you the 4 
correct club always. Choice of © 


HEAD-ON Golf Clubs Co 
219 W. Chicago Ave 
Chicago 10, Ill 
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EVERV KINO” ON 


Every Uniform Custom-Tailored 
Costume-Fitted to Individual Size 


INVEST IN GOOD APPEARANCE 
FOR THE BEST LASTING 
IMPRESSION 


Uniforms for every need: 
Policemen; Firemen; for 
Hotels; Office Buildings, 
Clubs, for Chauffeurs; 
Bus Lines; Delivery men; 
for the Military; Guards; 
Bands. 


Write for complete infor- 
mation and illustrations. 
Ask about other types of 
uniforms in which you 
are interested. M-L makes 


all kinds! 


Phone TAylor 9-2010 
ask for Charlie 


315 S. Peoria St., Dept. CC, Chicago 7, III. 


ALLIED SCHOOL 


For more than a quarter of a century ALLIED'S | 

specialized training has received universal ap- 

proval as a service to American Industry. 

Our extensive training facilities are available to 

you. Consult us about specialized programs to 

train and upgrade your men to more skilled 
sitions as: 


eIndustrial Draftsmen 
wmge TOOl-Die Designers 


may ° Master Machinists 
eTool-Die Makers 


Let a training course be apart of your incentive 
program for deserving employees. Phone or 
write Mr. H. A. Schneyér for detailed information 


Sy ALLIED SCHOOL of MECH. TRADES 


Allied Institute of Technology 
1338 S. Michigan Ave. HArrison 7-3915 


_ INDUSTRIAL REAL ESTATE 


LOFTS — FACTORIES — WAREHOUSES 
Sales — Lease — Management 
53 Years of Service 
s ALEX FRIEND & CO., Inc. 
| 29 So. La Salle St. RAndolph 6-4913 


: Patrolmen — Uniformed Guards 
CARS EQUIPPED WITH Two war kadic 
 KEDZIE PROTECTIVE PATROL 


301 Ne. Kedzie Ave. CHICAGO 1. 
; Phone Day and Nieht—KEdzie 3-5250 


ed to make possible adequate stand- 
ards of health and decency for 
every living American, we would 
need to produce a total only seven 
per cent larger than our estimated 
national output for 1960. 

While our resources in many raw 
materials, such as copper, lead and 
zinc, are running dangerously low, 
and we are wholly dependent on 
outside sources for others, such as 
tin, nickel, asbestos and graphite, 
we need have no fear of running 
out of supplies so long as world 
channels of trade remain open to 
us. World sources, plus our own, 
are adequate to supply raw mate- 
rials to keep our economic system 
running at high levels; but pru- 
dence indicates that we should (a) 
develop techniques for using our 
abundant low-grade reserves, par- 
ticularly in petroleum and iron ore; 
(b) rely on imports as much as pos- 
sible rather than use up our domes- 
tic resources too rapidly; and (c) 
maintain a program for stockpiling 
critical raw materials. 

Our total manufacturing capac- 
ity roughly doubled during the 
war decade of the 1940s and has 
continued to expand rapidly since 
that time. The study as a whole 
concludes: “Our vast productive 
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plant is a flexible man-made re- 
source which, barring atomic devas- 
tation, will prove equal to any 
imaginable need.” 


Use of Inanimate Energy 


Seeking causes for our power to 
turn out goods and _ services in 
richer measure than any other 
nation or any other time has ever 
known, the new Twentieth Cen- 
tury Fund study says: 

Our high productivity and stand- 
ard of living are in large part the 
fruits of a “high-energy civiliza- 
tion.” It is no accident that the 
United States leads the world in 
per capita consumption of inani- 
mate energy, as it does in per cap- 
ita income. 

The productivity or efficiency of 
a specific business enterprise can 
vary within wide limits, depending 
upon the energy, ability and loy- 
alty of the working force, the ex- 
perience and competence of the 
management, and the morale of 
the organization as a whole. But 
productivity is only to a limited 
degree either the result, or the 
measure, of labor efficiency. 

Both the competence of the man- 
agement and the skill, intelligence 
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ger VOSS TRUCK LINES, Inc. 


900 W. Washington St. CEntral 2-0128 
Home Office: Oklahoma City 1, Okla. 
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and energy of the individual work- 
er have been minor elements in the 
steep upward trend of American 
productivity over the past several 
decades. The most energetic and 
skillful shoemaker working long 
hours under the ablest supervision, 
but with the hand tools of a cen- 
tury ago, did not remotely ap- 
proach the productivity of today’s 
semiskilled operator, working with 
the aid of power-driven machin- 
ery. 

The fabulous increase in output 
per man-hour over the past cen- 
tury and the marked lead which 
the United States holds over the 
rest of the world have not been 
achieved by working harder or 
more skillfully. The causes have 
been the steady expansion of our 
productive plant, and our techno- 
logical progress in devising supe- 
rior techniques and processes and 
more and better machinery to mul- 
tiply human effort through the use 
of vast amounts of inanimate en- 


ergy. 


TRUCK WEIGHING 
MATERIAL WEIGHING 
RAILCAR WEIGHING 
BATCH WEIGHING 


SCALES 


TANK OR 

BATCH MATERIAL 
SCALE FOR 

ANY INDUSTRIAL 
PRODUCT 


ENGINEERING EQUIPMENT CO. 


205 W. Wacker Drive 


Chicago 6, Illinois Tel. CEntral 6-1663 


DUNHAM’S Complete Line Fills All Your Heating Needs 


With Dunham — you have one source — one responsibility. You get everything 
you need ... at one time... in one shipment ... for ANY job 
residential or commercial . . . steam or hot water heating. 


UNIT HEATERS 
. Blower Type 
. Cabinet Type 
. Heating and Cooling Units 
. Horizontal Projection Heaters 
. Vertical Projection Heaters 


CONTROL 


1. Vari Flow (for hot water heating) 
2. Vari Vac (for steam heating) 
SPECIALTIES 


HOT WATER 
1. Air Vents 3. Circulators 
2. Balance Fittings 4. Circulator 
Valves 


Cc. A. DUNHAM COMPANY 


Machines Carry the Load 
RADIATION 


3. Fin Vector 


In the middle of the nineteenth 
century more than one eighth of 
all the work was done by human 
beings and more than half by 
horses, mules and oxen. Animate 
energy — muscle power —thus ac- 
counted for slightly less than two 
thirds of the work, and inanimate 
sources for a little more than one 
third. By 1900 the work-animal 
share had dropped to 22 per cent 

| of the total and that of human 
workers to five per cent. Fifty years 


. Baseboard 


. Convector 4. Thermo Vector 


PUMPS 
. Centrifugal 
. Condensation 
. Vacuum 


STEAM 
1. Strainers 
2. Traps 
3. Valves 


400 W. MADISON ST., CHICAGO 6, ILLINOIS 


Sales Engineers and Jobbers 


DURHAM 


later muscle power was all but 
eliminated, and inanimate energy 
accounted for nearly 99 per cent 


~ HEATING & COOLING EQUIPMENT vot psi ncIpal cities 


of the much larger work output. 


The net output of goods and 
services in 1950 was twenty-five 
times what it was in 1850, and the 
job was done with only eight times 
as many workers. Allowing for the 
“shorter work week of 1950, we used 
less than five times as large an 
actual input of human energy— 
which means a nearly sixfold in- 
crease in productivity. 


But we used 74 times as much 
nonhuman energy. In other words, 
one man with today’s power-driven . 
mechanical equipment can do as 
much work in 40 hours as three _ 

| men working 70 hours a week with 
‘oa pte iene aan aa 


Ae Zea 


ROLLAN ELECTRIC COMPANY 


: Manufacturers of Television and 
Radio Supplies and Parts 


“A reputation is never completely earned. 
It is a continuing responsibility” 


| 8020 South Park Ave. 


| 
{ 


Vi-6-4245 
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the primitive tools of a century 
ago. 


Buying the power and machinery 

to achieve this result requires sav- all EXPRESSWAYS INC. 
ing and investment on a large scale. nf 
By 1960 the long-term capital re- 3475 S. Cicero Ave 
quirements of the nonfarm econ- ; 
omy will probably rise to some- 
where between $40 and $45  bil- 
lion annually on the basis of cur- 
rent prices. 


Michael D. King, Mgr. 


e 
The Animating Spirit 


With terminals at 

Savings, investment and growth 
on any such scale as that requires 
great faith in an economic system 


e e | 
Angola, Indiana Fort Wayne, Indiana | 
on the part of those who make up 
that system. Analyzing some of the J k Mi bi L e Mi hi 
reasons for America’s belief in its ac son, ic igan ansing, Ic igan 


own system, and its ability to make 
that system work, the report con- for prompt handling and overnight delivery of your shipments to 
cludes: 

The relative “classlessness” and 


fluidity of American society, the ; g 
absence of an aristocratic attitude Single-line concurrence in rates and nightly trailer interchange 


toward trade as an occupation, — with Dundee Truck Line, Inc. for overnight service to Detroit, 
gether with abundant opportuni- 


ties for business success, created an 
atmosphere that attracted into out transfer. 
business the gifted and superior 
youths who in the older countries 
might have chosen careers in the 
army, the law or the ministry. In 
the United States, to a much great- 
er extent than in other countries, 
business success was generously re- 63 y E A R S 
warded, not only in material terms 

but in the coin of social approval 


and public esteem. OF 


These ideas and attitudes, devel- 


oping within a “hybrid popula- 

tion” that was spreading rapidly O U TST A N D ; N G 
over a new continent, created a 
political and social climate favor- 

able to invention and innovation, S E R V € E 
to the growth of individual enter- 
prise, to the willingness to take 


risks and invest capital. In the last 
analysis it is the attributes—and 


all points on our lines 


Michigan and Toledo, Ohio and all other points on their line with- 


The |. C. M. A. has grown great because 
. one member tells another the ad- 


the attitudes and ideals—of the vantages of I. C. M. A. Broad Coverage 
American people which account Protection. Insurance men know that ONE 
for the dynamic character of the OUT OF EVERY FOURTEEN PERSONS in 
American economic system. the United States is accidentally KILLED 


. or DISABLED EACH YEAR. Why take 
Within a Lifetime chances? Write or ‘phone for Application 
information. It will come to you by mail. 


Millions of Americans now pass- 
ing middle age have seen within 
their own lifetime a greater change | R. A. CAVENAUGH, Secretary-Treasurer 


oe ape tavaliien ILLINOIS COMMERCIAL MEN‘S ASSOCIATION — 
previous centuries of Western civi- 332 South Michigan Avenue, Chicago 90 


lization. J. Frederic Dewhurst, Ex- 
ecutive Director of the Fund, who 
ser : ; 
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Melvin Building Corp. 


GENERAL CONTRACTORS 


Commercial and Residential Builders 


BL ics of we ielon Os Specially 


3452 W. North Avenue Chicago 47 


HUmboldt 6-4148 


WHO 


You PERSONNEL ' BOWLERS 


Will find ALL THE BEST in Bowling at 
establishments which are members of the 


BOWLING PROPRIETORS ASSOCIATION 
Maximum Cleanliness < Ideal Conditions 
A.B.C. or W.I.B.C. Sanctions 


Eligibility for ALL tournaments, including BPA-GC Team Handicap 
Tournament, the richest added money event in Chicago. 


Be sure your leagues bowl ONLY where they 


For Information 
= Call HArrison 7-3008, or write 
31 East Congress Pkwy., Chicago 5 


BOWLING PROPRIETORS? 
ASSOCIATION OF 
GREATER CHICAGO 


4 Nak : 


_ ILLINOIS STEEL TANK CO. 
—@— 

| Manufacturers of Steel Tanks 

q FUEL OIL & GASOLINE PNEUMATIC PRESSURE 
: | HOT WATER STORAGE SEPTIC 


7400 S. Damen Ave. WaAlbrook 5-7015 Chicago 36, III. 
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staff, defines 
accumulated 


survey 
technology as “our 


| knowledge, techniques and _ skills, 


and their application in creating 
useful goods and services” and says 
technology has made it possible for 
us to attain a per capita income 
five times higher than the world 
average. 

“Technology is our primary re- 
source,” says Dr. Dewhurst. “With- 
out it all other resources would be 
economically nonexistent.” 

No period of comparable length 
in human history has brought such 
great changes in the variety, qual- 
ity and quantity of goods and serv- 
ices available for consumption. In 
many ways those now passing mid- 
dle age have within their lifetime 
experienced a greater advance in 
the material standard of living and 
a more pervasive change in the way 
of life than occurred in all the pre- 
vious centuries of Western history. 


Spreading the Benefits 


The mass of the people, it is im- 
portant to emphasize, have been 
the chief beneficiaries of this great 
material progress. Steeply progres- 
sive income taxes, inheritance taxes 
at the upper end of the economic 
scale, and increased relief payments 
and social security benefits at the 
lower end of the scale, and other 
influences have greatly narrowed 
the money income gap between 
rich and poor. But even more strik- 
ing has been the trend toward 
equalization of living standards, 
particularly in the new and im- 
proved products that technology 
has created and that mass produc- 
tion and mass distribution have 
made available for mass consump- 
tion. 


The upper and lower income 
groups both use the same vacuum 
cleaners, refrigerators, deep freez- 
ers, oil burners, gas and _ electric 
stoves, radios and television sets. 


‘They read the same newspapers 
and magazines, and go to the same 


movies. They smoke the same 
brands of cigarettes; drink the same 
frozen orange juice; eat the same 
canned, frozen or out-of-season 


fresh food, bought at the same 


supermarket. 

This momentous development 
has been taking place not in com- 
munist Russia but in capitalist _ 
America. Of all the great industrial 

be er aig ine ial 


r 
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nations, the one that clings most 
tenaciously to private capitalism 
has come closest to the socialist 
goal of providing abundance for 
all in a classless society. 


Advances in Farm Productivity 


Describing advances already 
made and looking to new marvels 
ahead, the report says that in 1900 
an average farm worker produced 
enough for himself and seven 
others, whereas now he produces 
enough for himself and 14 others. 
A vast increase in the use of power 
machinery on the farm, plus better 
methods and materials for farming 
have brought about this result. 
Striking improvements that lie 
ahead include developing new 
strains of various crops that may 
duplicate the achievement of hy- 
brid corn in doubling per-acre 
yield in twenty years; learning to 
grow apples and peaches the size 
of grapefruit, and developing su- 
perflavor strains of strawberries 
and other fruits; and using anti- 
biotics to enable pigs, calves, chick- 
ens and other animals to grow 
faster on less food. 


Running the American Home 


Similar advances are being made 
in equipping and running the 
American home, according to the 
survey, which predicts that in the 
years ahead Americans will spend 
more on furniture, decorations and 
household conveniences than ever 
before—and will have it to spend. 


In 1960, equipping and operating — 


the home will actually cost more 
than rent, and will take a larger 
share of the family dollar than any 
other item except food. Odor- and 
germ-killing refrigerators, the heat 
pump to replace the family 
furnace, and cooking by _high- 
frequency radio waves are some of 
the new gadgets foreseen in the 
near future. 

One of the most striking devel- 
opments, which already is in exist- 
ence in some industries (such as 
oil refining, hydroelectric power 
plants and others) that the survey 
describes, is the completely auto- 
matic factory, or automation. 
American management has discov- 
ered that any repetitive task that 
can be done by human hands can 
De done as well or better bie ag 
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CALL McCOY FIRST 


Faster — More Efficient — Direct Shipping Service 
© MINNEAPOLIS 
© FARIBAULT 


JQ OWATONNA 


MINN. 


MASON CITY Oe a 


CHARLES CITY ~~ 
ae 
O- 
DES MOINES 


85 DIRECT ROUTES 


TO YOUR 


IOWA CUSTOMERS 


eZ / WITH 
McCOY TRUCK LINES, Inc. 


Phone: CAlumet 5-1040 2840 South Halstead Street 


= TRANSHADO 


A brilliant new idea in 
Rainbow Colors 
for 


TELEVISION SLIDES 
MOVIE TITLES 

POINT OF SALE DISPLAY 
COMPREHENSIVE LAYOUTS 


MORTGAGES 


COMMERCIAL 
| INDUSTRIAL 
SER? APARTMENT 


RESIDENTIAL 


PERCY WILSON 
MORTGAGE & FINANCE It's much too difficult to explain, 
CORPORATION without showing you our samples 

- 134.N. LA SALLE SOt ye heres 


CE 6-8270 
Call EAstgate 7-0575 


RELIANCE TYPESETTING CO., INC. 
1014 FULLERTON AVENUE 
CHICAGO 14, ILLINOIS 
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IF YOU WANT TO 


BUY 
SELL 


A BUSINESS... 


You'll get faster action by contacting 
Coast to Coast Brokerage Corporation. 
Ovr vast experience & confidential 
service plus extensive advertising 


and seller together in comparatively 
short periods of time. Write us for 
complete information . - . 


*Members of the 
Chicago Association of 
Commerce & Industry 
Hilinois State 

Chamber of Commerce 
United States 

Chamber of Commerce 


SN 


BW 
COAST TO COAST 
BROKERAGE CORPORATION 


6 NO. MICHIGAN — CHICAGO 2, ILL. 
DEARBORN 2-4128 


ANODIZING 


COMPLETE ANODIZING SERVICE 
OF ALUMINUM & ALL ALLOYS 
DECORATIVE & PROTECTIVE 
WORK IN ALL COLORS 
TO YOUR SPECIFICATION 


21 FOOT TANKS 


COrnelia 7-0942 


ACTIVE 


ANODIZING & PLATING CO., INC. 
3382 AVONDALE AVE. 


Pharmaceuticals and 
vitamin products 
made to Tr speci- 
fications in our sun- 
light laboratories. 
Furnished bulk or 
Packaged. 


Inquiries Invited 


CHICAGO 


Standard Pharmacal Co. 


MANUFACT 


has been instrumental in bringing buyer 


machine—and usually far more 
economically. 

Instead of technological unem- 
ployment, we have enjoyed not 
only a vast increase in the amount 
and variety of goods available and 
a marked advance in labor produc- 
tivity, but also a steady rise in the 
number and proportion of the pop- 
ulation in gainful occupations and 
a steady shortening of the work 
week. With some costly and pain- 
ful interruptions, we have had our 
cake in the form of expanding em- 
ployment, and eaten it in the form 
of increased leisure and an ever 
higher standard of living. 


Efficient Use of Raw Materials 


Looking at natural resources, the 
survey finds that every ton of coal 
we burn for power today yields 
about six times as much delivered 
energy as we were able to extract 
in 1900. Because of advances of 
this kind, technological progress 
has in effect increased the supply 
far more rapidly than it has been 
used. 

Another means of expanding the 
usable resources is to find new ways 
of supplying needed materials. 
Two of the most remarkable con- 
tributions of chemical technology 
to raw material supply in the past 
half century have been the devel- 
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opment of processes for fixation of 
atmospheric nitrogen and for the 
commercial extraction of magne- 
sium from sea water. Since for all 
practical purposes there are un- 
limited amounts of nitrogen in the 
air and of magnesium salts in the 
ocean, technology has thus “creat- 
ed” inexhaustible reserves of these 
two formerly scarce materials. 
Just as coal displaced wood, coal 
is now being supplemented and 
displaced by natural gas, petroleum 
and hydroelectricity, and tomorrow 
perhaps will give way to atomic 
and solar energy. Thus, although 
modern technology is burning or 
“chewing up” the nation’s natural 
resources, especially minerals, at a 
breathtaking rate, it is constantly 
adding to the effective supply by 
means of a variety of methods. 


Atomic and Solar Energy 


Weighing the possible uses of 
atomic energy, the survey quotes 
one authority as estimating that the 
presently known world reserves of 
uranium and thorium have a re 
coverable heat content over 25 
times as large as that of the world’s 
coal reserves and 100 times that of 
oil and gas. Speculating on the 
possibility that the awesome energy 
of an H-bomb explosion might 
some day be controlled for peace- 


“You might as well start bawling me out, boss! I'm gonna be late for work!” ~~ 
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time uses, the survey cites another 
authority as estimating that the 
hydrogen in one cubic mile of sea 
water would supply enough energy 
to satisfy our energy wants at the 
1950 rate for about 300 centuries. 
Other sources of virtually unlim- 
ited energy that may be developed 
include the possibility of being 
able to duplicate artificially the 
process of photosynthesis whereby 
plants store up the limitless energy 
of the sun; as well as direct utiliza- 
tion of solar energy as in the -re- 


ORSCHELN BROS. 


TRUCK LINES, INC. 


CHICAGO 


cently announced solar battery. 


Plastics and Electronics 


FOR THE FINEST 
IN MOTOR FREIGHT 
TRANSPORTATION 


Plastics are genuinely new mate- 
rials, endowed by man with what 
one producer describes as the 
“properties nature forgot.” Today 
this group of technologically cre- 
ated substances is the most versa- | 
tile, widely used and rapidly grow- | 
ing of raw materials. 


IN CHICAGO: 
CALL SU 7-1106 


KANSAS CITY IN KANSAS CITY: 


AND POINTS BETWEEN CALL GR 1-2345 


In the field of electronics, new | 
discoveries, processes and products 
are being brought out at an ex- 
tremely rapid rate. The electronics 
industry in 1952 had total produc- 
tion of some $4 billion, or twenty 
times the 1940 output. 

Summing up the effects of these 
and many other developments 
throughout the entire economic 
system, the survey concludes: The 
material welfare of the American 
people and the progress during re- 
cent decades can be suggested by 
such measures as national income . a 
per capita and per family. National Drill Rods = Tool Bits 
income per capita in the United 
States, for example, amounted to 
$1,585 in 1950; per family, or 
household, to $5,535. Income per 
capita in this country in 1950 ex- 
ceeded that of any other country Phone — National 2-1010 
and was probably five times the 
average for the world as a whole. 


VANADIUM-ALLOYS STEEL CO. 
First Quality Tool Steels 


Complete Stocks in our New Warehouse 


6632 W. Diversey Ave., Chicago (35) Ill. 


Narowetz Heating & Ventilating Co. | 


VENTILATING SYSTEMS : 
AIR CONDITIONING 


Redevelopment Project 
(Continued from page 58) 


ments, dirt, and decay that had 
been an eyesore since the turn of 
the century. Almost 90 per cent of 
the 400 dwellings were substand- 
ard, almost half of them were be- 
yond repair. Most of the 360 fami- 
lies lacked central heat, and many 
shared toilets. About half of the 
lots were vacant—this despite the 
_area’s strategic location—and a sub- 
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SHEET METAL FABRICATION 


1701-1725 Maypole Avenue 
CHICAGO 12, ILL. 


TAylor 9-0073 
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GUARDI N 


FOR EVERY CONTROL NEED 
@ Sensitive © Multiple 
@ Midget Contact 
@ Aircraft ®@ Telephone 
® Pulsing © Motor Control 
® Antenna @ High Frequency 
@ Overload @ Interlocking 
® Radio ®@ Stepping 


@® Underload @ Time Delay 
@ Hermetically Sealed 
SOLENOIDS 
SOLENOID SWITCHES 
SOLENOID CONTACTORS 
CONTROL ASSEMBLIES 
CHesapeake 3-1100 


GUARDIAN ELECTRIC 
MANUFACTURING COMPANY 


1602-C W. Walnut St., Chicago 12 
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MATERIAL HANDLING 
EQUIPMENT 


Conveyors 

Cranes 

Bucket elevators 
Bucket loaders 
Storage bins 
Industrial locomotives 


TRACTOR & EQUIPMENT CO. 


INCORPORATED 1929 


10024 S. Ridgeland Ave. 
Oak Lawn, Ill. 


Chicago Phone: HI-Iltop 5-6800 


ASPHALT ROOFING 
MATERIALS 


Flat & Steep 
Insulation Materials 


Board - Rockwool - Batts-Wall 
& Floor Tile. 


ACORN ROOFING 
SUPPLY CO. 


2655 W. 48th St. CHICAGO 32, ILL. 
YArds 7-5851 
1741 Summer St. HAMMOND, IND. 
a WEstmore 2-7321 


stantial number had been tax 


delinquent for years. 

The area’s transformation into 
a modern industrial district is the 
first step in a plan aimed at pro- 
viding better economic surround- 
ings for Chicago industry. Looking 
at the city’s robust growth in re- 
cent years, this plan may seem un- 
necessary at first. However, a num- 
ber of signs point to the fact that 
the city’s factories are being over- 
taken by a creeping blight which, 
if left unchecked, might have ser- 
ious consequences some day. 


The first sign is that a number 
of Chicago firms have picked up 
stakes and moved to the suburbs. 
Between 1936 and 1940, according 
to the Chicago Plan Commission, a 
total of 43 plants migrated to the 
hinterlands. Between 1941 and 
1954, this movement averaged 
more than 40 plants per year. 


Many of the moves were made 
by firms originally located in the 
central area of Chicago — the 40 
square miles stretching from the 
lake to Western Avenue, Diversey 
Avenue to 5lst street. Today, ac- 
cording to the territorial informa- 
tion department of Commonwealth 
Edison Company approximately 8 
million square feet of industrial 
floor space is gathering dust in the 
central area; four years ago, the 
figure was six million square feet. 
A number of individuals through- 
out the city — ranging from grocers 
to industrial suppliers to the tax 
collector — are losing a substantial 
income because this space is empty. 


Increased Street Traffic 


But it isn’t just a matter of dol- 
lars. Because of the industrial ex- 
pansion in at least one suburb, 
property values in an adjoining 
Chicago residential neighborhood 
have declined due to the increased 
street traffic. And, as any real es- 
tate man will tell you, a vacant 
building which doesn’t have too 
much hope of finding a new tenant 
is seldom kept up as well as when 
it’s occupied. 

So, the flight to the suburbs, 
which was caused by encroaching 
blight in the first place, causes addi- 
tional blight and continues the 
vicious circle. Most important, 
though, the same factors that cause 
one company to leave Chicago may 
prevent another from moving in. 


{ 
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In other words, despite the impres- 
sive $390 million worth of new 
plants the cityhas added in the past 
five years, its continued expansion 
in the future is endangered unless 
effective action is taken. 


A glance at an artist’s perspective 
of Redevelopment Project No. 3 
provides dramatic proof that effec- 
tive action is being taken. In this 
ex-repository of rusty tin cans and 
broken beer bottles, some 30 or 40 
companies are expected to build 
an estimated two million square 
feet of plant floor space during the 
next few years. The land clearance 
commission believes that when the 
land is fully occupied, the area 
will employ some 5,000 permanent 
workers and produce a $25 million 
a year payroll. The benefit to the 
community as a whole is indicated 
by the increased tax bill. Before 
redevelopment crews moved in, the 
area’s assessed valuation totalled 
$75,000 a year. City planners be- 
lieve this figure will rise to half a 
million dollars when the new 
plants have been built. 


Impose Controls 


One of the nice things about the 
project is the way it is being built. 
Not only will there be plenty of 
room, but also, a long list of con- 
trols will be imposed on the type 
of occupancy to prevent land val- 
ues from decaying afterward. Off- 
street parking and loading facilities 
are mandatory, for example. Also, 
objectionable odor, noise, heat, 
dust, vibration, and glare are 
banned. x 

of 


Total cost Redevelopment 
Project No. 3 will come to about 
$4.6 million, according to Phil A. 
Doyle, the land clearance commis- 
sion’s deputy executive director. 
Sale of the property will bring’ 
something less than that, he added. 
Two-thirds of the difference will 
be made up by the federal govern- 


_ment; the rest will be covered by 
~city-state funds contributed to the 


land clearance commission since 
the agency was formed in 1947. 
The disposition — i.e. sale — plan 
contains a number of features de- 
signed to assure that every square 
foot of the property will bring in a 
return that is fair both to the pur- 
chaser and the public. First, the 


plan itself must be sPproied, me the 
city council, the using 
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Hot Rolled Strip Steel 


deas are the payoff 


— Cold Rolled Strip Steel 


deme Steel Company is an organizatic ide: 
y : ; d St : ation of idea men. c 
pan: 5 Steel Strapping and 


; ; : Equipment 
Important musts in industry today .. . but 


ideas represent the catalyst that fuses all 
these elements into an effective Stitching Wire 
combination of products and services. 

Sparked by the Acme Idea Man, our company has served : age 
a growing cross-section of industry for 75 years. i paiba el rudry tl 

As long as ideas continue to be profitable 
to our customers through improvements 

in quality, increased availability and greater 
economy, we will continue to serve 
effectively throughout the next 75 years. 
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ACME STEEL COMPANY 


2840 ARCHER AVENUE, CHICAGO 8, ILLINOIS 
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SECURITY CARTAGE CO., INC. 


1326 Polk Street FORT WAYNE 7, IND. Phone: Eastbrook 4731 


Regular route common carrier Cc. O. D. & Order Notify shipments accepted 
TARIFFS PARTICIPATED IN: 


CARGO INSURANCE: 
$1,000,000 Per Unit 


OFFICIALS: 


E. W. KRAUSE, President 
CHAS. A. BROWNE, V.P.- 


ATA Explosives & Dangerous Articles 
Central & Sou. Motor Frt. Tariff Ass‘n 
Central States Motor Freight Bureau 


Traffic * 
Eastern-Central Motor Carriers Ass‘n ie 
L. J. HAHN, V.P.-Sales Mar. Indiana Motor Rate & Tariff Bureau 4 
UNITS: STATES SERVED: Middlewest Motor Freight Bureau a 


216 Tractors 
319 Semi-trailers 
(53 open tops) 
(22 refrigerators) 
38 Pick-ups 


WOME OFFICE—INTERCHANGE POINT 
TEMAINAL INTERCHANGE POINT 


Interstate: ILL., IND., KY. G OHIO 
Intrastate: IND. 


Rocky Mountain Motor Tariff Bureau 


CLASSIFICATION: 
National Motor Freight 


TERMINALS AND PHONES: 
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Ti 

T) SIDNEY, OHIO 
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AGENCY STATIONS AND PHONES: 


LUdlow 5-2211 
MUlberry 1-3700: 
AXminster 4-1657 
Hemlock 2893 


) FORT WAYNE, IND. E. 4731-2-3 
) INDIANAPOLIS, IND. MElrose 7-1421 

i 24770 
)PIQUA, OHIO 3147 


Enterprise 3147 
Fairfax 5-6416 
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GREENVILLE, OHIO 
HAMILTON, OHIO 
HAMMOND, IND. 
MARYSVILLE, OHIO 
MIAMISBURG, OHIO 
MIDDLETOWN, OHIO 
PORTLAND, IND. 
ST. MARYS, OHIO 
(T) TIPP CITY, OHIO 

UNION CITY, IND. 


WEST CARROLLTON, OHIO 


DEPENDABLE TRAILER INTERCHANGE 


Enterprise 4500 
2-3694 
Russell 8150 
Call Columbus 
Call Dayton 
Enterprise 4500 
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AIR-CONDITIONING & REFRIGERATION 


SERVICE 


for Stores, Plants, Offices, Industry 
UY TRAINED TECHNICIANS (REASONABLE RATES 


UY GUARANTEED WORK 


Y 24-HOUR SERVICE 


Ask about Money-Saving Maintenance Contracts 


REFRIGERATION SYSTEMS, INC. 


648 W. Washington Blyd., Chicago 6, Ill. 


FRanklin 2-1939 


Leading The Way For 32 Years In Illinois! 


MODERN LIFE AND ACCIDENT 
INSURANCE COMPANY 


Chicago, Illinois 


Let us help you provide for hospital protection for employers, 
employees and dependents with our ALL MODERN AND COM- 
PLETE UP-TO-DATE ROYAL BLUE NON-CANCELLABLE 
HOSPITAL POLICY. 


Also available — MODERN “LIFETIME” INCOME PROTEC- 
TION AND MEDICAL AND SURGICAL policies. 


For full information, write or call: 
Wabash 2-1585 


166 W. Jackson Boulevard Chicago 4, Illinois 


Proud to be a part of 
CHICAGO progress 


AGAR 


CHICAGO 3Q, ILLINOIS 


| When You Depend on AGAR 
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board, and the Housing and Home 
Finance Agency. Then, two private 
appraisers determine minimum 
property values for all 33 acres. 
Afterward, the land clearance com- 
mission, using the appraisers’ fig- 
ures as a basis, sets minimum prices 
— which must be approved by 
HHFA~—and then asks for purchase 
proposals without publicizing these 
prices. After the proposals are 
in, and prior to sale, a_three- 
member committee of the Chicago 
Real Estate Board will appraise 
each parcel that has attracted a 
prospective buyer. ‘The committee 
will not know the identity of the 
prospective buyer, or the price he 
has offered. If their valuation is 
equal to, or less than the amount 
offered, the property will be sold 
after approval by the commission, 
the city council, and the state and 
federal housing agencies. 

Land clearance commission ofh- 
cials report they should be ready to 
ask for purchase proposals early 
this spring or summer. 

Redevelopment Project No. 3 
is aimed at stemming the basic 
causes of Chicago’s industrial blight 
problem before the problem _be- 
comes serious. he causes are: a) 
lack of suitable land for building 
new plants and expanding those 
already in operation; b) lack of 
enough modern factory buildings. 
It is largely because of these two 
conditions, say city planners, that a 
comparatively large number of Chi- 
cago firms have picked up stakes 
and moved elsewhere in the past 
15 years. For the same reasons, 
they add, action is required to as- 
sure the city’s continued expansion. 


No Natural Barriers 


The lack of land seems a little 
incongruous in a city which has no 
natural barriers on three of its four 
sides. However, on each of those 
three sides are suburban communi- 
ties which, rightly or wrongly, have 


|.bent a less-than-enthusiastic ear to 


suggestions that they come inside 
the city limits. As the plan com- 
mission puts it: “This means that 
Chicago’s welfare lies entirely in 


making the best and most efficient’ 


and productive use of the 132,500 
acres of land it now INE 


In 1952, when the commission 


problem, officials concluded t 
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were approximately 7,046 acres of 
vacant industrial land within the 
city’s borders. Of this amount, 3,050 
acres were being held in reserve by 
companies planning to build new 
facilities. Another 979 acres re- 
quired draining and filling-in to be 
usable. The balance, 3,017 acres, 
was considered available for short- 
term needs but with qualifications. 
A large slice, amounting to 1,200 
acres, was owned by the railroads, 
and was open only to firms which 
could provide a sizeable volume of 
freight business. Regarding the 
rest, officials commented: ‘The 
marketability of some parcels is af- 
fected by small size and location.” 


Short Term Needs 


The commission then tried to 
find out what the city’s short term 
industrial land needs were. The 
conclusion was that “while the land 
required cannot be precisely esti- 
mated, it is likely that the poten- 
tial short-run demand will reach 
5,000 acres.” Among the factors 
considered in establishing this fig- 
ure were: expansion plans of the 
city’s industrial firms, needs of 
companies displaced by public 
works; needs of other firms moving 
into Chicago from the outside, the 
larger amount of land required by 
modern factory design and zoning 
regulations. The result: a land defi- 
cit of roughly 2,000 acres. 

The 1952 study also revealed 
that the central area was where 
blight had made its greatest in- 
roads. Here was the largest per- 
centage of old buildings, of multi- 
story structures, of employment 
density and building coverage. The 
latter two factors are considered 
reliable barometers of traffic con- 
gestion and overtaxed utility serv- 
ices. Concluded the commission: 

“It is therefore not surprising 
that in recent years there has been 
an increase in industrial movement 
from the central area . . . Obsolete 
buildings, inadequate space, con- 
gested streets, and surrounding 
blight have placed the central area 
in a poor position to hold existing 
industries or attract new ones.” 

Obviously, clearing 33 acres and 
providing space for 30 or 40 mod- 


ern plants in the central area isn’t 
going to solve the problem. How- 
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ever, the plan commission (which 
started the ball rolling on Redevel- 
opment Project No. 3, then passed 


e HOT & COLD ROLLED ' | it to the land clearance commis- 
STRIP STEEL sion) has some 65 other areas ear- 


: || marked for major surgery, all but 

mien COLD ROLLEU e ROUND EDGE FLAT WIRE Gi | a few of them in the central area. 

SHEET STEEL ALL TEMPERS These projects comprise a total of 
more than 3,000 acres. 


ND 
\ Bee crete is e ELECTRO GALVANIZED Some of this land will be con- 
SIZES — SHEET & STRIP demned, cleared, and redeveloped 


pater EDeLENG ae with new plants, as was done with 

e HOT ROLLED PICKLED e SPECIAL TEMPERED STEEL the 33 acres near the Loop. The 
rest will be ‘‘conserved,” as the 

& OILED STRIP STEEL e ANNEALED SPRING STEEL planners put it: pockets of blight 
Phone will be cleaned out in a given area, 


but buildings that are still in good 
condition won’t be touched. 


FHIARRIS STEEL Co. ee 


2300 W. BLOOMINGDALE AVE., CHICAGO 47, ILL. One of the first industrial areas 


expected to receive the conserva- 
tion treatment is located between 
Lake Street and Grand Avenue, 
Ogden Avenue and California Ave- 
nue. Of the 270 acres within these 
four streets, approximately 27 acres 


are vacant and 83 are filled with 
‘Meter Receipt’’ Deliveries Direct From Our Bulk Plant blighted homes. Tentative plans 
call for clearing the blight and re- 

LINCOLN & HAMLIN AVE. subdividing the resulting 110 va- 

Exact Grades for Every Burner cant acres into proper-sized indus- 
trial sites. Many of the 175 firms 


industrial—Domestic—Commercial expected to be dislodged by the up- 


coming Northwest Expressway will 
probably occupy this renovated 
Established 1898 land. Plan commission officials 


hope to begin work on the Lake- 
L U N O f L Ogden area within the next year 
or two. 


Division of Another phase of the city’s war 

H. N. Lund Coal Company on industrial blight is centered 
General Office 1741 No. California Ave. pees eis rae ee the 
icago Regional Port District is 

Dickens 2-3000 ane 1800 acres of shallow water 

into plant sites for basic industry. 
Meanwhile, the plan commission 
has hopes of developing an addi- 
tional 1,000 acres in the surround- 
ing area. When these projects are 
completed in the next few years, 
they should provide enough room 
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whole. But it represents an impor- _ 
tant step forward, the first of what _ 
looks like a good many to come. | 
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Industrial Design 


(Continued from page 47) 


man profitably busy for some years 
to come. 

Yet thoughtful Chicago designers 
and many of the management teams 
with whom they work already 
probe the future for answers to new 
questions arising out of the current 
solutions. 

Sales of many products have 
neared the saturation point — radios 
now stand at 97 per cent of wired 
homes, refrigerators at 94 per cent, 
clothes washers at 84 per cent, to 
cite a few. The very progress of 
good design and its partner, good 
engineering, have helped educate 
the buying public to a level of taste 
and sophistication where minor 
changes in exterior decoration or 
the yearly addition of a few more 
interior conveniences may not much 
longer whet purchasers’ appetites. 
Artificial obsolescence may soon 
lose its peculiar American appeal. 
Auto dealer associations, for exam- 
ple, attribute the slump in attend- 
ance experienced at most of this 
year’s auto shows, except Chicago’s, 
to that industry’s attempt to substi- 
tute color and “features” for new 
directions in design. 


Living Changes 


Sweeping changes in the way we 
live likewise dictate new thinking. 
Shorter hours have given us leisure, 
and technology has largely freed us 
from drudgery. Women have 
moved from their kitchens to jobs 
or club rooms, and whole families 
have discovered hobbies and other 
leisure-time interests. 

The designer, one of whose chief 
commodities is map-making for to- 
morrow, asks: Do our homes suit 
this new way of life? Should the 
kitchen be a room or a function? 
Shall we design better lamps, or 
find a completely new approach to 
lighting? Should we try to improve 
the automobile, or conceive a new 
method of transportation? What 
appliances will this changing pub- 
lic need tomorrow on which re- 
search should begin today? 

Chicago may well be the exciting 
stage upon which dramatic new 


answers will be produced. As David 


Chapman, past president and cur- 
rently a director of the American 


ey, 


Ss A 
Re net 


247 


Figure on a IT] = 


fully- 
automatic 
Calculator 


© e©eee0806 @ @ 
e e 
“d The Thinking Machine ¢ 
: of American Business ¢ 
- Exclusive features enable the Friden to perform more steps in - 
© figure-work without operator decisions than any other caleu- ® 
e lating machine ever developed. The Friden automatically takes e@ 
e work out of figure-work. Ask for a demonstration without » 
x obligation. - 
e FRIDEN CALCULATING MACHINE AGENCY , 

e 407 South Dearborn St. Phone WAboash 2-3334 e@ 

e G. L. ROGERS, MGR. o 

© 0: 0100: 6.60106 00.050 cele. e16 olen 

a 

ee 

. 3 

GENUINE 8 x 10 4 

a 

GLOSSY 

233 

2 


66 
° 99 
Perfection 


BRAND 


an a abr 
sean > (ee 


PHOTOS 
8 EACH IN 


100 LOTS 
MADE FROM YOUR PHOTOS 
NEGATIVES OR ARTWORK — 


Teas 


‘wae 


SMOKED MEATS 
SAUSAGE 
CANNED MEATS 


William 
Davies Co., Ine. 


CHICAGO, ILL. 
DANVILLE, ILL. 


CALL OR WRITE FORA 
COMPLETE PRICE LIST es. 


A COMPLETE PHOTOGRAPHIC SERVICE 
2 


QUANTITY PHOTO CO. 
119 W. Hubbard — Chicago ~ 
“SUP. 7-8288 — Ext. 6 


248 


PERFECT HANDLING 


NON - STOP 
BETWEEN 
| att TERMINALS 


102 TRACTORS 
145 TRAILERS 
g5 CITY TRUCKS 


OPEN TOPS 


PRIVATE WIRE 
a LINKS 
{| ALL TERMINALS 


ee FREEPORT CHICAGO 
porno 
44, SPRINGFIELD . 


OKLAHOMA 
CITY 


BE-MAC TRANSPORT CO. 


CHICAGO, — BELOIT — ROCKFORD 
FREEPORT — SPRINGFIELD — ST. LOUIS 
TULSA — OKLAHOMA CITY 


Wanzer 
& Sons 


* 
For 99 years 


: _ Chicagoland’s first 
| and finest 
milk company 


* 


Wanzer on Milk is like 
sterling on silver 


Society of Industrial Designers, 
points out, “Chicago already is the 
center of industry in the nation 
and, therefore, in the world. It is 
fast becoming the center of the 
brain power necessary to keep in- 
dustry lubricated and moving.” 
Here are found, he explains, vast 
pools of the talents employed in 
management, research, engineering, 
industrial designing, advertising 
and public relations, together with 
the educational and research insti- 
tutions to keep the pools filled. 


Citing the choice of Chicago for 
his own office—the largest inde- 
pendent organization of its kind 
outside New York City — Chapman 
relates, ‘I looked at the creation of 
Chicago’s lakefront from a city 
dump to the most beautiful park 
system in the world, at the engineer- 
ing genius that invented the bascule 
bridge, at a city which could pro- 
duce a Frank Lloyd Wright and 
make Mies van der Rohe its own, 
and I saw a climate and a fertility 
of the soil which I felt could make 
history in industrial design.” 


Design History 


Chicago has made design history, 
starting with its contributions of 
twelve decades to architecture, sis- 
ter profession if not parent of 
industrial design. Beginning with 
the invention in 1837 of balloon 
framing, the technique which made 
America’s mass housing possible, 
Chicago produced construction in- 
novations and improvements which 
culminated in the famous “Chicago 
style” and today’s skyscrapers. It 
is to Chicago architects Dankmar 
Adler and Louis Sullivan that one 
of the fathers of industrial design, 
Lazlo Moholy-Nagy, attributed the 
beginnings of contemporary design. 
Adler and Sullivan designed their 
late nineteenth century buildings to 
express the emerging technological 
age, stating as their philosophy, 
“form follows function.” 

The “form follows function” 
ideal, or the conviction that the de- 
sign of an object should flow from 
its use, spread to Europe, and for 
the next few decades Europeans led 
in the experiments and efforts to 
define the art of the machine. 

In America, meanwhile, a_pre- 
ponderance of mass production 
goods labored under the weight of 
forms and ornament left over from 
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the age of handicrafts and lifted 
from other materials. Cast metal 
stoves carried the flowery bas relief 
and curving feet of hand-carved 
wooden furniture. As late as 1927, 
mechanized clothes washers still ap- 
peared in a Chicago mail order cata- 
log imitating with moving corru- 
gated boards the hand labor of 
centuries past. When water and 
drain pipes were first fitted to the 
bathroom washbasin, they hid be- 
hind ornate wooden doors or iron 
grill work. The automobile imi- 
tated the buggy; and it took a hun- 
dred years after the introduction 
of plumbing to produce a teakettle 
spout big enough to fit under a 
faucet for filling without removing 
the lid. Modern designers, like 
Jean Reinecke, point out that only 
now is there some hope that the 
mechanical refrigerator will stop 
imitating the ice box. 

Yet it was in the kitchen, and 
especially in the kind of equipment 
and appliances abundantly pro- 
duced in Chicago, where new ap- 
proaches to design received their 
greatest encouragement. Genera- 
tions of American women had 
sought restlessly for freedom from 
the drudgery of housework. New 
champions sprang up in the pages 
of the growing women’s magazines 
just after the turn of the century, 
with advice on “household engi- 
neering,” news of design experi- 
ments at home and abroad, and 
suggestions for more efficient equip- 
ment and kitchen arrangement. 


Organized Cabinet 


In the early twenties, industry 
responded with the organized 
kitchen storage cabinet and the 
breakfast nook; at around the same 
time Germany’s Bauhaus, the chief 
European center of experimental 
design, introduced the continuous 
kitchen work surface. By 1930, gas 
and electric ranges were following 
the trend and became table-top 


-units, scaled to work-surface height. 
The airplane, too, helped put 


Americans in a mood to view their 
new wealth of products with fresh, 
uninhibited eyes. Research in the 
function of flight to improve avia- 
tion efficiency made streamlining a 
national byword. Though today’s 
designers deplore the fadism of the 


thirties that streamlined everything 


from ash trays to toys, the tre1 
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served to sweep away much of the 
bric-a-brac of the past. 

In this receptive climate, the de- 
pression and Chicago’s Century of 
Progress sped the professional in- 
dustrial designer on his way. Sev- 
eral of today’s prominent designers 
first won wider recognition through 
their work at the exposition. Dave 
Chapman was a member of its de- 
sign staff. Jean Reinecke, then a 
display firm art director and now 
head of Reinecke and Associates, 
designed the Chrysler exhibit, and 
then, as one of his first product 
design accounts, a souvenir ash tray 
for the same firm. 


Courses In Design 


By 1932, Chicago’s Art Institute 
was offering courses in industrial 
design, among the first such classes 
in the nation. In 1933, Montgom- 
ery Ward and Company established 
a bureau of design to revise its 
packaging. The project was sufhi- 
ciently successful to warrant a staff 
of 16 within two years and the 
change to a broader bureau of prod- 
uct design by 1940. 


In 1934, Sears Roebuck and Com- 
pany’s Department 817, famous 
since 1911 as the merchandise test- 
ing and development laboratory, 
formalized its product design ef- 
forts through an industrial design 
department. These well-staffed in- 
ternal departments, affecting such a 
variety of products, were considered 
national innovations in business 
and industry. 


The pulling power of design 
proved itself during the lean thir- 
ties, when Sears, for “example, en- 
gaged Raymond Loewy to redesign 
its refrigerators. The testing labora- 
tory had already determined that 
the public needed and wanted a 
larger unit at a reasonable price. 
The “designer refrigerator” was in- 
troduced in 1925, and within five 
years sales jumped from 15,000 to 
275,000 units a year. 

During this same period, Eu- 
rope’s troubles halted design prog- 
ress there, and the Nazis closed The 
Bauhaus. A group of Chicago busi- 
ness and civic leaders invited the 
man responsible for The Bauhaus’ 
basic courses, Moholy-Nagy, to es- 
tablish a new school here. In 
October, 1937, Moholy and several 
of his original instructors opened 
the doors of the New Bauhaus to 
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20 students at the old Marshall 
Field mansion on Prairie Avenue. 
Though harried by financial 
problems and the staff and enroll- 
ment headaches of World War II, 
the influence of the New Bauhaus 
spread from Chicago throughout 
industry and art. Later known as 
the Institute of Design, its grad- 
uates today number among the 
faculties of virtually every design 
school in the nation. ‘Three years 
after Moholy’s death in 1946, the 
school merged with Illinois Insti- 
tute of Technology, making I.1.T. 
the first college or university to 
ofter.a degree in this field. The 
I.D. parallels and is housed with 
the department of architecture and 
city planning, and is headed by 
Jay Doblin, formerly of Raymond 
Loewy Associates in New York. 


Chicago Products 


To list the Chicago products 
shaped by designers since those first 
bold days of the thirties would re- 
quire a catalog. Several companies 
have built internal design depart- 
ments, many more employ one or 
two designers on their staffs, and 
hundreds of others use independent 
design organizations as consultants 
on specific projects or on long-term 
retainers. 

International Harvester Com- 
pany, for example, organized its 
industrial design department in 
1937 with one employe, Theodore 
H. Koeber. Today, Koeber leads 
four design consultants who work 
with the engineering departments 


of all Harvester operating divisions- 


on products from the smallest com- 
ponents to giant industrial tractors. 

Hotpoint Company started its in- 
ternal design section in 1938, also 
with one man, after several years of 
using outside consultants exclu- 
sively. Today, under Raymond C. 
Sandin, a department of 12 designs 
products and packaging, and em- 
ploys as well such outside consult- 
ants as Jack Morgan, who has also 
designed for Sears. Motorola, simi- 
larly, has its own department under 
Herbert J. Zeller, Jr., and employs 
outside consultants like Morton 
Goldsholl, who worked on the com- 
pany’s new Merchandise Mart 
showrooms and insignia. 

Ekco Products Company’s staff of 
four is headed by James L. Hvale, 
also chairman of the Industrial 
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Designers’ Institute Chicago chap- 
ter. Albert Kner heads Container 
Corporation’s design laboratory; 
and Frederick W. Priess manages 
Ward’s bureau of product and 
package design, where Chapman 
serves as consultant. 

It is for more than the ability to 
add sales appeal that Chicago busi- 
ness and industry have welcomed 
the designer warmly. The designer, 
by definition, is a solver of prob- 
lems. He performs functions that 
the busy executive, even if he 
possessed the particularized train- 
ing, lacks the time to execute. 
Pressed by all the operations of his 
company, from supplies across pro- 
duction through to sales, the execu- 
tive often must work too close to 
the trees to find time to stand back 
and view the forest. 

To the designer, perspective is 
part of his job. Ekco’s Hvale, for 
instance, though there are over 
3,000 items in the firm’s line, does 
not stop with consideration of pro- 
duction costs or sales appeal. Tak- 
ing a long and well-researched look 
at Ekco’s cutlery, the design staff 
concluded that the care and use of 
cutlery presents household prob- 
lems beyond sharpness and appear- 
ance. For safety, knives should 
neither be hung open and un- 
guarded nor tossed carelessly in a 
drawer—the latter also damages the 
cutting edge. Yet the housewife 
needs her knives and an efficient 
cutting surface close at hand. 


Cutlery Bar 


The designers’ solution was the 
Ekco Cutlery Bar, shown at I.I.T’s 
recent Chicago Area Industrial De- 
sign Exhibit—an assortment of 
knives in a slotted wooden case, 
whose removable cover is a hard 
maple cutting board. Sales appeal? 


Yes! But more than that, this de- 


ceptively simple design solution 
relieves the housewife of a three- 
times-daily irritant in the prepara- 


~tion and service of food. 


Another vital function of the de- 
signer is to impart to the product 
a visualization of its character and 
purpose, not only to aid sales but 
to inform and educate the user. A 
tractor, for example, should look 
sturdy, a camera precise, an office 
machine efficient and_ uncompli- — 
cated. a 
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Teague and Petertil offers an illus- 
tration of how this character-ap- 
pearance helps introduce a new 
product. When the National Dryer 
Corporation developed its electric 
hand dryer, the designers evolved 
a simple, cast iron housing finished 
in white porcelain enamel and eas- 
ily mounted on a wall. Its curved 
top and edges both please the eye 
and preclude its use as a ‘“‘catch-all” 
in public and institutional wash- 
rooms. ‘The only protuberances are 
the chrome-plated push knob and 
drying nozzle, sized and placed to 
visually inform the user on their 
operation. The instruction plate 
becomes almost unnecessary be- 
cause of the effectiveness of the 
design. 


Versatility 


Versatility is another “plus” the 
designer builds into products. Jos- 
eph R. Mango, of Banka Mango 
Design, devised frames and acces- 
sories to give six different uses to 
a single Emerson Electric Company 
fan. One of the city’s newer con- 
sulting firms, Banka Mango also 
designs such varied Chicago prod- 
ucts as Cribben and Sexton Com- 
pany’s Universal gas ranges and 
James dishwashers, Hill-Shaw Com- 
pany’s restaurant equipment and 
Seng Company’s furniture hard- 
ware. Sears’ Car] Bjorncrantz pro- 
vides another multiple-use example 
with that company’s combination 
tray-space heater, which can be 
hung from a wall, stood on the 
floor, projected from the wall as a 
warmer-shelf, or used as a warmer- 
tray. ; 

Multiple-use furniture is one of 
the factors that has helped move 
Chicago into a top place among 
the nation’s furniture centers. One 
of the deans of American furniture 
design, Lionel C. Algoren, has 
worked with the Seng Company 
and such manufacturers as Sealy 
Corporation to lift the old-fash- 
ioned bulky davenport to the mod- 
ern sofa-bed’s high levels of styling 
and comfort. Algoren’s clients 
range from expensive custom shops 
to mass producers of inexpensive 
chairs, and include such Chicago 
firms as Great Northern Dinette 
Manufacturing Company, Inland 


- Bed Company and Sears. 
Applications for new materials 
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is another area in which the de- 
ma LY, eee. ; 
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signer helps chart the path. 
Reinecke and Associates, for exam- 
ple, whose clients cover widely 
diversified products, were among 
the first to help Chicago plastics 
molders find numerous and useful 
purposes for all forms of plastics. 
The firm has won several awards 
for work in these materials. 

One of the happiest gifts the 
designer and his ally, the home 
decorator, have brought to the 
American scene is color, and in this 
field, too, Chicago has made major 
contributions. ‘Through the genera- 
tions of “tenement tans,” color was 
confined chiefly to the art gallery 
and the garden. With the bunga- 
low fashion of the twenties, color 
made timid overtures to the home, 
and then began to appear more 
boldly in displays and store designs 
in the thirties. 

In 1935, one of Chicago’s leading 
design advocates, Walter Paepcke, 
brought Egbert Jacobson to Con- 
tainer Corporation to establish a 
new department of design. Jacob- 
son’s instructions were to exploit 
design possibilities throughout the 
company. As his program broad- 
ened, Jacobson felt the need for 
color standards, and for a method 
of communicating about color 
with suppliers, company divisions 
and customers. He chose Wilhelm 
Ostwald’s color system as his base, 
and in 1942, with the help of color 
physicists, produced Container Cor- 
poration’s Color Harmony Manual. 


Color Standards 


Widely adopted by industry, edu- 
cators and designers in all fields 
throughout the world, the manual 
codes and organizes movable, color- 
stable chips of 944 different colors. 
It permits establishment of color 
standards — and coherent commu- 
nication about them — between 
manufacturers and suppliers, de- 
signers and production staffs, dec- 
orators and furnishings houses. 


- One of the physicists who helped 


develop. the original manual is 
Walter C. Granville, who joined 
Container in 1945 to prepare revi- 
sions for a second and a third edi- 
tion, and serves as assistant director 
of design. ; 
The other physicist, Carl Foss, 


has been color consultant to Chi- _ 


cago’s Martin-Senour Paint Com- 


pany since 1939. Martin-Senour co- 
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ordinated its paints with the Con- 
tainer standards, and after war-time 
delays placed on the market in 1946 
its Nu-Hue Color System, which 
ofters 1,000 formula colors, plus 
many more available for custom or 
other special purposes. 


Standard of Quality 


agg HUDEE 12.07 


SINK FRAME SYSTEM 


pot, 2,440,741 


253 


The bridge from designer to con- 
sumer was now complete, and color 
flooded the country. Designers and 
decorators rejoiced as appliance and 
home furnishings manufacturers, 
with the expansion of post-war pro- 
duction, joined the color trend. 
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This broadening of the color 
palette has brought further special- 
ization to the design field. For 
example, one of the nation’s lead- 
ing designers, Paul R. MacAlister, 
who first came to Chicago in 1946 
to reorganize design at Ward’s, con- 
ducts a color consultation service. 
In addition to his many other inter- 
ests, MacAlister was one of the first 
designers to venture into television, 
and today serves as consultant as 
well as frequently appearing on the 
National Broadcasting Company's 
Home Show. 
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when you use the HUDEE Ideal Sink Frame System. Hudee is 
installed after the top-covering material has been applied, 
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the top covering. The cross-section shows 
how the sink top covering, HUDEE Sink 
Frame, and sink bowl are efficiently 
combined to make a self-sealing unit. 
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AND COMPANY 


As industry has assimilated these 
and the other myriad talents of the 
designer, it has brought him more 
fully into the arena of management, 
where, of course, he can: function 
most effectively, working in close 
contact with engineering, produc- 
tion and sales. And through this 
liaison, management, for its part, 
has deepened its understanding of 
the designer’s unique insights and 
abilities. Charles Percy, president 
of Bell and Howell Company, says 
of the designer and his work: 

“Into his design must be woven 
something of the philosophy of the 
manufacturer as well as a sure feel- 
ing for contemporary taste. Design 
goes far beyond ‘window dress.’ It 
must be functional, but it cannot 
be that only. It must express the 
purpose of a product, make it easier 
to understand and use. Design can- 
not sell a poor product. But done 
honestly, with sure knowledge, 
technique and imagination, it can 
intensify the consumer’s desire to 
own a good product and enhance 
his pleasure in using it.’ 

To this the designer gratefully 
nods an amen, and then adds a few 
words of his own. Together with 
many of his clients, the thoughtful | 
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| designer today questions whether 
| competition is the sole or even the 
best touchstone for the future of 
technology’s production. Speaking 
before the Home Fashions League 
of Chicago on “Culture and the 
Punch Press,’ Dave Chapman re- 
cently said: 

“We have not yet applied the nec- 
essary ingredient of humanism to 
our use of our machines. We use 
machines of mass production to de- 
velop products that will master the 
routine drudgery of living. But we 
are not today the masters of the 
machines themselves. Through self- 
imposed limitations in our think- 
ing, we are drawing from our ma- 
chines those things the machine 
can best do, not those things we can 
best do using the machines as crea- 
tive tools.” 


School Furniture 


DISPLAY CABINETS 


_ ADVANCE DISPLAY CO. 


Manufacturers, Designers and Creators of 


Lithographed Metal Advertising, Counter and 
Floor Displays, Metal Boxes, Automotive 
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A businessman, B. E. Bensinger, 
president of Brunswick-Balke-Col- 
lender-Company, put it another 
way. Explaining his company’s de- 
cision to bring out a radically new 
kind of school furniture, which 
Chapman designed, Bensinger said: 

“Few, if any, manufacturers really 
offer the consumer a genuine reason 
for product preference over and 
above the manufacturer’s integrity. 

. We believe that the reasons for 
this stalemate among competitive 
lines is due to the unfortunate fact 
that management and salespeople 
too often use competition, rather 
than the consumer, as their refer- 
ence point for planning. . . . Ap- 
parently it is too obvious, or 
perhaps too abstract a concept, to 
design a product and plan its: 
presentation expressly for the end 
consumer and basically without re- 
gard for what -competition is 
doing.” 

It is worth noting that the class- 
room furniture was based on ortho- 
pedic research in children’s size and 
posture and on the changing tech- 
niques, such as use of movies, in 
education. It fits, and it’s flexible, 
i.e., can be moved and re-grouped 
at will. Of its success, Bensinger 
reported, “Acceptance of the prod- 
uct has exceeded our most opti- 
mistic expectations.” 

No one knows better than the de- 
signer, with his intimate awareness 
of industry's tooling and cost prob- 
lems, that not aeety client can 1 af: 
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ford fundamental changes in pro- 
duction. But with his accumulated 
skills in problem-solving, the de- 
signer points toward what may well 
be the solution to this one — the 
providing of time, funds and facili- 
ties for increased experimentation 
and research. 

Industrial and graphic designer 
Morton Goldsholl, winner of over 
43 awards, is a strong advocate of 
the research approach. Thorough 
specific research, of course, goes 
into every design. But Goldsholl 
has in mind the kind of fundamen- 
tal research common to chemistry, 


physics, health and the social DESIGNERS & 

sciences. ““We need the means and MANUFACTURERS 

the facilities where designers can 

be gathered together to think and FOLDING PAPER BOXES 
work on an industry problem,” says @ 

Goldsholl. “It is important to*the DISPLAY CARTONS 


manufacturers and to us that our 
prime consideration must be the 
total, end result. For example, a 
better chair is more important than 
a pretty chair. A less expensive 
chair that will last longer is a bet- 
ter solution to the problem of seat- c 
ing than an appealing covering. We — 313 N. FRANKLI 
must have the opportunity to think = |. 
in terms of meeting basic human ss 
needs rather than desires.” 


Goldsholl enjoys the fortunate 
position of being able to suit ac- 
tions to words. Two of his clients 
are currently supporting his organi- Ss eS ke i ne G S$ 
zation in just such fundamental re- 
search, where new products are not 
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spective clients’ fields. 


Unusual Service 
and Engineering 


Design Research 


Chapman has devised a somewhat 
different approach through the es- 
tablishment last year of an affiliated |. LEWIS SPRI NG & MFG. co. 
organization known as Design Re- 2652 W. North Ave., Chica go 47, itt. 


search, Inc. Here research, under 
client contract, already is under Dickens 2-2222 
way, asking such questions as what 

kinds of foods, with what degree of 

pre-preparation will stock tomor- 

row’s stores? Will we need elec- Q 
tronic de-frosters? Should we break 
up refrigeration into smaller, shal- 
lower units? And what of the 
kitchen itself? Why should the wife 
be condemned to a room apart, PRECISION 


subtracted from the heart of the 
family, when mechanization is and 
will continue to take over much of . 


her labor? Pioneer women, Chap- 
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man slyly reminds us, cooked with 
the family —and it built a great 
nation. 

Along with several of his col- 
leagues, Chapman feels that our era 
impels the deepening of design re- 
search to relate products to people. 
“Everywhere we look,” he asserts, 
“we see symptoms of restlessness 
on the part of the buying public, 
symptoms that are almost demands 
for something better. The flight to 
the suburbs is itself an indication 
of the psychological desperation of 
families who have not been offered 
the things they want by the city — 
and who will learn they cannot find 
it in the hasty and improper plan- 
ning, the growing inadequacy of 
schools and other facilities in the 
suburbs. We are neither — sociol- 
ogists nor politicians, but our work 
makes us measure the pulse of the 
people, and we know that they 
want to live better. And we know, 
too, that research and ingenuity can 
and will produce the things people 
want for a better life.” 

To the businessmen and design- 
ers at I.I.T.’s recent Industrial De- 
sign Conference, Jay Doblin stated, 
“We are reaching the crossroads of 
design. We just cannot go around 
decorating boxes anymore. The 
public wants us to do a lot more 
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with industrial design than that.” 
Citing ‘“‘the strong possibility of un- 
limited power and unlimited pro- 
duction,” Doblin pointed to I.1.T.’s 
new nuclear reactor, the first for 
industrial research purposes, now 
being erected just a block from the 
Institute for Design. He concluded, 
“all this can be related badly to 
mankind, or it can be related very 
well. .. . It remains to the indus- 
trial designer to relate all this im- 
mense mechanical produce to man- 
kind for its welfare, for its good, 
for its happiness.” 

With characteristic vigor, Chi- 
cago business and industry is re- 
sponding to these new challenges. 
In the same tradition that invited 
the Bauhaus to Chicago twenty 
years ago, businessmen helped make 
possible the Institute of Design’s 
new building. In the same way that 
they support basic research in 
metals or fuels or building mate- 
rials, Chicago businessmen have 
begun to grant research contracts 
to design organizations. The prob- 
lem of design for the future seems 
at least started on the road to solu- 
tion with the growing realization . 
that, as Moholy-Nagy phrased it, 
“Ultimately all problems of design 
merge into one great problem: 
‘design for life.’” 


Retail Trade 


(Continued from page 70) 


lon Brando, Jean Simmons and 
Liberace. 

State Street’s wisdom in support- 
ing with energy the city-wide re- 
newal and public works program 
also began to show results. The 
year saw completion of the last two 
city-owned parking facilities in the 
current program, at State and Con- 
gress Streets, and at State and 
Wacker Drive, bringing the total to 
six. The effect on downtown shop- 
ping can be seen in the fact that 
State Street’s and the parking facili- 
ties’ peak days almost invariably 
coincide. The “sold out” sign goes 
up at the Grant Park Underground 
Garage on the same days when 
Loop cash registers ring the loudest. 

The Council feels that the Loop 
parking problem has eased enough 
to suffice until the opening of the 
Congress Street and Northwest ex- 
pressways, anticipated for 1957 and 
1958 respectively. And the hope is 
that most shoppers from the west 


and northwest will prefer the mass 
rapid transit service planned in 
connection with the expressways, 
thus avoiding any great new influx 
of cars into the Loop. 

With an eye on the more distant 
future, the Council is cooperating 
in the new Chicago Central District 
Committee, aimed at enticing more 
large office operations, like Pruden- 
tial Insurance Company’s Mid- 
America Home Office, into central 
Chicago. The committee hopes to 
bring more people, and presumably 
more new buildings, into the cen- 


tral area — within easy reach of 


State Street stores. 

The contrast between State 
Street’s optimistic hard work and 
the lethargy that has swamped 
central-area merchants in many an- 
other large city augurs well for 
Chicago’s future. Downtown Los 
Angeles, which faces a somewhat 
similar problem in the city Bare. 
sprawling Seaoeess has a bas “a 
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surrendered. Phi ladelphia still 


flounders for a technique to achieve 
| 


group cooperation and promotion. 
New York City’s problem is  less- 
ened by its fast transit facilities sup- 
plementing the still-high propor- 
tion of residents in Manhattan. 
However, New York’s quickening 
shift to a population of lower in- 
come levels exerts its impact on 
that city’s merchants. Only in Chi- 
cago can be found an established, 
aggressive and now provedly suc- 
cessful organization whose perspec- 
tive and program include the 
development of the city and _ its 
suburbs. 


Store Promotions 


In accepting his recent election 
as chairman of the Council board, 
John W. Sheldon, vice president of 
Charles A. Stevens and Company, 
asserted, “The future of State 
Street lies in the development of 
the Chicagoland area, industrially, 
commercially and culturally. To 
this end, I believe we should con- 
tinue our policy of assisting in the 
expansion of the city’s industrial 
and commercial facilities, as well 
as the improvement of downtown 
and State Street.” 

Individual store promotions and 
merchandising methods likewise 
took the offensive. Carson Pirie 
Scott and Company, for example, 
featured at least one major promo- 
tion every month of the year, with 
emphasis on major appliances and 
home furnishings sprinkled liber- 
ally between fashions, white 008: 
and other soft lines. 

Carson’s heavily promoted Octo- 
ber “Import Fair’ took advantage 
both of the increased availability 
of foreign goods and the local inter- 
est in Chicago as¢*an ocean port. 
Items from more than 15 countries 
appeared throughout the gaily dec- 
orated store and were featured in 
all of its windows; one store restau- 
rant became a French cafe, appro- 
priate setting for an import fashion 
show; the tea room was transformed 
into an international cafe, with rep- 
resentatives of various national cul- 
tural groups in the Chicago area 
performing ancestral songs and 
dances. One interesting result, in 
addition to heavy traffic and brisk 


sales, was the enthusiastic effect on | 


store personnel. ~ 


Marshall Field and Company fea- | 
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tured a similar import promotion 
in September, around the theme, 
“Shop the Wide World at Field’s,” 
kicked off by a luncheon for Chi- 
cago consuls of countries repre- 
sented in the merchandise. Flags 
of the appropriate nations flew 
from Field’s State Street columns, 
and the month-long event wound 
up with an “Import Toy Fair.” 

Both events highlighted the year- 
round importance that State Street 
accords to variety on its counters, 
and the lengths to which its mer- 
chants will go to maintain this 
competitive lure. Both stores spent 
more than a year in preparation 
for these events, assigning squads 
of buyers to scout foreign markets 
while the home staffs made ready 
for the enormous job of integrating 
the flood of new stock into store de- 
partments. Chicago area customers 
are assured a continuance of this 
kind of service — Field’s, for exam- 
ple, has re-opened its dealing with 
the free countries of the Orient for 
the first time since the war. 

The downtown merchants keep 
pouring funds into their already 
substantial plant investments to 
make shopping as easy and attrac- 
tive as possible. Field’s completed 
in 1955 its ten-year air conditioning 
program, which covers every cus- 
tomer area both in the main and 
the men’s store buildings. Virtually 
every store on State Street is en- 
gaged in some form of remodelling 
or refurbishing its interior. 


Outlying Shopping 


While these prodigious efforts 
helped State Street achieve its best 
year to date, outlying shopping 
continued to grow and_ branches 
opened in the last two or three years 
began to hit their stride. Evergreen 
Park, with branches of Bramson’s, 
Carson’s, the Fair Store and Henry 
C. Lytton, was in its third year and 
going strong. Woodmar, at Ham- 
mond, has not been open long 

enough to permit annual compari- 
sons, but Carson’s reports its 
branch there is living up to expec- 
tations. Field’s $1 million branch 
opened in Park Forest. Goldblatt 
Brothers and Maurice L. Roths- 
child also have branches there. 
Mandel Brothers reports satisfying 
growth at Lincoln Village, as do 


Stevens and C. E. Peacock at Vil- a 


lage Market, and the numerous— a 
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tenants at the Lake Meadows, 
Hometown, and Morton Grove 
centers. 

Three new centers entered the 
arena during the year, bringing to C b All d Co 
11 the number in operation e Chat. Trom eVvg en an mpany 
ham, at 87th Street and Cottage 
Grove Avenue, where Goldblatt 
and Rothschild will number among 


the 30 tenants; Hubbard Woods, at Y 
Glencoe, where the 13 stores in- OFFSET LITHOGRAPH 
clude Lane Bryant and Peacock; 


and Scottsdale, which includes 
Goldblatt. 


Since 1889 


Letterpress—Planograph 


Under Construction 


Previously announced centers Transportation Tickets 


now under construction include 
Eden’s Plaza at Wilmette, and Hill- 
side, on the Congress Street Express- 
way at Wolf Road, with Carson’s 
represented in both and Goldblatt 
at Hillside; Old Orchard at Skokie, 
with Field’s and the Fair; and 430 S. Clark St. Chicago 5, Ill. 
Harlem-Irving Plaza, in which 
Wieboldt Stores, Inc., will be a 
major tenant. Wieboldt also plans 
space in a shopping center near 
DesPlaines. Sears Roebuck and 
Company is among the tenants 


Origination to Completion 


BLACK & WHITE OR COLOR 


HArrison 7-5600 


scheduled for Cermak Plaza, at 

Cermak Road and Harlem Avenue. 
Seven other centers are either un- 

der construction or have been 

announced without major depart- 

ment stores represented thus far M AN AGEMENT 

among their tenants. Field’s has 

purchased 147 acres near Elmhurst 

for possible suburban store devel- 

opment, bringing the area’s number SALES 

of new centers, either in operation 

or realistically in view, to 27. . 
Chicago department stores not LEASING 

only held the line but scored prog- 

ress on another important retail 

front during the year, for they MORTGAGES 

managed to win against all chal- 

lengers a goodly portion of the 

appliance trade. Consistent “big INSURANCE 

ticket’” promotions, continuing well 

into the Christmas season, helped, ; 

as did warehouse sales. But the APPRAISALS 

key to the balancing of competition 

against the so-called discount - 

houses lay in the retailers’ growing itt 

conviction that fair trade offered 2 RWELL AR Cc | 

something less than full protection. HOG AN & A 2 a 
Nationally, the fires under fair | 

trade grew hotter, with several | CHICAGO 4, ILL. E 

manufacturers abandoning such 141 W. Jackson Blvd. |) eae 


agreements and several states re- : 
scinding their legislation. Locally, WAbash 2-7300 


the retailers’ firming resolve to meet 
all comers was dramatized one siz- 
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L. BARTUCC! & SONS, INC. 


City and Suburban Delivery Service 


Next Day Delivery To All Points In The Suburban Area 


Deliveries: ‘“North’’ to Waukegan and North Chicago 
“South” to Gary and Chicago Heights 


“\West’’ to Lombard and Downer’s Grove 


WE HANDLE ANYTHING FROM A PACKAGE 
TO A CARLOAD 


MO-6-5113 1426 S. Morgan 


STEEL 


. . Our product line continues to grow. . . . Stainless 
Steel, in plate, sheet, and bar sizes, is our newest addition. It 
was not too long ago that we had the pleasure to announce the 

_ addition of Wheeling Expanded Metals to our carbon steel 
stocks. This is all part of an overall development program spe- 
cifically aimed at helping to serve you better. 


Phone SAcramento 2-4000 


GORDON-BURKE 


2910 Carroll Ave., Chicago 12 
WAREHOUSE DISTRIBUTORS OF STEEL 


WESTERN FEDERAL SAVINGS 
AND LOAN ASSOCIATION 


Profitable G Safe Savings at Western Federal 


earn higher dividends commensurate with safety 


4010 W. 26th St. Chicago 23, III. 


LAwndale 1-7755 
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zling day during the August heat 
wave, when prices on air condi- 
tioners advertised by a discount 
house and a major State Street store 
were only a few pennies apart. 

In the words of one State Street 
merchant, “Fair trade is in for a 
tough time. We intend to respect 
it only where we can see for our- 
selves that the manufacturer is 
policing it.” Or, from another, 
“That’s the law — we are not 
bound to observe fair trade when 
our competitors violate it.” 

This was somewhat stronger lan- 
guage than that of a year ago, and 
echoed by more retailers, with 
actions being suited to words. One 
of State Street’s longest established 
stores summarily returned to a man- 
ufacturer its entire stock of his 
product when his price policing 
proved ineffectual—and this was 
not an isolated occurrence. State 
Street believes that the manufac- 
turer needs prestige outlets at least 
as much as the outlet needs his 
goods. 


Private Brands 


Increased promotion of private 
brands, like Carson’s A. M. C. line, 
provided another means for offer- 
ing quality at competitive prices. 
Chains like Sears, of course, long 
have featured private labels; Gold- 
blatt has its own label on some 
items, and Field’s has promoted its 
Fieldcrest products for years. Car- 
son’s cooperates with 25 other 
independent stores across the na- 
tion in the Associated Merchandis- 
ing Corporation, one of whose 
functions is the development of 
private brands. There was a no- 
table increase in Carson’s promo- 
tion of its A. M. C. appliances dur- 
ing the year. 

Warehouse or special sales on 
other premises also continued pop- 
ular as a competitive technique, 
though methods for handling this 
aspect of merchandising varied. 


. Carson’s permanent warehouse 


store, in its second year, showed 
good increases over the first year’s 
business. Mandel’s opened its ware- 
house as a permanent branch last 
March, and regards it as highly 
successful, maintaining large selec- 
tions of furniture and appliances 
there, as well as some soft goods 
lines. i me, 


Field’s held its second off-prem- 
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ises sale in March, at 2653 W. 
Arthington Street, and Goldblatt 
conducted two special events at the 
Coliseum in the spring and fall, as 
well as warehouse sales near several 
of its neighborhood stores. 

Price-meeting alone, however, 
does not get the established mer- 
chants’ votes as the only or even 
the most effective tool. Carson’s 
general merchandising manager, 
Norman D. Weir, sums up this 
viewpoint when he stresses, “State 
Street must grow on a quality basis, 
although this does not necessarily 
mean a high price. A woman may 
buy a handbag for $5 or a mink 
coat for $5,000, but both must have 
quality if we are to keep her com- 
ing back.” 

The validity of this analysis, at 
least in the present context of more 
spendable income, was borne out 
by the report of most retailers that 
they sold not only more appliances, 
but better ones. Customers were 
willing to pay a little more to ob- 
tain extra features or recognizeably 
greater quality. 

Appliance sales nationally recov- 
ered well from their slowing trend 
of 1954, with many items reaching 
or surpassing their 1953 levels. 
Clothes dryer sales rose 53.8 per 
cent to top any previous year; air 
conditioners increased 22.2 per 
cent; dishwashers hit their best 
year to date with a 16.6 per cent 
increase; electric ranges were up 
14.8 per cent, and washers up 14.7 
per cent. Only ironers showed a 
decrease — 25 per cent below the 
previous year. The forecast for 
1956 is that appliance sales as a 
whole should increase by some nine 
per cent. 


Furniture Sales 


Furniture sales likewise improved 
during the year, reaching an esti- 
mated $3,754,750,000 nationally, or 
about 15 per cent above 1954. How- 
ever, the Chicago Retail Furniture 
Association, while conceding that 
dollar volume rose, feels that part 
of the increase was traceable to 
higher prices, and that by and large 
local dealers experienced little in- 
crease in profits. Predictions for 


1956 -are optimistic, nevertheless, : 


with most manufacturers struggling 
to meet backlogged orders, indicat- 
ing dealers expect a good year de- 
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STEEL & 
ALUMINUM 


PERSONALIZED 
WAREHOUSE SERVICE 


PRODUCTS 


e Cold Rolled Strip and Sheets 


e Hot Rolled Strip and Sheets 


S EF RV | C f- S e Cold Rolled Annealed Spring Steel 


@ Hot Rolled Annealed Spring Steel 


@ Slitting e@ Tempered and Polished Spring Steel 


e Square Shearing e@ Tempered Feeler Gauge Steel 


e Edge Rolling @ Cold Rolled Round Edge Flat Wire 
@ Cold Reducing @ Cold Rolled Shim Steel 
@ Coil Annealing e 


Electro Galvanized Strip and Sheets 
e Electrical Sheets 
@ Tin Plate and Black Plate 


AMbassador e Aluminum Strip, Sheets, Rods, 
Shapes, Tubing 


92-6700 °c 


@ Hot Rolled Bars, Bar Shapes 
EVANSTON: DAvis 8-3000 


KORHUMEL STEEL & ALUMINUM CO. 


2426 OAKTON STREET * EVANSTON e ILLINOIS 


A. B. T. MANUFACTURING 
CORPORATION 


Subsidiary of Atwood Vacuum Machine Co. 


715-723 North Kedzie Avenue 


Chicago 12, Illinois 
PHONES — VAn Buren 6-3440-41-42-43 
Manufacturers of 
COIN CHUTES e SLUG REJECTORS 
ELECTRICAL COIN CHANGERS 
TOTALIZERS © ACCUMULATORS — 
WALLBOXES © COIN OPERATED TIMERS 
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and Many Other Coin Controlled Devices 
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IN-PLANT FOOD CART 
SAVES TIME - CUTS WASTE 


Wheel coffee, rolls or warm food right 
to the worker’s bench or machine. Use 
Anets all stainless steel cart equipped 
with or without heating elements. You'll 
be surprised at the daily savings, in- 
creased production and better morale. 
You‘ll save and save. Write for Bulletin 


No. 172 or 
PHONE CRESTWOOD 2-0770 


ANETSBERGER BROS., INC. 


182 N. ANETS DRIVE 
NORTHBROOK, ILLINOIS 


Cinders 
Black Earth 


POWER HOUSE 
CINDERS 


-GRADING & 
EXCAVATING 


BLACK EARTH 


& TRUCKING 


Main W. Side Yard 
Office 


| 3200 £. 98th st. 


W. 34th & 
SOUTH HAMLIN 


| AA 
| Cinder Company 


SAginaw 1-6344 


spite additional price increases 
ranging from two to 15 per cent. 

Most local auto dealers also 
closed their books on a good year, 
during which the “bootlegging” 
headaches of 1954 partially receded. 
The Chicago Automobile ‘Trade 
Association reports sales were ahead 
of 1954, in line with the national 
production upswing from 5,508,637 
cars in 1954 to 7,942,107 in 1955. 
Chicago-area dealers, like other re- 
tailers, tackled the market with 
aggressive promotions and the de- 
termination to do brisk trading, 
and the customers, offered good 
values on trade-ins, responded. 

In auto sales, however, the con- 
sumer tendency to “trade up” in- 
spired a note of caution from the 
Association. The used car market 
remains depressed, and the Asso- 
ciation sees potential danger in the 
over-extension of credit. Many 
customers whose incomes indicate a 
$1,000 used car as a manageable 
purchase have been diverted to new 
models at two or three times that 
figure. In consequence, used car 
stocks are further swollen by re- 
possessions, and the Association be- 
lieves this process can eventually 
affect new car sales. Representing 
410 of Cook County’s some 450 
dealers, the Association is attempt- 
ing through public and industry 
education to encourage more con- 
servative credit procedures. 


Credit Picture 


The credit picture as a whole, 
however, in the Chicago area 
stacked up favorably in comparison 
to the national situation. The Chi- 
cago Association. of Credit Men 
reported that past due accounts in 
the retail field had dropped to 10.2 
per cent as of December 1, 1955, 
from 13.8 per cent the previous 
year. Nationally, the past due per- 
centage was 16. 

Do-it-yourself sales, which have 
been mounting to a retail bonanza 
in recent years, rolled on through 
1955, having grown beyond the 
novelty phase and assumed a per- 
manent place in the economy. Even 
Marshall Field and Company en- 
tered the list of advocates with an 
all-out, do-it-yourself promotion 
just after the end of the year, in- 
cluding all aspects of home decorat- 


COMMERCE 


ing and improvement. Nationally, 
the United States Bureau of Labor 
estimates that ‘‘do-it-yourselfers’’ 
account for some 30 per cent of all 
building product sales. 

Another indication that the 
movement has come of age is the 
growing awareness of home handy- 
men that some jobs require pro- 
fessional help—numerous projects 
have evolved from “do-it-yourself” 
to “let-someone-else-finish it.’ Con- 
tractors and journeymen regard the 
trend with less concern, realizing, 
too, that they benefit from any 
extensive home improvement pro- 
motion. 


Do-It-Y ourself 


A survey of do-it-yourself show 
visitors turned up another reason 
behind the employment of profes- 
sionals for more difficult jobs, when 
it developed that 41 per cent of 
such projects are carried out by 
women, compared to 37 per cent 
by men. The remaining 22 per 
cent are projects shared by the 
family. 

Estimates of the potential na- 
tional market vary from $4 to $12 
billion, but a survey of visitors to 
the Chicago Do-It-Yourself Show 
revealed that 58 per cent planned 
some form of home remodeling; 45 
per cent planned to change wall 
surfaces, through paint or other 
materials; and 44 per cent planned 
to purchase tools. The show’s man- 
agement, after questioning manu- 
facturers and retailers, has esti- 


mated that every householder now 


spends about $75 a year for equip- 
ment and materials in the do-it- 
yourself category. 

High fidelity record playing 
equipment, which started as a do-it- 
yourself segment of retail elec- 
tronics, moved to a preponderance 
of packaged sets in 1955. Sales of 
component parts for home assembly 
showed a big increase, but the 
entire market was broadened and 
total sales boosted through greater 
availability of better packaged 
units at more attractive prices. At- 
tendance at the Chicago Hi-Fi Show 
in September hit 40,000, compared 
to 11,000 in 1954. ~ : 

In Chicago’s huge mail order 
business, sales totals — spurted- 3 
throughout the year, with Sears f 


4s 
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recording an 11.3 per cent increase 
for an all-time high, Montgomery 
Ward and Company achieving a 
10.1 per cent increase, and Spiegel, 
Inc., reversing its 1954 loss to report 
a .95 per cent increase. 

Sears sales for the fiscal vear 
ending January 31, 1955, totaled 
$3,451,350,529, compared to $3,100,- 
271,101 for the previous year. In 
the same period, Ward sales in- 
creased from the previous $961,367,- 
871 to $1,058,185,674. 

Spiegel’s return to a profitable 
basis followed the sale of all but a 
handful of its retail stores, and 
concentration on mail order. From 
a $2,290,480 loss in 1954, net earn- 
ings jumped to $4,322,396. Total 
sales were $130,433,983 for the year 
ended December 31, 1955, com- 
pared to $129,201,693 for 1954. On 
a unit for unit basis, adjusted to 
eliminate retail outlets no longer 
operated by the company, the 1955 
figure represents a 25 per cent sales 
increase. On this same basis, sales 
for January, 1956, were running 
23.3 per cent ahead of the same 
month last year. 


Mail Order Increase 


Merchandising ingenuity played 
as prominent a role in these mail 
order increases as elsewhere on the 
Chicago retail scene. Spiegel, which 
in 1954 had experimented with 
mail order pigs for sundown farm- 
ers, in 1955 expanded its live list- 
ings to include Shetland ponies, 
burros, cats, dogs, birds, baby 
skunks, and numerous other pets 


‘concluding with black Australian 


swans at $295 a pair! This year, 
with the help of insulated cartons 
and plastic bags, Spiegel is offering 
tropical fish. 

Sears also catalogs a varied line 


of pets, including Mynah_ birds, 


squirrels and monkeys, in addition 
to poultry and pigs for farmers. 
Ward intends to enlarge its live 
listings to include pet varieties in 
the fall catalog, and meanwhile 
points proudly to its bees, chickens 
and breeding pigs. The hogs are 
specially bred to produce lean-meat 


animals on which profitable herds. 


can be built, in line with today’s 
retail demand for leaner meats. 
With 1955’s record-toppling sales 


‘ behind them, Chicago area retail-_ 
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OLYMPIC 


Savings & Loan Association 


Cicero’s and Berwyn’s Largest 


LONG TERM LOANS FOR 


NEW CONSTRUCTION 
PURCHASE 
REFINANCING 


Geos | Savings ear 


FRANK T. SEDLACEK, President 
6201 W. Cermak Rd., Berwyn, II. 


Blshop 2-2424 * STanley 8-6201 


e 
FINISHING CO. CUSTOM MOLDED 
IN 
PAPER COATING SILICONE 
NATURAL 
| Rolls or Sheets BUNA N 
NEOPRENE. 
Using Roller G Knife GR-S ECirame 
Coating Methods RUBBER TO METAL 
BONDING 


Solvent & Emulsion Type 


Coatings Fast Deliveries 
Highest Quality : 


Custom Mixing — 
ABerdeen 4- — 
4575 


For Immediate Service 
Address Inquiries to _ 
Mr. Bruce a 


1635 W. 75th PLACE © 
4% 


Varnishes - Lacquers 
Gum & Wax 


Roller Embossing 
Die Cutting and 
Kindred Services 


118 N. Ada St. Chicago, Ill. 
Phone HAymarket 1-7901 
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P-K TOOL & MFG. CO. 


Precision Metal Stampings 


125-Ton Punch Press Capacity 
@ Machining 


Dies © 
Multislides © Hi-Speed Presses 


Visit us at our new plant 


4700 W. LeMoyne St., Chicago 51 — BE 5-4700 


| already 
| just that, running around three per 


_ WAUKEGAN 
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INLAND SPEED FLO PRODUCTS 


Stitching Machines 

Stitching Wire 

Round Steel Strapping Machines 

Round Steel Strapping 

Seal-less Flat Steel Strapping Machines 
Flat Steel Strapping 

Tag Fasteners — Tag Wires — Bag Ties 
Other Wire Products 


INLAND WIRE PRODUCTS CO. 


3947 S. Lowe YArds 7-3112 


KREMA TRUCKING (0., INC. 


Operating a dependable daily service between Chicago and the following and 
intermediate towns: 

DES PLAINES OAK PARK HAMMOND 

NORTH CHICAGO EVANSTON LA GRANGE. GARY 


CHICAGO HEIGHTS 
JOLIET 


Pool Car Distribution 
if Local Hauling 
| Carloading and Forwarding 


"We own and operate a large fleet of trucks suitable for any 
hauling + + » carrying ample insurance for your protection 


CHICAGO 


1801 LARRABEE STREET 
618 W. ELM STREET 


@Wavkegan and North Chicago 
1208 SHERIDAN ROAD 
Tel. Dexter 6-3363 


TELEPHONE 


WHitehall 4-2440 


‘@EVANSTON ... CRAWFORD AND 
CENTRAL Tel. University 4-0350 


Hammond 5738-M 


Terminal: 
Main Office: 
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ers have set themselves a formidable 
mark to beat. Yet department store 
sales in the first few weeks of 1956 
showed promise of doing 


cent ahead of 1955. Retailers look 
forward to good increases, with sales 
continuing to expand, though per- 
haps at not quite so fast a pace. 


Conventions 


(Continued from page 76) 


vention of the Ancient Arabic Or- 
der Nobles of the Mystic Shrine, 
who smashed their own previous 
all-time records when 90,000 fez- 
topped celebrants piled into the 
city; and the gathering of the Na- 
tional Education Association. At- 
tended by 20,000 persons, the school 
teacher convention was the first 
they had held in Chicago in 25 
years. 

Also a red letter contributor to 
Chicago’s guest list during the year 
was the spectacular Powerama 
show, presented by the General 
Motors Corporation on the lake- 
front. Viewed over its 25 day dura- 
tion by over two million visitors, 
including large parties from adjoin- 
ing states, it was the biggest tourist 
attraction Chicago has offered since 
the Railroad Fair of 1948. 


Home Furnishing 


The annual Home Furnishings 
Markets, staged in January and 
July, drew approximately 100,000 
representatives of the industry to 
Chicago. These markets are held 
at the Merchandise Mart and the 
American Furniture Mart. 

On July 7, 1955, the governor of 
Illinois signed a bill creating a 
12-man Metropolitan Fair and Ex- 
position Authority. Its purpose is 
to set up the machinery to finance 
a publicly owned, modern exposi- 
tion center in Chicago. When 
completed it is expected to add 


greatly to Chicago’s desirableness as 


a convention and trade show center. 

Among the big attendance events 
scheduled for 1956 are the Demo- 
cratic National Convention in 
August which is expected to draw 


-at least 20,000 persons, the Amer- 


ican Society of Tool Engineers 
meeting in March with 32,000, and 
the American Medical Society con- 
vention in June with 30,000. 
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New Products 


Strip-film Projector 


A 16mm _ color strip-film pro- 
jector that projects from five to as 
many as 500 different pictures auto- 
matically on its self-enclosed screen 
has been introduced by Adslide 
Projector Company, 3740 W. Mont- 
rose Avenue, Chicago 18, Ill. Stills 
taken with motion picture camera 
or frames from motion pictures are 
used. Film cost is stated to be one- 
fifth cent per color slide. For 
sales meetings, lectures, and the 
like, the projector can be removed 
from the cabinet and used for wall 
screen presentations. The complete 
unit sells for $224.50, the pro- 
jector alone sells for $149.50. 


*“Nailon” Brick 


Ludowici-Celadon Company has 
introduced a new product, Nailon 
Face Brick. The brick, which is a 
hard-burned clay product, is ap- 
proximately one inch thick and can 
be nailed to any nailable surface. 
After nailing, the joints can be 
filled with mortar and the brick 
is wedge shaped so that when dry 
the mortar is locked in. For appli- 
cation on existing buildings a foun- 
dation support is not necessary. On 
new construction, it has been de- 
termined that foundation walls on 
the ordinary residence can be re- 
duced from a thickness of 10 inches 
to eight inches. 


Height Gage 


The “Height Master” is an in- 
dependent, self-contained instru- 
ment which eliminates the need 
for gage blocks or transfer measur- 
ing equipment of any kind, ac- 
cording to the manufacturer, the 
Pacific Gage Company, 6501 Ava- 
lon Boulevard, Los Angeles 3, Calif. 
The instrument is made in two 
models at present, both with a 
range of measurement graduations 
from 2” to 17”. One model reads 
directly to .001 and the other to 
0005. 


20 Bushel Incinerator — 


A 20-bushel outdoor incinerator 
made of aluminized steel has been 
added to the line of Alsto Com- 
, 4007 Detroit Avenue, Cleve- 


land* 18, Ohio. The unit is 78 
inches high, 35 inches square at 
the base, and lifts off an eight inch 
high ash pan and grate. 
is $124.50 f.0. b. 


The price 
Cleveland. 


Versatile Spray Gun 


A spray gun that can be con- 
verted from a suction feed to a 
pressure feed type by the flick of 
a knob, and which can be used to 
spray all commonly used materials, 
is designated the P-CGA by the 
manufacturer, the DeVilbiss Com- 
pany, 300 Phillips Avenue, ‘Toledo 
1, Ohio. The suction feed is used 
for light bodied materials such as 
lacquer, spray wax or upholstery 
dyes, while the pressure feed setting 
is used in spraying primer surfaces 
or other heavy bodied materials, 
with the pressure preventing 
starved patterns. The gun is 
equipped with a one-quart metal 


cup. 
Analog Computer 


The GEDA Al4, new analog 
computer in production at Good- 
year Aircraft Corporation’s aero- 
physics plant in Akron, Ohio, com- 
bines practically unlimited linear 
and nonlinear computing capabili- 
ties with highest accuracy, greatest 
flexibility, and simplified opera- 
tion, the manufacturer reports. The 
computer has a built-in problem 
analyzer which checks the actual 
wiring for a problem and the ac- 
curacy of coefficients both during 
and after a simplified set-up pro- 
cedure. 


Hi-Fi Speaker 


The Bonn Sonosphere is a new 
type of loudspeaker using a sphere 
of lightweight foam plastic as the 
enclosure. The Sonosphere is 18 


inches in diameter and weighs six | 


pounds including the speaker. The 
spherical shape eliminates baffle 
reflections and contributes to ex- 
ceptionally even, wide-angle sound 
dispersion of all frequencies, says 
the manufacturer, Plastilex Prod- 
ucts, Inc., 6510 North 10th Street, 
Philadelphia 26, Pa. The list price, 
including an 8-inch coaxial speak- 
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Corrosion takes its toll on pipe and fittings. 


RELY ON 


Dearborn. 


for complete water treatment and 
engineering service when you have 
corrosion problems. Providing 4 
trouble-free, high purity water has 
been Dearborn’s business for almost 

70 years. Today, this broad back- iy 
ground of experience—plus tested 
treatment formulas and modern re- 
search laboratory facilities—can help i 
you reduce poe Operaes costs. 


Stop corrosion before it starts. 


NO-OX-ID 


coatings protect metal surfaces 
against corrosion damage. 


IN PRODUCTION: Dearborn 
NO-OX-ID rust preventives provide __ 
metal parts protection on production —__ 
lines...during shipment...and in 
storage. 


IN MAINTENANCE: A coating of 
industrial NO-OX-ID® will save ex- 
posed metal surfaces against destruc- 
tion by corrosion. 

CALL WH 4-3273 FOR A CONSULTA- 
TION. There is no obligation except — 
on our part. 


DEARBORN CHEMICAL COMPANY . 
Merchandise Mart Plaza e Chicago 54, Mi Re 


COMBATTING CORROSION 
WHEREVER IT OCCURS 
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BRADY =re-rcured 


Service From CHICAGO 


MINNEAPOLIS 


FT. DODGE ST SPAUS 


CEDAR RAPIDS 
WATERLOO 


CHICAGO 


DAVENPORT 
DES MOINES 
OMAHA 


SAVE TIME — SHIP SECURE FROM 
CHICAGO TO THESE POINTS... 


CHICAGO TERMINAL: 


5320 S. KARLOV AVE. ¢ TELEPHONE: REliance 5-0300 


Are your Trade Show Exhibits gathering 


COBWEBS or CUSTOMERS? 


if so consider... 


GARDNER DISPLAYS OF CHICAGO 


1937 W. Hastings Taylor 9-6600 


“IDEAS” are our business! 


Convention Displays, Show Rooms, Dealer Aids, 


Itinerant Displays 


A. |. T. Diamond Tool Company 
Manufacturers of Diamond Wheels 


Announces 


B-56 ALL NEW RESIN BOND 


“The answer to any grinding problem is A.I.T.’s new B-56 


Resin Bonded Wheel” 


A. I. T. Diamond Tool Company 


8221 N. Kimball Ave. Skokie, Ill. 
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er, is $69.50. Without the speaker 
the price is $43.50. 


Coffee Vender 

An automatic coffee making ma- 
chine, the Perk-O-Fresh, makes and 
dispenses coffee, with or without 
cream and sugar. The device con- 
tains 40 percolators, each of which 
brews 16 cups of fresh coffee as it 
is needed. National distribution is 
being handled by Interstate-United 
Coffee Corporation, 1015 W. Con- 
gress Parkway, Chicago, Ill. 


Electronic Micrometer 

An all-purpose shop gauge for 
the machine tool trades, the “Mini- 
tron,” enables unskilled inspection 
bench help to check up to 3,500 
pieces an hour at tolerances less 
than .0001”, states the EAM Divi- 
sion of Industrial Gauges Corpora- 
tion, Englewood, N. J. The device 
features two sets of adjustable an- 
vils for accepting a production run 
for quick checking without “feel.” 
An electronic adjustment permits 
the shop foreman or chief inspector 
to establish any magnification de- 
sired from 10,000/1 to 1,000/1. 


X-Ray Radiography 

An X-ray radiography unit that 
fits into the trunk of an automo- 
bile and is designed for rapid in- 
spection of welds, pipe lines, and 
the equipment in power plants, 
ships and aircraft, is announced by 
the Research & Control Instru- 
ments Division, North ~American 
Philips Company, Inc., 750 South 
Fulton Avenue, Mount Vernon, 
N. Y. The unit, called the Norelco 
MG 260H, is constructed with the 
X-ray tube and high tension gen- 
erator completely enclosed in one 
unit. 


Tape Winder 

For businesses that use large 
amounts of punched paper tape, 
Dresser Products, Inc., Providence, 
R. L, has developed the Tape-File 


-electric folder, a portable motor- 


driven unit that will handle all 
channel size tapes. The folder 
winds the tape at a normal speed 
of 22 feet per minute. 
Rear View Mirror z 
A five-sectional rear view mirror 
for automobiles, being marketed 
by J. H. Schroeder Products, 401 
La Porte Avec Northlake 3 alae % 3 
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provides 160 degrees of unobstruct- 
ed rear vision plus vision on both 
sides of the car. The unit is 36 
inches long, and can be installed 
by the car owner without drilling 
holes or the use of special tools. 
The retail price is $8.45, postpaid. 


Duplicator 

A miniature duplicating machine, 
called the Model 60 Master Ad- 
dresser, produces a print from a 
master copy in about three seconds. 
The desk type machine writes 
names and addresses or other repet- 
itive data (up to 13 lines three 
inches long) on accounting forms, 
statements, checks, time cards, en- 
velopes, and so on, writing as many 
as 100 copies from a single typing. 
The manufacturer is Master Ad- 
dresser Company, Minneapolis 26, 
Minn. The approximate retail 
price is $60. 


Telescoping Lift 

The Oster Manufacturing Com- 
pany, East 289 Street, Wickliffe 
(Cleveland), Ohio, has introduced 
a 1,000 Ib. capacity, telescoping 
portable lift which may be used as 
a straddle fork truck, portable 
elevator, or shop crane. The unit 
is propelled manually by one man. 
It has a battery-powered full lift 
of 112 inches, but has a collapsed 
height low enough for operation 
in rail cars, trucks and elevators. 


Tension Meter 

Tensions up to 20 pounds can 
be measured safely during the proc- 
essing of wires, cables, coils, cords 
and other filamenteous materials 
with the use of a new Tension 
Meter developed by Tensitron, Inc., 


- Harvard, Mass. The new item com- 


pletes the line of Tension Meters 
for coverage of any tensions from 
a few grams up to 20 pounds. 


Screw Tester 
Inspection of lead screws, elevat- 
ing screws, etc., can be carried on 


_ while they are still on their ma- 


chines with the use of a portable 
lead testing comparator produced 


‘by the Jerpbak-Bayless Company, 


Solon, Ohio. The device has a 
measuring capacity of from 7/3” 
thread diameter to 214” thread 
diameter in any pitch. 


Escort Alarm 
An alarm device that can be 


carried in a handbag or pocket is_ 
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SACL conrorarion 


A Complete Line of Portable Electric Tools 
for SAWING... SANDING... 
DRILLING ... GRINDING or CUTTING 
WOOD, METAL MASONRY PRODUCTS 


or COMPOSITIONS .. .RUNNING NUTS 
or DRIVING SCREWS 


PLUS... PNEUMATIC TOOLS 
for DRILLING, GRINDING, SANDING. 


Made by SKIL CORPORATION 
5033 Elston Ave., Chicago 30, Ill. 


Factory Branches in Principal Cities .. . 
Chicago Downtown Branch, 1655 W. Jackson Blvd. 


- Silverman Jobbing 
Corp. 


CASH BUYERS 


Merchandise - Inventories 


FACTORY CLOSEOUTS 
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Member 
Chicago Association of Commerce 


TAylor 9-1480 
2121 S. Racine 
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announced by Bodyguard, Inc., 

290 S. State Street, Chicago 4, III. 

The device, called the Escort 

Alarm, is in the form of a flat rec- 

tangle 534” long, 234" wide, and 

one inch thick. It weighs ten 

ounces. When set off, the alarm 

TRUCKING GC O produces a piercing siren that can- 

= not be silenced for 40 seconds. The 
A COAST TO COAST TRANSPORTATION SERVICE price is $9.95 postpaid. 


——__—_ ° 
Transistor Tester 


General Electric Company’s engi- 
GENERAL OFFICE AND TERMINAL neers at Electronics Park, Syracuse, 

1401 W. Fulton St. - CHICAGO - HAymarket 1-2100 N. Y., have designed an inexpen- 
sive, portable transistor tester that 

BRANCH OFFICES & TERMINALS is expected to be a boon for radio 


and television service technicians 


BELOIT - JANESVILLE - EDGERTON - STOUGHTON - MADISON and hobbyists. The tester is about 


FREEPORT - ROCKFORD - ELGIN - CHICAGO the size of a pocket radio, and may 
i be used to check all junction trans- 
iW WM. S. BARRANCO JOHN P. BARRANCO istors for short circuits, opens, leak- 
if President Vice President age, and current gain. It is being 


sold through G-E tube distributors 
at $39.95 for a package that in- 
cludes five universal type transis- 
tors commonly used in transistor- 
ized radios and other circuits, 
and a transistor interchangeability 
chart. 


Bicycles and Power Mowers 
Make Exceptional Premiums 


MONARK SILVER KING inc. 


6501 W. Grand Avenue, Chicago 35, IIlinois 


Manufacturers of 
MONARK and Silver King Bicycles 
ROTOMATIC Power Mowers 


e 
Phone ME 7-1600 — Premium Division 
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at least, that is the amount appro- 
priated for it by four governmental 
agencies, ‘They are the State of Il- 
nois, Cook County, the City of Chi- 
cago, and the United States Bureau 
of Public Roads. 

Heading the staff of the Chicago 
Area Transportation Study with 
the title Study Director is J. Doug- 
las Carroll Jr., a specialist in trans- 
portation planning. Mr. Carroll re- 
ceived a Ph.D. in city planning 
from Harvard University. From 
1953 through 1955 he was director 
of the Detroit metropolitan area 
traffic study. Prior to that he was 
for several years the director of the 
Social Science Research Project of 
the University of Michigan, in 
Flint, Michigan. 
~ Mr. Carroll has brought five 
specialists from Detroit to help 
with the Chicago study. They are 
a traffic engineer, a sociologist, an 
economist, and a geographer. An- 
other top staff man is an expert 
on leave from the Census Bureau. 
An assistant director for planning 
and research comes from Portland, 
Maine, where he was planning — 
director for 4% years. The other a 
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PROPERTY VALUATIONS 
OF 
BUILDINGS AND EQUIPMENT 


For Insurance, Accounting and Other Purposes 


COATS & BURCHARD COMPANY 


NATION-WIDE SERVICE 
Branch Offices in Principal Cities ; 
LOngbeach 1-2181 4413 N. Ravenswood Ave. 
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assistant director, in charge of ad- 
ministration and programming, is 
an electrical engineer with many 
years experience with Internation- 
al Business Machines. 

By April 16 a total of 400 will 
be working on the project. The 
time schedule calls for completion 
of the work of most of this large 
number of persons by the end of 
1956, after which the staff will sta- 
bilize at about 70 for the follow- 
ing two years. The second year, 
1957, will be spent in analyzing the 
data obtained and preparing pre- 
liminary reports. The final year 
will be devoted to preparing plans 
and final reports. 

The objective of the Chicago 
Area Transportation Study is to 
prepare a coordinated, comprehen- 
sive transportation plan for the 
Chicago area. This objective is not 
limited to highway and street plan- 
ning; it includes all phases of 
transportation and __ particularly 
mass transportation. 

An important subsidiary object- 
ive is to gather data and maintain 
it in a form which can be used 
economically as a permanent in- 
ventory for continuous planning. 


Constant Change 


The study group starts with the 
philosophy or premise that Chi- 
cago area’s business and industry 
do not exist in a vacuum; each 
individual establishment is located 
in an urban area that is constantly 
growing and changing. In order to 
carry out its functions each estab- 
lishment must be connected by a 
transportation system to the entire 
urban area. This transportation 
system carries workers, customers, 
service representatives, salesmen 
and goods. If it functions freely, 
the establishment is not hindered 
in the conduct of its affairs. If the 
transportation system fails or be- 
comes choked, then the establish- 
ment will suffer: its trade area be- 
comes reduced in size, it has difh- 
culty in hiring employes, and its 
goods and services are delayed. 

The basic approach to the prob- 
lem of preparing a coordinated 
transportation plan is to inventory 
all travel in the study area and to 
develop accurate relationships be- 
tween this travel and land use. 
Travel is reasoned to be some- 
thing without which an urban area 


GRISWOLD & BATEMAN 
WAREHOUSE COMPANY 


Over 50 Years of Warehousing Experience 


Spot Stocks Mean More Sales 


Modern Buildings Vacuum Fumigation of Food 


Stuffs, Tobacco, etc. 
Reshipping, City Deliveries 
25 Car Switch Track Capac- 
ity on BGOCT and CGONW 


Railroads. 


Cooling Rooms 


Low Contents Insurance 


1525 Newberry Ave. Chicago 8, Ill. 
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THE COIN-OPERATED 
COOLER FOR COCA-COLA 


The coin-operated cooler is in ser- 
vice in offices and factories where 
people work. Business manage- 
ment has discovered that these 
coolers bring a moment of relax- 
ation—the pause that refreshes 
with ice-cold Coca-Cola — within 
a few steps of thirst, promoting 
the efficiency and contentment of 
workers. 


Bottle and Cup Coolers—Available 
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could not exist; people must travel 
between home, business, stores, 
theaters and other activities, and 
goods must be moved from place 
to place. Once the relationships 
between land use and travel have 
been established and measured, 
then future trip volumes can eas- 
ily be predicted from given land 
use projections. ‘These relation- 
ships provide a ready means for 
keeping the trafic inventory cur- 
rent. Given future requirements, 
it is possible to test a variety of 
alternate plans for trafic improve- 
ments by assigning traffic loads and 
estimating the effects of these im- 
provements. This is the necessary 
clue to sound and forward-looking 
plans. 


Travel Inventories 


The inventories of travel which 
will be taken by the study in 1956 
involve not only the usual origin- 
destination surveys at the perim- 
eter of the study area, but also 
truck-taxi surveys, mass transpor- 
tation studies and extensive home 
interviews. These are designed to 
build up, from a sample, a com- 
plete picture of travel patterns, or 
more correctly a simulated picture 
whose accuracy can later be 
checked against machine counts 
and against the screenline origin- 
destination survey which will be 
taken along the Chicago Sanitary 
and Ship Canal. 
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Of key importance in these sur- 
veys is the home interview. This 
procedure involves the interview- 
ing of a sample of homes through- 
out the study area and determining 
the travel patterns of all occupants 
of a particular home for the pre- 
ceding day. In this manner the 
travel of all residents can be repre- 
sented and it is possible to obtain 
detailed data on trips by mass 
transportation facilities as well as 
private vehicles. Visited at home, 
residents can provide detailed data 
on why, where, when and how each 
person-trip was made. When the 
truck-taxi survey and the cordon 
line survey (which intercepts trips 
by non-residents) are added, all 
daily travel by persons and by ve- 
hicles within the study area will be 
represented. 

A complete land use inventory 
for the study area will be made. 
Records of the electric utilities 
company, 1955 aerial photographs 
of the entire area, Sanborn maps 
that show every house and other 
building, and field trips, will be 
used. All land uses in each city and 
suburban area will be classified by 
block. Travel data will then be 
correlated with known land use. 

All data obtained from these sur- 
veys will be translated into 
punched cards after the returns 
from questionnaires have been 
coded. It is only through the use of 


machines and punched cards that 


data of this volume can be handled 


; ; 
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For over half a century, IB Quality... 
BRICK - BLOCK - TILE 


For more than 50 years, Illinois Brick has provided ma- 
sonry products vital to Chicago’s new skyline. Typical 
of continuous efforts to assure “quality and service” is 
the installation of high pressure steam curing kilns at 
the Blue Island Block Plant. 


Pictured to the right, these 100’ long autoclaves repre- 
sent the very latest advancements in the manufacture 
of concrete block — making possible lightweight IB Way- 
lite Block that are more attractive in size, more accurate 
in dimensioning; that assure greater wall stability be- 
cause they actually are PRESHRUNK. These “quality 
Waylite Block” are in addition to... 


IB QUALITY COMMON BRICK — produced in the 


country’s largest brick plant; delivered in any quan- 
tity and on time by IB’s fleet of over 60 trucks. 


FACE BRICK — from country’s leading producers and 
available in a wide range of textures, sizes, straight 
shades and colorful blends. 


GLAZED AND UNGLAZED STRUCTURAL FACING 


TILE — full range of colors and modular shapes. 


Nlwwi Prick COMPANY 


228 North LaSalle Street 
CHICAGO FR 2-8727 


PAVING BRICK and MASONRY ACCESSORIES | 
“CHICAGO’S FIRST 1-STOP MASONRY SERVICE” 
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economically. For many of the ana- 
lytical applications the punched 
cards will be translated into mag- 
netic tape for use in high speed 
electronic calculators. 

Following the data gathering 
and translation stages a great deal 
of time will be put into analyzing 
the data which have been obtained. 
Two of the seven study divisions 
and part of a third will be engaged 
in such work over the greater part 
of a two-year period. The studies 
which will be undertaken by these 
groups include: trafic flow and as- 
signment models; land use and tratf- 
fic generation studies; preliminary 
analysis of 1956 traffic data; fore- 
casts of population, land use and 
traffic; cost-benefit and economic 
studies; and administration and 
legal studies. 


Reanalysis 


Upon completion of the analyti- 
cal work, planning and report writ- 
ing will continue to the end of the 
study, either in the summer or fall 
of 1958. Such planning work nat- 
urally involves a great deal of re- 
analysis so that it is difficult to 
create a sharp break between the 
two processes. Expressway and mass 
transportation facilities will be 
proposed, and then predicted traf- 
fic volumes for future years will 
be assigned to the proposed facili- 
ties to see how they can carry the 
future loads. Where failure occurs, 
redesign will naturally result. Fi- 
nally, benefit-cost analyses of the 
system as proposed will be under- 
taken in order to prepare a proper 
and logical construction program. 


The purpose of the Chicago Area 
Transportation Study is to prepare 
a comprehensive plan for transpor- 
tation facilities of ‘all types in the 
Chicago area. The success of this 
plan will depend on its acceptance 
by the community-.The approach 
to be used is realistic in that it is 
specifically concerned with the ori- 


|.gins and terminals of traffic of all 


types and how these may shift in 
the future. With transportation 
plans carefully tied to the demands 
of land usage and necessary storage 


capacities, the Study’s sponsors be- 


lieve that the land uses and the 
people will be well served and the 
network of transportation facilities 


will not apis) become obsoles- 
cent. 
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Chicago Transit Authority 


(Continued from page 184) 


main in the CTA system—Clark- 
Wentworth, Western Avenue and 
Broadway. Of these, Broadway and 
Clark-Wentworth lines are served 
by buses on weekends. Broadway is 
scheduled for bus substitutions 
within a few months and Western 
Avenue also when buses are avail- 
able. The substitution of buses on 
Western Avenue will expedite the 
city’s program of constructing 
through-lane overpasses at heavily 
used street intersections. 

To attract more rapid transit 
riders, CTA placed in operation its 
new “Park ’n’ Ride” lot at the Kim- 
ball and Lawrence terminal of the 
Ravenswood “L” line. Use of the 
facility, which has room for ap- 
proximately 130 automobiles, is 
growing steadily, and is the first 
CTA lot where a parking fee is 
charged. CTA Park ’n’ Ride lots 
now have a total capacity of 940 
automobiles, and all are used ex- 
tensively. 

While active in improving its 
facilities and services, CTA also 
participated in a number of drives 
and other activities in cooperation 


with the federal government, the 
county, the city and other agen- 
cies. One of these activities was the 
Safe-Driving Day campaign spon- 
sored by the President on Decem- 
ber 1, 1955. 

Despite unfavorable weather dur- 
ing the evening rush hour on S-D 
Day, CTA was involved in only 63 
trafic incidents, of which nearly all 
were minor in nature. The record 
it chalked up on S-D Day was bet- 
ter than the record for the nation 
and for the city of Chicago as a 
whole. 

And CTA’s year-round safety 
program also has paid off, with the 
frequency of traffic accidents 11 per 
cent below that of 1954. 

The Courtesy Caravan, a system- 
wide program for increased cour- 
tesy and improved service, was in- 
augurated in May and is continu- 
ing. The substantial decline in the 
number of service and other type 
of complaints, and an appreciable 
increase in the number of com- 
mendations, are attributed largely 
to the Courtesy Caravan program. 


Illinois Bell Telephone Company Hits 


Several New Highs in 1955 Operations 


LLINOIS Bell Telephone Com- 
pany hit several new highs as a 
result of its 1955 operations. It 


had a record number of phones in 


service. It reached a new peak in 
operating revenues and showed the 


second largest increase in the num- 


ber of phones added to its system 
for a single year. 

Early in 1955, ceremonial instal- 
lation of the company’s three-mil- 
lionth telephone, a “hands-free” 
speakerphone, was made in a home 
in Chicago. By the end of the year, 
-anet addition of 188,698 telephones 
was made to the system. This was 
the largest single year’s increase 
since 1946, when World War II ma- 
terial restrictions were first lifted. 
Total number of telephones in serv- 
ice rose to 3,160,493. 

About 10,600 telephones were 
_ added in rural areas, bringing the 
increase for the last ten years up to 


100,250. During this period the 
percentage of rural establishments 
with telephone service went from 
47 to 71 per cent. Service improve- 
ments included elimination of al- 
most all “crank-type” telephones. 

Gross construction for 1955 to- 
taled nearly $115.5 million, largest 
one-year amount in the company’s 
history. With continuing heavy 
growth anticipated, gross construc- 
tion for 1956 is expected to reach 
$136 million and in 1957 could ex- 
ceed $150 million. 

Equipment additions were made 
in over 200 of Illinois Bell’s central 
offices, besides 20 changed to dial 
operation. There was an increase 
of 302,000 dial telephones in serv- 
ice. By the end of the year 84 per 
cent of all telephones were dial. 

Sixty-eight building projects, 
including new _ structures and 
additions, were either started or 


273 


HAUSER PRODUCTS 


and all 


It's HP for Quality! 


It’s HP for complete, modern, 
all under-one-roof production 
facilities! 


It’s HP for accuracy, skilled 
craftsmanship, and super 
service! 
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Need an employee morale booster? 


ey oo | 
here is one that costs you nothing ! 


Over 60 of our lunch rooms and snack bars are serving thousands of Chicago workers. 
In every case, employers tell us, this service has improved morale, increased pro- 
duction, and reduced turn-over. Mr. Fred G. Litsinger, President of the Litsinger 
Ford Motor Company, states regarding his company’s 6-year experience with our 
in-plant feeding service: 

“Among its many other benefits, it has served to eliminate employees going off 
the job and visiting different restaurants and coffee shops and has given management 
an.opportunity to know where our people are at all times. Our experience with the 
lunchroom manned by a trained, efficient operator under the careful direction of 
the organization’s supervisors has served a very vital function in our establishment.” 
This same morale boosting, time-saving service can be made available for your 
company. Please write or phone us for further information. No obligation to you, 
of course. 
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TELEPHONES IN USE 


IN CHICAGO 


THOUSANDS 
| OF STATIONS 
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completed during the year. Re- 
quirements for housing additional 
telephone switching equipment ac- 
counted for most of the building 
work. Decentralization of account- 
ing work to local communities, and 
the growing need for administrative 
office space were other factors. 


“Operating revenues for the Illi- 
nois Bell System amounted to $378,- 
192,118 in 1955 compared with 
$347,796,654 in 1954. Operating ex- 
penses in 1955 were $328,271,711, 
compared with $307,533,850 in the 
previous year. 


Nation-wide Dialing 


Nation-wide direct distance dial- 
ing was introduced in 1955 at Elgin, 
Highland Park, Northbrook, Wau- 
kegan and four other municipali- 
ties served by these exchanges. It 
enables customers to dial many of 
their own station-to-station long 
distance calls. During 1956 the serv- 
ice will be extended to 15 munici- 
palities in the Downers Grove, 
Hinsdale, LaGrange and Summit 
areas. Long distance calls dialed by 
operators rose to 67 per cent in 
Chicago; for the remainder of the 


{System, operators are dialing 57 per 


cent of the long distance calls. 


Sale of the Illinois Bell exchange 
at Oquawka, Illinois, to the West- 
ern Illinois Telephone Company 
was completed in 1955. Illinois Bell 
purchased the Marengo exchange 
from the McHenry County Tele- 
phone Company. It began operat- 


ing as part of Illinois Bell on No- 


A 
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vember 1. In mid-1956, dial service 
will be introduced in the area to 
replace the present “crank-type” 
service. 

Illinois Bell customers made 
about four and one-third billion 
calls during 1955. The 1955 total of 
long distance messages was 206 mil- 
lion, an increase of about 11 per 
cent over 1954. 

A milestone in the history of the 
telephone industry is expected to 
be reached at Morris, Illinois, in 
1958. At that time the world’s first 
electronic dial switching system will 
go into operation. The new system 
uses transistors and other electronic 
miracles developed by Bell Tele- 
phone Laboratories. The system 
will operate about 1,000 times 
faster than present dial electro- 
mechanical relays. The relay and 
switch clicking of present types of 
dial equipment will give way to 
complete silence in the new system, 
which will have no moving parts. 
The electronic system telephone 
will have no bell. A call will be an- 
nounced by a one-pitch musical 
tone. 


Here, There and Everywhere 
(Continued from page 24) 


maining $9,412,000 will be used for 
resurfacing, widening and similar 
projects on non-expressway streets 
and roads. A total of $30,749,000 is 
appropriated to acquire right-of- 
way for expressways, mostly for the 
south route to connect Congress 
street with the Calumet sky way, 
and the Calumet expressway, and- 
the Southwest route. 


e What Executives Do Most — 
Eighty to 90 per cent of the time 
of the average executive is spent 
communicating, avers Frank E. 
Fischer, director of the American 
Management Association’s course in 
executive communication in a re- 
cently published handbook entitled 
“Effective Communication on the 
Job.” Fischer defines communica- 
tion as “trying to understand some- 
one or trying to make him under- 
stand us.” He calls it perhaps the 
highest and most exacting skill of 
management and possibly also the 
most neglected. To support the lat- 


spends an estimated $112 million 
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to your business 


Chicago busimess leaders endorse spare-time study for 
their personnel at Roosevelt University, convenient for its 
downtown location and day or evening class hours. Be- 
cause course offerings relate closely to the needs of com- 
merce and industry, employer 
through better understanding of job responsibility, in- 
creased productivity, and greater earnings. 


and employee benefit 


The Foreign Trade Center of Roosevelt University is an 
outstanding example. In serving Chicago’s foreign trade 
community, the Center anticipates the city’s near-future 
position as the world’s busiest inland seaport. Essential 
working knowledge can be obtained from such courses as 
Export Marketing, Import Trade Practice, Survey of 
Selected Foreign Markets, Foreign Credits and Collec 
tions, Expert Documentary Procedures, Marine Insurance, 
Freight Forwarding and Customs Brokerage. These 
courses, offered individually, are also part of a complete 
program leading to a Certificate in Foreign Trade, and 
carry credit toward a college degree. 


Roosevelt University offers study opportunities in many 
other areas of commerce and industry. Write, or phone 
Educational Information Office, Dept. C., for details. 


~ ROOSEVELT UNIVERSITY 


430 So. Michigan Ave., Chicago 5, Ill., WAbash 2-3580 


CERTIFIED SHELLAC 


Bleached Refined 
Wax-Free 


L_ERECTORS, 
INC. 


How education pays dividends 


Illustration — Foreign 
Trade group visits U. S. 
Customs Laboratory. 


DAY and EVENING 
CLASSES IN: 


Commerce 
Accounting 
Advertising 
Business Administration 
Business Law 
Finance 
Foreign Trade 
Marketing 
Personnel Administration 
Real Estate 
Secretarial Practice 


Arts and Sciences 
Art 
Biology 
Chemistry 
Culture Studies 
Economics 
Education 
Engineering Science 
English 
French 
Geography 
German 
History 
Italian 
Literature 
Mathematics 
Music 
Philosophy 
Physical Science 
Physics 
Political Science 
Psychology 
Remedial Reading 
Russian 
Sociology 
Spanish 
Speech 


Orange Gum 


ENGINEERS 


MILLWRIGHTS 
STEEL ERECTORS 


SEeley 3-1677 
1316 W. Cermak Road 
-- Chicago 8, Illinois 


Shellac Varnish 
Confectioners’ 


Glaze 
BRADSHAW-PRAEGER & CO. 


3248 W. 47th Place. LAfayette 3-2050 
Chicago 32 
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failed to build a bridge between 
labor and management, between 
superior and subordinate. 


© Chicago’s Air — It may not have 
been noticed by many people, but 
Chicago’s air during 1955 was the 
cleanest on record. The average 
dustfall was 52.9 tons per square 
mile, the Armour Research Foun- 
dation of Illinois Institute of Tech- 
nology reported. This was well 
below the 55.9 tons in 1954 and 
compared with 53.6 tons in 1953, 
the second cleanest year. 


° Wooing Employers — Some 
practical suggestions on what a 
community must do to attract and 
hold employers are made in a 
pamphlet “Getting and Holding 
Good Employers,” published by 
the Chamber of Commerce of the 
United States, Washington 6, D.C. 
The responsibilities of employers 
to the community are also dis- 
cussed. The pamphlet sells for 50 
cents for single copies. 


e “Retreading” Metal — The con- 
struction industry is using a new 
technique for “hardfacing” worn 
metal parts with new metal by a 
welding process developed by the 
Amsco Division of American Brake 
Shoe Company. The process, simi- 
lar in effect to the retreading of 
automobile tires or resoling of 
shoes, prolongs the life of heavy 
duty equipment from two to 25 
times, the company states. A trend 
to apply the hardsurface metal to 
brand new equipment is also re- 
ported. 


¢ Gas Appliances — New highs in 
1956 in manufacturers’ shipments 
of gas ranges, water heaters and 
central heating equipment are indi- 
cated by responses of individual 
manufacturers to a survey conduct- 
ed by the Gas Appliance Manufac- 
turers Association. Expected in- 
creases include ten per cent for 
water heaters, 15 to 20 per cent for 
“gas ranges, 22 per cent for 
boilers, and 20 per cent for direct 


heating equipment (gas-fired room 


and space heaters). 


¢ Regulation by Laws — The 
transportation industry needs reg- 
ulation by laws and not by the 
“variable, day-to-day whims of a 


bureaucracy in Washington,” says" 


Lite *.. 
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David I. Mackie, chairman of the 
Eastern Railroad Presidents Con- 
ference. 


© What Price Book Value?—The 
New York Stock Exchange’s month- 
ly magazine, The Exchange, asks 
this question in its February, 1956, 
issue and then proceeds to declare 
that market value of a stock will 
depend more on industry trends, 
business and economic conditions, 
earnings, growth, dividend pay- 
ments and prospects, and manage- 
ment, than on book value. Recently 
660 out of 1,055 listed common 
stocks, or 62.6 per cent, were sell- 
ing above book value, many of 
them as much as 100 or 200 per 
cent above, while 395 issues, or 
37.4 per cent, were selling below 
book value. 


e Cash Budget Surplus — The 
“cash” budget of the federal gov- 
ernment, which includes the in- 
come and outgo of such important 
trust funds as that for social secur- 
ity, will show a surplus of $2.4 
billion in both the 1956 and 1957 
fiscal years, according to Treasury 
department estimates. 


¢ Economic Prophecy — A warn- 
ing against too much reliance on 
the forecasts of business analysts is 
made by the Guaranty Survey, pub- 
lication of the Guaranty Trust 
Company of New York. After not- 
ing that the rise in 1955 business 
activity “far exceeded” the expecta- 
tions of most business analysts, the 
Survey states: “This all but unani- 
mous miscalculation serves as a 
reminder of the limitations of eco- 
nomic prophecy as a guide to pol- 
icy, both public and private, even 
for relatively short periods.” 


e Auto Statistics — Two interest- 
ing and perhaps not unrelated sta- 
tistics are: 1. The percentage of 
car-owning families that have two 
or more cars has increased from 
4.8 per cent in 1948 to 13.8 per 
cent in 1955. 2. Some 46 per cent 
of all cars in the United States are 
parked outdoors overnight. 


e Absenteeism — The cost of ab- 
senteeism among employed persons 
might be found to be as much as 
$10 billion a year if all data were 
available, and_ illness absences 
alone, by the most conservative es- 


* Grain Dealers—Merchandisers 


* Terminal Elevators 


141 W. Jackson Blvd. Chicago 4, Ill. | 
WaAbash 2-4934 : 


_ LOEB EQUIPMENT SUPPLY CO. 


Established 1924 
NEW and USED EQUIPMENT 


for 
FOOD PRODUCTS CHEMICAL 
PHARMACEUTICAL PAINT 
BEVERAGE INK 
SUGAR CANDY 
PACKING HOUSE DAIRY 
COSMETIC CANNING 


and Related Industries 
824 W. Superior St. (22) 


SEeley 8-1431 


A Good Line to 
Remember 


Direct to Cincinnati 
Indianapolis Milwaukee | 
St. Louis Dallas Tulsa j 
Oklahoma City | 
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Growing With Chicago 


For Over 35 Years 


Since 1919, the Combined Insurance Company of America has 
been serving Chicago and the nation with protection against acci- 
dents, sickness and disabling disease—at a low cost. 


Through the years, Combined Insurance Company of America 


has proven over and over again that it lives up to the integrity of 
its motto—Service—Strength—Security. 


COMBINED INSURANCE COMPANY OF AMERICA 
The Second Largest Exclusive Accident and Health Stock 
Company in the United States 


W. CLEMENT STONE, President 
5316 N. Sheridan Road Chicago 40, Illinois RAvenswood 8-1000 


CHARLES LEVY 


CIRCULATING COMPANY 


1200 NORTH BRANCH 
CHICAGO, ILL. MICHIGAN 2-4000 


DISTRIBUTORS 


NEWSPAPERS 
MAGAZINES 


‘Walter H. Johnson | | “Pex Batteries 


Manufacturers of the New 


‘ Candy Co. 4 Year Dyna-Max 


3 The Famous Red Devil 
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“POWER HOUSE” “Faster Starting — Longer Lasting” 


and . “WHERE TO BUY THEM” 


J 0 H N SO N ‘'S Manufacturer 
FAMOUS FUDGE APEX BATTERY MFG. CO. 


Temporary Headquarters 


4500 W. Belmont SPring 7-2424 | 5610 W. Chicago Ave. COlumbus 1-2022 
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timates, cause the loss of approxi- 
mately $5 billion a year in services 
and production of a million work- 
ers. These figures are contained 
in the most recent book of the 
Research Council for Economic 
Security, Chicago, entitled Absen- 
teeism. 


Employment 
(Continued from page 80) 


miscellaneous industry  classifica- 
tion. At the end of March, the non- 
manufacturing work force was up 
3,100 from the same date in 1954, 
while the number of manufactur- 
ing employes was off nearly 21,000 
—a considerable narrowing of the 
43,600-worker gap that had existed 
two months earlier. 

By May, non-farm employment 
levels had risen more than 10,000 
above the comparable 1954 figure, 
reaching a total of 2,109,000. In 
contrast to previous periods, non- 
manufacturing industries furnished 
a major impetus to the rising em- 
ployment level. ‘The booming con- 
struction industry hired 7,800 
additional workers, while service 
establishments added 7,600. As a 
group, non-manufacturing firms 
added 18,700 additional workers. 
Meanwhile, primary and fabricated 
metals firms added a total of 5,000 
additional workers. Their gain was 
partially offset by declines totalling 
2,700 in nondurable lines. 

By the end of May, employment 
in manufacturing industries was 
7,300 above comparable 1954 levels, 
while that in non-manufacturing 
activities was 2,800 higher than the 
year-ago figure. 

Between mid-May and mid-July, 
the number of workers employed 
by Chicago-area industry rose 18,- 
000. Normally, according to the 
state employment service, there is 
a downtrend during this period. 
Largely responsible for the reversal 
last year were a continuation of 
the employment upsurge in con- 


struction, durable goods, and serv- 


ice activities, plus a gain in retail 
trade. 

While the workforce in such 
manufacturing industries as lum- 
ber, furniture, and apparel dropped 
slightly during the period, a total 
of 6,300 workers were added by pri- 


mary metals, communications ~ 


equipment, and food products— 


producing a net gain in manufac- 
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turing employment of 3,500. Steel 
companies operated at 90 per cent 
capacity in July, compared to 72 
per cent the same month of 1954. 
Major steel producers reported that 
the automobile industry had not 
reduced orders in anticipation of 
model changes, but instead was 
building up inventories for 1956. 


By mid-July, overall industrial 


employment in the Chicago area 
had moved 51,000 ahead of the 
comparable 1954 total, but re- 
mained 66,000 below the all-time 
July peak, which had come in 1953 
during the Korean hostilities. Non- 
manufacturing employment was 
15,600 higher, and manufacturing 
employment 35,200 higher. 


In September, the total indus- 


trial employment figure topped 
2,160,000 — 54,000 above the com- 
parable 1954 level, 34,000 above 
the number working in July. End- 
ing of a strike in the agricultural 
equipment industry, which had 
idled 14,000 workers, accounted for 
a substantial part of the _ two- 
month gain. But meanwhile, elec- 
trical machinery manufacturers 
added 12,000 workers to meet a 
step-up in orders for radios, tele- 
vision sets, and other appliances. 
It was expected that 1955 produc- 
tion of TV sets would exceed that 
for 1953, the peak year. 


Record Steel Output 


Primary metals firms continued 


to expand output between July 
and September, producing a record 
1,870,000 net tons of steel in Sep- 
tember. Some 2,000 workers were 
added during the July-September 
period, raising employment in the 
- primary metals field to 15,000 
above the September, 1954 level. 


Sizeable upswings were also re- 


corded in the transportation equip- 
ment, fabricated metal products, 


printing and publishing, and food 


products groups, each of which 
hired more than 2,000 workers dur- 
ing the two-month period. Expan- 
sion in fabricated metals was 
spurred by new orders, for cutlery, 
hand tools, heating apparatus, and 
plumbers’ supplies. Diesel engine 
manufacturers were chiefly re- 
sponsible for the transportation 
equipment industry’s hiring up- 
surge. 


Retail trade establishments re- 


called a total of 2,300 employes laid 
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HICKSGAS - CHICAGO CORP. 


1300 Elston Avenue 
BRunswick 8-0404 


CALL THE HICKSGAS MAN! 


PLANTS THRUOUT NORTHERN ILLINOIS & INDIANA 


“World's Leading Propane Specialists’ 


— A.R.F. PRODUCTS, Inc. 


HEADQUARTERS AND ENGINEERING 
LABORATORIES 


® 7627 LAKE STREET — RIVER FOREST, ILLINOIS 


MANUFACTURING PLANTS PRODUCTS: 
COMMUNICATIONS RADIO RELAY SETS 
RATON, NEW MEXICO RADAR RECEIVERS AND TUNERS 
MELROSE PARK, ILLINOIS ELECTRONIC TEST EQUIPMENT ANTENNAS 


“MAGIC CIRCLE” AND “‘PULSIGNAL” ELEC- 
TRONIC CONTROLS FOR GARAGE DOORS 


SINCE 1942 COMMUNITY TV SYSTEMS 


NAVIGATIONAL AIDS 
ENGINEERS AND MANUFACTURERS | Joo VioLeT WATER PURIFIERS 
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PRODUCTS 


CHICAGO FIRE BRICK CO. 


Manufacturers 


FIRE BRICK — SUSPENDED ARCHES & WALLS — CASTABLES 
HIGH TEMPERATURE CEMENTS PLASTIC FIRE BRICK 
FACE BRICK INSULATION ASH HANDLING EQUIPMENT 

REFRACTORIES for OIL BURNERS and INDUSTRIAL APPLICATIONS 


Largest Stock in Chicago 
OF MISSOURI REFRACTORIES 
— ALSO SEWER PIPE, PLASTER, CEMENT & AGGREGATES — 
Phone Us for Complete Information 


1467 N. Elston e e BRunswick 8-8000 _ | 


| Plan offered in one package. 


everything you need in 
screw machine products! 


Complete facilities for custom 
manufacturing. 


Over 1700 machines to serve you. Com- 
plete secondary operations. Automatic 
screw machines, multiple and single 
spindle, capacity 1%" thru 514” diam- 
eter. Cold and hot upset products, 
capacity 3%” thru 114" diameter. Con- 
tract manufacturing, complete engi- 
neering service. 

Plus more than 4,000 standard screw 
products in stock, including the 
Chicago “Safety Plus” line and a com- 
plete line of threaded fasteners. 


CHICAGO SCREW COMPANY 
DIVISION OF STANDARD SCREW COMPANY 
established 1872 
2601 Washington Blvd., Bellwood, Ill. 


DISNEY COLOR-AD, INC. 


LOW COST 
COLOR ADVERTISING 


320 S. Fronklin HArrison 7-5213 


STAR WEST CARTAGE CO. 
Local @ Contract Work is Our 
Specialty 

¢ HOURLY ° DAILY - 

¢ MONTHLY 

430 E. Wacker Dr. 


WEEKLY 

DElaware 7-6800 

WESTLAKE PRESS, INC. 
Fine Letter Press 


& Offset Printing 


310 S. Christiana Ave. 
Chicago 24 SAcramento 2-3400 


FEDERAL INSULATION CO. 


168 N. Clinton St. Phone CEntral 6-7703 


ELECTRICAL INSULATIONS 


(Authorized G.E. Distributors) 


UNION HOSPITAL ASSOCIATION 


| 5947 W. Roosevelt Rd. Bishop 2-1484 


Lowest cost Group Life, Dismemberment, Ac- 
} cident, Hospitalization, Surgical and Medical 


c Our Repre- 
} sentative will call by appointment. 


PAY-AS-YOU-GO HOSPITAL PLAN 


off during the summer. Railroads 
hired an additional 1,000 workers, 
and service establishments added 
1,600 more. Construction and fi- 
nance firms reduced their work 
forces a little over 1,500 apiece. 
The result was a net increase in 
non-manufacturing employment of 
4,100. 

By mid-November, overall indus- 
trial employment in the Chicago 
area was nearly 75,000 above com- 
parable 1954 levels; approximately 
64,000 additional workers were on 
the payrolls of manufacturing in- 
dustries, while the balance was 
added by non-manufacturing firms. 
The two-month gain came to 
32,400; during this period, the 
manufacturing work force rose 
24,800, while the number of em- 
ployes required by non-manufactur- 
ing firms increased 7,600. 

Ending of a strike in the non- 
electrical machinery industry that 
idled 13,000 workers was partially 
responsible for the employment 
gains made by manufacturing. But 
non-electrical machinery firms hired 


some 4,000 additional workers, rais- 


ing their total work force by 17,000 
during the two-month period. Elec- 
trical machinery accounted for an- 
other sizeable gain, totaling 5,500 
workers; 3,600 of these employes 
were added by radio and TV firms. 

The work force engaged in retail 
trade rose by 11,800 between Sep- 
tember and November. This gain 
was partially offset by declines of 
2,000 in construction and 1,000 in 
service activities. 


Unemployment Dropped 


The 1954 industrial 
created an unemployment peak in 
January, 1955, when the state em- 
ployment service. reported 160,000 
out of work. This figure amounted 
to six per cent of the work force. 
By comparison, in mid-November, 
1955, unemployment dropped to 
60,000, less than three per cent of 
the labor force. The increase in un- 
employment was accompanied by a 
slight rise—from 4.2 per cent in 
November, 1954, to 4.8 per cent 
the following January—in the rate 
of separations. The quit rate, or 
voluntary separations, however, re- 
mained at around the two per cent 
mark. 

By March, unemployment had 
dropped to 135,000—a figure repre- 
senting five per cent of the work 


decline | 
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force. Unemployment throughout 
the United States amounted to 5.3 
per ‘cent of the work force at this 
time. 

Despite the fact that additional 
workers were drawn into the Chi- 
cago area as job opportunities in- 
creased during the spring and sum- 
mer, the number of unemployed 
continued to plummet, reaching 
120,000 in mid-May and 110,000 in 
mid-July. The former figure was 
35,000 under the unemployment 
level in May, 1954. A mid-May 
analysis by the employment service 
concluded that: 

“A large proportion of the unem- 
ployed are composed of semi-skilled 
and unskilled workers, although 
there is also a high representation 
of applicants in the clerical, man- 
agerial, and professional fields. A 
heavy segment of those in the latter 
group are over 40 years of age.” 


Restricted to Men 


The decline in unemployment 
during the first half of 1955 was 
largely restricted to men. Although 
the number of female jobless fell 
off from 70,000 to 60,000 during 
the first quarter, it rose to 65,000 
by mid-May, due largely to layoffs 
in radio-television and other light 
manufacturing industries. 


With the tightening of the labor 
supply, there was a_ significant 
change in turnover rates. In July, 
1954, while the post-Korea adjust- 
ment was still underway, quits 
averaged 15 per thousand workers. 
A year later, as greater job oppor- 
tunities became available, the quit 
rate was 22 per thousand. Mean- 
while, layoffs declined during the 
same 12-month period from 20 per 
thousand workers to 9. By Septem- 
ber, these trends reached their 
peaks; the quit rate mounted to 36 
per thousand, while layoffs dropped 
to 11 per thousand. In November, 
when unemployment reached the 
two-year low of 60,000, the former 
figure declined to 24 per thousand, 


and the latter was unchanged. 


In November, the U.S. Bureau 
of Labor Statistics changed the Chi- 
cago area’s labor classification from 
“C” to “B.” In “C” area the num- 
ber of workers unemployed ranges 
from 3.0 to 5.9 per cent of the 
workforce. In a “B” area, the range 
is from 1.5 to 2.0 per cent. — 

Perhaps the most dramatic _ 
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change in the Chicago area’s em- 
ployment picture during 1955 was 
the increase in wage rates and 
working hours. 

Gross weekly earnings in Octo- 
ber, 1955 averaged $86.43 for all 
manufacturing industries, an in- 
crease of $11.10 over the rate paid 
during the same month of the pre- 
vious year, and an all-time high, 
reported the employment service. 
About $3 of the increase was re- 


corded between August and Octo- 
ber. 

The higher earnings were re- 
flected in a 12 cent hike in average 
hourly pay rates. Meanwhile, the 
number of hours worked by Chi- 
cago area employes of manufactur- 
ing industries rose from 39.2 to 42.1 
during the year ending last Octo- 
ber. 


Highest weekly earnings, at the 
end of the year, were being paid 
by the petroleum and coal products 
industry, by blast furnaces, rolling 
mills, other primary metals and 
metalworking machinery firms. In 
petroleum, pay averaged $112.28 
for a 45.2 hour week; blast fur- 
naces and rolling mill workers 
grossed an average of $105.32 for 
a 42.5 hour week; the rest of the 
primary metals work force (largely 
employed in foundries) earned 
$104.21 for 42.7 hours, and employ- 
es of metalworking machinery com- 
panies were paid $101.45 for 44.3 
hours. 


Chicago Experiences 
Fewer Strikes in ‘50 


HICAGO chalked up another 
C year of excellent labor relations 
in 1955. While many of the other 
large industrial centers throughout 
the country were having increased 
strike activity and more violence 
than they had previously been ex- 
periencing, the picture in Chicago 
was the reverse. There were fewer 
strikes than in other recent years, 
the number of workers involved in 
controversies was smaller and there 
was a decline in the number of dis- 
putes considered serious enough to 
warrant a call by the Chicago 
Police Department labor detail. 
The number of strikes listed for 
last year came to 160 compared 


Bee with 251 in 1954,-232 in 1953, 172 
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C. W. HAYNES COMPANY 
GENERAL CONTRACTORS 


135 SOUTH LA SALLE STREET 


CHICAGO 3 


GEO. F. ALGER CO. 


Chicago 8 
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2510 W. 26th St. 


Steel Division: 


REgent 4-8363 


Home Office: 
DETROIT, MICHIGAN 
Terminals in Detroit, Cleveland, Ohio, Toledo, Ohio 


GREEN BAY- CHICAGO LINES. 


COMMON CARRIERS 


Teletype Service Between Terminals 


Chicago to Green Bay Overnight 


Open Top Equipment — Also Vans 


RELIABLE CARRIERS for upper peninsular & Northern Wisconsin ‘ e 
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JOHNSON 


AUTOMATIC TEMPERATURE 
AND HUMIDITY 


CONTROL 


FOR HEATING e COOLING e INDUSTRIAL PROCESSES 
VENTILATING « AIR CONDITIONING 


JOHNSON SERVICE COMPANY 


1355 W. Washington Blvd., Chicago 7 


Akron-Chicago Transportation Co. 


3911 W. 44th Street CLiffside 4-6969 


Terminal Points Served: 
And Intermediate Points 
Akron 


Fort Wayne Binghamton 


tAansfield Canton Olean 
Columbus Youngstown Buffalo 
Springfield Warren Rochester 
Dayton Erie Syracuse 
Cincinnati Jamestown Utica 


Elmira 


Cleveland Rome 


General Offices: 
515 W. Thornton Street 
AKRON, OHIO 


Andover Clothes, Inc. 
841 W. Jackson Blvd. 
Chicago Tailoring Co. 
835 W. Jackson Blvd. 


National Tailoring Co. 
841 W. Jackson Blvd. 


W. D. Smith & Co. 
835 W. Jackson Blvd. 


Great Western Tailoring Co. 
837 W. Jackson Blvd. 


SAVE WITH SAFETY 


Savings Accounts insured up to 
$10,000 


Public Savings 
and Loan Association 
of Chicago 


1610 West 63rd Street 


Briede & Rogovsky, Inc. 


841 W. Jackson Blvd., Chicago, Ill.” 
Telephone: TAylor 9-4700 


Phone WAlbrook 5-8121 
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in 1952, and 164 in 1951. Less than 
180,000 persons were on strike in 
1955 compared with 190,000 in 
1954. 

The number of labor disputes 
considered serious enough to war- 
rant a call by the Chicago Police 
Department labor detail under the 
supervision of Captain George T. 
Barnes was 390 in 1955 against 405 
in 1954, 426 in 1953 and 354 in 
1952. 

The labor detail made 7,500 
visits to the scene of labor disputes 
in 1955, compared with 8,998 visits 
in 1954 and 16,391 in 1953. From 
these calls 70 persons were arrest- 
ed in 1955 against 61 arrests in 
1954, 74 in 1953, and 306 in 1952. 


Trends In Business 


(Continued from page 28) 


per cent more Americans will be 
traveling to Europe than in 1955, 
and they will be spending approxi- 
mately two billion dollars annually, 
an increase of about 75 per cent. 
This forecast is made by American 
Express ‘Travel and Survey Forecast 
on the basis of a trend analysis for 
the years 1919 through 1955, ex- 
cluding 1939 to 1945. 

The introduction of time-saving 
jet airplanes will give a big boost 
to European travel, and a week-end 
in Europe will become a reality, 
American Express believes. The 
jets will be in service in 1960, and 
will cut travel time between Chi- 
cago and London to less than seven 
hours. : 

The present high rate of travel 
abroad by Americans is attributed 
to the development of international 
airlines and the fact that average 
Americans have more to spend on 
travel. 

Steamship lines-are not sitting 
idle while the airlines entice their 
potential customers. The steamship 
operators are ordering speedy, air- 
conditioned ships. 


~¢ More People are Saving — An 
element of strength in the current 
economic situation that seems to 
have received little attention is 
brought out by the Institute of Life 
Insurance which reports that more 
people today are accumulating a 
nest egg and have greater protec- 
tion against contingencies through a 
life insurance and other savings g 
than at any time before. =a 
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Today some 28 million persons 
in the 35-54 age group are work- 
ing, representing about 43 per cent 
of the total working force, whereas 
in 1929 this group numbered about 
18 million and accounted for about 
38 per cent of the total. 

For people in the 35 to 54 age 
bracket, both the need and the fi- 
nancial capacity to save are at a 
peak, the Institute notes. They are 
at the top in earning power, and 
“for the group in general, all the 
basic financial responsibilities have 
been crystallized, the family estab- 
lished, and a home and other pos- 
sessions acquired.” 

“By contrast,” the Institute 
states, “The younger workers, those 
under 35, are more imbued with 
short-run objectives. As a rule, 
they are quick to convert their 
assets into the goods and services 
they need as they start their career 
and establish a family, and quick 
to go into debt, too. Federal Re- 
serve studies show, for example, 
that the age group under 35 buys 
a substantially greater share of the 
homes, automobiles, and other dur- 
able goods than its proportion of 
the population.” 

Another age group with an “in- 
sistent” motive for saving, the one 
between 55 and 64, is also growing 
faster than the average. It now 
totals about 8 million persons, or 
one out of every eight workers, as 
against less than five million, or 
one out of every 11, in 1929. 


e Farming vs. Business — Despite 
the fact that aggregate farm income 
has been on the decline for the last 
several years while total business 
earnings have been rising, the rate 
at which farm ownerships are term- 
inated is far less than business 
terminations. 

The family economics bureau of 
the Northwestern Life Insurance 
Company reports that business 
ownerships were terminated in the 
five years 1950-54 at the rate of 
167 per 1,000 firms, of which 100 
were sold to new owners and 67 
were liquidated. In this same period 
an average of 50. farm ownerships 
per thousand were terminated an- 
nually — 35 by sale or trade to new 
owners, 13 by inheritance, gift, etc., 
and two by foreclosure ‘or bank- 
ruptcy. me 
Two quite divergent trends are 
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noted in the total number of busi- 
nesses as compared with the num- 
ber of farms. From 1950 to 1954, 
the number of individual farms 
decreased by about 600,000, leaving 
a total of 4,782,000. The land was 
not abandoned or taken out of 
production, however, but went into 
larger farm operations. The num- 
ber of new businesses established 
increased faster than the termina- 
tions, for a net increase of 175,000 
during the five year period. 


e Atomic Insurance — The prob- 
lem of adequate insurance in con- 
nection with atomic energy plants 
is becoming more urgent with the 
approach of the time when atomic 
reactors will be used for power. 
Willis Gale, chairman, Common- 
wealth Edison Company, has de- 
clared that the matter of catas- 
trophe insurance must be solved 
before nuclear power plants can be 
put in service. He suggested that 
the federal _ government might 
properly take the responsibility for 
a “very remote but tremendous 
potential risk” of a major nuclear 
catastrophe if the reactor owner 
has provided a reasonable amount 
of ordinary private third party in- 
surance coverage. 


An insurance firm counsel de- 
clares that the insurance capacity 
of present companies as now appli- 
cable to the hazardous types of 
chemical operations appears to be 
adequate to cover atomic reactor 
plants. This view is expressed by 
Ambrose B. Kelly in one of several 
articles on atomic energy problems 


in the Commerce Clearing House 


Insurance Law Journal. However, 
Kelly warns that if the reactor were 
located near large existing indus- 
trial plants, the increased exposure 
might be beyond the capacity of the 
insurance industry, in which case 
the companies might consider a 
clause denying liability for losses 
or damage resulting from a nuclear 
reaction. ‘The insurance companies 
would still be liable, however, for 
individual losses in a plant, labora- 
tory or hospital, resulting from the 
release of radioactive material as 
the direct consequence of an in- 
sured peril, the article states. 


¢ Evils of High Taxes — Henry 
H. Heimann, executive vice presi- 
dent of the National Association 


~~ 
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of Credit Men, has made an inter- 
esting compilation of reasons why 
high taxes on individuals and cor- 
porations are an evil. They are: 

1. High taxes by their nature 
develop extravagant habits. The 
common reasoning: The govern- 
ment takes so large a share of our 
earnings we need not be too con- 
cerned about the amount of money 
we spend in various directions in 
the field of deductible items. 

2. Promote carelessness. There is 

always the consolation that if the 
money had not been wasted the 
government would have gotten 
most of it. 
_ 3. Make for inefficiency. What’s 
the difference whether we pay it out 
in our own expenditures or allow 
over half of it to go to the gov- 
ernment? 

4. Reduce the working force by 
accelerating the dates of retirement, 
taking from the working force of 
the nation the very people who are 
best qualified to maintain our high 
production on an efficient basis. 

5. Curtail the distribution of 
earnings. The reaction: The gov- 
ernment will take over half of the 
earnings to begin with, and then 
considerably over half the amount 
of money distributed by way of 
dividends. 

6. A heavy tax load brings about 
an imbalance in capital structure. 
A heavy tax load discourages equity 
financing and encourages or stimu- 
lates bond, note and bank financ- 
ing. With interest a deductible 
expense, financing in that fashion 
can prove an extreme hardship on 
many businesses in a readjustment 
period. a 

7. Encourages over - expansion, 
where management, making a 
short-sighted appraisal, builds be- 
yond the needed capacity of the 
industry, to temporarily escape high 
tax load through quick amortiza- 
tion. J 

8. Sometimes causes an artifi- 
cially supported boom. A capital 
gains tax, for example, puts a brake 
on the tree sale and exchange of — 
securities. 

9. Expands credit demands, This 
in turn brings about development 


of artificial interest rates for the | 


hire of money. Synthetically cheap _ 
interest rates are not, over a long 
period of time, conducive to savings 
and thrift. SP aa 
10. High taxes, unless they offset 
ie igh! aor 
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government expenditures, bring 
about a depreciation of the dollar. 


II. It is incorrect to assume that 
high taxes do not bring about in- 
flauion. They are reflected in 
everything you buy, and sometimes 
manyfold because of the many 
processes involved in manufacture 
and services. 

12. High taxes restrain initiative. 

13. Take a toll of citizenship. 
With the attitude generally held 
that high taxes are unfair, resort is 
had to every device, artifice and ac- 
counting within the law to keep 
down taxes. This tendency liqui- 
dates in a measure the high moral 
integrity and character of the tax- 
payer. 

14. Weaken state and _political 
subdivision governments and make 
them dependent upon the Federal 
government for projects they nor- 
mally would undertake on their 
own account. 


15. Concentrate power in the 
hands of the government that does 
the taxing. 

Mr. Heimann adds a warning 
that perpetual prosperity is a myth. 
Some of the decisions of free indi- 
viduals will go wrong, then a re- 
adjustment is experienced. This is 
a small penalty for the price of our 
way of life, says the credit analyst. 
“We cannot understand how per- 
petual prosperity could be reached 
without destroying our right of in- 
dividual decision. We should be 
convinced that we can avoid real 
disasters, such as have visited our 
country four or five times in its 
life, if from time to time we are 
willing to accept a moderate read- 
justment.” 


e Union Revenues — A study of 
194 labor unions representing 98 
per cent of the total national and 
international union membership in 


the United States and 75 per cent | 


of unionized labor in Canada, 
shows that these organizations col- 
lect a minimum of $457 million in 
dues each year, the National Indus- 
trial Conference Board reports. Ap- 
proximately $228 million of this 
total is turned over to national or 


international headquarters as per 


capita taxes. The constitutions of 
most of the 194 unions set a mint- 
“mum or maximum, or both, on the 
amount of dues and initiation fees 


that a local union may charge. In- | 
- itiation fees, the study shows, range 
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from 65 cents to $250, with the 
highest fees in the maritime and 
craft unions. 


e Life Insurance Sales — Ten 
years ago the total amount of life 
insurance held in the United States 
reached the $150 billion mark for 
the first time, but in 1956 this fig- 
ure may reach and exceed $400 


billion, according to Holgar J. 
Johnson, president, Institute of 
Life Insurance. This would be 


more than $7,000 per family. The 
greater part of the gain will come 
from individually purchased life 
policies, Johnson says. 


e Suburbs to Grow — Continued 
spectacular growth for suburbs in 
the Chicago area in the next several 
years is predicted by the North- 
western University Center for Met- 
ropolitan Studies. For Cook County 
suburbs, which have grown 32 per 
cent in population since 1950, it is 
estimated that there will be an ad- 
ditional growth of 23 per cent by 
1960. DuPage County is expected 
to show the widest gain for the 
years 1955-60, nearly 35 per cent. 
Suburbs in Lake County, Ill., and 
in the northern part of Lake Coun- 
ty, Ind., are in line for large popu- 
lation gains. 

Sixty-five suburban towns will 
show a doubling of population in 
the 1950-60 decade, according to 
the Northwestern study. They in- 
clude Skokie, Glenview and Arling- 
ton Heights in Cook County; 
Wheaton, Glen Ellyn, Lombard 
and Downers Grove in DuPage 
County; and North Chicago in 


| Lake County, Illinois. 


Alcoholism 
(Continued from page 57) 


action that respects and does not 
violate the sanctity of the individ- 
ual personality. 

The problem is that of an illness, 
often a deep seated illness. In fact, 
alcoholism is in fourth rank as a 


public health problem, of which 


the objectionable conduct is but a 
superficial symptom. It is more 
common than T.B. and cancer. Is 
there any enlightened employer 
that turns his back on providing 
help to employes who are ill? We 
are not prepared to abandon health 
departments, hospital plans — ane 
medical programs. 
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Alcoholism, as a health problem, 
carries many socially undesirable 
by-products not usually associated 
with other abnormalities of health, 
such things as broken homes, loss 
of friends, loss of reputation, loss 
of jobs, and sometimes a variety 
of serious other physical ailments. 
Consequently, it is obvious that the 
alcoholic and his social environ- 
ment suffer a more complex adver- 
sity than usually accompanies ill- 
ness. It follows then that the treat- 
ment and rehabilitation of one in- 
dividual has a beneficial effect for 
a number of people. We should 
approach the appraisal of our re- 
sponsibilities in this matter, from 
the objective standpoint of dealing 
with a serious health problem and 
look to the experts for methods of 
cure; treatment, and rehabilitation. 


No Longer Valid 


The traditional view that the 
problem drinker is immoral, delib- 
erately undisciplined and __ self- 
indulgent or just ornery is no 
longer valid. It is equally unen- 
lightened to believe that he can be 
helped by “covering up’’—excusing 
and repeatedly “forgiving.” 

This appraisal of the problem as 
a disease aids immeasurably in un- 
derstanding the type of direct ac- 
tion that is needed. Top manage- 
ment can decide to move, give re- 
sponsibility to an organization and 
insist on an educational program 
of all management ranks and later 
of all employes. 

Education of management, par- 
ticularly first rank supervisors, is 
the most important initial ingre- 
dient of a sound program. This is 
so because like so many other man- 
agement activities such a program 
is meaningless unless understood 
and believed in by first line super- 
visors. It is, of course, essential to 
emphasize that the program is non- 
punitive and that the confidence of 
each employe will be respected. 

Now it is not always easy to con- 
vince an American foreman that 
drinking is an illness and not self 
indulgence and deliberate weak- 
ness. Paradoxically it is also not 
easy to convince an American fore- 
man that he is harming and not 
helping his old friend if he “covers 
up” for him. - ~ 

One of the particularly difficult 
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phases of this problem reflects the 
tantalizing fact that it takes a long 
time to develop a mature full- 
blown alcoholic problem. Experts 
say the gestation period continues 
for six to ten years as a minimum. 
This means that those close to the 
individual must be trained to rec- 
ognize the symptoms and start the 
desire for help while the job of 
rehabilitation is more easily en- 
compassable. It is, of course, well 
recognized that the plague is no 
respecter of persons or business 
ranks and titles. 


Educational Program 


We have learned during recent 
years at Peoples Gas that much can 
be accomplished through a sound 
educational program given to all 
of our supervisors under the direc- 
tion of our Industrial Relations 
Division and our Medical Director 
and with the help and advice of 
agencies such as Portal House, Al- 
coholics Anonymous, clinics and 
other institutions. We have success- 
fully used medical and scientific 
lectures, literature, and sound films 
as well as reports of actual cases. 

By intelligent early detection and 
by fraternal interest and help (not 
paternalism but fraternalism) we 
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have through the cooperation of 
such agencies succeeded in rehabili- 
tating 50 per cent of our recent 
cases. We can and will do better. 
Success in only an inconspicuous 
number of cases well justifies the 
effort and expense. 


Mighty Force 


Success, as a result of intelligent 
and compassionate help of our fel- 
low human beings, is a mighty 
force. It has a chain reaction. The 
man who-is turned about is the 
most effective and understanding 
helper for the cases to follow. He 
can induce the indispensable will 
to win in the afflicted when all 
others, even the psychiatrists and 
physicians and loved ones, have 
failed. 

The job is difficult—true. But 
that is no reason why it should not 
be tried and tried with all energy 
and faith. There can be no greater 
satisfaction than the knowledge 
that you have used the best in- 
formed experts in the field to help 
your fellow workers get well—to 
the end that your business may 
better prosper and sunshine return 
to the hearts and homes of the 
restored and those who love them. 


When Should A Man Be Retired? 


(Continued from page 42) 


5. It imposes an unnecessary 
burden on those remaining in 
production. 

Here is another interesting facet 
of this problem: We lengthened the 
number of years before the young 
man goes to work. Where he used 
to start working at the average age 
of 16 to 18, today he starts at 22 to 
25. In the professions he is nearly 
30 before he earns a living. On the 
other end in many industries we 
have shut off the length of years 
that a man can work down to age 
65. This means that a relatively 
small group of the population is 
carrying the burden for all the pop- 
ulation, economically and produc- 
tion-wise. We are shortening at 
both ends, and putting this perhaps 
unnecessary burden on those re- 
maining in production. It destroys 
the usefulness and, therefore, the 
dignity of human beings to be put 
on the shelf. It destroys good will 
for private enterprise. It is costly 


in pensions and productive skill. 
It reduces productivity in later 
years because, frequently, when a 
man knows he is about to be re- 
tired, he will “coast”. pretty much 
in the last several years before he 
is finished. . 
Now, there are compromises in 
this — variations in compulsory re- 
tirement, based on the type of 
industry or the type of work. In 
other words, the total workspan 
may be lengthened, or the medical 
examinations may be made to 
determine, for instance, that men 
lifting very heavy objects all day 
long will be retired or moved in 
some way earlier than somebody 
who isn’t doing that type of work. 
There are variations based on a 
retirement system that makes it 
optional at, say, 60 or 65, but per- 
mits the person who wishes to work 
to continue after that. ; 
Now, there are exceptional indi-_ 


viduals who just move over from 
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one big career to another bigger | 
career. We have many such forth- 
right and outstanding citizens, but 
unfortunately there are not sufh- 
cient opportunities for individuals 
who possess such varied talents. We 
then have to determine what 
should be done with individuals as 


they reach this age. Perhaps it is 
correct to retire men from the 
heavy executive positions at some 
kind of a fixed or sliding scale of 


age but they should be used in 
other ways when possible, when 
they wish to, and so long as they are 
still productive. 

Many companies in New York 
have adopted various plans. Some 
have retired men at the age of 65 
on their pensions, but then rehired 
them at perhaps a lower fee, but 
on an annual basis, for one year, 
and then the next year, and the 
next year, depending on a mutual 
agreement system. Others have 
hired them for certain projects, and 
the results have been surprising. 
Some of them have been associated ° 
with these companies for years. Per- 
haps they wanted to develop some 
particular aspect of the company, 
but never had a minute to do so 
because they had been so involved 
in their routine work. Some of 
these companies are wise enough 
to give them a chance to develop 
those ideas. They set them up with 
a secretary or a small staff and if 
their project is good, the company 
uses it. Often this has been the case. 


Use As Instructors 


Older workers may also be used 
as instructors, especially in some of 
the mechanical trades, where we 
have a large turnover of young per- 
sonnel, some of whom are not very 
skillful and who move on to some- 
thing else before they become 
skillful. It is good to have a nucleus 
or corps of older men who may be 
able to act as instructors. It is cer- 
tainly important from the view- 
point of public relations for an 
industry to continue to show an 
interest in retired personnel and to 
try to keep them as part of the fam- 
ily so that they do not build up a 
bitterness toward their former em- 
ployers. 

If an industry is surveyed, it’s 
surprising how jobs can be found. 
It’s a matter of how seriously the 
survey is conducted and with what © 

_ understanding. The experience of 
an English Firm—“The Rubbery 
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Engineering Company Ltd.”—is an 
example of this. They found they 
had an increasing number of men 


| over 65. They had an old building 


that wasn’t being used, so they set 
up this old building, put in some 
equipment, put in a rest room, and 
said that anybody over 65 who 
would ordinarily not be able to 
keep up with the young fellows on 


| piecework could go to work there. 


He could come in at 8:30 or 9:30 in 
the morning, and could leave at 
four in the afternoon, and could 
take a rest for an hour if he wanted. 

The older workers accepted this 


| with great enthusiasm. The ones 


who elected to do it set up a non- 
absentee rate that was not exceeded 
in any major factory in England. 
Not only that, they turned out 
enough work so that instead of this 
project being a loss item, which the 
company had been willing to as- 
sume, it more than paid its own 


| way. The men were earning a liv- 
| ing themselves. Lastly and perhaps 


of greatest interest, some of these 
older men who had the know-how 
developed mechanical devices 
which were then applied in the 
total factory, because they repre- 
sented real improvements in effi- 
ciency. 


Outdoor Man 


About six or seven years ago a 
man came to me who had a very 
bad vascular disease affecting his 
leg. He was a salesman. He called 
himself an outdoor man. He didn’t 
want to have anything to do with 
the office. I told him he could not 
travel so much, he could not drive 
his car two or three hundred miles 
a day, and he just had to see if he 
could get a job inside. 

With great reluctance he went 
to his boss and told him what I 
said. He got a job on the inside. 
Two years later he came back to 
me and said: “You know, it’s a 
funny thing. They made me assist- 
ant to the president because I knew 


so much more about the outside 


and what the people wanted who 
bought our stuff than the men who 
had sat in the office all their lives. 
They found I was pretty useful.” 
Another couple of years went by, 
and he called me up and said he 
would like to see me. He came to 
my office, shook my hand and said: 


“You made me the president of the 


company.” If he had continued as 
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a salesman on the outside, he would 
have remained a salesman all his 
life. So it isn’t necessarily condemn- 
ing a person to death to change his 
job. 

All of this requires a continuing 
study of methods. Frequently, it is 
said by persons over 65, “Well, you 
know, if we go to work and earn a 
living, we’re going to lose our social 
security payments and perhaps our 
pension plan may be affected ad- 
versely.” As a doctor I should like 
to make the following suggestion. 
It may not meet with the approval 
of the great economists but thus far 
I have been unable to find any fun- 
damental defect, nor have others 
with whom I have consulted. 


Change Law 


My suggestion is that we change 
the law so that people over 65 can 
work and not endanger their social 
security benefits. I suggest that peo- 
ple over 65, or whatever arbitrary 
age is selected, should receive a 
basic social security and/or pen- 
sion, regardless of income. These 
payments should be subject to ad- 
justment according to inflationary 
changes which might otherwise in- 
validate a considerable proportion 
of their essential livelihood. The 
general trend being as it is, these 
programs should be scaled to a one 
or two per cent inflation per year 
in order to have a realistic ap- 
proach over a long period. These 
individuals should be encouraged 
to earn as much as they are capable 
of earning, thus being productive 
in our economy. However they 
should pay taxes on the basis of 
all earned income, thus paying for 


‘their own social security and that 


of others of their own age group 
who are not so fortunate or, who 
are unable to work. 

Perhaps there are flaws in this 
plan but thus far no valid criti- 
cisms have been advanced. If every- 
one were to pay a tax on income 


~ over a certain level, any individual 


who is smart enough to earn $10,- 
000 would improve his own condi- 
tion, support his government, and 
thus indirectly aid his less fortunate 
neighbor who because of physical 
or mental inability cannot provide 


for himself. 


A wise bishop of Sweden once 
said that it is a measure of civili- 


zation of a nation in the way that 
Buitoh its aged people. 
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Wholesale Trade 


(Continued from page 73) 


annual progress, with pharmaceu- 
ticals showing a better sales growth 
than non-drug items, though both 
categories registered increases. 
More spendable income means 
more money spent on health, re- 
port the wholesalers, and point to 
the fact that druggists filled a rec- 
ord number of prescriptions in 


1955: 


Furniture and home furnishings 
got off to a good start with highly 
satisfactory winter markets at Chi- 
cago’s American Furniture Mart 
and the Merchandise Mart. The 
importance of these shows to the 
national economy is revealed in the 
Chicago Association of Commerce's 
estimate that the winter and sum- 
mer furniture markets in Chicago 
book sufficient business to keep the 
industry operating for eight 
months. Chicago’s role as a furni- 
ture center will be further en- 
hanced with the opening of a per- 
manent international exhibit at the 
Furniture Mart. Lawrence H. 
Whiting, Mart president, antici- 
pates that the exhibit will be 
opened in time for this year’s sum- 
mer market. 


The January, 1956, market occa- 
sioned optimism in the furniture 
field, with opening attendance up 
30 per cent over 1954 and buying 
good. 


The Merchandise Mart, too, re- 
ports that its International Home 
Furnishings Markets were highly 
successful last year, and that at- 
tendance at the January, 1956, 
market ran ten per cent ahead of 
last year, for the biggest show since 
1948. The Merchandise Mart also 
has plans afoot for new and addi- 
tional exhibit space. Its Good De- 
sign Show, held in cooperation 
with the Museum of Modern Art, 
was temporarily discontinued last 
January. The Mart estimates that 
buying visits to the exhibits of its 


3,200 manufacturer representatives ~ 


now exceed the half-million mark 
annually. : 

The shifting trends in the nature 
of wholesaling away from the tra- 
ditional house which served all 
comers is clearly evidenced in the 
experience of many Chicago firms, 
particularly in the grocery, hard- 
ware and general merchandise 


fields. Hibbard Spencer Bartlett 
and Company, for example, is 
changing over from a_ salesman- 
represented organization to a com- 
pletely franchised operation, serv- 
ing as suppliers to franchised re- 
tailers. 

At Butler Brothers the change to 
an exclusively franchised operation 
is now complete, with the firm sup- 
plying 2,360 Ben Franklin stores at 
year’s end, 766 of them served by 
the Chicago warehouse. Butler’s 
wholesale sales increased 12.2 per 
cent over 1954, while sales to the 
Ben Franklin stores rose approxi- 
mately 20 per cent nationally and 
23.6 per cent in the Chicago area. 
The firm is constructing a new 
warehouse at Des Plaines, sched- 
uled to open this spring, for han- 
dling its Chicago operations. 


Sponsor Groups 


Similarly, in the grocery field, in- 
dependent wholesalers sponsor re- 
tail store groups to provide the 
advantages of large-scale purchas- 
ing, distribution and retail adver- 
tising. Consolidated Foods Corpo- 
ration not only sponsors store 
groups, but through its Consoli- 
dated Food Processors, Inc. has 
moved heavily into processing of a 
long list of items from frozen foods 
to sugar, coffee and extracts, in 17 


plants. In the Chicago area in 1955, — 


Consolidated acquired American 
Frigid Dough, Inc., which prepares 
frozen fruit and meat pies, and 
E. A. Aaron and Brothers, Inc., 
distributors of frozen food and 
fresh produce. 

Several factors, in addition to the 
growth of chains, have combined to 
push the independent grocery 
wholesaler into group sponsorship 


for survival. One is the quickening - 


popularity of frozen foods and 
frozen prepared meals, for which 


many smaller wholesalers do not 
have storage and distribution facil- 


ities. Another is the tendency of 


frozen food processors to establish — 


their own distribution apparatus 
and service the retailers directly. 


Still another is the growth of rack _ 


jobbing on the highly profitable 


non-food items such as small hard- _ 
ware and housewares, usually re- 
2 ot 


tailing at less than a dollar, 


MARCH, 1956 


The big chains not only have as- 
similated rack jobbing, but wel- 
comed it. The rack merchandiser 
buys direct from the manufacturer, 
handles his own warehousing, and 
services the retail point-of-sale rack 
with his own personnel. His ar- 
rangements with the store or chain 
are on a guarantee basis. The ad- 
vantage to a chain can be seen in 
Kroger Co.’s report that it realized 
$25 profit on every $100 worth of 
housewares sold, while it had to 
sell $800 worth of groceries to 
equal this figure. 

To the smaller wholesaler, how- 
ever, rack merchandising repre- 
sents a bypassing of his operation. 
Something of his dilemma can be 
found in the report of the Ameri- 
can Rack Merchandisers Institute, 
only five years old, which reveals 
that since the beginnings of rack 
merchandising in 1945,  super- 
market sales of housewares and 


- other related non-food have grown 


to $185 million in 1955 and an ex- 
pected quarter-billion in 1956. 

Though not strictly wholesaling, 
still another development shadows 
the future of the smaller food 
wholesaler—automatic or coin food 
vending. The Automatic Merchan- 
dising Association reports that the 
value of products served through 
its machines has risen from $30 mil- 
lion in 1925 to $1.7 billion in 1955, 
and the number of machines has 
almost trebled in the past ten 
years. A big portion of automatic 
vending growth lies in mass feed- 
ing in factories, institutions and 
large public facilities. Here again, 
the products are purchased directly 
from the manufacturer or processor 
and serviced to the machines by the 
operators’ personnel. Chicago 
serves as the headquarters for one 
of the biggest firms in this new 
field, the Automatic Canteen Com- 
pany of America. 


Exciting City 
(Continued from page 45) 


activities. It is the central city, 
Chicago, which provides leadership 
for most of the great accomplish- 
ments of the metropolitan area. 
This leadership does not emanate 
from a place of residence, but 
rather from the central city as a 


center of daily activity of both city 
~ residents and suburbanites. 


No one need have fears for the 
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future of Chicago so long as it has 
dynamic leadership and planning. 

There is no need to spell out 
Chicago’s tremendous advance, in- 
dustrially and commercially. The 
city’s industrial output has been 
steadily increasing, registering a 
450 per cent gain since 1940. About 
a quarter of a million new manu- 
facturing jobs have been created in 
the city since 1939. 

In 1954, 114 new plants were 
constructed within the city proper 
as compared to 92 built in the met- 
ropolitan area outside the city. 

During the past ten years, despite 
the growth of population in the 
suburbs, the retail trade in Chicago 
has more than held its own. The 
year just past, 1955, will be re- 
ported as one of the best years in 
history. 

Just as there has been no decline 
of industry, so has there been no 
decline of population. There has 


been a process of redistribution of 


population in which there has been 
considerable movement of people 
from old neighborhoods to new 
ones without notable net decrease 
of population in any of the city 
areas. 

Like any large city, Chicago is 
an assemblage of “communities,” 
many of which have experienced as 
great or a greater increase in pop- 
ulation than have occurred in sub- 
urban communities. 

For example, in 12 of the newer 
communities within the city of 
Chicago, where land has been avail- 
able for new construction, popula- 
tion increases of from 27 per cent 
to 922 per cent occurred between 
1940 and 1950, as compared with 


increases in 12 comparable subur- 


ban communities of 5 per cent to 
593 per cent. 


Stabilized Level 


Chicago’s tax rate is tending 
toward a stabilized level. Any ma- 
jor tax differential favoring the 
suburbs has largely disappeared. 
Most suburbs now are hard-pressed 
to provide public services required 
by their growing populations. Chi- 
cago’s program of public works, of 
urban renewal, of housing, of con- 
servation, has been matched by no 
other city. 


The wornout sections of the city 
have such natural advantages that _ 
a See great SPOT eS 
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for rebuilding. With the urban re- 
newal and conservation program, 
there will be great inward waves 
of new growth, not just a continu- 
ing series of waves outward. Seven 
redevelopment projects are now 
under way in Chicago. Nine addi- 
tional projects are in the planning 
stage. A total tax gain of $2,222,000 
will result from these 16 projects. 
The Hyde Park-Kenwood neigh- 
borhood conservation project is the 
most ambitious of its kind in the 
United States. 


The record that Chicago has 
been making in the fields of hous- 
ing, urban renewal, conservation 
and in private development has 
been receiving first place recogni- 
tion throughout the nation. 

All Chicago is familiar with the 
Lake Meadows project, the great 
Medical Center on the west side, 
the Illinois Institute of Technol- 
ogy’s building program, the Mi- 
chael Reese project, the Prudential 
Building and the Land Clearance 
Commission projects for industrial 
redevelopment. And it will not be 
long before the entire nation is 
talking about the vast Fort Dear- 
born development on the _ near 
north side. 


Lack of Revenue 


Chicago for many years was un- 
able to provide adequate services 
because of lack of revenue. Where 
revenue was available, from bond 
funds and state and federal aid, the 
city made tremendous progress. 
The accomplishments in housing, 
urban renewal, superhighways and 
other public works resulted. But 
those services such as police, fire, 
sanitation, garbage disposal and 
street cleaning, rehabilitation of 
public buildings, improvement of 
the internal street system, recrea- 
tion, and many, many other serv- 
ices were not improved because of 
lack of sufficient appropriations. 

The legislature has granted the 
needed revenues. These revenues 
will be spent economically and di- 
rectly toward improving the vital 
housekeeping services of the city. 

Better police protection will be 
provided by an increase of 2,000 
patrolmen, most of whom are ex- 
pected to be on duty before the 
end of 1956. These men will be 
assigned to the neighborhoods of 
Chicago. In the past six months 
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future of Chicago so long as it has 
dynamic leadership and planning. 

There is no need to spell out 
Chicago’s tremendous advance, in- 
dustrially and commercially. The 
city’s industrial output has been 
steadily increasing, registering a 
450 per cent gain since 1940. About 
a quarter of a million new manu- 
facturing jobs have been created in 
the city since 1939. 

In 1954, 114 new plants were 
constructed within the city proper 
as compared to 92 built in the met- 
ropolitan area outside the city. 

During the past ten years, despite 
the growth of population in the 
suburbs, the retail trade in Chicago 
has more than held its own. The 
year just past, 1955, will be re- 
ported as one of the best years in 
history. 

Just as there has been no decline 
of industry, so has there been no 
decline of population. There has 
been a process of redistribution of 
population in which there has been 
considerable movement of people 
from old neighborhoods to new 
ones without notable net decrease 
of- population in any of the city 
areas. 

Like any large city, Chicago is 
an assemblage of “communities,” 
many of which have experienced as 
great or a greater increase in pop- 
ulation than have occurred in sub- 
urban communities. 

For example, in 12 of the newer 
communities within the city of 
Chicago, where land has been avail- 
able for new construction, popula- 
tion increases of from 27 per cent 
to 922 per cent occurred between 
1940 and 1950, as compared with 
increases in 12 comparable subur- 
ban communities of 5 per cent to 
593 per cent. 


Stabilized Level 
Chicago’s tax rate is tending 


toward a stabilized level. Any ma- 
jor tax differential favoring the 


| suburbs has largely disappeared. 


Most suburbs now are hard-pressed 
to provide public services required 
by their growing populations. Chi- 
cago’s program of public works, of 
urban renewal, of housing, of con- 
servation, has been matched by no 
other city. 5 

The wornout sections of the city 
have such natural advantages that 
they represent great opportunities 
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for rebuilding. With the urban re- 
newal and conservation program, 
there will be great inward waves 
of new growth, not just a continu- 
ing series of waves outward. Seven 
redevelopment projects are now 
under way in Chicago. Nine addi- 
tional projects are in the planning 
stage. A total tax gain of $2,222,000 
will result from these 16 projects. 
The Hyde Park-Kenwood neigh- 
borhood conservation project is the 
most ambitious of its kind in the 
United States. 

The record that Chicago has 
been making in the fields of hous- 
ing, urban renewal, conservation 
and in private development has 
been receiving first place recogni- 
tion throughout the nation. 

All Chicago is familiar with the 
Lake Meadows project, the great 
Medical Center on the west side, 
the Illinois Institute of Technol- 
ogy’s building program, the Mi- 
chael Reese project, the Prudential 
Building and the Land Clearance 
Commission projects for industrial 
redevelopment. And it will not be 
long before the entire nation is 
talking about the vast Fort Dear- 
born development on the near 
north side. 


Lack of Revenue 


Chicago for many years was un- 
able to provide adequate services 
because of lack of revenue. Where 
revenue was available, from bond 
funds and state and federal aid, the 
city made tremendous progress. 
The accomplishments in housing, 
urban renewal, superhighways and 
other public works resulted. But 
those services such as police, fire, 
sanitation, garbage disposal and 
street cleaning, rehabilitation of 
public buildings, improvement of 
the internal street system, recrea- 
tion, and many, many other serv- 
ices were not improved because of 
lack of sufficient appropriations. 

The legislature has granted the 
needed revenues. These revenues 
will be spent economically and di- 
rectly toward improving the vital 
housekeeping services of the city. 

Better police protection will be 
provided by an increase of 2,000 
patrolmen, most of whom are ex- 
pected to be on duty before the 
end of 1956. These men will be 
assigned to the neighborhoods of 
Chicago. In the past six months 
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636 policemen have been placed on 
duty. Sixty policemen have been as- 
signed to the subways. We are pur- 
chasing three-wheel motorcycles 
with two-way radio equipment as 
rapidly as possible. They are being 
used in the neighborhoods for 
patrol duty. 

In the near future Police Com- 
missioner Timothy O’Connor will 
announce the opening of an in- 
training service schedule for all 
members of the department, re- 
gardless of rank, from captain to 
patrolman. This in-training pro- 
gram will serve to keep Chicago’s 
policemen in step with the most 
modern techniques of fighting 
crime as well as to keep them alert 
in giving to the citizens efficient 
and courteous service. The expand- 
ed police force will have additional 
equipment and the police radio 
communication system will be com- 
pletely modernized. 

The fire department has added 
300 men. Another 123 firemen will 
graduate next month and approxi- 
mately 200 more will be added as 
rapidly as possible. The Bureau of 
Sanitation will continue the expan- 
sion of street cleaning, garbage col- 
lection and other sanitary services 
essential to the health, good liv- 
ing and morale of the city. 


Clean-Up Program 


Although the expanded clean-up 
program did not begin until the 
middle of the year, there has been 
a total increase of 4,404 mechani- 
cal sweeper shifts. This has made 


possible the sweeping of 35,232 _ 


more curb miles than last year. For 
the same period, 37,558 more tons 
of dirt were taken off the streets 
than in the corresponding period 
of 1954. 

Approximately 65 shifts per day 
of mechanical street sweepers will 
be available for work in the main 
arteries, and for all residential 
streets this year. This compares 
with the 30 to 35 shifts per day of 
mechanical street sweepers in the 
previous year. 

Also, in 1956 the frequency of 
refuse collection will be stepped up 
to once-a-week collection in all 
parts of the city and twice a week 
in some of the more congested areas 
of the city. 

The Medill Avenue incinerator, 


which will have a capacity of 720 


tons per day and will take care of 
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refuse from ten northwest wards, 
will open in 1956. Plans for a sec- 
ond incinerator with a capacity of 
1,040 tons, to be located near Lake 
Calumet, will be completed soon 
and bids let in the near future. The 
city’s incinerator program will 
solve the emergency condition 
caused by the lack of city dumps. 
The incinerators will also provide 
a far more efficient and sanitary 
disposal of refuse. 


Better Places To Live 


These improved services, which 
will directly make our neighbor- 
hoods better places in which to 
live, could not have been possible 
without the passage of the half cent 
sales tax and the utility tax. Of the 
$17,500,000 of additional revenue 
the city will receive in 1956 over 
1955, $13,000,000 is allocated for 
the improvement and expansion of 
the departments of fire, police, and 
sanitation. 

These are the essential—the fun- 
damental services. Theremainder is 
allocated for such purposes as 
wrecking abandoned _ buildings, 
maintaining street lights, rehabili- 
tation and repairing of public 
buildings, and cleaning of the City 
Hall. 

The Law Department is being 
expanded to support rigid enforce- 
ment of Chicago’s Building & Hous- 
ing ordinances, for litigation con- 
nected with the new comprehensive 
amendment to the Zoning Code, 
and for staffing of the new Commu- 
nity Conservation Board, which 
will advise and cooperate with citi- 
zens in planning conservation and 
urban renewal programs to check 
blight and preserve the vitality of 
our neighborhoods. 

But there is more to this story 
of growth, expansion and _ better 
living. In cooperation with the 
Engineering Board of Review, a 
five-year capital improvement pro- 
gram has been prepared. This vast 
program calls for an over-all ex-— 


~penditure of approximately $675,- 


000,000. This is more than has ever 
been planned before. 
One of the most pressing prob- 
lems which faces all of the cities 
of the nation is the present traffic 
congestion and the threat of future 
congestion. ‘This could ee any 
city. 
The streets of Chicago were € not 


planned ae the millions of auto- >< 
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mobiles which have become an in- 
dispensable part of American liv- 
ing. No engineer, no traffic safety 
expert, can devise a plan which 
can make a street handle more traf- 
fic than it was built for—unless that 
street is changed physically. To 
meet this crisis on our streets calls 
for bold action. 


All of us are in complete agree- 
ment with the need for expressways 
stretching out in every direction. 
But there can be no question that 
the thousands of additional auto- 
mobiles which will travel on these 
great superhighways will pose a 
serious threat of strangling the flow 
of traffic within the city. 


Flow of Traffic 


There must be an auxiliary sys- 
tem supplementing the flow of traf- 
fic to and from the superhighways. 
Equally important is the job of re- 
designing streets so that the citizens 
of Chicago can travel within the 
city from one section to another 
and from one community to an- 
other with the greatest possible 
safety and convenience. There is 
also the great necessity of protect- 
ing residential areas from the spill- 
over of traffic that is caused by con- 
gestion on arterial streets. 


In 1954 when the previous five- 
year plan was approved, only $8,- 
000,000 was allocated for this pur- 
pose. The new five-year plan calls 
for an expenditure of $116,000,000. 
Of this, $58,000,000 is to be sup- 
plied by city revenues and the re- 
mainder by county, state, federal, 
and other agencies. All of the 
money will be spent within Chi- 
cago. 

It is planned to build 61 street 
grade separations, 39 through land 
overpasses, 115 channelizations, 71 
“throat widenings,” 71 miles of 
trafic dividers and 61 miles of 
street widening and paving. This 
street widening and paving pro- 

‘gram is in addition to the proposed 

plan of construction and recon- 
structing 250 miles of arterial 
streets, of which 50 miles will be 
completed in 1956. 

This is one of the city’s major 
programs because it will directly 
contribute to the saving of lives. It 
will save hundreds of millions of 
dollars in time, and it is imperative 
to the future of mass transportation 
systems. This is a program which 
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affects the interests of every citi- 
zen. 

Hand in hand with this vast city 
trafic modernization program will 
be the Cook County allocation of 
$245,000,000 for street and highway 
improvement. A substantial pro- 
portion of this fund will be used 
for work on Chicago’s highways. 


Modern Lighting 


Vital to this traffic and street 
modernization program for the 
saving of lives and permitting a 
free flow of transportation is the 
installation of modern lighting. 
The city already has completed the 
installation of modern lighting on 
360 lineal miles of arterial streets 
and the five-year plan proposes to 
install modern lighting on 294 lin- 
eal miles. When the proposed five- 
year plan is completed, more than 
two-thirds of the arterial streets of 
Chicago will have modern street 
lighting. 

The city has also completed the 
installation of modern lights in 45 
per cent, or about 70 square miles 
of our residential areas. When the 
five-year plan is completed, 80 per 
cent of all residential areas will 
have the benefit of the added pro- 
tection of well-lighted streets. This 
street lighting program will make 
Chicago one of the best lighted 
cities in the world, and will save 
at least one million dollars a year 
in Maintenance operation alone. 

Accompanying this program will 
be the installation of 1,600 new 
traffic signals and the moderniza- 
tion of 1,000 more. With the in- 
stallation of radio-controlled traffic 
signals on LaSalle Street, the city 
is pioneering in a system which 
may revolutionize traffic signal con- 
trol. This new electronic system 
was conceived and designed by a 
city engineer. 

In relation to the tremendous 
problem of traffic flow, the five-year 


plan provides for a general traffic 


study which has been desperately 


~needed for many years. This over- 


all study will investigate the origin 
and destination of hundreds of 
thousands of motorists in their 
daily activity—in the factories—in 
their places of business—in the 
communities in which they live. 
It will provide the information 


which is vital in improving. mass — 


transportation ang in sabi 


e 
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future plans for street and highway 
improvement. (See article page 50). 

The five-year plan looks forward 
to breaking the bottlenecks which 
have crippled the city’s traffic and 
sorely delayed movement from one 
part of the city to another. The 
city has been badly bottled up by 
a fence of railroad tracks and by 
the old and obsolete bridges which 
cross the Chicago River. 

To meet this problem, the five- 
year plan includes the completion 
of four new bascule bridges now 
under construction, the construc- 
tion of three new bascule bridges, 
the construction of three fixed 
bridges, seven grade separations, 
and five viaducts. Also in prepara- 
tion are plans for the construction 
work on six movable bridges, and 
one grade separation. 


One of the major tasks before us 
is to bring into being the consoli- 
dation of the railroad terminals. 
Recently, the presidents of the rail 
lines assured me that they would 
cooperate, and I intend to assign 
the highest priority to this desper- 
ately needed improvement. 


Congress Street 


The Congress Street Superhigh- 
way should be open for use from 
Laramie to Michigan early this 
summer. Contracts for the Calumet 
Skyway will be let within.a few 
months. The median strip in the 
Congress Street Superhighway 
should be finished for use by the 
CTA this year. 


Steps have already been taken to 


speed up the construction of the— 


Congress Street Superhighway, and 
we are demanding sixteen hour or 
around-the-clock shifts whenever 
possible. This policy will be pur- 
sued in regard to the Northwest 
Superhighway and the proposed 
Southwest Superhighway, — the 
South Expressway, and to all our 
public works program, wherever it 
does not sharply increase costs. A 
public works program which mere- 
ly exists in the shape of bond issues 
drawing interest makes no contri- 
bution to the community. These 
projects must be completed as rap- 
idly as possible. 

In 1955 Chicago took a huge step 


roads of the world’s airways when 
the airlines and the city reached an 
agreement for the use of O'Hare 


. 
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Field. This is the first contract of 
its kind. We have blazed a trail 
and pioneered in the field of mak- 
ing an airport self-supporting. ‘The 
five-year plan provides for the com- 
pletion of major portions of this 
vast airport. O’Hare Field will 
have a greater capacity than Mid- 
way, which is at present the busiest 
airfield in the world. 

Larger and heavier planes were 
able to use Meigs Field last year 
because of the extension of its run- 
ways. With this increased activity, 
the five-year plan now provides for 
filling in the eastern portion of the 
island to provide for more plane 
parking space for this increased 
traffic. 

With the steady increase of air 
travel and the expansion of modern 
airport facilities, there is an urgent 
need for a central airline terminal 
in the Loop. At the present time 
the main ticket offices of the air- 
lines are scattered throughout the 
Loop, contributing to the conges- 
tion caused by their buses. 

A modern airline terminal would 
do much to aid the free flow of 
traffic and add much to the con- 
venience of passengers. 

A short time ago, in a meeting 
with representatives of the major 
airlines, the necessity for such a 
building was discussed. Plans for 
the central terminal should result. 

There is much more to this five- 
year plan. The water distribution 
system will be improved and ex- 
panded to meet the increased needs 
of the city as well as the increased 
demands of the growing suburbs. 
In the next five years filtered and 
fluoridated water will be provided. 


Five-Year Program 


The program of sewer improve- 


| ment is being continued. The five- 


year program also calls for the 
building of 50 play lots and 20 
playgrounds. The building of a 
police academy and the replace- 
ment of five old and dilapidated 
police stations. The fire depart- 
ment will have a new drill school 
and ten new fire stations. 

There will be four new branch 
libraries, and the $22,000,000 re- 
maining from the bond fund ap- 
proved for the construction of 
parking facilities will be used for 
25 neighborhood parking lots and 
also additional parking garages. 


— 
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The present city parking facilities 
have become a model, and public 
officials from all over the country 
have visited Chicago to learn how 
the program was carried out. The 
program is in the black and is pro- 
viding a valuable service to all 
Chicago. 

This five-year program has been 
conceived to give the greatest 
amount of benefit to all of the peo- 
ple of Chicago. Wherever possible, 
consideration has been given to the 
use of revenue bonds so that the 
cost of these improvements will not 
prove a hardship for taxpayers. 

As this gigantic city program 
progresses toward building a finer 
internal city, the great vision of the 
future will become reality with the 
completion of the St. Lawrence 
Seaway. 


Greatest Inland Port 


Chicago will become the greatest 
inland port of the world. It is the 
only inland port which joins the 
two great inland water routes, one 
leading to the Mississippi and the 
Gulf ports, and the other through 
the Great Lakes and to the sea. 

But the advantage as a great 
port as compared to other cities is 
more than just location. Chicago 
is a commercial and _ industrial 
giant. Chicago is the railway hub 
of the nation, the trucking center 
of the continent, and with Midway 
and O’Hare Fields, the aviation 
crossroads of the world. 

That is why, like metal drawn to 
a powerful magnet, ships from all 
parts of the world will dock at the 
ports of Chicago. It is estimated 
that within 15 years after the sea- 
way is finished the population of 
the metropolitan area will increase 
by two million. More than a half 
million new jobs will be created 
to service the commerce and indus- 
try that will be stimulated by the 
Chicago ports. ; 

However, Chicago is more than 
a city of commerce and industry. 
Chicago is a city of churches and 
temples of every faith. Chicago is 
made up of contributions of every 
race, religion, and nationality. Chi- 
cago is a city of fine neighborhoods. 

The story of Chicago has been 
and will be written by the millions 
of its people. With cooperation, 


teamworkand the pioneering spirit, 


it shall become the best place in — 
the world in which to live. = 
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Two old friends met after a long time 
and one was startled at the change in his 
companion. “Why, George, what’s the 
matter, what’s making you look so old?” 

“Trying to keep young,” sadly answered 
George. 

“Trying to keep young?” 

“Yeah, nine of ’em!”’ 


Client, telephoning from prison: 
“They’ve shaved my head, cut a slit in my 
pant legs and rolled up my sleeves, What’ll 
I do?” 

Lawyer: “My advice to you is that what- 
ever you do, don’t sit down.” 


° 

i 

J One Friday a little boy went to the 
bank and withdrew 10 cents from his say- 


ings account. On the next Monday he re- 
turned and deposited the dime again. 

; “I see you didn’t spend your money,’ 
said the bank teller. 

Pe “No,” the little boy replied, “but a 
3 fellow likes to have a little on hand over 
the weekend.” 


, 


“I feel sure, my poor man,” said the 
sympathetic old lady, visiting a federal 
prison, “it was poverty that brought you 
to do this.” 

“No, ma’am, quite the contrary,” re- 
turned the prisoner. “I happened to be 
coining money.” 


Auntie did not have much success in 
winning the little boy’s affection. “Will 
you kiss me if I give you a nickel?” she 
propositioned him. 

“Huh! A nickel!” he grunted in dis- 
gust. “Why I get that much for taking 
castor oil.” 


__ Walter was going to have a party, and 
his mother insisted on his inviting among 
others, a neighbor's boy with whom he had 
had an argument. He finally promised he 
would do so, but on the day of the party 
the neighbor’s boy failed to turn up. 
___Walter’s’ mother became _ suspicious. 
ee “Did you invite Charlie?” she asked. 

2 “OF course I did, mother, I not only 
_ invited him to come, I dared him to.” 


____ In the office of an insurance agent an 
_ | applicant for insurance handed in his com- 
_____ Ppleted form, and the agent looked it over. 

“This seems to be in good order, Mr. 


_ Where it asks the relationship of Mrs. 
_ Green to yourself, you should have put 
‘wife,’ not ‘strained,’ ” 


Green,” he said, except for one little item. - 


A woman phoned the bank to arrange 
for disposal of a $1,000 bond. 

“Is it for redemption or conversion?” 
she was asked. 

Said she: “Am I talking to the County 
Trust Company or to the First Baptist 
Church?” 


The boss called one of his clerks into 
his private office. “I have noticed, Jones,” 
he began, “that you, of all my clerks, seem 
to put your whole life and soul into your 
work. No detail is too small to escape your 
attention. No hours are too long for you.” 

Jones glowed with pride and anticipa- 
tion of promotion and a salary raise. 

“And so, Jones,” his employer went on, 
“I am forced much against my will to let 
you go. It is such men as you who go out 
and start rival businesses.” 


“Glad to see you getting to work on 
time these mornings,” said the boss. 

“Yes, sir. I’ve got a parrot now.” 

“A parrot! I told you to’ get an alarm 
clock.” 

“TI never seem to hear alarm clocks,” ex- 
plained the employe. “But I’ve got this 
parrot, and what the parrot says when the 
alarm wakes him up is enough to wake 
up anybody.” 


COMMERCE 


On a crowded streeet where cars were 
inching along, a motorist slowed down 
suddenly, Only to have his rear bumper 
bashed smartly by the car behind. The 
driver got. out, looked over the damage, 
glared at*the woman driving the car be- 
hind and took off again. 

A few’ minutes later, he was again 
smacked in: the rear. Again he got out, 
while the contrite woman begged his for- 
giveness. Shdking his head, the exasperated 
man returned to his car. 

A few mpre minutes and — bingo — 
another bump. This time the woman 
jumped out of her car and ran over to 
him, holding out a driver’s license and 
all her other credentials. 

“Look, madam,” cried the victim help- 
lessly, ‘never mind all that stuff. All I 
want from you is a five minute start!” 


; 8 
His Honor—‘My good man, under the 
American system of jurisprudence you are 
presumed to be innocent.” 
Defendant—“Then why all the effort to 
convict me?’ 
2 ® 


The man who laughs at a woman, trying 
to drive through a 12-ft. garaga door 
usually sobers up when he tries to thread 
a needle. 5 

$ e 

Professor of Zoology—“What insect lives 
on the least food?” 

Bright Pupil—“The moth. It eats holes.” 
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a booming business in a new toogppaste 
marketed in three flavors: “Scotch, Bour 
bon and Rye.” 
4 
© 
Professor—“Why don’t you answeg me?” 


Student—"I did, professor. I shdpk my 

head.” | s 
Professor¢-“But you don’t expec 

hear it rattle way up here, do you? 


e to 


“Let me get this straight! You want me to make an appointment so you 
can interest my boss in a machine that will replace me!” 


